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POTTER’S LAST MESSAGE 


TALKS ON FIRE INSURANCE 





Illinois Insurance Superintendent Gives 
His Conclusions as to Rate Regu- 
lation Commonwealths 





Insurance Superintendent Fred W. 
Potter of Illinois, who is detained at 
home by illness, sent a paper to 
the insurance commissioners’ meeting 
this week, dealing with fire insurance 
in its interstate relationship, especially 
referring to the inability of companies 
in rate regulation states to get rates on 
a basis that will furnish a profit. Mr. 
Potter said: 


It is known to most of you that some 
two months ago I called upon the stock 
fire companies admitted to Illinois which 
were also doing business in Kansas and 
Texas, for a statement of fire premiums, 
fire losses and expenses, for a five-year 
period ending Dec. 31, 1912. 

I received replies from most of the 
companies and a tabulation of these state- 
ments for 97 companies doing business in 
Texas shows a loss in that state for the 
period mentioned of $3,435,745.19; and in 
Kansas, for the same period, an under- 
writing loss of approximately $500,000. 

When I called for these statements it 
was my purpose—if I found the condi- 
tions as I anticipated—to communicate 
these results to the general assembly of 
Illinois, then in session, with a recom- 
mendation that some law be enacted 
which would clothe the insurance depart- 
ment with sufficient discretion to refuse 
license to companies desiring to do busi- 
ness in Illinois and admitted to these un- 
profitable states where, by the terms of 
the law or its necessary effect, the rate 
making function is taken away from the 
insurance companies. 

Problem of General Importance 

Upon reflection, I concluded not to make 
this use of these figures, first, because 
I did not think it wise to submit a mat- 
ter of so great importance to the legis- 
lature near the close of its session, when 
it could not have that careful considera- 
tion and the mature deliberation which 
its importance warrants, and also  be- 
cause I consider the problem a general 
one which should not be hastily deter- 
mined by any single state. 

Another, and more important, reason 
for taking no action is that, in my opin- 
ion, a matter of this character, which so 
intimately concerns the business of fire 
insurance not only in Illinois, but else- 
where, ought to be the subject of con- 
sideration by this body of supervising 
Officials, and if any a*tion whatever is 
deemed advisable or expedient, it should 
be only after the subjec has been dis- 
cussed by this body, and a proper and 
conservative course of action determined. 

Overburdened with Legislation 

All forms of insurance are, in my opin- 
ion, overburdened with legislation, and it 
is quite remarkable that any form of 
this business is able to perform its func- 
tions as well and as cheaply as they are 
performed, under the requirements of 
laws so numerous and complex, net to 
mention the vagaries of individual opin- 
ion found amongst supervising officers. 

It appears certain that when any mat- 

(CONTINUED ON PAGE 13) 





ITHIN a few years of the century mark the ZTNA INSURANCE COMPANY, of Hart- 

ford, Conn., presents a strong, healthy and robust financial appearance. Assets $23,051,531, 

all liabilities provided for and a substantial net surplus of $8,238,392; Capital $5,000,000, 
policy holders’ surplus $13,238,392. Big figures these; yet when one recalls that back of them there 
is a record of ninety-four years of honorable dealing, the very name “ASTNA INSURANCE 
COMPANY” seems all-sufficient as a guaranty for the payment of claims. 


Since its organization, nearly a hundred years ago, the AZTNA has paid out $132,981,553 to 
its patrons as indemnity for fire loss. In all the conflagrations of the period it has been involved 
more or less heavily, but on every occasion its obligations were met promptly and in full. 

—From THE ARGUS, Chicago, Ill, 
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COMMISSIONERS MEET 


STATE OFFICIALS IN SESSION 








Many Important Topics Under Discus- 
sion in Convention Now in Pro- 
gress at Burlington, Vt. 





Burlington, Vt., July 30—(Special)— 
Interest of the forty-fourth annual 
meeting of the National Convention of 
Insurance Commissioners, which began 
here Tuesday, promises to center about 
the action on the industrial casualty 
companies and liability reserves that is 
scheduled for tomorrow. 

The fire insurance companies have 
fared well, more time having been given 
on classification and the changes in the 
standard policy. 

Nothing of special importance ap- 
pears to be scheduled affecting the life 
companies, and the fraternals will not 
get much encouragement in their fight 
against the group system, the com- 
panies holding that they are fighting a 
man of straw. 

Agency Problems Discussed 

Wednesday’s session was devoted to 
agency problems, the first paper being 
by Robert J. Merrill of New Hamp- 
shire, on “Qualifications of Agents.” 

(CONTINUED ON PAGE 39) 
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FAVORS CLASSIFICATION 


HARDISON GIVES HIS VIEWS 





President Insurance Commissioners 
Convention Advocates Practice as 
the Basis for Rate Making 





F. H. Hardison, president of the In- 
surance Commissioners’ Convention in 
his annual address before that body 
this weck, favored classification in fire 
insurance as a basis for rate making. 
He thinks that while it has been side- 
tracked by opposition so far, it will be 
required in time and he believes that 
the results will be surprising and will 
lead to a fairer adjustment of rates. 
Mr. Hardison, who is insurance com- 
missioner of Massachusetts, said: 


_ . We are told A many fire insurance men 
for whose opinions we must have great 
respect owing to the experience and high 
standing of those who promulgate them 
“that classification statistics of premiums 
and losses have little or no practical value 
except as profit and loss accounts and are 
useless for rate-making purposes.” This 
statement couched in different language 
has been made over and over again in 
the last few years. The first occasion of 
its recent revival being the request of 
a former commissioner of insurance of 
Minnesota, John A. Hartigan, sent to the 
fire companies to furnish him with a 
schedule of their classifications of fire 
risks, the rates pertaining thereto and 
the experience in each of the classifica- 
tions; and the second occasion being the 
more detailed request of Superintendent 
Emmet of New York, referred last year 
for information which when in_ hand 
would show the experience of each fire 
company doing business with each class 
of risks covering an extended period. 
This information has never yet been fur- 
nished. Argument has taken the place of 
compliance, Thus far argument has had 
the best of it, for it has caused the offi- 
clals who thought they needed the in- 
formation the better to administer their 
trusts for the public good to pause and 
consider. They, have been halted I take 
it by the claims that the furnishing of 
the information asked for would involve 
much time and expense for the companies 
and would be of no value for rate-making 
purposes after it had been furnished, and, 
moreover, might disclose to competitors 
secrets which are of value to the com- 
panies now possessing them. 
Sees Value in Experience 

T am one who takes with a grain of 
salt the claims that the burning experi- 
ence of the past is of no value in mak- 
ing fire insurance rates. I will admit 
that that experience plus good judgment 
and insight as an underwriter would be 
worth more than the experience alone. 
I might also admit that the underwriter’s 
au to scent danger from afar and so 
keep his company off from risks that are 
poorest of their class, whether owing to 
the moral or physical hazard, is a better 
guide than the experience derived from 
statistical tables no matter how accur- 
ately they are kept. But this is not a 
question of which is of most value, the 
intuition—I had .almost said omniscience 
—of the born underwriter or the classi- 
fled experience of the past, but the issue 
is whether that experience is of a value 
to justify the work of compiling it. Per- 
sonally I have no more doubt of its value 
than I have of the value of the statistics 
of experience upon which life insurance 
rates are based, or of the value of the 
statistics of experience under workmen’s 
compensation acts upon which premiums 
for insurance of that character will be 
computed. 

Rates Have Been Guesses 

Because I accept the figures of mor- 
tality set before me by the tables show- 
ing the percentage of a given age who 
will die within a year is no reason why 
I should believe that every man who ap- 
plies for life insurance should be ac- 
cepted at regular rates, nor why I should 
think that because I cannot accept every 
man who thus applies for a policy, my 
mortality table is of no value in making 
rates. What if a good underwriter would 
refuse some risks that were offered at a 
rate derived from the statistics of the 
business. That proves nothing only that 
there will be a chance for the exercise 
of judgment just as in life insurance 
there is an opportunity for the medical 
director to pass upon the risk offered. In 
one case the person passing upon the risk 
is called doctor and in the other an un- 
derwriter. In both cases experience fur- 
nishes or should furnish the basis of the 
rates, and if a fire underwriter should 
start out with a company without any 
basis derived from experience, his own 
or another's, he would be forced to change 
his course as the facts of his experience 
with the risks he covered should indicate 
as prudent. To make rates for a fire in- 
surance business without some basis of 
experience, would be very much like at- 
tempting to determine the cost of work- 
men’s compensation insurance with no 
guide as to what premiums should be 
charged. Even now nobody knows what 





REPORTS AGAIN AROUSE IRE 


efferson City Dispatches Only Make 
J Memagers’ More Firm—Rumsey 
Criticised for Missouri Visit 


Press dispatches from Jefferson City, 
Mo., to the effect that a settlement of 
the insurance troubles in the state over 
the compromise route was in sight 
caused considerable comment unfavor- 
able to the state officials among Chi- 
cago insurance men. The dispatches 
follow similar stories that have gone 
out from the same point and each time 
they have only made the companies 
more firm in their stand. From some 
quarters there was criticism of Vice- 
President Rumsey of the Continental 
and Fidelity-Phenix for his appear- 
ance in Jefferson City. It was stated, 
however, that he had taken charge of 
the Missouri situation for those com- 

anies and was there to look over the 
egal aspects of the antitrust suits. 
Report along LaSalle street Wednes- 
day was to the effect that a representa- 
tive of the state officials was follow- 
ing Mr. Rumsey across the continent 
on his return to New York in further 
efforts to get a compromise agreement 
out of him. 


WANT LAWS REPEALED 

The Dallas, Fort Worth, Paris, Texar- 
kana Commercial clubs have memorialized 
the governor of Texas, recommending and 
requesting that he bring before the spe- 
cial session of the legislature, anticoin- 
surance and technicalities laws. 

As there is very little love existing 
between the governor and the legislature, 
as a whole, it is not likely that the much 
needed relief sought in the repeal of 
these laws, will ever be considered, should 
the governor submit the question. 














is a proper rate for any classification. 
The rates have been guesses. Why? Lack 
of experience set forth in statistics to 
show the probable cost of the benefits 
promised. 
Will Get Experience in Time 

I feel sure that sometime the com- 
bined experience of fire insurance com- 
panies will be collated and when it is 
we shall see a considerable revelation 
in respect to rates, not necessarily nor 
probably a revelation that will reduce 
rates as a whole, but one that will charge 
rates more nearly in accordance with the 
hazard and thus obliterate the term “pre- 
ferred risk” as used in fire insurance. We 
shall wonder why the old inequitable 
method was able to hold its own so long, 
and will probably have to ascribe it to 
the fact that the ruts were deep and 
there were interests which were well 
one satisfied to have the business kept 

erein. 
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“Two of the Oldest and Strongest Fire Insurance Companies of France” 
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SITUATION IN MISSOURI 


FEW DEVELOPMENTS ARE SEEN 


Interview Given Out By Attorney- 
General Barker is Regarded as Sig- 
nificant and Prophetic 








Jefferson City, Mo., July 29.—(Spe- 
cial.) —There was a conference here 
today over fire insurance matters in 
this state between David Rumsey, sec- 
ond vice-president of the Fidelity-Phe- 
nix and the Continental, Governor 
Major and Attorney-General Barker 
relative to conditions under which the 
companies will be willing to resume 
business in Missouri. Nothing definite 
came of the conference, although it is 
in evidence that the attorney-general 
offered to write another letter indicat- 
ing that he would not seek to enforce 
the Orr law against companies that re- 
sumed business in the matter of two 
or more companies using one rate 
book and that even if prosecuting at- 
torneys should file information, he, the 
attorney-general, would dismiss the 
same. This is about what the attorney- 
general offered two months or more 
ago. Mr. Rumsey did not express any 
definite opinion. Governor Major said 
he did not know what would result 
from the conference. The attorney- 
general, however, expressed the opin- 
ion that arrangements would be made 
under which many of the companies 
would soon resume business. He told 
Mr. Rumsey that he would dismiss the 
proceedings he instituted in the su- 
preme court against 132 of the compa- 
nies against any company that resumes 
business prior to the time he com- 
mences taking testimony in the suits 
he instituted, which will probably be in 
about ten days. 

REPLIES ARE FILED 

F. N. Judson of St. Louis, one of the 
attorneys representing the 132 fire 
companies being prosecuted in the su- 
preme court by the attorney-general, 
filed the replies of the companies Tues- 
day. There are twenty of the replies 
in all, some due to the fact that nine- 
teen of the companies contended that 
they did not suspend business April 30, 
as charged in the information of the 
attorney general, but upon prior dates. 
Otherwise, each reply is substantially 
the same and may be briefly stated as 
follows: 

1. A general denial of any and all vio- 
lations of the antitrust laws or any of 
the statutes of Missouri at any time. 

2. Contention that the companies lost 
more than $1,000,000 between June 1, 1911, 
and June 1, 1913, operating under the 
Oliver law and that they cannot continue 

usiness under the Orr law. 

The companies did not suspend busi- 
ness under a prearranged plan and upon 
6 ciyen date, but each company acted in- 

ividually and upon its own motion. 
Under this head it is also denied that the 
companies at any time canceled policies, 
ve in the ordinary course of business, or 
do to teY ever at any time intended to 


4. To deny a-fire company the right to 
Suspend business when that. business be- 


tention r 
the even 
woula pelissouri supreme court a way 


States Supreme court. 
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statute, for which they can be fined any 
amount the court may name, and each 
man entering into the agreement to sus- 
pend is liable for indictment and prose- 
cution for felony or penalty for at least 
five years in the penitentiary. 

With these matters facing the com- 
panies they are beginning to understand 
the serious situation in which they have 

laced themselves, and my best judgment 

they will conclude to resume the writ- 
ing of insurance permanently in the near 
future. I cannot give you this assurance 
for certain now, but I think it is reason- 
ably certain. We have undertaken to ad- 
vise the companies as to their errors in 
their conclusions of the law, but nothing 
short of a decision of the supreme court 
would convince them because their insur- 
ance attorneys have advised them counter 
to the instructions which we had given. 
The insurance companies now are inclined 
to believe that we know more of the law 
than their lawyers. 


FEW NEW DEVELOPMENTS 

There have been few new develop- 
ments in the Missouri situation al- 
though a recent interview of Attorney- 
General Barker seems to bear out the 
spirit of the statement prepared by 
Governor Major and published some 
days ago. Both officials indicate that 
they are becoming less drastic in their 
position, and Attorney-General Barker 
goes so far as to say that he has grave 
doubts as to the validity of the last 
section of the Orr law which refers to 
prima facie evidence. He says this on 
account of the failure of the act to in- 
dicate its purport in its title in harmony 
with the constitutional provisions. 

E. F. Goltra, of the Democratic na- 
tional committee, and Paul Brown of 
St. Louis have been in conference with 
Governor Major and Attorney-General 
Barker which leads insurance men to 
think that the politicians are now feel- 
ing the public pulse. 

It is stated that Henry P. Lay, special 
commissioner appointed by the supreme 
-court to take testimony, will begin 
work about Aug. 10. Attorney-General 
Barker has stated that he expects to 
collect at least $50,000 from each com- 
pany and then go after the officers 
and managers criminally. 

Petitions Being Circulated 

In the meantime the petitions got- 
ten up by the Nevada Business Men’s 
Club asking for a special legislative 
session are being circulated in all parts 
of the state and hundreds of people in 
the agricultural communities and small 
towns are signing them. 

There has not been a loud cry from 

(CONTINUED ON PAGE 37) 








Scottish Union Meeting 

The new home of the Scottish Union 
& National was opened at Hartford 
Tuesday, and state agents from all 
porte of the country were present to 
old their annual meeting and inspect 
the building and system of business. 
The western men present were: P. B. 
Sommers, Columbus, O.; J. M. Hop- 
kins, Denver; W. C. Gerow, Kalamazoo; 
P. J. Heffernan, St. Louis; F. W. Gas- 
ton, Tacoma; T. R. Fletcher, Minne- 
apolis; Charles Cormany, Milwaukee; 
H. W. Fores, San Francisco; George 
J. Burke, F. W. Cole, Indianapolis; 
C. R. McCabe, Chicago; S. C. Edmon- 
son, Seattle. The conference will end 
with a banquet Thursday evening. 





Heavy Losses in July 
A compilation of fire losses in the 
United States during July as reported 
to date shows a total of $17,308,650. 
July last year had losses totaling $15,- 
902,700. 


BOSTON ON ANNEXES 


After a spirited meeting in Boston 
Tuesday on the question of underwriters’ 
agencies, the Boston board voted 14 to 13 
in favor of adopting the report of the 
special committee on underwriters’ agen- 
cies. This proposed to permit one annex 
per company, said annex to be repre- 
sented by a member of the board. Inas- 
much as two-thirds vote was required the 
legislation was lost. A motion to in- 
struct the executive committee of the 
board to confer with the companies with 
a view of establishing a company board 
also failed of adoption. 








News About Companies 





Interstate Fire, Detroit—It has two new 
directors, Clarence L. Ayres, president of 
the Northern Assurance Company, and 
Dr. Gaius J. Jones, of Cleveland, Ohio, 
a capitalist and president of the Na- 
tional Safe and Lock Company. Dr. Jones 
is very prominent in his profession also, 
being an expresident of the American In- 
stitute of omeopathy. The Interstate 
will, on Aug. 1, take possession of its new 
suite of offices at 1419-20 Dime Bank 
building. The rooms extend the entire 
length of the hall opposite the elevators. 


Columbian Fire, Indianapolis—It is in- 
creasing its capital from $150,000 to $250,- 
000 and will enter some additional terri- 
tory in the near future. 





“This fire insurance business is full of 
graft,” said the man who was paying his 
twenty-cents-for-three-years premium. “If 
you really believed what you _ say,” 
replied the agent, “you'd be in the busi- 
ness yourself,” 








Changes in the Field 











Carl H. Smith 

Carl H. Smith, Ohio and Indiana 
state agent of the Central National, has 
resigned as of Aug. 1 and expects soon 
to announce a connection with another 
company. The field will be handled 
hereafter by U. S. Collins, executive 
special agent of the company. 





Walter F. Knott 


Walter F. Knott of Chicago, special 
agent of the First National Fire and 
Commercial Fire of Washington, D. 
C., in Michigan, Illinois and Missouri, 


-has resigned. Recently Mr. Knott has 


been giving special attention to Mis- 
souri. 


William J. Ryan 
William J. Ryan, of Bad Axe, Mich., 
has recently been appointed special 
agent of the Home of New York. Mr. 
Ryan will operate in that portion of 
the state known as “The Thumb.” 





H. F. Avery 


H. F. Avery of Colorado Springs, 
Colo., who has had experience as a 
local agent, inspector, state agent and 
adjuster, has been appointed state agent 
of the Milwaukee Mechanics for Colo- 
rado, Wyoming, New Mexico and Ari- 
zona. Colorado and Wyoming have in 
the past been supervised by Walter 
Burkhardt of Spokane, Wash., but the 
field has grown too big for one man 
and he will confine his efforts here- 
after to Washington, Oregon and Ida- 
ho. New Mexico and Arizona are new 
states for the company. 





Frank A. McElroy 

Frank A. McElroy, formerly with the 
Continental in Cook county at Chi- 
cago, has been appointed a special 
agent of the California Fire and will 
have charge of the suburban agents on 
the north side. With Mr. cElroy 
on the north side and Gerald A. Mavon 
on the south side the California ex- 
pects to build an excellent plant. The 
suburban business is now growing by 
leaps and bounds. 




















Detroit National Fire Insurance Co. 





M. O. ROWLAND, President 








Detroit 











@ Join the forces of a live, active, growing, strongly backed westem company, 
progressive, yet operating along sound 


HENRY J. GUTHARD, Secretary 


ines. Licensed in New York, New Jersey, 
Connecticut, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan. 











| MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 


























4 


THE WESTERN UNDERWRITER. 








July 31, 1913. 








UNDERWRITERS POLICY 


BUTTON IN CRITICAL MIND 





Insurance Commissioner of Virginia 
Recommends That Annexes Be 
Prohibited By Legal Enactment 





Joseph Button, insurance commis- 
sioner of Virginia, read a paper at the 
Insurance Commissioners Convention 
this week on “Underwriters’ Agencies.” 
While he acknowledged the legitimacy 
of this plan in its earlier period, he 
sees in it now a menace, a subterfuge 
to evade the single agency principle and 
a scheme to get business, often at the 
expense of safety. Three suggestions 
are made as to deal with the annexes. 
One is to require them to incorporate, 
another to not allow an underwriters 
unless its policy is guaranteed by two 
or more companies, and the other is 
to prohibit them by law. The only 
efficient method, he thinks, is the last 
and he advocates taking the bull by the 
horns. Mr. Button said: 

Constitutes a Pressing Problem 


Of the fire insurance problems that de- 
mand the attention of state officers at 
this time few are more pressing than 
that of the underwriters’ agencies; few 
menaces to the business have progressed 
so far and with such disastrous results 
without state regulation. Especially is 
this problem important at this time, when 
the failure of companies through the lia- 
bility assumed on underwriters’ policies 
and the action of one of our greatest 
companies in unwillingly forming such 
agencies have focused attention on the 
subject. 3 


Legitimate in Its Early Period 


In its origin the underwriters’ agency 
was a permissible, if not, indeed, a de- 
sirable part of the fire insurance busi- 
ness. . When new territory was opened up 
and companies desired to do business 
there for the first time, they were natu- 
rally without satisfactory hazard figures. 
None had been before them to ascertain 
just what losses they might anticipate 
and just where these losses were most 
apt to occur. In the circumstances noth- 
ing was more natural than that the com- 
panies join hands for the time being and 
agree to divide among themselves such 
losses as might occur. Then, too, in en- 
tering new territory the companies were 
confronted with the tremendous initial 
expense of operiing new offices, advertis- 
ing, investigating risks, etc. This made 
a union of agents as desirable as a union 
of companies, and led to the very simple 
expedient of an underwriters’ agency 
which would issue the policy in its own 
name, with the guarantee of all the in- 
terested companies. At no time during 
the early years of underwriters’ agencies 
was this agreement expected to be per- 
manent or to serve any other purpose 
than those of reducing individual com- 
pany liability and office expenses. 

Evade Single Agency Principle 

But as business grew and new move- 
ments were afoot in the insurance in- 
dustry, the underwriters’ agency came 
to serve two other and far less com- 
mendable purposes. The first of these 
was to afford an easy means of evading 
the single-agency provision upon which 
many field representatives laid great em- 
phasis. For very obvious reasons the 
company operating in a given field wishes 
to limit the number of its agents as far 
as possible, provided, of course, that these 
agents will produce the maximum amount 
of business. But \ here an agent held 
the exclusive riglt to a territory and 
did not get all the business his company 
thought should be forthcoming, and was 
withal too valuable a man to lose, the 
underwriters’ agency offered a handy so- 
lution of the problem. By permitting such 
an agency to use the guarantee of the 
company, more business would be forth- 
coming, and yet technically the company 
would not abandon the principle of sin- 
gle agencies. 

The other factor in the development of 
the underwriters’ agency was the mad 
rush for business—that curse which has 
followed the growth of the insurance 
business in every field. New business, 
well placed, meant larger returns; under- 
writers’ agencies meant more business 
with minimum liability; the consequence 
was inevitable. Companies which were 
writing all the business they could safely 
carry first guaranteed business with an- 
other company, and then boldly assumed 
new risks on their own solitary guaran- 
tee, with the mere stenciled name of some 
underwriters’ agency between them and 
liability. 

Sees Danger in the System 

Leaving out of consideration the moral 
question as to whether or not a company 
has the authority to employ an under- 
writers’ agency where it pretends to have 
a single direct agency, the underwriters’ 
agency became a direct menace to the 
insurance business when it led companies 
into the assumption of larger risks than 
they could possibly carry with safety. 
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Indeed, I am willing to admit that the 
underwriters’ agency was perhaps a ne- 
cessity in the development of new terri- 
tory, but I am as firmly convinced that 
in its later growth these agencies are 
a positive danger and an unmitigated 
nuisance in business. They offer a ready 
subterfuge for excessive liability, they 
confuse the business, they are apt to de- 
ceive the public, and are in every sense 
of the word illegal anomalies. That such 
is the case and that the insured may lose 
you will agree if you will reflect on the 
recent downfall of a well-known eastern 
company. This concern last fall wrote 
all the business it could possibly digest 
with due regard for the law and the 
safety of its insured, and, in addition, was 
the sole guarantor of an _ underwriters’ 
agency which wrote more business than 
the company itself. Bankruptcy followed 
as a matter of course. 
Incorporation of Annexes 

Sworn as we are to represent the states 
and through them the people of the states 
who constitute the policyholders in these 
companies, I think there is a very solemn 
duty resting upon us to recommend laws 
and regulations which will make impossi- 
ble a repetition of this tragedy by cor- 
recting the evil at the source. I should 
hold us recreant if, seeing the danger 
that these agencies constitute, we should 
fail to obviate it. 

Three plans have been suggested to cor- 
rect the evil of the underwriters’ agency, 
and these, with your permission, I shall 
consider in order. The first is to make 
underwriters’ agencies incorporate as com- 
gentes under our regular insurance laws. 

his would, of course, end the danger 
to the policyholder were it possible to 
incorporate them without abrogating the 
policies now outstanding. But we are 
confronted with the simple fact that, pre- 
cisely speaking, we have nothing to incor- 
porate. What is the underwriters’ agency? 
Assets and taxable shares of stock? Tan- 
gible values which can be utilized to pro- 
tect the policyholder? None of these, but 
merely a name, backstood by companies 
which carry all the business they can and 
conform to the laws of the states in 
which they operate. If we want to put 
an end to the underwriters’ agency then 
we can do so by requiring the underwrit- 
ers to incorporate; but this is merely say- 
ing that we ee to end these agencies 
by the creation of new companies. This 
does not seem to me the shortest of the 
most desirable means to the coveted end. 

Guaranteed by Two or More 

The second expedient proposed is that 
of requiring every underwriters’ policy 
to be guaranteed by two or more com- 
panies. But here there are certain very 
plain obstacles. Granted that the guar- 
antor companies are solvent and will not 
write more business than they can digest, 
including the business written by the 
underwriters, we can by this course pro- 
tect the policyholder. But we have not 
touched the multiple agency feature of 
the problem, and we have but made addi- 
tional trouble for ourselves in that we 
have made our task longer. Suppose, for 
instance, that we recommend and procure 
the adoption of a law ee that every 
underwriters’ agency have its policies 
guaranteed by two companies. Does it 
not follow that this protection of the pol- 
icyholders is more nominal than real un- 
less we are prepared to check at regular 
intervals the business of the parent com- 
panies and the underwriters’ agency to 
see that all are within the limit of se- 
cured liability. As I see it, the adoption 
of this ——- would mean, in effect, the 
approval of the principle involved and 
the virtual guarantee of the state that 
the underwriters’ policy is ample proiec- 
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tion. For my part I should hesitate to 
approve an underwriters’ agency on such 
conditions. 

Would Prohibit Underwriters 

The third expedient is the one that 
appeals to me. This is to make no bones 
of our purpose and to resort to no sub- 
terfuge, but rather to procure the enact- 
ment of a law which will require that all 
risks assumed by a company be taken 
in its own name and evidenced by its 
own proper policy. A few words written 
in our insurance laws would place this 
prohibition on our statute books and 
would end forever the existence of these 
concerns. By such a course we do what 
we should do in every case, assure the 
policyholder the guarantee of a company 
whose affairs we investigate. We give 
him no sense of false security and place 
in his hands no secondary obligation. We 
rather give him a policy signed by the 
officers of a given company as such and 
pledging the assets of that company to 
the liquidation of its claims. It is the 
simplest, shortest and surest solution of 
the problem. 

To my mind the advantages of this 
policy far outweigh its disadvantages; we 
make paper security impossible; we have 
to go no further than the books of any 
company to ascertain whether or not it 
is assuming more business; we give the 
policyholder thé fullest security that the 
state can offer, and we make impossible 
the juggling of risks. I submit these 
suggestions for your consideration in the 
belief that united action will end what 
threatens to become a positive scandal to 
the fire insurance business, a genuine 
menace to the security of contracts. 


Field Men at Home Office 

The field men of the Agricultural met 
at the home office last week and in ad- 
dition there was M. L. Alexander, 
local agent of the company in Cincin- 
nati. There were business sessions at 
the home office for two days and then 
the guests were taken on the St. Law- 
rence river and had a two days’ outing 
at Lake Gananoque, Can. While there 
they used the boat of E. G. Tremaine, 
whose firm represents the company at 
Cleveland. Mr. Tremaine keeps a boat 
on the St. Lawrence River. 

Those present from the west were: 
E. S. Freeman, Omaha; H. F. Water- 
man, Kansas City; P. P. Wippell, Chi- 
cago; Stuart Morgan, Detroit; Frank 
H. Herman, Mattoon, Ill.; N. T. Julian 
and R. E. Julian, Columbus, Ohio. 











INSURANCE EDUCATION 
ADDRESS BY J. A. O. PREUS 





What Is Being Done to Prepare Men 
for Business and to Inform 
Public 


Commissioner J. A. O. Preus of Min- 
nesota delivered an address this week 
before the Insurance Commissioners’ 
Convention on “Insurance Education,” 
dealing with it in its relation to those 
engaged in the business and the public. 
He discussed what is being done along 
this line in fire, life and accident insur- 
ance. He believes that much enlighten- 
ment of the public is necessary in or- 
der to ward off state insurance schemes 
and to combat unfair legislation. He 
said in part: 


There were in 1910, 91,972,266 people in 
the United States. It may be estimated 
that there were that year 400,000 persons 
engaged as agents in the fire, 140,000 in 
the general casualty and 135,000 in the 
life insurance business. Approximately 
three-sevenths of 1 percent of our popu- 
lation engaged in fire insurance business; 
one-seventh of 1 percent of our popula- 
tion engaged in casualty business, and 
less than one-seventh of 1 percent of our 
population engaged in life insurance busi- 
ness. There were in that same year 254 
companies doing a fire and marine insur- 
ance business, 742 doing a life business, 
including fraternals, a 101 other insur- 
ance companies, except mutuals, licensed 
to do business in the United States. It 
has been estimated that these 1,097 com- 
panies employ 200,000 persons other than 
agents. Therefore, we may estimate that 
approximately 900,000 individuals, or ap- 
proximately 1 percent of the American 
population, has a professional knowledge 
of insurance in one form or another. 

Big Business of Insurance 

On Dec. 31, 1912, $839,427,190 consti- 
tuted the total assets of fire and marine 
insurance companies doing business in the 
United States. The different kinds of 
casualty companies had assets of $361,- 
000,000. The legal reserve and assess- 
ment life companies, $4,404,744,039, and 
the fraternals reporting to insurance de- 
partments, $160,241,000. 

The general knowledge of insurance on 
the part of the officers of the different 


(CONTINUED ON PAGE 38) 
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AS VIBWED FROM CHICAGO 


DISCUSS CHICAGO PROGRAM 

The large cities. committee and the 
local agents committee of Chicago held 
a joint session last week to take up 
again the resolutions passed by the 
company organizations for Chicago and 
the points raised by the agents. A sub- 
committee of both sides met since then 
to go over some features in dispute. 
Those who attended believe substantial 
progress has been made and that ulti- 
mately the plan will be satisfactory. 

The managers committee evidently 
does not desire the important parts of 
the resolutions changed, fearing that if 
the question be brought again at the 
meetings, the whole report may be an- 
nuled. The company committee how- 
ever, is going on the theory that it has 
the authority to work out the details of 
carrying out the program in this way 
consideration is being given the agents. 
The agents feel that the managers are 
eonvinced that the resolutions as they 
stand without proper interpretation and 
adjustment could not be put into prac- 
tical effect. Some few changes may be 
asked at the forthcoming meetings of 
the Western Union and Western Irisur- 
ance Bureau. 











* * 
NO COLORADO BROKERAGE 
Attorney-General Farrar of Colo- 
rado has advised Insurance Commis- 
sioner Epsteen that the new insurance 
code prohibits local licensed insurance 
agents from paying a commission to 
insurance brokers. This is regarded 
as very important. Considerable Colo- 
rado business has been controlled by 
eastern brokers, who split commissions 
with Colorado agents on such lines as 
they placed through them. According 
to the attorney-general this practice 
will have to cease, as the Colorado 
agents must retain the entire commis- 
sion. 
* * . 
HASELTON’S NEW DEAL 
Frank C. Haselton, who resigned a 
little time ago after ten years of ser- 
vice as Illinois special agent and ad- 
juster for the Northern Assurance of 
London, has made a connection with 
Moore, Case, Lyman & Hubbard of 
Chicago, as adjuster and general man- 
ager of their loss department, and will 
hereafter devote his time largely to 
that department of their growing busi- 
ness. 
* * * 
DO NOT LIKE THE RULE 

The new rule of the companies, re- 
quiring an additional premium of 25 
cents per $100 of insurance when a 
builder’s risk is granted in a tornado 
Policy, does not meet the approval of 
agents and assured, and it is reported 
very few policies “stick” when the ad- 
ditional premium is called for. It is 
claimed the previous lax methods of 
the companies, as regards this feature 
1S principally responsible for the pres- 
ent trouble in enforcing the new rule. 
Heretofore, companies, while not 
anxious for unfinished buildings as a 
tornado contract, made little or no pro- 
test when a policy was issued for three 
or five years at the regular rate and 
endorsed, giving permission to com- 
plete without extra charge. Now, they 
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ask for additional premium for the 
builder’s risk, which addition gen- 
erally amounts to more than the an- 
nual premium, and the agents almost 
always lose the risk when they attempt 
to collect the extra premium. The 
companies have not yet determined 
whether the losses occasioned by these 
cancellations are offset by their escap- 
ing some unfinished building losses 
and, perhaps, getting most of the busi- 
ness back when the buildings are com- 
pleted. 
* . * 
OBJECTS TO DUAL BUSINESS 

Commissioner Hardison of Massa- 
chusetts, who is president of the In- 
surance Commissioners’ Convention, in 
his annual address before that body at 
its meeting this week, protested against 
allowing a fire company to do both a 
participating and nonparticipating busi- 
ness, this being especially applicable 
to some of the mutuals that issue stock 
policies. He said: 

I set forth in one of the reports of the 
department my own views as to why both 
kinds of business should not be done by 
the same company as follows: 


“The reason for it is the obvious one 
that no one is wise enough to mete out 


exact justice tg the two classes. The 
nonparticipatin class has no _ interest 
in the profits of the company. Each per- 


son insured in that class pays a certain 
fixed premium which does not vary, 
whether the profits of the company are 
large or small. He knows what he must 
pay and what he is to get for this money. 
The participating policyholder, on the 
other hand, knows what he is to get, but 
does not know what it will cost. He has 
an interest in the profits of his class, and 
in the profits of the other class. His 
premium is fixed high, with a view of a 
saving for him. The premiums of the 
other class are fixed lower, and if the re- 
sult be that they are too low, and the com- 
pany does not receive from the policy- 
holders in that class sufficient to pay the 
losses and expenses incurred directly in 
their behalf, and a due proportion of the 
general expenses of the company, the par- 
ticipating policyholders, who have paid 
more, must have their profits reduced ac- 
cordingly, for the corporation is one and 
not two organizations, and the assets de- 
rived from the contributions of the par- 
— a policyholders can be taken to 
pay the deficiencies in the contributions of 
the nonparticipating, if any. This contin- 
gency is remote, it may be said. True, 
but it exists. Every participating policy- 
holder in a company that writes both 
classes of policies is subject to it, al- 
though he may not realize that fact.” 
The courts have said that a mutual 
company may issue both assessable and 
nonassessable policies if the premiums 
paid by the two classes shall be judged to 
be equivalents when every condition is 
taken into consideration, that is, if it ap- 
pears that the prospect of dividends for 
the participating class offsets the liabil- 
ity to assessments, when, for instance, 
both classes pay the same premium for 
the same hazard. I, however, do not ac- 
cept that view of it. The public is not 
well enough acquainted with insurance 
problems to determine with any degree of 
certainty which is the better proposition, 
the mutual or the stock, where both are 
offered by the same company. There are 
many more chances that the rates fixed 
for the two classes even by the most 
expert will not prove to be equivalents 
than that they will. In fact, whether 
they will or not is a speculative question 
—a gambler’s chance. It is as uncertain 
as the conflagration hazard. It has no 
more to recommend it than tontine in- 
surance by life companies, where you win 
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the stakes if you live and somebody else 
wins them if you die. So, here, a par- 
ticipating policyholder wins the stakes if 
there be no conflagration which consumes 
the surplus of the company, but loses 
them if he is obliged to stand an assess- 
ment, while the nonparticipating mem- 
ber saves that call for more money for 
the insurance which he has not adequately 
paid for. There is nothing mutual in this 
}ind of insurance and it should not be 
allowed to masquerade under the mutual 
name. It should meet the same fate as 
was awarded to tontine insurance, 


JOSEPH FISH INDICTED 

Joseph Fish, of Chicago, probably 
the best known adjuster for the as- 
sured in the country, has been indicted 
in Chicago as a result of the grand 
jury investigation of the alleged 
“arson trust.” The event, following 
closely on the announcement that 
Thrasher Hall, a prominent company 
adjuster, would become Mr. Fish’s 
partner Aug. 1, was a considerable sur- 
prise. At the time the first indictments 
resulting from the arson investigation 
were returned it was stated that 
strenuous efforts had been made to se- 
cure evidence against Fish, but the 
search for evidence and witnesses had 
been fruitless. In his farewell to the 
companies Mr. Hall called attention to 
this fact. Last week Mrs. David Kor- 
shak, wife of the alleged “torch,” who 
skipped two years ago to Canada, and 
from there to China, where he is now 
said to be in the saloon business, gave 
the grand jury very startling informa- 
tion. Her testimony incriminated a 
number who had previously come 
through safely. Among these was Mr. 
Fish. Mr. Fish charges that Mrs. 
Korshak, whom he calls a big Russian 
Jewess with theatrical hair, had pre- 
viously attempted to “shake him 
down.” 

Thrasher Hall has been very em- 
phatic in his statements regarding the 
recent developments. He says that if 
Mr. Fish has guilty knowledge of any 
incendiary fire he should be given ten 
times the sentence that was meted out 
to Joe Clarke, as Mr. Fish occupied a 
position at least ten times as prominent 
as that of the convicted adjuster. He 
believes that a person who commits 
arson or is instrumental in having a 
fire set should be hung, and is willing 
to have Mr. Fish receive such a sen- 
tence if he is proven guilty. He is of 
the firm belief, however, that Mr. Fish 
will be cleared. 

Meanwhile, however, the partnership 
arrangement between Joseph Fish & 
Co., and Thrasher Hall & Co. will be 
held in temporary abeyance. Mr. Fish 
intends to suspend operations pending 
the outcome of the present indictments 
and the business that goes to the Fish 
offices will probably be sent to those 
of Thrasher Hall. The latter will con- 
duct the business in his own name, and 
the interest of Mr. Fish in this business 
will be contingent on his acquittal of 
the charges preferred. 

* 


* + 

CHICAGO PREMIUM RETURNS 
Companies that have paid their Chi- 
cago fire department 2 percent tax dur- 
ing the past week show premiums col- 
lected during the fiscal year ending 
June 30, 1913, as follows, the 1912 pre- 

miums being given for comparison: 
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we. 9.00.0 49:04008008 97,017 81,692 
DEEL, 3.6 6bdccceksccceeta 66,682 69,542 
a i PRR yer re 353,480 345,996 
Netherlands ........... oo 283,850 ..ccoce 
PE ““sceéacencoavetes 40,645 39,708 
tt Fe Sp eae 194,307 197,975 
Rey SS eee 42,907 51,610 
WS Sa 145,919 159,090 
Prussian Natl. .......... 93,774 72,796 
Pee 6,446 8,53 
TAD, 060600008008 10,672 16,676 
i CE, osgscecedeciee 52,310 96,752 
Dawe Sesctererepeeces 50,456 46,702 
*Western, Canada ...... 58,58 65,563 
TRORMIEEEEO cecccccccvceece 43,816 29,020 


*1913 returns incomplete. 
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NORTHWEST MEETING 
President W. R. Townley of the 
Northwest association has called a 
meeting of directors in Chicago for 
Aug. 18. At that time he expects to 
be able to announce the completed 





program for the annual convention in 

October. The central idea of the pro- 

gram will be fire insurance education. 
* * 


FIRE INSURANCE BASEBALL 

The Continental now leads in the Chi- 
cago Fire Insurance Baseball League with 
the Aetna bringing up second and the 
royal third. Last Saturday the Aetna and 
London & Lancashire played an 8 and 8 
tie, the Firemen’s nosed out the Na- 
tional of Hartford 4 to 3 and the Con- 
tinental rubbed it in on the + 
15 to 4. Next Saturday games will be 
as follows: London & Lancashire and 
Firemen’s, Royal and National, Aetna and 
Continental. mb .% 


SOME LOCAL EVENTS 


The Chicago local agents had a golf 
tournament on the Hinsdale course Wed- 
nesday of this week. 

Thomas H. Waller, of the home office 
of the Millers National in Chicago and 
treasurer of the Chicago Fire Insurance 
Club, was in Winnipeg recently and hob- 
nobbed with N. L. Sample of the Canada 
National, former secretary of the club. 

Clarence Oxman has gone to California 
for a couple of weeks. 

L. L. Sanders, superintendent of the 
automobile division in the western de- 
partment of the Royal, and H. A. Hutche- 
son, Illinois and Michigan special agent 
of the County Fire, will leave Saturday 
on an automobile trip to New York. They 
expect to make the journey in seven days. 

Alexander Smullan, Chicago local agent, 
has gone on a trip to Ireland and while 
there may organize a local association of 
agents of the Ohio Farmers. 

Isaac L. Bloomer, father-in-law of H.N. 
Kelsey, United States manager of the 
Hamburg-Bremen, died at the latter’s 
home in Evanston, Ill, Sunday. Mr. 
Bloomer was for many years a prominent 
attorney in Indianapolis and interment 
was in that city. 





| With Chicago Brokers 








Commissioner Hardison of Massachu- 
setts spoke before the insurance commis- 
sioners meeting at Burlington, Vt., this 
week on the law of his state regarding 
agents’ and brokers’ qualifications. The 
license law was strengthened by the 
1911 legislature. It provides that the 
commissioner shall grant a_broker’s 
license if he is satisfied that the person 
applying is trustworthy and competent 
and intends to hold himself out and 
carry on business in good faith as a 
broker. The applicant must furnish in- 
formation along this line under oath. 
The law does not prescribe rules for 
the commissioner to follow in deter- 
mining whether an applicant is entitled 
to a license and so has necessarily laid 
down its own rules. 


Persons having had no experience in 
the business or devoid of knowledge of 
insurance laws, customs and contracts 
have been refused licenses. Where an 
applicant transacts business other than 
insurance each case is decided on its 
merits. It is recognized that in the 
smaller communities it is necessary for a 
man to have some other business, but in 
the larger centers the same conditions 
do not prevail. There licenses have been 
refused to those whose insurance trans- 
actions have been confined chiefly to their 
own property or interests, to those em- 
ployes of concerns who place insurance 
only for their employers, to trustees or 
their employes handling only insurance of 
the trusts, to persons whose principal 
business has been a line other than in- 
surance and whose insurance is confined 
chiefly to customers of such other busi- 
ness. Such men are not holding them- 
selves out and carrying on business in 
good faith as insurance brokers. 

Generally, applicants transacting a real 
estate business are given licenses, as the 
majority maintain insurance and real 
estate offices and advertise. each branch 
about equally. If it is found that such 
applicants insure only property in which 
they are speculating, licenses are refused. 

Licenses are also refused to minors 
because of immaturity legally and gen- 
eral incompetency. Officials of savings 
and cooperative banks have likewise been 
barred from the business because of the 
abuses that prevail where they act as 
brokers. Where licenses are granted such 
officials, they are required to produce evi- 
dence that they are conducting a general 
insurance business, and furnish an agree- 
ment that they will not require borrowers 
from the bank to carry insurance with 
them and that they will not solicit re- 
newals on business where the bank is in- 
terested as mortgagee. 

Under this code 231 applicants were 
turned down during the first year, and of 
these 64 were applying for licenses for 
the first time. 

The last Massachusetts legislature 
amended the law so that limited brokers’ 
licenses can now be procured. An appli- 
cant competent only to handle life in- 
surance is given a license that limits his 
work to life insurance. Under the old 
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$100,000 
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Richland Mutual Insurance Company 





MANSFIELD, OHIO 














Incorporated 1850 
Pe Gy i hha c bceddncctonccsvessecsesceal $2,371,785 
Mi. R. GMISER, Pocsisent BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
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H. V. OLNEY, President C. A. L. PURMORT, Secretary 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
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Dayton Mutual Fire 
Insurance Co.,°Su0” 


B. C. COLEMAN, Secy. 


Assets Jan. 1,°1913, $134,429.77 
Conservative and Careful Management 
AGENTS WANTED 


Address Home Office. 





Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 
Ohio's oldest company doing a general 
business. 


Our contracts have been good for three- 
fourths of a century and are still good. 





The Colu mb 


Fire Insurance 
Company of Indiana 
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Hume-Mansur Building, INDIANAPOLIS 


GEORGE E. FEENEY, Presideat 


Capital .. . 


JACOB BUENNAGEL, Treasurer 


. $150,000 


(a BUREAU COMPANY) 


Let us tell you why the agency of this company is a valuable 
asset to any Indiana Agent 


Will enter Ohio and Illinois 


EDWARD T. LYONS, Secretary 





law it would be necessary for the com- 
missioner to refuse the man a license. 
Now he is permitted to place surplus in- 
surance in his own line. 

The law makes the broker the agent of 
the company for the purpose of receiving 
premiums, so that the insured is always 
protected when he has paid the premium 
to the person entrusted by the company 
with the delivery of the policy. 

The commissioner has full authority to 
revoke the license of an agent or broker 
for cause and he is sole judge as to what 
SS cause within the meaning of 

e law. 





Some have no better idea of advertis- 
ing than the man who, being advised to 
advertise for the return of his lost } 
dog, said: “What's the use? The dog 
can’t read.” 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 








Eureka F. 6 M. ins. Co. Security Ins. Co. 
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ee 
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F.A. ROTHIER, Prest. | ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Ag? 
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OH10 AND WEST VIRGINIA 


OHIO HEARING IS CONCLUDED 


President Neale of Cleveland Exchange 
Testifies as to Rules and Practices 
of That Organization 











The insurance investigation at Cleve- 
land, conducted by the Mooney legis- 
lative committee, was concluded late 
Thursday afternoon. On Aug. 18th the 
committee will meet in Columbus to 
begin work on its report, as it is be- | 
lieved that no further testimony will | 
be necessary. A special effort was 
made at the last hearing to ascertain 
whether the Dean system of schedules 
is fair to all insured and whether local 
boards control rates by punishing 
agents who cut them. 


A. W. Neale, president of the Cleveland | 
Fire Insurance Exchange, was called | 
Thursday morning. He stated that the ex- 
change has been in existence about forty 
years. Its purpose is the maintenance 
of good practices and the only qualifica- 
tion for membership is good character. 
The by-laws, he stated, do not permit 
the representation of mutual companies 
and require the observance of the non- 
intercourse rule. Senator Bernstein was 
very particular to have Mr. Neale explain 
the latter term fully and intimated that 
nonboard agents are subject to injustice 
because of their inability to do business 
with members of the exchange. 

Mr. Neale explained that good prac- 
tices mean that agents must not rebate 
or show discrimination of any kind, but 
that the organization has no control over 
rate-cutting. The exchange, he _ said, 
wished to discourage part-time agents 
and required all new members to agree 
to give their entire time to the insurance 


work. 

As individuals Mr. Neale said that 
members do all they can to discourage 
rate-cutting, but his testimony indicated 
that members of the exchange do shave 
rates at times to meet competition. Mr. 
Neale said that the exchange has no rule 
requiring members to ask permission to 
cut a rate, but that they often report 
their action when this is necessary. Quite 
a good proportion of the business is writ- 
ten at cut rates, Mr. Neale said, but he 
could not give an approximate percentage. 

J Dye, state agent of the German 
American, supplemented the testimony 
here by stating that between 70 and 80 
percent of the business in the state is 
written at advisory rates. In reply to a 
question from Senator Mooney, Mr. Dye 
said he believed that it is the owners 
of bad risks, on which rates have been 
increased, who are making most of the 
complaints. Mr. Dye also stated that no 
new charges have been added since the 
schedules have been put into use, but that 
several have been elminated. Here Su- 
perintendent of Insurance Moore stated 
his belief that cutting individual rates is 
a bad practice, as it is likely to bring on 
rate wars. 

Mr. Neale said that the exchange does 
not attempt to act on commissions, but 
does fix the rate of commissions that 
members shall pay class 2 members or 
brokers, who are in the employ of the 
offices, 

Senator Bernstein questioned Mr. Neale 
very closely regarding the expulsion of 
two agencies from membership in the 
exchange within the past year or so, with 
the idea of bringing out a statement that 
the punishment was inflicted for the pur- 
pose of maintaining rates. Senator Bern- 
stein desired to show that rates could not 
be reduced because the exchange will not 
permit such a movement. 





Prosecutin ttorney Cyrus Locher fol- 
a a Neate and brought with him 


the records of the exchange as 
b sy 48 correspondence that was read into 

e records of the hearing. Mr. Locher 
reviewed the history of the case against 
curteen local agents on the charge of 
Ms Mating the antitrust law from the time 
Vi 4 down to the date when Judge 
é 7 ery quashed the indictments. Assist- 
= Prosecuting Attorney Samuel Doer- 
od also presented a number of letters 
reearding the two agencies expelled. The 

unty officials accused the exchange of 
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F. H. HAWLEY, Pres. 


Ohio Farmers Ins. Co. 


Organized 1848 


Insurance Exchange, 


W. E. HAINES, Sec’y.” 


LE ROY, OHIO 


Ee $3,106,171 Reserve for Emergencies. . $125,000 
rere $1,128,599 


AGENTS WANTED IN ILLINOIS, MICHIGAN AND WISCONSIN 
McCONNELL & HECOX, Gen’l Agents 
CHICAGO, ILL. 














Ohio Surplus Lines 


In Companies Authorized 
in the State 


The Agency with the Service 
THE POHLMAN AGENCY CO, 
1201 First National Bank Bldg. 
CINCINNATI 








EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 








. «¢ «© © 0« «© « @Opsagenst 
Sire we a ea oe 600,000.00 
Surplus to Policyholders - . . . 1,228,824.81 
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R ible Agencies _ 4. 8. JACOBS, IIlinois, Indiana and Wisconsin - - 19 Bo. La Salle St Chi 
Solicited LOUIS R. DALE, Iowa, Minneso i 


ta and Missouri - Pierce Building, Bt. Louis, 














attempting to induce companies in these 
agencies to leave them and go into the 
offices of exchange members. The letters 
read were to strengthen their stand in 
this matter. 

In the course of his testimony Mr. 
Neale said there might be some room for 
a reduction in rates, based on the results 
of the business for the past ten years, 
but he does not believe it good policy for 
the state to enforce such a reduction. 
Competition among the companies will 
work that out, he said, and the reduction 
will then be uniform. He held that cutting 
rates is not the proper method of secur- 
ing a reduction. 

J. V. Parker, manager of the Western 
Actuarial Bureau, was the last witness 
called. After explaining the nature of 
his work he discussed the analytic method 
of formulating schedules and their use in 
the various states. He said that a table 
should not be adopted permanently in 
any state until it has been used long 
enough to tell whether it produces too 
much or too little profit. He explained 
basis rates and the system of charges and 
credits. A long discussion took place on 
the subject of occupancy. The testimony 
went into the rating of omnibus build- 
ings and their contents. Superintendent 
Moore and Senator Bernstein indicated 
that the schedules make the rates for 
small merchants higher than for the big 
department stores and seemed to think 
this is intentional. Both Mr. Dean and 
Mr. Parker said that risks of this kind 
are undesirable and that the companies 
would prefer not to write them. 





OBJECT TO THE FORM 


At Dayton, Ohio, an unsatisfactory form 
is reported in connection with insurance 
for the Platt Iron Works Company. The 
insurance is written under blanket form 
covering all of their plant with the 90 
percent coinsurance and 5 percent waiver 
of inventory clause. The latter, however, 
omits the following provision contained 
in the union form: “If this policy be 
divided into two or more items, the fore- 
going conditions shall apply to each item 
separately, and if two or more buildings 
or their contents be included in a single 
item, said conditions shall apply sepa- 





We have especially good contracts 


for any form of automobile coverage 
WRITE US TODAY FOR AN AGENCY 
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PITTSBURG UNDERWRITERS 


GEO. RB. DAVIES, Manage e It . Pitt 
oo ¥ ae r _UNDERWRITTEN arte = Pittsburd, Pa. 
lemannia Fire Insurance Co, t Fi " 
National-Ben Franklin Insurance Co. “ toni Piso insusen y 
Capital, $1,700,000. A $7 862,840.35 Sure 
apita’ ° - Assets, $7. -35 Surplesto Policy Holders, ° ° 
F. H. Westme er, Toledo, Ohio, Special + at for Indiana and a. -487 S06.58 
6 Colsage Peoria, lll., Gene: t for Illinois 
Pish & Schuikamp, Madison, Wis., General Agents for Wisconsin 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 
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ROBERT L. MOUK HENRY WACHTER 
Special Agent Reliable Agents Wanted Manager 
in Pa., Ohio, Illinois and Wisconsin 


Dayton, Ohio 


218 Fourth Ave., Pittsburg 
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LONDON, ENGLAND 
United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 
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ANNUAL STATEMENT, JAN. 1, 1913 
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sasely, to each building and (or) its con- 
ents.” , 

Inasmuch as the risk in f= i 
comprised of a number of buildings an 
the insurance is over $1,000,000, the com- 
panies think it very important that the 
full waiver clause be made a part of the 
contract. 


CINCINNATI CLERKS’ OUTING 


It Rained and the Band Failed to Ap- 
pear, But There Was Fun, 
Nevertheless 








The Cincinnati clerks had some very 
hard luck on their annual outing, which 
took place last Saturday, but showed 
that they had the proper spirit when 
they proceeded to have a mighty good 
time in spite of the difficulties. In the 
first place, it rained, very hard, And in 
the second, Mr. Pork Chops and his 
band failed to show up. Mr. Pork 
Chops, when he was called upon to ex- 
plain his absence, said, “Ah _ sho’ 
thought that thing was Aug. 26.” But 
the clerks had their outing just the 
same. The big pavilion at Lake Allyn 
gave them plenty of room, and hurdle 
races over benches and hobble races 
took the place of the regular outdoor 
events. Many of the ladies could play 
the piano, and they took turns furnish- 
ing the music for the dancers. 

Mrs. Joe Rielage won the field cham- 
pionship among the ladies, capturing two 
of the three events, although it was a very 
close finish in the 50-yard dash between 
Mrs. Rielage and Miss Florence Engle. 
Gold hatpins and a traveling set were her 
trophies. Miss Alice Conroy won a leather 
coin purse by coming in first in the hobble 
race. Simply wearing a hobble skirt was 
not enough to qualify for this race. The 
hobbles were even tighter. 

Ralph Hukill won the fifty-yard dash 
and the hurdle race in the men’s events, 
and Ed Henry took the fat man’s race. 
Chester Brunson of the L. & L. & G. office 
won the hobble race. 

The eats were fine, and with ice cream 
cones and lemonade served in unlimited 
quantities all afternoon inside, and lots 
of rain outside, with plenty of music and 
fun, “they should worry.” 





THREE LUMBER FIRES 
Three bad lumber fires occurred in 
Ohio last week. On July 22 the Warren 
Manufacturing Company’s plant and lum- 
ber yards were burned. The loss is esti- 
mated at $90,000. The plant was par- 
peg pd insured. The fire originated in the 
finishing department. On the same day, 
the West Side Lumber Company's plant 
at Dayton was burned. he loss was 
placed at nearly $350,000, partially cov- 
ered by insurance. On the 26th, fire de- 
stroyed the extensive plant of the be hepet J 
& Hanna Lumber Company at Cincinnati, 

causing a loss of about $100,000. 


OHIO NOTES 


At Bellefontaine, Thurman Steele, aged 





17, was found guilty of having applied the | 


match to the Second Baptist church. He 
was sentenced to the Mansfield reforma- 
tory. 

F. W. Hudson, for some years an in- 
surance agent at Columbia, Mo., has 
opened an agency at Wooster, Ohio, with 
desk room with the Fair Realty Company. 

Owing to shortage of funds the city of 
Hamilton, Ohio, has failed to pay pre- 
miums for the renewal of $150,000 to 
$200,000. of insurance on city property 
which expired on July 20. 

The county commissioners of Miami 
county, Ohio, have awarded the contract 
for insurance to the amount of $134,000 
to J. W. Davis of Troy at a premium of 
$1,273. The other bidders were , ee 
Conrad, Troy, $1,742; A. R. Hawthorne, 
Troy, $1,573.64; P. J. Goodrich, Troy, 
$1,862.50; George R. McConnell, Troy, 
33087 ,00: Mendenhall & Wilkinson, Piqua, 

1, 4 

The American Art Works at Coshocton, 
Ohio, has turned over its $150,000 line to 
the mutuals, which are very strong in that 
town. George M. Gray, organizer of the 
Ohio Hardware Mutual, has built up a big 


ANTED—State or Special 

Agency position with Fire 
Insurance Company, by young 
man with ten years’ experience 
in Field and Local Agency 
work, (Commercial and Farm 
Depts.) Indiana, or Indiana 
and Ohio, or Indiana and 
Michigan preferred. Age 34 years 
and married. First class references. 
Address 13-S, care The Western 
Underwriter. 
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agency since he bought out the mutual 
representations formerly held by the Boyd 
agency. When he took them they had but 
fifteen policies in force and now he carries 
some of the largest risks in the city. 

The Eureka Fire & Marine of Cincinnati 
has declared the usual semi-annual divi- 
dend of 4 percent, and the Security the 
usual 3 percent, payable on demand of the 
stockholders. 





ONE REMAINS; FIFTY-SIX GO 


Springfield Only Massachusetts Sur- 
vivor of Boston Conflagration— 
Three Companies Organized Since 


A. W. Damon, president of the 
Springfield Fire & Marine, has com- 
piled a mortality record of Massachu- 
setts fire companies going back as far 
as 1862. Between that date and the 
present, fifty-six bay state companies 
have retired and the Springfield is the 
only one doing business in 1862 that 
is still in the ring. It was organized 
in 1849. Other Massachusetts compa- 
nies now doing business were all or- 
ganized since the Boston conflagration. 
The Boston was chartered in 1873 and 
for nearly twenty years confined its 
writings to marine business. The Old 
Colony was organized in 1906 and the 
Massachusetts Fire & Marine in 1910. 

The list of failed or retired compa- 
nies, which shows twenty-one went 
under as a result of the Boston fire in 
1872, follows: 
Retired 

1862—Eagle Fire, Boston. 

United States, Boston. 
1864—Dorchester Fire, Dorchester. 
1865—Bunker Hill Fire, Charlestown. 

Conway Fire, Boston. 

Old Colony, Plymouth. 
1866—Equitable Safety, Boston. 

Massasoit, Springfield 
1871—Hide & Leather, Boston. 

Independent, Boston. 
1872—Bay State, Worcester. 

Boston, Boston. 

Boylston, Boston. 

City, Boston. 

Eliot, Boston. 

Exchange, Lynn. 

Firemens, Boston. 

Franklin, Boston. 

Howard, Boston. 

Lawrence, Boston. 

Manufacturers, Boston. 

Merchants, Boston. 

National, Boston. 

Neptune, Boston. 

North American, Boston. 

Peoples, Worcester. 

Prescott Fire & Marine, Boston. 

Shoe & Leather Dealers Fire & 

Marine, Boston. 

Suffolk, Boston. 

Tremont, Boston. 

Washington, Boston. 
1877—Globe, Boston. 
1880—Alliance, Boston. 

Faneuil Hall, Boston. 

Shawmut, Boston. 
1881—Revere, Boston. 
1882—Commonwealth, Boston. 

Franklin, Boston. 
1884—Gloucester, Gloucester. 

Hampden, Springfield. 








Shoe & Leather, Boston. 
1885—Manufacturers Fire & 


Boston. 
1888—Prescott, Boston. 
Washington Fire & Marine, Bos- 


ton. 
1889—Protection, Boston. 
1891—Eliot, Boston. 

Neptune Fire & Marine, Boston. 

Prudential, Boston. 
1894—Boylston, Boston. 

Dwelling House, Boston. 
1895—First National Fire, Worcester. 
1897—Western Massachusetts Fire, 

Springfield. 
1898—Firemens, Boston. 
1902—North American, Boston. 
1906—American, Boston. 
1912—Mercantile Fire & Marine, Boston. 


Marine, 





Ohio Agency Appointments 
Atlas—W. E. O’Donnell, Middletown. 
Caledonian—L. T. Nein, Middletown. 

Milw. Mech.—L. L. Johnson, Batavia; C. W. 
Frazier, Cambridge; O. P. McCabe, Dayton; G. 














60th ANNUAL STATEMENT 
Capital « e ° - ~ $ 600,000.00 
Assets (to protect policy holders) - 





4,189,617.18 

Net Surplus to policy holders 2,180,005.25 

+ Net Surplustostockholders - - 1,680,005.25 

W., H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, III. 
P.P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins.Exchange,Chica 
H. F. WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
© S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 





THE CENTRAL UNION FIRE INS. CO., “sissourr 
Surplus to Policyholders Jan. 1st, 1912 - - $450,000.00 





OHN G. EDWARDS, President—E, R. DURHAM, Secretary and Treas. 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 


Kentucky Live Stock Insurance Company 


Louiswviltlie, Kentucky 
J. W. NEWMAN, eo le President and General Manager. 


MORE THAN $200,000 ASSETS 
$100,000 DEPOSITED WITH THE STATE TREASURER OF KENTUCKY 








Wants producing agents in the eight States in which it is now operating. Liberal com- 
mission to agents selling a lib oo on horses, mules, jack stock and cattle. It is 


easy to sell live stock insurance in this Company. Address 


KENTUCKY LIVE STOCK INSURANCE COMPANY 
LOUISVILLE, KY. 


Merchants National Mutual Fire Ins. Co. 


FARGO, NORTH DAKOTA 
Saved its Policy-holders over $85,000 in less than Nine Years 


Give us some insurance and share in this saving 
F. H. WILDER, Secretary LARS CHRISTIANSON, President 


Phoenix Assurance Co., Ltde 


HEAD OFFICE "he ee EPT 
WESTERN DEPT. 
FOR UNITED STATES 
175 WEST JACKSON BLVD 


100 WILLIAM STREET 
CHICAGO 












NEW YORK 
FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 
crowded with competition. 


Agents Wanted Everywhere 
in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 
Central Union Tel. Building, Indianapolis 








A. Farrow, Shelby; The Adams Ins. Agency Co. Nord-Deutsche—David Scherzer, Columbus. 
and J. S. Gildard, Warren. Northern, Eng.—Beck & Farrow, Shelby, . 
we Fea Si go mean are & —" Ww. ——* F. James, Norwood; yr 
Humboldt—C. S. Huling, Cleveland. yre, Lima. j 2 
L & L. & G., Eng.—The Home Ins. Agency, Royal Exch.—Kelly, Kline & Swihart, Eaton. 
Royal—G. W. Lee, Richwood. : .G 
Mass. F. & M.—Earl & Johansing, Cincinnati. Westchester—W. E. Van Eman, Findlay; ©- 
Natl.-Ben Franklin—R. L. Cooper, East Liver- | A. Beard, Bellevue. 
1 


e . . ’ ‘ou 
Natl. Union—C. C. Bowyer, Paulding; J. R. Show us a knocker and we'll show y' 
Temple, Alliance; D. W. Dettlebach, Cleveland. a man who failed to make good. 


Columbiana. 























July 31, 1913. 


THE WESTERN UNDERWRITER. 











MICHIGAN AND INDIANA 


INTERESTING RELIC IS SEEN 








Silver Trumpet in Vernor Bros.’ Agen- 
cy at Detroit Recalls Great 
Squirting Prowess 





In a glass case, on top of an old 
fashioned, interesting piece of office 
furniture, for which a name can hard- 
ly be found in present classifications, 
in a fire insurance agency in Detroit, 
is a silver trumpet, such as the captains 
of volunteer fire companies were wont 
to use in the old days, inscribed to the 
prowess of Benjamin and Jeremiah S. 
Vernor. Those two men were the 
founders of what is now the oldest 
fire agency in Michigan. The silver 
trumpet was a prize contested for in 
a volunteer firemen’s tournament at 
Battle Creek on July 5, 1860. The com- 
petition in which it was awarded was 
throwing water. The inscription on 
it certifies that the Vernor Brothers 
“squirted fifty-two and a quarter bar- 
rels in three minutes,” which evidently 
was considerable squirting in those 
days. 

Jeremiah S. Vernor is still the head 
of Vernor Brothers, but Benjamin has 
been dead for twenty years. Jeremiah 
is 86 years old. He has not written 
any insurance for four years, having 
retired from active work because of an 
illness. He is now in fair health, how- 
ever. Benjamin’s place in the agency 
was taken by Harmon Vernor, now one 
of the best known fire agents in Mich- 
igan, and the active head of the busi- 
ness. Associated with him is his cou- 
sin, Frank A. Vernor, special agent 
of the Queen and prominent in the 
affairs of the Michigan field men. 





ARSON IS SUSPECTED 

Pinconning, Mich., has had so many dis- 
astrous fires of questionable origin in 
the last few years that when the milli- 
nery store of Miss Belle Johnson, the gro- 
cery store of Mrs. Mary Stevens and George 
Deremer’s barber shop burned a_ short 
time ago Deputy State Fire Marshal Sam- 
uel Robinson started an investigation and 
it is expected that warrants will be issued 
for two persons on a charge of arson. 
Two others may be implicated. The loss 
on this last fire was $5,000. The millinery 
store was well insured and the grocery 
store partially covered. The barger shop 
had no insurance and Deremer suffered a 
complete loss. When the fire broke out 
at about midnight, Village Marshal Por- 
ter saw Bert Amey running away from 
the blaze and arrested him. He is still 
aaa, though the charge against him thus 
ar is only carrying concealed weapons. 





i DEATH OF A. E. BARROWS 

e death is announced of Alvin E. 
Barrows, for forty years in the insurance 
usiness at Connersville, Ind., the sad 
event occurring on July 12. At the time 
of his death Mr. Barrows was president 
and treasurer of the A. E. Barrows Com- 
pany agency, representing thirty-seven of 
= most prominent American and foreign 
ion ef Oca =, influential cit- 

ville 
throughout the state. = a en 





Prisons Agency Appointments 
emannia—A. D, McMaster, Detroit. 
Buff. Ger.—A. Gadowski, Detroit; V. Der- 
wichowski, Detroit; O. R. Cisky, Port Huron. 
(alumet—Grace L. Sweet, Dowagiac. 
a Natl—L. E. Becher, Fennville. 
olumbian Natl.—W. C. Requignot, Mt. Clem- 


H. McMillan, Munising; 
Realty Co., Ontonagon. muuing; Ontenages 
Conn.—A. J. Eveland, Fostoria; W. H. Bar- 


Stow, Ithaca. 
oml. Union, Eng.—J. D. Hayes, Hermans- 


wille; L. L. Maxon, Fife Lake; Myrtie C. Young 
& Son, Charlevoix. 

Continental—A. Weisz, Detroit; F. Look, De- 
troit; A. J. Mitchell, Alanson; J. G. Hayden & 
Son, ew L. A. Grubaugh, Detroit. 

Detroit & M.—A. J. Clark, Brimley. 

Detroit Natl.—J. S. Steypenski, Detroit; B. C. 
Karowski, Detroit. 

Fidelity Phenix—A. Weisz, Detroit; F. Look, 
Detroit; L. A. Grumbaugh, Detroit. 

Fire Assn.—A. H. Webber Agency, Cadillac; 
R. Bates, Portland. 

German, W. V.—Patterson & Weadock, Sagi- 
naw. 

Germania—F. Look, Detroit. 

Hamburg Bremen—L. Jensen, Ewen; F. L. 


Everling, Sault Ste. Marie; W. H. Barslow, 
Ithaca. 

Humboldt—McPherson & Orr, Detroit. 

L. & L. & G—R. O’Brien, East Jordan; W. 
H. Spaulding, Kalamazoo. 

Lon. & hol L. Everling, Sault Ste. 
Marie; P. A. Palmer, Detroit; H. H. Lawrie, 
Detroit. 


London—P. A. Palmer, Detroit; H. H. Law- 
rie, Detroit. 

Mass. F. & M.—Schwahn Kuehn Agency, Sag- 
inaw; E. I. McCuen, Jackson; D. A. Bidleman, 
Sparta. 

Mich. Coml.—G. Rathbun, Tecumseh. 

Mich. F. & M.—T. Quinlan & Sons Co., Ltd., 
Petoskey. 

Millers Natl.—H. come, Detroit. 


(ae . H. Barstow, Ithaca; A. 
Shields, Battle Creek; R. Rumford, Detroit. 

New Brunswick—Mich. Ins. Agency, Detroit; 
Houseman & Spitzley, Detroit. 

Nord Deutche—Pierson & Trimble, Manistee. 

Old Colony—C. A. Althoff, Detroit. 

‘Orient—F. L. Everling, Sault Ste. Marie; F. 
W. Price, Detroit. 

Palatine—F. D. Jones, Mancelona; J. W. Cook, 
Kalkaska. 

Phenix, France—C. P. Reider, Saginaw. 

Phoenix, Ct.—P. A. Palmer, Detroit; H. H. 
Lawrie, Detroit; H. S. DeGalia, Eaton Rapids. 

Rhode Island—F. G. Broom, Mt. Clemens; 
Otto C. Phillips, Bay City. 

Royal—P. A. Palmer, Detroit; H. A. Lawrien, 
Detroit; M. M. Dickerson, Mendon. 

Springfield—P. A. Palmer, Detroit; H. H. 
.Lawrie, Detroit; Dansard-Little Ins. Agency, 
Inc., Monroe; S. O. C. Whipple, Monroe; House- 
——er Co., Detroit. 

Sun—J. L. Frostick, Croswell. 

Western, Pa.—P. A. Johnson, Lansing. 
_ Yorkshire—P. A. Palmer, Detroit; H. H. Law- 
rie, Detroit. 





Indiana Agency Appointments 


Aetna—Farmers Tr. & Sav. Bank, Kokomo. 
Commonwealth—A. H. Greenwood, Washing- 


n. 

Cent. Natl.—R. C. Smart, Columbus. 
Caledonian—A. G. Trusler Co., Connersville. 
Calumet—Lucas & La Mont, Huntington. 
Coml. Union, Eng.—L. A. Perry, Blocher. 
Franklin—I. N. Ritchie & Son, Indianapolis. 
Germania—E. E. Long, Mishawaka. 

er. Amer., N. Y.—H. J. Carson, Hebron; 
S. H. Cornwell, Remington; A. Hirschy, Berne; 
C. W. Koch, Bicknell; L. Muller, Ferdinand. 

Home, N. Y.—J. G. Congdon, Bristol; Gib- 
son & Jones, State Line; H. J. Powell, Jason- 
ville; W. A. Wilson, Jasper. 

North Amer.—A. Hirschy, Berne; M. Murphy, 
Bunker Hill. 

Lon., & Lanc.—P. A. Gengler, Garrett. 

London—A. G. Tamlin, La Porte. ; 

New Jersey—L. C. Wood Co., East Chicago. 

Provi., Wash.—Terre Haute Trust Co., Terre 
Haute; C. W. Fawcett, Bloomfield; Mercantile 
Tr. & Sav. Co., Evansville. 

Phoenix, Eng.—Van Dercook & Wilson, In- 
dianapolis; Deffendall, Harris & Co., Washing- 
ton; Farmers Tr. & Sav. Bank, Kokomo; War- 
saw Investment Co., Warsaw. ; 

Royal—-J. W. Holcomb, Westport; S. C. Simp- 
son, Lowell; J. M. Beck, Elnora; W. F. Gil- 
christ, Greensburg; Olcott Bros., North Ver- 
non; Frank De Brise, East Chicago; Hon 
Bradway, Mentone. 

St. Paul—Bilderback & Heuring, 
E. Wade, Mt. Vernon. 

Teutonia, Pa.—H. M. Johnson, Hammond. 
Union, Paris—L. R. Bain, Gary. 


to 


Winslow; 


Westchester—East Side Tr. & Sav. Bank, 
Hammond. ; 
Phoenix, Ct.—Shack & Featheringill, Frank- 


lin; Farmers Tr. & Sav. Bank, Kokomo; A. N. 
Thomas, Mulberry; E. J. Clark, Shelbyville; 
Rouls-Leavell Co., Tipton. 

Pa., Fire—E. T. Staley, Tipton; A. H. Cush- 
ing, South Bend. P 

hio Farmers—Helen R. Menaugh, Albion. 

Orient—G. W. Foulks, Vincennes. 

North River—J. D. Wood, Elkhart; Kidder 
& Chatten, Goshen; W. L. O’Brien, Elkhart; W. 
Plambaeck, La Porte; S. Bronneberg, Anderson; 











DETROIT, MICH. 
HAS BEEN 


. -$1,489,499.20 


ee ee 


D. M. FERRY, JR. 
Docctiee E. J. BOOTH 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President 


H. E. EVERETT 
Se 


E. P. WEBB 
cretary Asst 











Michigan Commercial 


Insurance Company 
Lansing, Michigan 









































A Live Company Automobile 
for Writing gl ga cs 
Live Agents Tornado Insurance 
W. IRVING OSBORNE, President JAMES A. PAYTEN, Vico-Pres. OTTO E. GREELEY, Secretary 


CALUMET INSURANGE COMPANY 


INSURANCE EXCHANGE, 


CHICAGO 





FIDELITY SURETY 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 





Assets, $1,180,249.12 Capital, $542,525 Surplus and Profits, $418,596.26 
GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 
LIABILITY PLATE GLASS BURGLARY AUTOMOBILE 
Assets $1,153,949.82 ORGANIZED 1858 Surplus $589,603.10 
LOSSES PAID $10,230,226 
THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 





STRICTLY FIREPROOF 


wt BREVOOR 


Hotel 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 





R. P. Ockenga 


Peoria, Ill. 
Illinois General Agent 


German American Fire Ins. Company 
Baltimore 
Policy Holders’ Surplus - - $1,008,506.43 


Allemannia Fire Ins. Co., Pittsburg 
Policy Holders’ Surplus - - - $908,667.3 


Commerce Insurance Co., Albany,N.Y. 
Policy Holders’ Surplus - - - $469,336.46 


Pittsburg Underwriters of Pennsylvania 
Policy Holders’ Surplus ~ - ~- $3,403,007.09 








Joun G. Ewrna, President 








The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


P. J. Brapr, Vice-Pres. M. W. Weran, Secy. & Treas. 
Cash Capital, $500,000 Net Surplus, $225,000 
EDWARD BLIVEN, Managing Underwriter 


Reliable Agents Wanted in Michigan, Ohio, illinois, Indiana, Pennsylvania and Minnesota 











THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $600,000.00 
Reinsurance Reserve - 1,102,260.34 
Reserve for allother Liabilities 210,426.37 
Surplus to Policyholders 1,100,560.70 
Total Assets 2,413,247.41 





STATE AGENTS: 


JOHN DREIHS, Chicago, Ill, for Ill. 

F. C. SECOR, Detroit, Mich., for Mich. and Ind. 

P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
A. E. CLARE, Des Moines, Iowa, for Iowa and Neb. 
E. G. FORD, Seattle, Wash., for Wash. and Ore. 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


—_____ 


CHARLES E. DOX 


MANAGER 





39 S. La Salle St., Chicago, Ill. 








10 


THE WESTERN 





UNDERWRITER. 





July 31, 1913. 











- E. Smith, Rushville; G. W. Clemmer, Frank- 
in. 


Palatine—H. C. McClung, Auburn; Baldwin 
& Stewart, Washington; E. L. Monks, Winches- 
ter. 
N. B. & M.—Farmers Tr. & Sav. Bank, Ko- 
komo; W. J. Gemmill, Broad Ripple; Baldwin 
& Stewart, 


M 
Wachinetwn’ P. C. Hammond & Co., 
Petersburg. 


Niagara—Shuck & Featheringill, Franklin; H. 
W. itchell, Attica; A. R. ng, Fairmount; 
J. F. Irwin, Rensselaer; A. A. Hardesty, Val- 
araiso; O. W. McGaughey, Veedersburg; L. J. 
laker, Broad Rp. 

New Hamp.—W. Biel, Jr., Terre Haute. 

Newark—H. C. McClung, Auburn. 

N. W. Natl.—Union Loan & Trust Co., Union 


City. 

Hetheende--Keyeions Realty Company, Terre 
ine J. W. Roberts and J. W. Noble, Indian- 
apolis. 


R. Young, Noblesville; D arker, Argos; 
Cravens cy, Bloomfield; J. S. Spoor, Brook- 
lyn; E, . Graves, West banon; Hollowell 


Wall, Ridgeville. 

Nord-Deutsche—J. A. ‘Courtright, Wabash; 
Van Dercook & Wilson, Indianapolis. 

Northern, Eng.—J. M. Edger, Ridgeville; Mc- 
Cormick & Tucker, Vincennes; T. Staley, 
Tipton; Underwood Underwood, Bedford; 
Houck, Winter & Hickman, Jamestown. 

Springfield—Duke Bros. & Co., Kokomo. 

Scott. Union—Terre Haute Tr. Co., Terre 
Haute; W. E. Chappell, Fortville. 

Svea—Marion Title & Tr. Co., Marion. 

Standard—A. H. Minor, Kendallville. 

smote Island—Bankers Realization Co., Ham- 
mond. 

Reliance—A. H. Schwartz, Kokomo; Geor 
Steffens, Marion; C. H. LaSalle, Wabash; O. E. 
Fulghain, Richmond. 


MICHIGAN NOTES 


Because of the heavy losses of the sea- 
son the Farmers Mutual Fire of Clinton & 
Gratiot Counties, Mich., will have to raise 
its rates. It has been operating on a rate 
of $2.25 per thousand. 


The Michigan Inspection Bureau has 
issued special hazard reports upon the fol- 
lowing risks: Anderson Handle & Lum- 
ber Co., Alba; Bardeen Paper Co., Otsego; 
Beals & Selkirk Trunk Co., Wyandotte; 
Bliss & Van Auken Lumber Co., Saginaw; 
Detroit Soap Co. and Eby Mfg. Co., De- 
troit; Jackson Rim Co., Jackson; Michi- 
gan Ammonia Works, Riverside Power 
Bldg., Universal Button Fastening & But- 
ton Co., Western Electric Co. and J. C. 
Wilson Co., Detroit. New books of esti- 
mates have been published for Chassell, 
Fairview, Gowen, Maple City, New Buf- 
falo, Paimer, Snover and Vickeryville. 
The bureau has printed maps of Chassell 
and Gowen. 


INDIANA NOTES 


The Indiana Inspection Bureau has 
moved its main offices from the Lemcke 
building to suites 1304, 1305 and 1306 
Merchants Bank building, Indianapolis. 


J. O. Beck, Indiana state agent of the 
Pennsylvania Fire, is spending a few 
weeks in the western department office 
of the company, substituting during the 
vacation season. 


The plant of the Crawfordsville Casket 
Company at Crawfordsville, Ind., has 
been rated at 30 cents, building and con- 
tents. Risk has a standard two-source 
sprinkler equipment. 


The agency of the Fireman’s Fund in 
Indianapolis with I. N. Richie & Co., has 
been transferred to the new agency of 
Jennings Brothers. The J. . Cruse 
agency is not affected by this transfer. 


Charles M. Preble, for some time man- 
ager of the Railroaders’ Realty Company 
at Fort Wayne, Ind., has gone into the 
real estate and insurance business for 
himself and opened an office in the Swin- 
ney block. 


Report has just been made on the hard- 
ware store of the Miller Bros. Hardware 
Company, west side of Fort Wayne av- 
enue, Richmond. Risk is being equipped 
with sprinkler system, which will be in 
service about Sept. 1 


An initial report has been made on the 
plant of the Sanitary Can Company, west 
side of South Wast street, Indianapolis. 
Equipped with Grinnell 1913 wet and dry 
sprinkler system, carrying with it su- 
perior to excellent — credit. Line 
of insurance, $500,000. 





Report has been made on the 
sprinklered plant of the Richmond Casket 
Company, northeast corner of South 


Ninth and A streets, Richmond, Ind. The 
Grinnell dry pipe sprinkler system is 
pronounced fair to compromise, or worth 
65 percent rate reduction. Line of insur- 
ance, $90,000. 


An original report has been made on 
the sprinklered plant of the Indiana 


Moulding & Frame Company, northwest 
corner of Heinz and incoln streets, 
La Porte, Ind. Risk is equipped with 


Grinnell 1913 dry pipe sprinkler system, 
which classes fair, or worth 70 percent 
yee credit. Line of insurance, 


The Indiana inapection Bureau has pro- 
mulgated a general average estimate of 63 
cents on the traction properties of the 
Chicago, South Bend & Northern Indiana 
Railway Company. This is under gen- 
eral form calling for $660,180 insurance, 
policies to cover specifically the 80 per- 
cent commission clause to apply to build- 
ings and contents other than rolling stock, 


and the 100 per cent coinsurance clause to 
the latter. 


IN ILLINOIS AND WISCONSIN 


COOPERATE ON COLLECTIONS 


Illinois Field Organizations Agree on 
Plan of Enforcing Forty- 
five Day Rule 











A method of enforcing the forty-five 
day collection rule in Illinois has been 
agreed upon by the executive commit- 
tees of the two field organizations and 
the program will probably be put in 
effect the first of October. The two 
plans acceptable to the two associa- 
tions differed slightly, and so the mat- 
ter must go back to the membership 
of the Illinois State Board. The board 
will hold its quarterly meeting in Sep- 
tember, and no doubt will approve the 
program. The plan is very similar to 
that so successfully used in Wisconsin, 
and collections in delinquent agencies 
will hereafter be cooperative. 

The Illinois Field Club gave its ex- 
ecutive committee authority to act on 
the matter, so as far as that organiza- 
tion is concerned, everything is settled. 
The state board approved a plan at 
its annual meeting and as the plan 
adopted by the joint committee differs 
slightly from this the two months’ de- 
lay is necessitated. 


HAS NO SPECIFIC AUTHORITY 
Superintendent Potter of Illinois Tells 


How Far He Can Go in 
Revoking Licenses 





Regarding the qualifications of fire 
agents under the Illinois law, Insurance 
Superintendent Potter in reporting to 
the Insurance Commissioners’ Conven- 
tion this week said: 


There is no specific authority given the 

insurance superintendent under the Illi- 
nois law to revoke the license of an of- 
fending fire agent, no matter how bad 
his practices may be. In this the law 
is extremely weak. In practice, however, 
I have usually found that, by calling the 
attention of the management of the com- 
pany whose agent has violated the law, to 
the situation, and by asking the coopera- 
tion of the officials of the company in 
maintaining a higher standard of agents, 
and further, by an inquiry directed to 
the management asking whether, in view 
of all the facts presented it still desires 
to retain the offending agent; the super- 
vising official can usually accomplish 
what he wants in the way of disciplining 
the offender. . The rule is that companies, 
bie convinced that an agent is guilty 
of bad practices will request the insur- 
ance superintendent to cancel the license 
or certificate of authority, and if the 
agent represents other companies the at- 
tention of such other companies is called 
to the situation, and they are asked 
whether they desire to retain the guilty 
man as their agent. Frequently they 
state that they do not, and they also re- 
quest that the certificates of authority 
he holds to transact business for them 
be revoked. In relicensing agents early 
in the year the superintendent has an 
opportunity to refuse to license objec- 
tionable men, and by this means he keeps 
to some extent, undesirable agents from 
shenetns to transact business in the 
state. 
Personally, I am quite in favor of more 
stringent regulations for agents than the 
Illinois code provides. Sensible regula- 
tions and provisions affecting the licens- 
ing of agents must make for better prac- 
tices on their part, and the honorable 
agent who respects the law, the company 
which always makes a point to comply 
with all its provisions, and the insuring 
public, are all entitled to the protection 
afforded by those wise laws which raise 
the standard of qualifications of those 
who represent the companies. 


BAD WIRING AT ELGIN 

Rates on the city hall, a number of 
churches and a number of mercantile 
houses at Elgin, Ill., have been raised 
because of defective electric wiring. When 
the Illinois State Fire Prevention Asso- 
ciation inspected the town earlier in the 
year the citizens made a half hearted 
effort to improve conditions in the hope 
of getting reduced rates. Particular at- 
tention was called to electric wiring con- 
ditions, but no adequate ordinance has 


W anted~?o*i as a special 


agent by one who 
has eight years experience as a local 
agent and who has a clean record. 
References furnished by the Com- 

ies represented. Address 23-C, care 








_lows: 


been passed. The advance in rates is 
expected to bring legislation as the city 
itself is one of the heaviest losers by the 
increases. . 


Planting Home Underwriters 

The Illinois field force of the Home 
of New York expects to have 100 
agents in the state for the Home Un- 
derwriters by the first of the year. 
The underwriters is given local repre- 
sentation only on consent of the agent 
of the Home. 


GIBERSON DOING FINE WORK 


Secretary of the Illinois Local Agents’ 
Association Getting Men Inter- 
ested in the Association 





Secretary J. A. Giberson of the IIli- 
nois Local Agents’ Association will 
spend Thursday and Friday of this 
week in Chicago calling on the agents 
in that city to interest them in the 
association. The next week he will be 
in Rock Island and Moline on a sim- 
ilar mission. On July 11 and 12 he 
made an interurban trip and canvassed 
agents in Madison, Granite City, Ed- 
wardsville, Staunton, Gillespie, Carlin- 
ville, Girard and Virden. On July 17 
he was in Champaign and Urbana and 
that night held a district meeting at 
Danville and much interest was shown. 
He spent the following day visiting 
agents in that city. Thursday of last 
week he held a district meeting at 
Quincy, IIll., which was not well at- 
tended owing to the lack of harmony 
among agents in that city. Saturday 
he spent at Jacksonville. 

At this time the Illinois association 
has a total membership of 322, which 
position is fifth in the list of member- 
ship in the National association. The 
other states ahead of it run as fol- 
New York, 460; Massachusetts, 
443; Ohio, 405; ‘Pennsylvania, 326. 
Secretary Giberson is anxious to crowd 
out Pennsylvania in a short time. 





VETERAN AGENT DEAD 


Waite B. Buckinghar. a veteran agent 
at Stevens Point, Wis., Jied last week, at 
the age of 76. He had been a timber 
estimator in his youth and later a banker. 
Then he took up insurance and return- 
ing later to banking conducted an agency 
in connection with his work as cashier. 


COMMITTEES FOR WARSAW 

A joint committee of the Illinois State 
Board and Illinois Field Club will visit 
Warsaw, IIl., during the month of August. 
Each organization will send five mem- 
bers there and it is expected that prac- 
pwn may be considerably improved as a 
result. 





Wisconsin Agency Appointments 
Agricultural—T. Coleman, Madison. . 
Comml. Union, N. Y.—F. S. Boardman, Mil- 


waukee. 
Firemen’s, N. J.—A. S. Lee, Lone Rock. 
Germania—A. J. Young, Abbotsford. ’ 
Ger. Amer., N. Y.—G. W. Quick, Fort Atkin- 
: G. M. Rohrer, Cochrane; W. B. Owens, 
Wales. ‘ 
Mass. F. & F.—H. E. Storment, Ladysmith. 
Netherlands—P. Schlosser, Eau Claire. 
New Brunswick—G. H. Freisinger, La Crosse. 
Northern, Eng.—L. E. Hammond, Woodman; 
T. Paull, Ridgeway; A. Nape, Mount Horeb; 
B. Lewis, Fennimore; H. J. Eastman, Cobb; 
H. Leyson, Barneveld; J. E. Geiger, Thorp; 
A. Bunnell, Clyman. 


J. 
H. 
y; 
“State, Eng.—T. Ernst, Milwaukee. 





Illinois Agency Appointments 
Aetna—Paul Schwarzlose, Chicago. 
Albany—E. M. Johnston, Jacksonville. 
American, N. J.—Mrs. Joseph Summers, At- 

lanta; Perry B. Anderson, Carlinville; James 
Tinley, Chicago; Edward W. Meyer, Gilman; 
R. Holcomb, Good Hope; Whitten & Champion, 
Granite City; W. R. Jenkins, Macomb; G. A. 
Brodine and John B. Tetlow, Rockford; Wm. 
H. Norris, Carlyle; Ralph C. Flowers, Chad- 
wick; J. W. Goin, Dalgren; S. A. Milligan, De 
Kalb; Walter C. Reynolds and Clifford B. Rey- 
nolds, Polo; R. C. Montgomery, Wyanet. 
British Amer.—Sperry & Hidy, Champaign. 
Buffalo Ger.—Archibald W. Hizer, Rochelle. 
County F.—Gustav Adolph Fauser, Peoria. 
Calumet—P. . Whidden & Co., Chicago; 
Greenleaf, Rutledge & Gates, Jacksonville; Ar- 
thur M. Bloxam, Taylorville; Louis F. Kinne, 
Dwight. 
City N. Y.—Harris & Gardner, Champaign. 
California—Rane S. Bohon, Decatur. 
Commercial Un., Eng.—H. W. Snow & Son, 


Sheldon; Albus T. Peterson, Englewood, Schmel- 
zer Bros., Austin. 
a Mu., N. Y.—Joseph C. Steele, Granite 

ty. 





e Western Underwriter. 








ity. 
Connecticut—Jas. A, Whitsell, London Mills; 
Wm. R. Camp- 


Jenkins, Macomb; Geo. W. 





bell, Saybrook; Daggett & Che 
Geo. C. Peck, Lincoln; Albert 
hurst. 

Commerce—Webster H. Hakes, Rock Island. 
Continental—Anthony Haines, Rockford; W. 
C. Thompson, Chicago. 

Caledonian—Wm. C. Cain, Carthage. 

rea Martha L. Greenleaf, Jackson- 
ville. 

Fire Association—Isaac M. Goldstein, Milford; 
Edward D. Griggs, Jerseyville; E. Curtis, Chi- 
cago; Donald T. McClure, Chicago Heights. 

Fidel.-Phe.—Sperry & Hidy, Champaign; Wal- 
ter H. Craig, Clayton; Fred B. Rohe, Crete; 
Johnson & Brown, Enfield; Joseph R. Braun, 
Hecker; Robert H. Davis, Omaha; KE. W. Rich- 
,ardson, Sullivan; Warner Kennedy, W. Ravens- 
.wood; W. A. Marshall, Allentown; E. T. Mor- 
ris, Big Rock; R. J. Eychamer, Esmond. 

Forest City—J. J. Mohan, Streator. 

._ Franklin—John H. Ruckel, Springfield; Ezra 
._D. Beers, Ipava. 

_..Germania—W. A. Fleming, Milford; Robert 
H. Hotaling, Crescent City; R. C. Hines, Lomar. 
Ger. Amer., N. Y.—Frank J. Jonson, Chicago; 
‘Charles Tedrahn, Cloverdale; Lee O. Farnsworth, 
Glen Ellyn; S. . Barnes, McVey; Earl Krear, 
«Pisgah; Ernest A. Harrell, Shawneetown; Geo. 
_K. Slough, Abingdon; William T. McConnell, 
De Land; Hulbert Jones, Downers Grove; Gro- 
,ver C. Foster, Vermont. 

Humboldt—Harwood & Hoobler, Ottawa; Sam- 
uel A. Milligan, De Kalb. 

Home, N. Y.—Albert M. Taylor, Altamont; 
_Elizey H. Luney, De Kalb; Merton A. Coun- 
tryman, Rochelle; Edward A. Burkett, Charles- 
ton; Henry T. Witwer, Salem; H. Earl Sweit- 
zer, Aurora; Eckhart Thon, Chicago; Belsley & 
Risser, Roanoke; Jonathan M. Brown, Ramsey; 
Wm. H. Springer, Stanford; Madsen & Prouty, 
Winnetka; Christian H. Redeker, Hoffman; 
Ollie M. McAfaos, Whittington; Earl C. Gib- 
son, Illiana; Harry A. Warren, Watseka. 

Hamb.-Brem.—Sperry & Hidy, Champaign; C. 
G. McCoy, McLeansboro; Henel A. Potts, Spring- 
field; Lou C. Burgess, Monticello. 

.+, N. A.—Robt. E. Blackwell, Chicago; 
T. McClure, Chicago Heights. 

State of Pa—Wm. Jenkins, 
Samuel A. Milligan, De Kalb. 

Illinois Mut.—P. R. Southcomb, Morris. 

Lond. and Lane.—Joseph F. Triska & Co., 
S. Howard Jacobs, Chicago; P. E. Saunders Ins. 
Agency, Harvard. 

a © L. & G., N. Y.—A. C. Schneider, Tre- 
,mont. 


L. & L. & G., Eng.—Ernest J. Abt, E. St. 
Louis; Harvey L. Wildfang, Oak Park; Frank 
D. Lindley, Downers Grove; Sperry & Hidy, 
Champaign. 

Metropolitan—Everett_A. Dyas, Danville. 

Michi n—Marshall C. Giles, Belvidere; A.1- 
thony aines, Rockford; Baker & Diefenbach, 
Dwight. 

Milw. Mech.—R. C. Hines, Lomax; W. R. 


oweth, Macon; 
. Kaiser, Stroag- 


Macomb; 


‘ 


Jenkins, Macomb; C. L. Kern, Mattoon. 
Nat. Un.—wWilliams, Beckwith Co., Danville; 
,L. W. Plehn, Granite City; A. E. Jones, Mt. 


Carmel; Andrew O. Nehoff, Carlyle; Bell Bros., 
Lostant. 
Netherlands—James B. Corrigan, Quincy. 
New Brunswick—Charles Cremer, Peoria. 
Newark—William R. Jenkins, Macomb. 


Northern, N. Y.—E. B. Gubbins & Co., Chi- 
cago. 
N. W. Natl.—Louis E. Penningroth, Granite 


City. 
Norw. Union—William C. Thompson, Chicago. 
North B. & Mer., Enig.—Henry Snider, Lyons; 
Sperry & Hidy, Champaign; William G. 
ume; S. L. Wylie & Son, Plainfield. 
National, Ct.—Milton D. Mayhugh, Chicago. 
Ohio Farmers—Charles H. Wareham, Aurora; 
W. R. Jenkins, Macomb; Frank Tappan, Wood- 
stock; Enger & Barnett, Chicago; John P. Cal- 
™ —, ™ aj 
rient—S. Howard Jacobs, Joseph F. Triska 
& Co., Chicago; Paul J. Keuter, Elmhurst. 
Phoenix, Eng.—Perry A. Sprague, Watseka; 
Ben Myers, Lincoln; Sperry & Hidy, Champaign; 
=m C. Bike, Chicago; App & Miller, Urbana; 
“gf, Dene & Co., Bloomington. 
elican—Mrs. Hattie A. Turnbull, Monmouth. 
Provi., Wash.—James G. Todd, Newman. 
Prus. Natl.—Rea & Tester, Litchfield. 
Royal—D. J. Murphy, Chicago; W. Noel 
Helfrich, Cartha >; J. B. Lane, Ashmore; Mad- 
sen & Prouty, innetka; Bert L. Shouse, Fer- 
tis; Frank L. Davis, Lomax; McCallister Bros., 
Carmi; Russell _L. Cutler, Scioto; Otto F. Mar- 
holz, Chicago; David Zeiter, Casey. 
Royal Exch.—Harry C. Riley, Chicago. 
Scere sehen W. Keeley and John L. Sharp, 
Ottawa; Bernard X. Keating, Streator. 


troh, 


ILLINOIS NOTES 


Moisant & Brosseau, local agents at Kan- 
kakee, Ill., have incorporated their agency 
for $50,000. Each member of the old part- 
nership holds 2,499 shares of a par value 
of $10 each and Miss Aurora Ruel holds 
the remaining two. 


H. B. Blough has become a partner of 
J. R. Gardner, who has on old established 
agency at Benton, Ill. Mr. Blough’s name 
will not appear in the firm’s name for 
the present, but he will take an active 
part in the business. He is a contractor 
and has been in partnership with Mr. 
a in a number of building pro- 
ects. 


Humpar Musekian, aged 25, was ar- 
rested at Kenosha, Wis., for firing the 
rival shoe-shining parlors of Joseph John- 
son July 24. He confessed himself guilty 
of the deed to Deputy Fire Marshal Wil- 
liam G. End and to the local chief of p0- 
lice, claiming in extenuation that he 
needed his competitor’s patrons and saw 
no other way of capturing them. His 
plea failed to move the heart of Municipal 
Judge Randall, however, for on a plea 0 
guilty on July 25 he sentenced Mr. Muse- 
a to three years at Waupun peniten- 
tiary. 
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IOWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 





MINNESOTA ANTIREBATE LAW 


Measure That Applies to the Seller of 
Insurance and Buyer—Penalty for 
Violation 








Question—Can you give me the word- 
ing of the law in Minnesota which pro- 
hibits rebating or division of premiums 
or commissions? 

Answer—The legislature of Minne- 
sota provides as follows under an act 
to prohibit the payment, allowance, or 
receiving of rebates in the procuring of 
certain insurance contracts and pre- 
scribing penalties for the violation 


thereof. 
Section 1. No insurance company or 
association, however constituted or en- 


titled, doing business in this state, nor 
any officer, agent, subagent, broker, solici- 
tor, employe, intermediary, or representa- 
tive thereof, shall make or permit any 
advantage or distinction in favor of any 
insured individual, firm, corporation or 
association, with respect to the amount 
of premium named in, or to be paid on, 
any policy of insurance, or shall offer 
to pay or allow, directly or indirectly, 
or by means of any device or artifice, as 
inducement to insurance, = rebate or 
premium, payable on the policy, or any 
special favor or advantage in the divi- 
dends or other profit to accrue thereon, 
or any valuable consideration or induce- 
ment not specified in the — contract 
of insurance; or give, sell or purchase, 
offer to give, sell or purchase, as induce- 
ment to insure or in connection there- 
with, any stocks, bonds or other securi- 
ties of any insurance company or other 
corporation, association, partnership or 
individual, or any dividends or profits 
accrued or to accrue thereon, or anything 
of value whatsoever, not specified in the 
policy. 

Section 2. No person shall receive or 
accept from any such company or asso- 
ciation, or from any of its officers, agents, 
subagents, brokers, solicitors, employes, 
intermediaries or representatives, or any 
other person, any such rebate of pre- 
mium payable on the policy or any spe- 
cial favor or advantage in the dividends 
or other financial profits accrued, or to 
accrue thereon, or any valuable consider- 
ation or inducement not specified in the 
policy of insurance. No person shall be 
excused from testifying or from produc- 
ing any books, papers, contracts, agree- 
ments or documents at the trial of any 
other person, copartnership, association 
or company charged with violation of 
any provision of this section, on the 
ground that such testimony or evidence 
may tend to incriminate; but no person 
shall be prosecuted for any act concern- 
ing which he shall be compelled to so 
testify or produce evidence, documentary 
or otherwise, except for perjury com- 
mitted in so testifying. 

Section 3. The provisions of this act 
shall not apply to any policy or policies 
procured by officers, agents, su ents, 
brokers, employes, intermediaries or rep- 
resentatives wholly and solely upon prop- 
erty of which they are respectively the 
owners at the time of procuring such 
policy or policies, where such officers, 
agents, subagents, brokers, employes, in- 
termediaries or representatives are and 
have been for more than six months prior 
to the issuing of such policy or policies, 
regularly employed by, or connected with, 
the company or association issuing said 
Policy or policies; and any life insurance 
eeny oing business in this state may 
ssue industrial policies of life or endow- 
ment insurance with or without annuities 
ze special rates of premium less than 

€ usual rates of premiums for such 


Policies to members of labor organiza- 
jy 3 lodges, beneficial societies or simi- 


ganizations, or employes of one em- 
wever, who through their secretary or 
om» oyer may take out insurance in an 
ssregate of not less than fifty mem- 


bers, and pay their 
, Premiums through 
such secreta: Ce) 
Section 4. f~ ge 


ny company, association or 
Individual violating any provision of this 
ct, whether such violation be in the giv- 





Every Room with Bath European 


The Brown 


Des Moines, Iowa 
$250,000 New Fireproof Hotel 
ERNEST w. BROWN, President 


The Popular Home for 
Transient Insurance M en 
Hotel De Luxe 


Roof Garden 





and be in force from and after its pas- 
sage. 





Iowa Losses Heavy 


Despite efforts of the state fire mar- 
shal and the Iowa Fire Prevention As- 
sociation, the fire loss in Iowa for the 
first six months of the present year is 
$376,411 larger than for the correspond- 
ing period last year. Fire Marshal Ole 
O. Roe in his report shows that the 
total for the year thus far is $2,811,271 
while in 1912 the figures were $2,434,- 
860. April with a loss of $826,705 was 
the big month and February was sec- 
ond with $520,704. Marshal Roe 
ascribes the increase to two fires at 
Dubuque in April which aggregated a 
loss of $421,400. 





TO SPLASH SEVEN GOSLINGS 





Iowa Pond Has Select Coop of Vic- 
tims Ready for “Doings” at Chi- 
cago in October 





C. R. Tyrrell, lowa state agent of the 
Royal, has announced the names of the 
seven goslings who will be splashed at 
the big Blue Goose meeting at Chicago 
in October. To quote Mr. Tyrrell— 
“the ability of their pin feathers to shed 
water will be tested and it will require 
an ample soaking to determine this 
point in each and every case.” Here 
are the seven victims: John D. Berry, 
Des Moines, state agent National 
Union; W. M. Mintonye, Spencer, 
special agent Anchor; Paul B. Van 
Slyke, Des Moines, special agent Svea; 
George C. Newman, Des Moines, in- 
dependent adjuster; Ralph McCormack, 
Davenport, state agent American; S. 
J. Horton, Omaha, special agent Nor- 
thern Assurance; Carl B. Richardson, 
Denison, special agent Franklin. 

The Iowa pond will name a commit- 
tee which will be in charge of the 
initiation of these goslings at the Chi- 
cago splash. The names of the can- 
didates were voted upon at Okoboji, 
but the committee it to be named later. 





Minnesota Agency Appointments 


Bank. & Merch., Minn.—D. D. ewe: and J. 
D. Rooney, Hibbing; Lachlin Macdonald, & a 
Faith and Nathaniel Gardner, Gilbert; G. S. 
Perham and A. S. Bargh, Eveleth; A. C. 
Richardson, St. Charles; D. Greeley, Virginia; 
ae A e, Lanesboro. 

Cent. Natl—B. E. and H. J. Andrews, Two 
Harbors; R. W. Ashton, Pipestone; Cary Diehl, 
Sauk Center. 

N. W. Natl—E. W. Kane, Dundee; Martin 
Thomas, LeSueur; F. N. Franciccus, LeSueur. 

Nord Deutsch—V. R. Price, Crosby; C. C. 
Roberts, St. Paul; R. E. Sampson, Crosby. 


Continental—L. A. Salstrom, Wilmont; J. A. 
Dahl, Trail. 

Milw. Mech.—E. G. Johnson, Minneapolis; 
B. J. Erickson, St. Paul. 


Westchester—S. V. Weiser, Detroit; Herman 
Stahnke, Hinckley. 

Germania—Whitney Hall, Duluth; C. H. 
Wate, = mer 1.2 , 

prin \—A. J. Zimmerman, Arlington. 

le J._ Erickson, St. Paul. ” 

Conn. Fire—E. W. Kane, Dundee. 

Lon. & Lan.—G. L. Douglass, Jr., Duluth. 


New Jersey—Johan G. Brant, Duluth. 

New Hamp.—D. B. Bakke, Thief River Falls. 
Peoples Natl—A. J. Hokenson, Minneapolis. 
Northern, Eng.—J. A. Dahl, Trail. 


Orient—Samuel 4 ete — r 
rov. Wash.—J. B. Wiesner, Slee e. 
Phoenix, Cue. E. Funk, Carver. violin 
Royal—A. J. Zimmerman, Arlington. 
Old Colony—Russell T. Wing, St. Cloud. 
Ins. Co. of N. A., Phila—Abraham Orlebeke, 
Clara City. 
Phoenix, Eng.—T. F. Spreiter, Warread. 





MINNESOTA NOTES 


Gardner & McDonald, of Virginia, Minn., 
have opened an insurance office at Eve- 
leth, Minn., with N. Gardner in charge. 

Automatic sprinklers are being installed 
in the flouring mill of the International 
Milling Company, at New Prague, Minn. 
The equipment will be operative about 
Sept. 15. 

Harry 8S. Smith, who has been employed 
by the Lumberrfien’s National bank, Still- 
water, Minn., for the past thirty-two 
years, has resigned his position to de- 
— his entire time to the insurance bus- 
ness. 


Report has been made on the retail dry 
goods store of Field, Schlick & C lo- 
cated on Wabash, Fifth and St. Peter 
streets, St. Paul, Minn. Building 
equipped with Manufacturers wet and dry 
pipe sprinkler system, classed superior 









OVER TWO HUNDRED AND 





NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 
SURPLUS TO POLICY HOLDERS 


FIFTY THOUSAND DOLLARS 











SECURITY 


Fire Insurance Company of Davenport, Ia. 


es. BE. GILMAN, Pres’t 


M. C. HINSCH, soo’ y 


; CASH CAPITAL $200,000 
This Company has had 28 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, Ohio 


and Indiana. It is a good company for the 


t, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 


hearing from agents desiring to represent us. 


Address the Secretary. 








ABSOLUTELY FIRE PROOF 


The Martin Hotel 


190 Rooms With Bath 
50 Rooms Without Bath 


Center Insurance District 





The Patronage of Insurance Men Is 
Solicited 


W. B. NATION, Manager 


Sioux City, Iowa 


1898 Fifteen Years of Service 


Security Mutual 
Fire Ins. Co. 


Chatfield, Minn, 


Insures Against Loss by Fire, 
Lightning or Tornado 


L. TESCA CHAS. L. THURBER 
President Secretary 


1913 








iF. 





Retail Merchants Association Mutual Fire Insurance Company 


FARGO, 


NORTH DAKOTA 


INSURES AT ACTUAL COST FOR ONE, THREE OR FIVE YEARS 


A the Insurance t of the 
dopted as the ay oe 


J. T. NELSON, Pres dent 


erchan' 
N. D., July 11th, 1912. 


Retail M ts Association of North Dakota 


W. W. KING, Secretary 








OF SIOUX FALLS, SOUTH DAKOTA 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 


SOUTH DAKOTA AND IOWA 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 


DULUTH’S LE 


Modern 2nd up-to-date. $100,000.00 recently expended in improvements. 
Plan. Cuisine of acknowledged excellence. 


Breakfasts, Club Luncheons. 


ADING HOTEL 


European 
Restaurant prices reasonable. Club 


LEE HOTEL CO., Proprietors 


EDWIN H. LEE, 


Managing Director 





HAIL INSURANCE 


South Dakota producing agents should write us for contract in their 
territory, if open. Attractive proposition both to assured and agent. Cash or 


assessment plan. Policies backed 
turned to policyholders. 


by $40,000 cash surplus. Big dividends re- 


Write for particulars. 


SIOUX FALLS MUTUAL FIRE INS. CO., Sioux Falls, S. D. 








GEO. A. MOWRY, President 


A consolidation of the Twin City Fire 
and Middlewest Fire Insurance Companies 


W. A. GORDON, Secretary WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


Local Representatives 


CasH Capita $500,000 


Desired in Montana 








FIRE— LIGHTNING—TORNADO—HAIL—INSURANCE 
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for the building and excellent for stock. 
Line of insurance on stock, $500,000. 

The plant of the Northwestern Marble 
& Tile Company, 8S. 8. East Twenty-sev- 
enth street, Minneapolis, is to have a 
Rockwood dry pipe sprinkler system, 
which will be Tr ee by Oct. 1. Line 
of insurance, $50,000. 

A Grinnell wet pipe sprinkler system is 
being installed in the plant of the Fisher 
Paper Box Company, 221-225 First street, 
north, Minneapolis. The equipment will 
be in service by Oct. 1 and indications 
point to fair protection. Line of insur- 
ance, $60,000. 

Complaint is made that agents at Lit- 
tle Falls, Minn., are writing the business 
of the Pine Tree Lumber Company and 
inserting the 5 percent waiver of in- 
ventory clause without attaching the 80 
percent coinsurance clause. As the 
waiver clause is not permissible unless 
coinsurance is a part of the contract, com- 
panies are asking for elimination of the 
former or attachment of the latter. 

Tornado insurance on the Golden Rule 
department store, northeast corner of 
Minnesota and East Eighth streets, St. 
Paul, Minn., is up for criticism. Policies 
contain a stipulation that a_ certain 
amount of tornado insurance will be car- 
ried instead of the 50 percent coinsurance 
clause, The fixed limit clause is held to 
be illegal in Minnesota, hence companies 
are asking for its elimination and the 
substitution of the standard coinsurance 
agreement. 





IOWA NOTES 


General Manager Edward Bliven of the 
Columbian Fire of Detroit spent last week 
in Iowa. P. J. Clancy Co. gets the com- 
pany at Des Moines. 


George Keith, a local agent at Mary- 
ville, Iowa, was instantly killed last week 
when his car overturned into a ditch as 
he was attempting to pass another auto- 
mobile on a culvert. His companion was 
not seriously injured. Mr. Keith leaves 
a widow and two daughters. 





Refuse to Produce Records 


The three fire insurance companies 
of Milwaukee, the Concordia Fire, the 
Milwaukee Mechanics and the North- 
western National, which were ordered 
last week by the board of tax re- 
view to produce their records and 
books before the board, have declined 
through their counsel to comply with 
the request of the board. It was al- 
leged by the board of review that the 
capital stock of these companies has 
been left off the assessment roll of 
Milwaukee for twenty years or more. 

Assistant City Attorney F. S. Can- 
right of Milwaukee, following the re- 
fusal of the companies to accede to 
the request of the board of review, 
has announced that he will immediately 
institute contempt proceedings against 
the officers of the companies. Mr. 
Canright has also advised the board to 
assess the directors of the companies 
individually for the supposed amount of 
stock so that the total assessment might 
be placed on the tax roll pending a 
possible fight in the courts. 





Sampson on Program 


Henry E. Sampson, assistant attorney- 
general of Iowa, who made a hit in his 
address before the lowa Association of 
Local Fire Insurance Agents at its re- 
cent convention, will speak before the 
convention of the national organization 
at Cincinnati. His topic will be “Dis- 
crimination; Its Causes and Abuses.” 
As Mr. Sampson was active in breaking 
up agents’ local organizations in Iowa 
and has given the subject of state in- 
terference considerable attention his 
address is looked forward to with in- 
terest. 





GENERAL WESTERN NOTES 


Stockton, Calif., has suffered losses ag- 
gregating $170,000 recently, charged to 
the activity of a firebug. 

Omaha, Neb., is looking for a general 
reduction in fire rates as the result of im- 
provements in the water protection. These 
have not yet been accepted by the city, 
but as soon as they are the rating bureau 
will take action. 

Reports coming from Pasco, Wash., are 
to the effect that fire insurance companies 
are withdrawing from that city because 
of the large number of disastrous fires 
there within the past few months. Four 
companies have withdrawn, it is said, and 
others are prepared to unless the city se- 
cured better fire fighting apparatus. 





“Yes, I have references,” said the ap- 
plicant for a position, “but, like my pho- 











F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine ss 


Insurance Company 
CONDITION DEC. 31, 1912 


EE RS Ske 2 | DE EG et a, eee ree $200, 
WET SURPLUS OVER ALL LIABILITY. ..................cc cece ccccecceees 200,570 
SURPLUS TO POLICY HOLDERS.......................5-- le a ae $400,570 . “ 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 


JOHN D. McMILLAN, V.- Prest. 


NET 


CAPITAL SURPLUS 





$200,000]1911) $172,981 
$200,000/1912|$200,570 


ALFRED STINSON, Sec’y 











THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 











WHAT COMPANIES ARE DOING 





Those That are Left in Missouri are 
Charging Higher Than Bureau 
Rates 





The Standard of Hartford is planting 
agents very strongly in Missouri and is 
writing term business. Most of the 
other companies are writing annual 
business and are charging higher than 
the bureau rates. The First National 
and Commercial of Washington, D. C., 
are writing about $30,000 each a month. 
The Commercial has circularized the 
banks and trust companies in Mis- 
souri, seeking to sell stock at $10 a 
share. A number of agents are buy- 
ing the stock. The Central Union of 
Kansas City is writing a large business 
for its size and is taking $25,000 or 
$30,000 on a single risk and reinsuring 
it down to about $2,500. The Vulcan 
of New York has entered the state and 
is appointing agents. The Massachu- 
setts Fire & Marine and the Granite 
State have not increased their plants. 
The Citizens of Missouri is taking care 
of its old business and only putting on 
a few new agents. 

All companies are receiving letters 
from agents beseeching them to make 
an appointment, promising a permanent 
connection and a large volume of busi- 
ness. The new mutuals that have been 
licensed are getting active and are writ- 
ing considerable business. The inter- 
insurers are growing in number and 
are soliciting at every point in the 
state. The Vulcan has put two field 
men in Missouri. 





License a New Mutual 


The Business Mens Town Mutual 
Fire of Kansas City, Mo., has been 
licensed in that state. George H. 
Smith is president and Gideon Benton 
secretary. 

The Missouri Fire, a stock company 
with $1,000,000 authorized capital, has 
filed its declaration papers. Its head- 
quarters are at Joplin. 

The St. Joseph Fire is succeeding in 
selling its stock in good shape. J. H 
O’Reilly, who is organizing the com- 
pany, promoted the Occidental Life 
and Occidental Fire, both of New 
Mexico. 





Kansas Agency Appointments 
Northern, Eng.—J. D. Ward, Severance. 
Royal—A. V. Smith, Baxter Springs. 
Orient—G. M. Bunker, Sabetha; p. F. Dob- 

son, Manhattan. 

Alliance Cooperative, Kans.—C. H. Downie, 
Stafford; R. L. Tracy, Stillwell; F. Yont, Con- 
-cordia; F. J. Wolfe, Conway Springs; H. A. 
Sawin, Baldwin; F. O. Floburg and F. L. Kent, 
Uniontown, 

Farmers Alliance, Kans.—J. A. Brandt, Salina. 

Boston—F, P. Green, Sterling. 

Conn.—H. J. Pautratz, Hillsboro; E. H. How- 
ard, Ionia. 

Continental—S. Gennett, Aurora; J. H. Ball, 
Kensington; J. H. Collingwood, Plains; C. S. 
‘Haworth, Burr Oak; W. S. Albright, Leaven- 
worth; G. W. Grandy, St. Johns. 

Fire Assn.—Miss A. E. Gilmore, imagen: 
.L. L. Hogan, Elkhart; J. M. Kendall, Marys- 
ville; E. C. Seger, Topeka. 

tr. Amer., N. Y.—M. Senn, Lasita. 





“A Centenarian” Established 1808 


Atlas Assurance Co., Ltd. 
London, Eng. 
U. S. Surplus Over $1,000,000 


A Representative Company for Representative Agents 
For Agency WESTERN DEPARTMENT, _ - CHICAGO, ILL. 





SURPLUS 


Li N E % AND YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


FLOATERS 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


F. R. THOMPSON 
Insurance Exchange, Chicago, Ill. 











A few 





Successfully Completing Its Organization 


THE CLEVELAND NATIONAL 


Stock Salesmen 
Wanted 


Ohio’s largest Fire | 
Insurance Company 


FIRE INSURANCE COMPANY 


with some of the most prominent manufacturers, bankers and busi- 

ness men of the State on its directorate and as large stockholders; 

has now sold sufficient stock to insure the completion of its organi- 

zation. It will give Ohio a large fire insurance compres worthy of 

the State's importance, imsurance and otherwise. Unlike other 

ventures, this company will have a large surplus and financial 
% “e “e Ne 





strength equal to the best. Ne 
Address the PARK BUILDING 
Company CLEVELAND, O. 











The Indiana and Ohio Live Stock 


Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886. Cash Paid-up Capital $200,000 
Assets Almost a Half Million Dollars 





q Producing agents wanted in all unoccupied territory where the Company is writi 
business. It pa 
Promptness = fair dealing make it popular with farmers and stockmen. Our system 
of advertising is helpful to the agent. 


INDIANA AND OHIO LIVE STOCK INS. CO. 


to sell Live Stock Insurance if you represent the “Indiana and Ohio.’ 


rite Home Office at once. 


Crawfordsville, Ind. 





-W. Albright, 
Bird City. 


Davis, Ripley. 





Mil. Mech.—W. S. Anderson, Abilene. 





tographs, none of ‘em does me justice.” 





No. Amer.—L. L. Hogan, Elkhart; J. M. Ken- 





Island; D. Gridley, Liberal; J. A. Anderson, 


Natl. Union—C. V. Eberstein, Kensington; H. 
V. White, vanes, 
New Hamp.—M. 


Diefendorf, Leonardville; A. Gates and W. G. 
Westchester—J. O. Treece, Baxter Springs; 
_D. M. Kennedy, Chanute. 


Missouri Agency Appointments 
First Natl—H. F. Campbell, Higginsville; 
Guthrie & Holman, Fulton; T. E. Wi 


dall, Marysville; F. W. Brombacher and C. M. | con; J. G. Houston & Son, Carrollton; Stepp, 
Porter, Ottawa. . “ 
Natl., Ct.—O. Abernathy, W. S. Albright and 
C. W. Goss, Leavenworth. 
Natl. Ben Franklin—R. C. Buxton, Utica; F. 
A. Shields, Hoxie; F. J. a Raymond; E. 


Warden & Co., Trenton. 
Coml., D. C.—G. A. Walling, St. Joseph: W. 
W. Garth, Jr., Columbia; Adcock, Gilpin & Cris- 
well, Fulton. ’ 
Iowa State—C. G. Greenwood and A. B. “rr 
Young, Long} land, Breckenridge; C. L. Shinn, Hale; 4 
right, Leonard; W. C. Shannon, Mounta! 
, Grove; Hill, Montrose; G. R. Godfrey, 
Nevada; D. S. Pierce, Lamar; T. P.. Sheehy, 
Lockwood; F. W. Adams and A. Mosier, ~ 1 
ver; P. Tinsley, C. A. Lyter and J. S. Tins % 
Bowling Green; G. Delaney,- Hurdland; es . 
Engleman, Fair Play; J. R. Comley, Rutledge: 
J. L. Herrell, Butler. : we 
Mercantile Town Mut.—Wilson Bros., Lexing 
ton; J. F. Robertsoon, Burlington Jct.; Je “ 
Wilson, Forest City; C. S. Jones, Lamar; . - 
D. Clayton, Hannibal; M. F. Davison, Carthage- 
Mo. Mut. Town—A. G. Turner, Mexico; Ji ° 
Engle, Independence; C. H. Ewry, Geinesve 4 
B. G. Begley, Jr., Poplar Bluff; W. H. McCo 


Brewster; I. 


A. Eversole, Goodland. 
W. Nolan, Larned; H. O. 
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Huntsville; G. H. Hubbard, Ver- 

sailles; J. B. Webb, West Plains; L. C. 
his; G. R. Davis, La Grange; H. C. Darr, 
ene. ee Laat ionvile SW. 
ity; Z. T. Crawford, Unionville; J. W. 
dia; G. te el we eH i. R. 
‘ombs, Clarence; J. rT ” elisville; Jones 
£°Chetne Rolla; a Asendorf, Carthage; C. E. 
Jeffers, Cameron; J, 7 Aebecel Me 5. Y. 
R rt; a . cVougal, aryville; 
Staples, Meh, Sedalia; E. D. Moore, Liberty; C. 
A. Egeley, Hermann; G. C. 





; W. L. Han- 
Howard; Harrisonville; 
Geo. Ward, King City; Emil J. Sutter, Salis- 
& Rosa Crotty, Moberly; C. E. Giv- 
Whitlow, Boonville; S. J. 
Montgomery and J. A. Jones, Marshall; W. H. 
Liddle, Holden; J. D. Proffett, Trenton; L. O. 
Wells, Bonne Terre. 
Old Town Mut.—E. M. Rusk, Brookfield. 


KANSAS SUITS IN STATU QUO 


Not Likely Anything Will Be Done in 
the Premises Before September 
Term of Court 





At present both suits in the courts of 
Kansas in which the fire insurance 
companies are interested, are in statu 
quo. A temporary injunction issued at 
the request of Attorney-General John 
S. Dawson restraining the companies 
from increasing their rates without the 
consent of the court or the superin- 
tendent of insurance, still stands. In 
the district court of Shawnee county 
arguments have not yet been made on 
a motion to dismiss the suit of the 
companies asking for permission to in- 
crease their rates, filed by the attorney- 
general. 

It is likely now that neither of these 
suits will be taken up before fall, the 
courts not doing anything now that can 
be postponed until the new term be- 
gins the first of September. So it 
promises to be September before any 
definite action is taken, and perhaps 
before any arguments in either of the 
cases are heard. 


BURNED DISTRICT IDLE 

No move has been made as yet to re- 
build in the business section of Spring- 
field, Mo., which was burned recently. 
Local newspapers state that the prop- 
erty owners have not sufficient funds to 
finance the reconstruction and they can- 
not secure loans either from banks or 
loan companies because of their inability 
to get insurance satisfactory to the 
lenders. The Springfield Republican, in 
commenting on Commissioner Revelle’s 
visit there, says: “The business men of 
the city declare they want action in the 
matter which has become a serious men- 
ace to the business interests of the city, 
and are not looking for uncertain and in- 
definite statements.” 


MISSOURI NOTES 


W. B. Johnson, Kansas City local agent, 
is spending the summer in Chicago and in 
touring the northern part of the country. 

George D. Long, Ferguson & Tabb and 
McCluer & Vanhorn get the Vulcan of 
New York in Kansas City, and F. Churchill 
Whittemore company secures the com 
pany in St. Louis. 


At the invitation of the Warrensburg, 
Mo., Commercial Club, M. D. Aber of Kan- 
Sas City, deputy insurance superintendent 
during Governor Hadley’s administration, 
spoke before the members of the club in 
regard to securing protection in case the 
insurance companies continue to refuse to 
do business in Missouri. Mr. Aber ad- 
vised the club to form a town mutual in- 
surance company. 


OKLAHOMA NOTES 


The Oklahoma Inspection Bureau has is- 
sued new books for the towns of Davis 
and Elmore. 

Lela Williams, a negress, is now under 
Seteas at Tulsa, Okla., charged with hav- 
XP set fire to the residence of John Mc- 
Alester, where she was employed. 

The Oklahoma Inspection Bureau has 
Terated the town of Custer City on ac- 
count of the installation of a new water- 
— System, and has placed it in the 4% 


A fire loss of $500,000 was sustained in 
= Tulsa, Okla., oil fields following a 
orvere electrical storm. The Waters- 
fered 100,000 loss in addition tothe many 

5 oss in a on to the man 

yg oil which were destroyed. na 

ollowing an investigation by the state 
pad marshal, L. Tinker, a local insurance 
= nt at Hollis, Okla., has been arrested 
the = arson charge and bound over to 
ee @ Strict court. Tinker is charged with 
ourea his own home, which was in- 
apeney nm one of the companies in his 








“And you say that Jameson has be- 
come an underwriter?’ “Not uite that. 
I said he had gone into that business.” 





KENTUCKY AND THE SOUTH 


STAMPING OFFICE COMMITTEE 


Body Will Investigate Question of 
Establishing Bureaus in Districts 
Throughout the State 














John L. Smith of the Hamburg-Bre- 
men, president of the Fire Under- 
writers’ Association of Kentucky, has 
appointed the special committee auth- 
orized at the annual meeting to investi- 
gate the question of establishing dis- 
trict stamping offices covering the 
state, and taking the place of the few 
local offices which now exist. The 
committee is composed of Ben F. 
Weitzel, Phoenix of Hartford, chair- 
man; William Sowards, Norwich 
Union; Charles H. Gorham, Firemens’ 
and Robert G. Crowell, Germania. The 
committee will have a meeting in the 
near future and take up the question in 
detail. 

In this connection it is reported that 
requests have been received from May- 
field, Ky., where a stamping office is 
now in operation, that it be continued. 
The rather unfavorable conditions at 
Mayfield make the work of the stamp- 
ing secretary, who keeps a record of 
all insurance carried by individuals, 
more than ordinarily valuable, it is 
believed. ~ 





Many Brokers Qualify 

Since the Louisville Board of Fire 
Underwriters adopted a rule whereby 
brokerage is permitted to be paid on 
outside business, provided the broker 
offering it is listed and qualified with 
the board, over fifty brokers in other 
cities have made application to the 
board and qualified. They are located 
in all parts of the country. 


Want Resident Agents Law 


Louisville agents are much pleased 
with the prospects for getting a resi- 
dent agents’ bill through the state leg- 
islature at the next session. A. H. 
McAtee is chairman of a special com- 
mittee which has been working on the 
subject. The state insurance board has 
approved the proposition, and _ local 
agents out in the state are to be or- 
ganized in favor of the measure, so 
that the chances for getting the bill 
enacted into a law appear to be brighter 
than ever before. 





To Consider Tobacco Schedules 


The meeting of the state insurance 
board of Kentucky, which was to have 
been held last week to consider to- 
bacco schedules, was postponed and 
will probably be held this week. The 
board has been gathering data chiefly 
from the warehouse men, especially 
those with loose leaf houses, but will 
give the fire underwriters a chance to 
have a say before making any changes 
in the schedule as it now stands. The 
Kentucky Actuarial Bureau, of which 
Clem E. Wheeler is manager, will be 
prepared to show the board that the 
present schedule covers most of the 
points taken up by the warehouse men 
and that no radical changes are needed. 
Mr. Wheeler has been in Chicago con- 
ferring with the managers on this and 
other matters, and will be ready to go 


GERMAN FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus$180,198.28 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 














before the board when ever it desires 
to be informed regarding the question. 
The insurance board has announced 
that following the investigation of to- 
bacco rating, it will take up the whisky 
schedule. 





DOING A GOOD BUSINESS 


A. F. Bolling, formerly Reateay spe- 
cial agent of the State of Pennsylvania, 
is having much success as an independent 
adjuster in Louisville. He has been called 
on to handle a large number of losses, and 
is getting so much business that he is 
having all he can do to take care of it. 





TOBNADO LOSSES HEAVY 

Fire insurance men in Kentucky are be- 
ginning to believe that this year will set 
a record for tornado losses, a storm in 
Central Kentucky, which was particuarly 
severe in Fayette, Bourbon and Woodford 
counties, resulting in many buildings be- 
ing unroofed or otherwise damaged, and 
tornado losses pouring in in such num- 
ber as to make the special agent believe 
that spring had come again. The un- 
usual duration of windstorms this season’ 
has been a remarkable feature of the situ- 
ation, many field men stating that wind- 
storm losses have been received later this 
summer than ever before in their recol- 
lection. 


GENERAL SOUTHERN NOTES 


The Northern Assurance has appointed 
8. M. Buck special agent for the southern 
portion of Texas. Mr. Buck has latterly 
occupied a similar position with the com- 
panies managed by George W. and I. 
Jalonick. 

Elizabeth Goff Shirely, the 14-year-old 
daughter of Edward H. Shirely, special 
agent in Tennessee for the Home Fire 
Insurance Company, who has been critic- 
ally ill with typhoid fever, is covalescing 
and it is believed that the child is now 
out of all danger. 

Texas has suffered a half million loss 
of state buildings during the last few 
years and the committee on state institu- 
tions has asked for a definition of fire- 
proof so that it may be embodied in a law 
governing the construction of such build- 
ngs. The school for the blind is said to 
be a firetrap from which the inmates 
could not escape. 

While no application for admission into 

Tennessee has as yet been received from 
the Home Underwriters, the department 
has expressed its intention of issuing the 
company a license, immediately following 
the compliance with the necessary re- 
uirements. Special Agent E. H. Shirely 
or the Home Underwriters announces 
that he has planted the company with 
James EB. Caldwell & Son at Nashville, 
and that the line will be placed through- 
out Tennessee in the early future. 


POTTER’S LAST MESSAGE 


(CONTINUED FROM PAGE 1) 
ter of insurance importance which in- 
timately concerns all of the states is to 
be seriously considered by any one of 
them, it should be the subject of discus- 
sion and consideration by this body of 
commissioners. 

The need is for uniformity of laws and 
of department practices governing all 
forms of insurance in all of the states, 
and every effort that this body can make 
to this and will certainly be a move in 
the right direction. 


Should Go Before Commissioners 


Having this thought in mind, it seemed 
to me unwise to present the questions in- 
volved in this tabulation to the Illinois 
legislature, and that it was not only ex- 
pedient, but highly essential, before tak- 
~ | any remedial course, to present the 
subject of the interstate relation of fire 
insurance, to this body of commissioners 
for your consideration. 

The suggestions I make are not intended 
in the spirit of criticism, either of the 
legislatures or of the insurance depart- 
ments of any of the states—indeed, my 
only purpose is to present the economic 
side of the question—the interstate rela- 
tion of the business of fire insurance, and 
the character of the fund created by the 
premiums paid for fire indemnity. 

Companies Have Nothing to Say 

Just now, the law of Texas vests in the 
State Fire Insurance Commission the ex- 
clusive right to initiate the maximum fire 
insurance rates in that state, and the fire 
companies operating in Texas have ab- 
solutely nothing to say about the way in 
which their rates are made, or the maxi- 
mum amount they shall collect for the 
- — ~yrmed they furnish the people of that 
state. 

Texas also shows a loss of three and 
a half millions in the past five years, and 
the insurance companies are powerless to 
take any step whatever to equalize their 
rates or increase the premium charge. 

Practically the same condition exists in 
Kansas and Kentucky, and in Missouri 
we are confronted with an insurance and 
a statutory chaos upon this question. 

Concrete Problem Presented 

Concretely, the problem is, shall the fire 
companies be permitted to operate in 
profitable states over long periods of time 
and collect money from the premium pay- 
ers of those states for the purpose of dis- 











tributing the funds so collected in states 























unprofitable because of statutory condi- 
tions? 

I am not unmindful of the fact that 
proper averages for fire insurance cannot 
be determined except by taking into ac- 
count long periods of time and wide areas 
of distribution, and I do not subscribe 
to the doctrine that any state can or 
should build a Chinese wall around itself 
insurancewise—indeed, I know of no state 
which desires to do so—but, unless a state 
is willing to do this and to say that its 
fire insurance rates shall be based upon 
its own experience, a law which prohibits 
fire companies from taking into account 
the experience of the whole country and 
putting each state on as nearly an equi- 
table basis as possible, is manifestly un- 


fair. : 
Two Questions Presented 

I am fully persuaded that we shall 
never reach a satisfactory solution of 
the vexed problem of fire premium dis- 
tribution until we come to a thorough 
appreciation of two questions, both now 
more or less unsettled. First, the rela- 
tion of fire insurance to the state, whether 
it is strictly a private business exploited 
by private capital and for the benefit only 
of the individuals who invest their money 
in it, or whether it is a semipublic _usi- 
ness having some of the attributes of a 
public service and affected by the public 
use or interest; and a second considera- 
tion, which depends for its resolution 
somewhat upon the solution of number 
one, namely, the character of the fund 
received by fire companies for the sale 
of fire indemnity. 

Affected by Public Interest 

The first proposition is one upon whic 
there is a decided difference of °o } aay 
and which seems to be a question tor the 
courts, but, in my opinion, the tendency 
of judicial optnice indicates that when 
the question is finally passed upon by a 
competent court of last resort, the * 
will be found to be that fire insurance is 
affected by the public interest and, there- 
fore, subject to such regulation as a pub- 
lic use, as may be appropriate without 
interfering with the normal functions of 
the business or denying to the corpora- 
tions interested a reasonable profit upon 
a hazardous business. 

Should this view of the nature of fire 
insurance be sustained by the courts, and 
become the law of the land, it seems to 
me that state laws, which have the effect 
of making unwarranted and unfair calls 
upon the general fund created by the capi- 
tal, surplus and premium payments into 
the business, become matters of very vital 


importance to states not having such en- 
actments. 


Ohio and Texas Compared 

To put the question concretely: How 
should Ohio, producing about $13,000,000 
in premiums annually, with a 43 percent 
loss ratio, look upon Texas, producing 
about $9,000,000, with a 75 percent loss 
ratio, and a net loss in five years of 
$3,500,000, with a law which renders. the 
companies absolutely powerless to take 
any step whatever to provide a remedy? 

I am advised that the question of in- 
creasing rates in Kansas was recentl 
presented to the Kansas authorities, wit 
the result that, while the officials readily 
admitted the necessity for the advance, 
in view of the last five years’ experience, 
it was denied for reasons which I do not 
think need explanation to a body of more 
or less experienced politicians. 

Recognizes a Common Fund 

Some years of more or less careful ob- 
servation convince me that we shall never 
reach any satisfactory solution of the 
ever recurring question of fire premium 
distribution until we reach what seems 
to me the inevitable conclusion, that the 
whole fund in the hands of stock fire 
companies partakes at least of the nature 
of a general or common fund upon which, 
in the absence of extraordinary condi- 
tions, no state has a right to make un- 
fair or inequitable calls. 

To put it in another way: No state 
has a right by its laws to “loot” a com- 
mon fund to which all the states have 
made contribution. 

Separate and independent state regula- 
tion of fire insurance, without taking this 
idea into account, means only that the 
states enacting the most unfair and ex- 
tortionate laws will gain the most unfair 
advantages over sister states dealing with 
more fairness and justice. 

Conflagrations are Omitted 

In these engaeations I omit special ref- 
erence to conflagrations, which disturb the 
insurance equilbrium—indeed, my purpose 
is to omit everything except the opera- 
tion of law—my thought beiag directed 
to the action of the state itself in produc- 
ing by law a condition which it appears 
must necessarily result in unfair calis 
upon a fund which seems to me of a 
general nature. 

The problem is not one, in my opinion, 
for individual states, but is a general 
one, and this body of supervising officials 
is the |e my place to submit all ques- 
tions of this nature, because here is an 
opportunity for uniformity which is the 
thing now most necessary for all forms of 
insurance. 

In my opinion, it is constantly becom- 
ing more difficult for any form of insur- 
ance to properly function under forty- 
eight varieties of laws, taxes and super- 
visory requirements, and this is the only 
organization that I know of where ques- 
tions of uniformity of law and the gen- 
eral good will receive the consideration 
such questions deserve. 
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FIRE PROTECTION DEPARTMENT 





LACK OF INTEREST EVIDENT 


Kentucky Association Work Now Falls 
Mainly Upon a Few Men and 
Vacation is Taken 








Much disappointment has been felt 
by those interested in the work of the 
Kentucky State Fire Prevention Asso- 
ciation because of the lack of interest 
shown by field men in the efforts of the 
association to improve conditions in 
the state. Recent meetings have devel- 
oped light attendance, and while this 
has been explained in a measure by 
the hot weather and the absence from 
the field of some members on vaca- 
tions, it is undoubtedly true that there 
has been a slump in interest and that 
the special agents are not showing the 
readiness to participate in the work 
which they were expected to do. This 
is particularly surprising in view of the 
decision of the Western Union to lend 
its influence in favor of the state asso- 
ciation work, and it was understood 
that nonmembers of the association 
would be instructed by their companies 
to join. As it is, a few wheel-horses, 
who have been pulling the load ever 
since the association was organized, 
are being enforced to carry most of the 
burden, while the entire field enjoys 
the benefits derived from the work. 
The association, of which F. G. Sny- 
der of the L. & L. & G. is president, 
will probably hold no more meetings 
until November, results at the last two 
or three inspections not having justified 
a continuance of the work until fall. 


WILL REINSPECT TENNESSEE 


Fire Prevention Association Names 
Committees to Visit Towns and 
See What Has Been Done 


The Tennessee Fire Prevention As- 
sociation will make a reinspection of 
all the towns which have been in- 
spected in the past few months. Pres- 
ident E. H .Shirly has assigned two 
special agents to a majority of the 
towns and they have been given until 
the early part of September in which 
to complete the work and render a re- 
port. It is planned to hold a meeting 
of the Tennessee and Kentucky special 
agents who will take part in these in- 
spections in Chattanooga sometime in 
September, although no date has so 
far been decided on. 


Acting as committees, these agents, 
will confer with the authorities in the 
different towns with regard to what steps 
have been taken in complying with the 
recommendations offered by the Fire Pre- 
vention Association, at the time the 
towns were visited, and in a — way 
follow up the suggestions outlined by the 
association. 

Morristown, Dyersburg, Pulaski, Mur- 
freesboro, Humboldt, Lebanon, Paris, 
Brownsville, Harriman, Shelbyville, Gal- 
latin, Maryville, Martin, Clarksville, Jel- 
lico, Fayetteville, Springfield, Covington, 
Union City and Franklin complete the 
list of towns which will be reinspected. 
Several of these towns have been the 
scene of serious fires since they were vis- 
ited by the association, particularly Pu- 
laski and Murfreesboro. 














Town is Penalized 

Some time ago the Indiana Inspec- 
tion Bureau called the attention of 
companies to the fact that the town of 
Jasonville, Ind., had been deprived of 
waterworks protection, as the Indiana 
Electric Transmission Company, of 
Jasonville, which furnishes electric 
light, power and water, issued a notice 
that, owing to insufficient water, boilers 
could not run to operate generators 
furnishing electricity for the town and 
light and power would be shut off until 
further notice. Companies are now ad- 
vised that there appears to be no pros- 
pect of the protection being placed in 
service within the near future, hence 
the following increases in the present 
advisory estimates are recommended, 





the same to become effective from 
July 26, and to apply until further 
notice: 

Churches and schools and their con- 
tents; dwellings, private barns, pri- 
vate boarding houses and their con- 
tents, 10 cents; all other classes, ex- 
cepting coal tipples, 10 percent. 


FIRE MARSHAL’S ACTIVITIES 
Illinois Bureau Has Been Called to In- 


vestigate Many Suspicious 
Recently 








Assistant State Fire Marshal F. R. 
Morgaridge reports the following pros- 
ecutions and inspection for the [IlIli- 
nois department for the week ending 
July 26. 


The department was called on last 
Tuesday to investigate an incendiary fire 
which partially destroyed the Edelweiss 
Cafe at East St. Louis. In this building 
was operated a saloon, cafe and barber 
shop which was owned and conducted by 
Nick Cantillion of East St. Louis. The 
fire occurred at about 2:30 a. m., Tuesday 
and Deputy State Fire Marshal John H. 
Richards was on the scene before 4 
o’clock that morning and found an elabor- 
ate arson plant consisting of gasolene 
filled bladders, paraffine sacks filled with 
kerosene and gasolene, trails of smokeless 
powder across the floors and other elab- 
orate preparations. Twenty-four blad- 
ders were taken from the building, base- 
boards were pried away from the walls 
and bladders filled with gasolene inserted. 
The fire was entirely confined to the 
basement and the fire was soon extin- 
guished by the prompt and efficient work 
of the fire company. These preparations 
were evidently made by a professional 
firebug and are the most elaborate and 
extensive that have ever been called to 
the attention of this department. A num- 
ber of arrests have been made and Nick 
Cantillion and Ruth Harris, pianiste, have 
been held to await the action of the 
grand jury of St. Clair county under 
bonds of $5,000 and $3,500, respectively. 

Deputy State Fire Marshal Henry J. 
Sloan was called to Streator, Ill. to in- 
vestigate a series of barn fires which 
occurred in that city recently. He found 
that the firebug was an eight-year-old boy 
who had no other motive than to see the 
horses hitched to the fire engine run. 
The young man was turned over to his 
mother who has promised to keep care- 
ful watch of him in the future. 

Deputy State Fire Marshal Edward 
Holland, was called to Milton, Ill., to in- 
vestigate an incendiary fire which oc- 
curred Sunday morning, July 20, be- 
tween 3 and 4 o’clock. While there he 
made a number of inspections, ordered a 
number of buildings provided with fire 
escapes and also issued a number of or- 
ders relative to the safe storage of kero- 
sene and gasolene. 

Deputy State Fire Marshal S. Legreid 
was called to Kankakee, Ill., to make an 
inspection of the Remington theater now 
undergoing construction. He made a very 
thorough inspection and the city council 
passed a resolution asking the building 
inspector to insist that all of the recom- 
mendations made by Deputy Legreid and 
the building code of Kankakee be care- 
fully followed in the construction of this 
theater. 

The deputies of the department have 
been occupied very extensively during the 
past month in inspections throughout the 
state and are making a systematic in- 
spection of the business district of each 
city visited relative to the storage and 
handling of gasolene and other volatile 
oils, and also paying particular atten- 
tion to the moving picture theaters in 
the state. 





Modernize Des Moines Department 


The Des Moines fire department is at 
last to be modernized. The antiquated 
horse wagons are to be replaced with 
automobile equipment. Motor driven 
apparatus has been ordered at a total 
cost of $105,000. It is expected to be 
on hand by the state fair the last week 
in August. Just at present the city 
council is finding difficulty in securing 
the requisite cash and the commercial 
organizations have been asked to assist 
in devising ways for raising the coin. 





CARELESSNESS AT ATCHISON 

Violations of the stringent ordinance at 
Atchison, Kan., have been the cause of 
several heavy losses there in the last few 
years, according to statements in the 
hands of the Kansas state fire marshal 
Harrison Parkman. The marshal found 
the ordinance, which prohibits burning 
trash in alleys or near buildings, being 














INSURANCE RECORDS 
SHOULD BE KEPT IN METAL FILES 





VAN DORN VERTICAL DIVISIONS OF STEEL STOCK SECTIONS 


PHEHEN you equip your of- 


fices or buy new filing 
cases, let us quote you on Van 
Dorn Metal Furniture. We 
make complete equipments for 
filing anything and everything. 


Catalogs, Designs and Estimates on Request 


ADDRESS 


The METALLIG FURNITURE DEPARTMENT of 
The Van Dorn Iron Works Co. 


CLEVELAND, OHIO 

















Are You 





Glidden’s Lessons on the Dean Schedule 


FIRE PROTECTION? 


They’re the best thing on insurance rating for the average 
insurance man yet issued. You can get the 20 lessons 
with the only paper devoted exclusively to every phase of 
fire protection and prevention for $1.50 per year. 


Published by 


The WESTERN UNDERWRITER CO. 


Reading 














flagrantly violated when he paid a visit 
there recently. He took the mayor and 
chief of the fire department with him on 
a tour of inspection with the result that 
he has a promise that the ordinance will 
be rigidly enforced in the future. 
Parkman called attention to the fact 
that a state law covers much the same 
ground as the Atchison ordinance, and 
threatened to invoke the state law if the 
ordinance is not enforced. Several dis- 
astrous fires have grown out of the vio- 
lations, and yet they had been permitted 
to go on until stopped by the fire marshal. 





PLANT WENT WEONG 


Nick Cantillon, proprietor of the Edel- 
weiss Cafe at East St. Louis, Ill., where 
business has been rotten since the local 
police made him cut the rough stuff from 
the line entertainment he provided there, 
has been arrested with his pianiste, whom 
he affectionately calls “Salome,” on a 
charge of having guilty knowledge of a 
fire plant that failed to destroy the re- 





sort. Cantillon is related to the Cantil- 
lons well known in organized baseball and 
railway circles. The cafe building is 
an old wooden. structure with a brick 
shell around it and one night recently 
there was a fire there. When the blaze 
had been extinguished the firemen dis- 
covered considerable of a plant that had 
gone wrong. There were bladders and 
paper bags filled with volatiles, a demi- 
john of turpentine, fuses of table cloths 
and gunpowder and miscellaneous means 
of spreading fire. The main fuse went 
wrong, so the big blowout never occurred. 
On the night of the fire fiasco Nick Can- 
tillon registered under an assumed name 
at the Planters hotel in East St. Louis 
and asked for the room that is considered 
the poorest in the building—but it is om 
the top floor and gives a fine view of East 
St. Louis. As the circumstance was pe- 
culiar and Cantillon appeared nervous 
Mrs. Marie Hoffman, night telephone 


operator at the hotel, listened to a -_ 


versation that he carried on with 
woman stopping at the St. Regis. She 
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“That 
blaze? 
If you see the fire 
Now he 
ke in words like this: “Is 
lome? It’s hot as blazes in 


s that Cantillon spoke thus: 
poy Salome? Can you see the 
Weil, that’s funny. 8 
call me up at the Planters. 
says he 8 

at you, 
this oom where I am. Have you got a 
fan in yours? Well, I'll come over.” A 
jury will decide what he did say and also 
what connection, if any, he had with the 
attempt to fire his place of business. 
“Salome,” whose name is Ruth Harris, 
and who was pianiste in the Edelweiss, 
Thomas Shannon, bartender, and George 
Turner, negro cook, are out under bonds 
on similar charges. 

Both Cantillon and the Harris woman 
waived preliminary hearing when arrigned 
in court and were bound over to the grand 
jury. “Salome’s” bond was increased 
from $1,500 to $5,000. Both the bartender 
and cook were discharged for lack of evi- 
dence. 


SOUTHERN TOWNS IMPROVE 


Improvements in fire fighting facilities 
are being made in many parts of Ken- 
tucky and Tennessee, and fire underwrit- 
ers are hopeful that the results of this 
improved protection will be good. Dan- 
ville, Ky., as recently reported, is placing 
some additional boilers in the power 
plant of its waterworks, while the United 
Water, Light & Traction Company, at 
Somerset, has plans for improving and 
extending the water system. The com- 
pany at Lexington has let a contract for 
the enlargement of its reservoirs, and 
the Hopkinsville Water Company has let 
a contract of the same nature. The Mid- 
dletown Volunteer Fire Company will in- 
corporate the organization and build an 
engine house, which will be properly 
equipped. South Pittsburgh, Tenn., is to 
have an improved water system, as the 
result of the decision of the company 
there to expend several thousand dollars 
in this work, while the city of Hunting- 
don, Tenn., has issued bonds to the 
amount of $5,000 for the purpose of bet- 
tering the water system. Maryville, 
Tenn., will have a water system in the 
near future, as M. R. Hunter & Sons, of 
Blizabethton. Tenn., are arranging to con- 
struct a system, having applied for a 
franchise. 


Eighty-nine firemen, including practic- 
ally all of the men at all nine of the fire 
stations in Oklahoma City, struck Satur- 
day afternoon because the city commis- 
sioners in accordance with a retrenchment 
policy had decided to cut salaries all down 
the line in the department. The men also 
demanded the reinstatement of Fire Chief 
Mark N. Kesler, who was dismissed by 
the commissioners because of support al- 
leged to have been given to the men when 
they first threatened to strike. 

John Von Elm, city fire warden, was 
placed in charge of the fire department 
temporarily. He had twenty-five men 
ready to go to work when the strikers 
went out and expected to have the de- 
partment back to practically its normal 
Strength within a few days. It was un- 
derstood that probably one-third of the 
men were secretly opposed to the strike 
and would go back to work. 

The commissioners telegraphed to Nor- 
man, Shawnee, Guthrie and El Reno ask- 
ing for temporary assistance in the way 
of experienced firemen while the depart- 
ment is being reorganized. 





SELLING FIRE EXTINGUISHERS 


J. F. Murdock & Co., local agents at 
Logansport, Ind., have taken an agency 
for the Simplex fire extinguisher and will 
handle the device in a territory compris- 
ing several states. Preliminary work has 
been done on the construction of selling 
organization. 





FIRE PROTECTION NOTES 


At Wahoo, Neb., the water mains will 
be extended. 


At Brighton, Ia., a waterworks system 
may be put in. 


At Peru, Neb., progress is being made 
on the water syatem. ss 


At Eveleth, Minn., the waterworks sys- 
tem will be improved. 


The need of waterworks is being dis- 
cussed at Saranac, Mich. . 

At Pisgah, Ia., the waterworks propo- 
sition failed at special election. 9 


At Humboldt, Neb., bonds were voted 
for extension of the water system. 


At Carrington, N. D., a special election 
A held to vote bonds for a water 


ag em 

question. 

a h Anite, Ja, an election will be held 

i € on a $15,000 water 
Th 

Mich. nas ‘voted a ood A—— a 1006 
At Benkelman, Neb L. Hunt has 


eb., H. 
= contract for the waterworks and will 
gin work soon. 
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shortly to take a vote on issuing $30,000 
waterworks bonds. 


At Waterloo, Neb., arrangements are 
being made with the state to take the is- 
sue of waterworks bonds. 


At Duluth, Minn., D. H. Clough & Co. 
have the contract for erection of a con- 
crete reservoir, for $36,651. 

At St. Croix Falls, Wis., a vote of 131 
to 14 carried the issuing of $12,000 build- 
ing bonds, waterworks, etc. 


At Jansen, Neb., a petition is being 
circulated for a special election to vote 
bonds for a waterworks system. 


At Conrad, Ia., at an election, the issu- 
ing of $5,000 waterworks bonds was 
authorized by a vote of 111 to 14. 

The city of Niles, Mich., has purchased 
a motor fire truck, combination hose and 
chemical, to be delivered in 90 days. 

The city commissioners of Knoxville, 
Tenn., have decided to spend $35,000 in 
the improvement of the water system. 


The town of Carson City, Mich., has in- 
stalled new pumps at the waterworks, 
which adds one-fourth to the capacity of 
the plant. 

‘The city of Henderson, Ky., will in- 
stall a pump in the electric light plant 
in order to relieve the drain on the city 
waterworks plant. 


Oshkosh, Wis., will buy the fire chief 
an automobile at once, a motor truck 
within ninety days and within two years 
will entirely “motorize” the fire depart- 
ment. 


The village of Hartford, Mich., will 
vote Aug. 11 on a proposition to issue 
bonds for $4,000 for the purchase of an 
electric pump and extension of the water 
mains. 

Manufacturing centers of Manitowoc, 
Wis., are to be provided with public fire 
protection by extension and enlargement 
of water mains and the installation of ad- 
ditional hydrants, 


The recent disastrous fires at Nashville, 
Tenn., call attention to the need for larger 
mains in certain sections of the city, as 
well as of a water tower. Fire Chief 
Rozette has asked an immediate appro- 
priation for laying larger mains and rec- 
ommends that a water tower be purchased 
later. 

The model match ordinance, prepared 
by the fire prevention interests, went into 
effect in St. Louis this month. It pro- 
hibits the sale or distribution of the old 
style parlor match and regulates the han- 
dling of the approved types. A similar 
ordinance has been passed in Chicago, 
going into effect Jan. 1, 1914. 


The motorization of the fire department 
of Cleveland, Ohio, in the Collinwood dis- 
trict has been completed. The last piece 
of automobile equipment was hook and 
ladder truck No. 13 and the firemen dis- 
obeyed orders about putting it in serv- 
ice on Friday, July 11, fearing the double 
hoodoo of the day and number of the 
vehicle. 


The Wisconsin Paid Firemen’s Associa- 
tion, which met in annual convention in 
Neenah, Wis., last week, elected the fol- 
lowing officers: President, Edward Gil- 
len, Milwaukee; vice-president, G. W. 
Batchelder, Marinette; secretary-treas- 
urer, Ole Norman, Superior. E. W. Doty 
of Cleveland spoke. Racine, Wis., was 
selected for the next convention. 


The state firemen’s tournament at 
Perry, Iowa, last week developed some re- 
markably well trained volunteer fire de- 
partments. Manning, Perry, Newton, 
Atlantic and Sac City showed up espe- 
cially well. Lou and Herb, the fast Coun- 
cil Bluffs fire horses, took the free-for-all 
half-mile straightaway in 58 4-5, equalling 
the world’s record. So many Iowa paid 
departments are being motorized that the 
horse race features of the state tourna- 
ment must of necessity be abandoned, 
probably by next year. 

The Pontiac, Mich., Press-Gazette, in 
urging the need of better fire protection, 
says: “Pontiac’s fire protection is de- 
pendent on oné pe pump at the water- 
works plant. Should this machinery fail 
during a fire there would be no adequate 
reserve apparatus on which to depend 
and the destruction of the city might re- 
sult. The question of providing additional 
pumping machinery should go before the 
people at once. An expenditure of $25,000 
may mean the saving of a factory, a block 
of stores or even half the town.” 





“Did you ever take your auto apart 
to see how it works?’ “No, but I’ve 





At Perry, Ia., an election is to be held 


taken it apart to see how it didn’t.” 
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WATCH EASTERN KENTUCKY 


Many fire underwriters are giving close 
attention to the development of Eastern 
Kentucky at present, owing to the com- 
pletion of several lines of railroad into 
that section, notably the extension of the 


Lexington & Eastern, which has been 
under way for some time. Large cor- 
porations have been formed and are 


spending millions of dollars in the con- 
struction of industrial towns, the building 
of highways, the establishment of water 
systems and other improvements as a 
preliminary to the actual work of operat- 
ing coal mines, for which they were 
originally formed. 

Hazard, Ky., which is on the Lexington 
& Eastern extension, has had several fires, 
but the business section is now almost 
entirely reconstructed of brick, it is re- 
ported. While special agents who have 
been investigating assert that it would 
require close watching and careful selec- 
tion of the business in the new communi- 
ties to enable a profit to be shown, they 
believe that under proper conditions an 
invasion of the new territory would prove 
worth while. 





BRINGS HEAVY DAMAGE SUIT 


Nashville, Tenn., July 30—(Special)— 
Alleging that the litigation, subsequent 
to the fire of July 4, 1910, which de- 
stroyed its plant, has served to totally 
destroy the company’s credit, slandered 
its officers, and wrecked and ruined its 
business, suit for $100,000 damages was 
filed today in the federal district court 
by the American Confectionary Company 
of Nashville against the Dixie Fire, North 
British & Mercantile, International Fire 
of Galveston, Tex., Stuyvesant and the 
Globe Underwriters of the Globe & Rut- 
gers. 

A similar suit against the same com- 
panies having previously been non-suited, 
the second motion is now brought. A 
judgmenkt for $70,000 to cover the 
amount of insurance carried by the de- 





fendant companies, together with addi- 
tional expenses due to litigation was ren- 
dered in favor of the American Confec- 
tionary Company March 9, 1912. 





FORCE IN LIGHTNING RODS 
Local Agent of Wisconsin Believes In- 
surance Companies are Overlooking 
an Important Feature 


Ladysmith, Wis., July 26—I have been 
in the insurance business for twelve 
years and a good deal of that time 
have placed considerable farm insur- 
ance. According to all statistics and 
reports of the fire marshal’s department 
there is very seldom a fire loss on 
rodded buildings and there is no ques- 
tion in my mind, but what lightning 
rods do make a great deal of difference 
in fire losses on farm insurance. 

I understand that there is a com- 
pany writing farm insurance that will 
not write on any except buildings with 
lightning rods, but do not remember 
what state this company is doing busi- 
ness in. It has made big money on it. 
It seems to me that the companies 
are making a mistake in not making 
some allowance on the insurance rate 
where the buildings are rodded and be- 





lieve this should be taken up and 
brought to their attention. 

If statistics are of any account they 
certainly indicate that the loss would 
be very low on buildings which are 
| Properly rodded. A. N. ANDERSON. 
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EXPENSE RATIOS 


WE have that old familiar bugaboo, 
the expense ratio, with us always. We 
can not escape it and it cames back 
anytime to haunt us. But seriously, 
there is much consideration being given 
to this question. Superintendnt Emmer 
of New York has laid down the law to 
the liability insurance companies on 
commissions. Iowa has limited by law 
the commission to be paid on work- 
men’s compensation. All along the 
line, those interested are giving it their 
best thought. The latest comment 
comes from the insurance commissioner 
of Massachusetts, F. H. Harpison, who 
as president of the INsuRANcE ComMIs- 
SIONERS CONVENTION that is meeting this 
week, had this to say on expenses in his 
annual address: 


That the expenses of insurance com- 
panies are much too high is a general 
impression. It is probably shared by 
the most of us. A pertinent fact tending 
toward that conclusion is the notice which 
is being sent out by some of the acci- 
dent companies which offers a 40 percent 
commission to ents for renewals as 
well as for new business. A like com- 
mission is bid for some grades of busi- 
ness by some fire companies. In other 
words, 40 cents out of 100 cents goes to 
the man who hands the risk over to the 
company. Add to this the other ex- 
penees of the company and the result 
s not far from a 60 percent expense ratio. 
This leaves only about 40 cents out of 
every 100 cents to td losses and provide 
a profit. It takes 60 cents, in other words, 
to return 40 cents to the policyholder. 

On top of this the expense ratio in 
many branches of insurance is increas- 
ing. The companies bid against each 
other for the risks which the agents con- 
trol or by _ solicitation secure. This 
forces up commissions, brings new men 
into the field as agents and brokers, and 
makes the business top-heavy with this 
initial expense. Let every insurance 
supervising official compare his receipts 
for licenses for agents and brokers for 
the year 1912 with corresponding receipts 
ten years ago, and he will see a marked 
increase. n Massachusetts in 1912, 
$80,487 was received for agents’ and 
brokers’ licenses; in 1902 the correspond- 
ing figures were $52,711, an increase of 
53 percent in ten years, and this with no 
change in the cost per license. The busi- 
ness could be conducted quite as well by 
less middle men. Too large an army of 
nonproducers has to be supported by the 
insurance business. Cut this number 
down and a better income could be as- 
sured to each with a less burden upon 
the public. This is likely to be brought 
about some day, for the situation is one 
that violates all principles of economy, 
me really adds little to public conven- 
ence. 

At the extreme height which has been 
attained by pence as above pointed 
out, but which I would have no one infer 
has been reached in all classes of insur- 
ance, nor by ail companies in any class, 
we have the fact that here is a com- 
modity, namely, insurance protection, 
which costs 40 cents or perhaps a little 
better, taking into account a the 
actual losses for which indemnity is 
paid; yet we pay 100 cents for that com- 
TT. 
ence is 








To be sure, a part of this differ- 
necessary to pay the legitimate 
expenses in connection with furnishin 
the product and leaving a fair profit; bu 
it is a great strain on our credulity to 
ask us to believe that some way will not 
be found to cut out a part of the ex- 
— that in extreme cases more than 
oubles the cost of the a a 

Such a way has been found respect 





to workmen’s compensation, and if the 
present Massachusetts law is kept in 
force some of us will live to see the ex- 
penses on this class of business cut to 
not over 25 percent of a reasonable 
premium, for fixing which the merit sys- 
tem of rating will be employed. Nor 
would it be surprising if the premium 
rate which may be charged by each com- 
pany as a minimum were fixed partly by 
taking into view the companies’ expense 
ratio, that is by giving the company that 
showed the lowest percentage of ex- 
} penses the right to cover risks for an 
addition above the pure premium propor- 
eg less than the company would 
be required to use which showed a higher 
expense. In this way the lower expense 
company would get the advantage of its 
lower expense ratio in competition and 
still have just as large a pure premium 
for the payment of the losses as the less 
economical company. If such plans can 
be worked out for reducing the expenses 
of compensation insurance they can be 
devised for other kinds of insurance. In- 
surance departments and companies should 
cooperate to work out such plans, other- 
wise the public will do with the bludgeon 
what the insurance intereste— meaning 
the supervisors and the supervised, fai 
to do with less warlike weapons. 





PLAINT FROM KENTUCKY 

Tue Kentucky public is rumbling. It is 
not getting that material reduction of 
fire insurance rates that it was prom- 
ised when the state rating law was 
rushed through. The state rating board 
is hearing from the press and some sa- 
tirical comment is being made because 
the state body has not used the ax more 
freely. 

This is a very good indication of 
what may be expected from rate regu- 
lation laws, which are nothing short 
of rate reduction measures. In theory 
such a statute is right. The price 
charged is regulated by a supposedly 
impartial tribunal but when this body 
is susceptible to political influence it 
must lean mightily toward the voters. 
The voters want lower rates at any 
cost. 

The state rating board has gone into 
the subject thoroughly and knows just 
about how far it can consistently go. 
Kentucky is no gold mine in the fire 
insurance community. The companies 
are not lining their coffers with profits 
from that state. When the rating board 
put the screws down on farm rates, 
many of the companies simply passed 
up that class until a long and loud wail 
went up. 

Kentucky, ‘Missouri, Kansas and oth- 
ers are not in any position to cry for 
lower rates. They are very fortunate 
in what they have. Insurance capital 
will stand just so much pressure and 
when it becomes too great, it will seek 
more satisfactory fields. 





INTELLIGENT COMMENT 


Some of the most practical informa- 
tion and interesting reading comes from 
the New York insurance department. 
Its comment and analysis of company 
examinations is most illuminating and 
helpful, not only to the special company 
under the spotlight but to all engaged 
in that special class of underwriting. 

From the experience of one company, 
the examiner is often moved to make 
some general observations. The deduc- 
tions are constructive. Instead of the 
bare financial exhibit and the various 
adjuncts, we have in these reports 
something of the vital. 

For example no one can read the re- 
port on the examination of the Lonpon 
GuaRANTEE & ACCIDENT without getting 
a clear idea of some of the problems 
and difficulties confronting companies in 
claim settlements under compensation 
policies. The compensation laws are 





passed to give the injured workman a 





Personal Side of the 
Insurance Business 


Governor Dunne of [Illinois an- 
nounced the appointment of Judge 
Rufus M. Potts of Springfield as in- 
surance superintendent this week. The 
fight for the office was keen and stren- 
uous. It finally narrowed down be- 
tween Judge Potts and Abraham Lin- 
coln Champion of Pekin, who had very 
strong backing. Judge Potts has been 
in the ring since the beginning. At the 
first he loomed up as the bright partic- 
ular star and then seemingly went into 
oblivion. But he came back at the 
finish. Bitter attack was made on 
Judge Potts from many quarters but he 
had many influential friends who made 
demand for his appointment and got it. 

Judge Potts was born near Taylor- 
ville, Christian county, IIl., Sept. 3, 1870. 
He was educated in the common 
schools of Christian county, and in his 
early manhood taught school for sev- 
eral terms. He was admitted to the 
bar in 1892, and was elected county 
judge of Christian county in 1896, serv- 
ing four years. During this four-year 
period he was elected the first presi- 
dent of the Illinois County and Probate 
Judges’ Association. In 1905 Judge 
Potts removed to Springfield, and has 
resided in the capitol city continuously 
since that time. 

Judge Potts has always made a spe- 
cialty of insurance law, and has at va- 
rious times written a number of ar- 
ticles touching on the various phases of 
the insurance business. The Reisch In- 
demnity ey ony of Springfield, was 
organized by him in 1905. He was the 
general manager of this concern until 
1911, when he sold his interests to the 
present owners. It issues dram-shop 
bonds. 

In 1912 Judge Potts organized the 
Illinois Interinsurers Exchange to do 
the business of employers’ liability. 
Upon becoming a candidate for the 
office of insurance superintendent he 
sold his interests to the present owners 
of this exchange. 

Judge Potts and Insurance Superin- 
tendent Potter, the present incumbent 
of the office, have been next door neigh- 
bors continuously during the last five 
years, and are close personal friends. 


Insurance Superintendent Fred W. 
Potter of Illinois has been quite ill the 
past week and was, therefore, unable 
to attend the National Convention 
of Insurance Commissioners at Burling- 
ton, Vt. 


Fred G. Fuessel, state agent of the 
German of Pittsburgh for Missouri, 
was married on July 18 to Miss Ber- 
tha V. Keller of St. Louis. Mr. and 








definite amount of money. It is the 
purpose that he should have as great 
a benefit out of the fund as possible. 
Yet in this examination, it is shown 
that lawyers and doctors are charging 
excessive fees. all of which will increase 
the cost of compensation insurance. 
The casualty companies have had some 
very unfavorable experience with doc- 
tors, who through their associations, 
endeavored to force through higher fees 
than the companies felt justified in pay- 
ing. The doctors evidently felt that in 
dealing with corporations, it was legiti- 
mate to exact all that the traffic would 
bear. But in this instance, they are 
acting against public interest in the suc- 
cessful working out of compensation 
laws along the most economic lines. 





Some folks are too serious to be 
frivolous, while many are too frivolous 
to be serious. Here’s where the golden 
mean is advantageous. 





You must first know troubles before 
you can really enjoy happiness. 





Mrs. Fuessel are at home at 4548 Gib- 
son avenue, St. Louis. Mr. Fuessel is 
one of the highly esteemed field men 
of the west. For a number of years 
he was connected with the local agents 
association of St. Louis. Later he be- 
came special agent in the west for the 
old R. J. O. Hunter general agency of 
Chicago. He has held his present po- 
sition with the German of Pittsburgh 
for four or five years. 

Paul Colson of the local fire insur- 
ance firm of Colson & Reynolds at 
Fremont, Neb., who has waited in 
bachelorhood for many years, during 
which he has been one of the big ones 
in the insurance business and presi- 
dent of the Nebraska Association of 
Local Fire Insurance Agents, has de- 
cided to get married. He has gone to 
Altoona, Pa., to meet Miss Ethel Mc- 
Giverin, a young society woman of 
Fremont who has been visiting rela- 
tives in Pennsylvania, and after a wed- 
ding trip following the ceremony of 
this week, they will be at home at Fre- 
mont. 


O. B. Ryon, general counsel of the 
legislative committee of the National 
Board of Fire Underwriters, T. R, 
Weddell, secretary of the publicity 
committee of the Western Union and 
A. E. Forrest, secretary of the North 
American Accident, all of Chicago, are 
attending the insurance commission- 
ers’ meeting in Burlington, Vt., this 
week. Mr. Ryon will remain east for a 
month on his vacation. 


O. §S. Basford, insurance commis- 
sioner of South Dakota, will retire 
from office Sept. 1 and will then be- 
come connected with the Interstate 
Surety of Redfield, S. Dak. His suc- 
cessor, O. K. Stabelin, is deputy state 
fire warden. 


W. W. Collier has been appointed in- 
surance commissioner of Texas. He is 
a banker, having been connected with 
the Woods National Bank of San An- 
tonio, which failed and cost him a for- 
tune. Then he was made the vice- 
president of the State Bank & Trust 
Company. He is about 45 years of age. 


Insurance Commissioner E. F. Van 
Valkenburg of Idaho was in Chicago 
during the week en route to the com- 
missioners convention. He formerly 
lived in Escanaba, Mich., and for some 
time was the publisher of the Escanaba 
News. He went to Idaha eight years 
ago to engage in mining. Mr. Van 
Valkenburg is the first official to head 
the insurance department since it was 
divorced from the office of state exam- 
iner. 

During the last campaign, Mr. Van 
Valkenburg acted as publicity manager 
for the Republican candidate for gover- 
nor and when the latter was elected 
Mr. Van Valkenberg received the insur- 
ance commissionership. During part 
of the time he has lived in Boise, Mr. 
Van Valkenberg was engaged in real 
estate and insurance. 


Archibald Kemp, general agent of the 
Camden Fire at the home office will 
leave August 16th on his vacation. He 
will take a trip through Scotland and 
England. Mr. Kemp is well known in 
the west where he formerly traveled 
and in addition served for some time 
as general adjuster in the western office 
of the Northern of England. 


A number of well known Detroit in- 
surance men are officers and stockhold- 
ers in a new company organized to 
build the Orpheum theater which 
is to be the finest playhouse in 
that city. Colonel Will A. Waite, of the 
Phoenix Mutual Life, is president of the 
company; William T. Quinlan, of the 
Detroit National Fire, is secretary, and 
Henry J. Guthard, of the Jacob Guth- 
ard & Sons general agency, is treas- 
urer. The office manager is A. =. 
Whitbeck, for many years a prominent 
local agent and who still writes busi- 
ness for the National-Ben Franklin. 
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LIFE INSURANCE SECTION 








PLAN ANNUAL MEETING 
EQUITABLE AGENTS’ PROGRAM 





Iowa Company’s Men Will Hold Three 
Day Session in Chicago, Paying 
Own Expenses 





Agents of the Equitable Life of Iowa 
will hold their annual convention at the 
Sherman House, Chicago, Wednesday, 
Thursday and Friday, Aug. 27-29. 
Though the men pay their own ex- 
penses some seventy-five are expected. 
About twenty-five general agents will 
arrive ahead of time and hold a meet- 
ing on the preceding Tuesday, continu- 
ing the work started at the convention 
last year and taken up again at the 
home office of the company in Febru- 
ary. -A full program of work has been 
arranged and only the evenings and 
possibly the last afternoon will be 
given over to entertainment. No plans 
on entertainment have been made as 
yet. However, there will be the usual 
banquet and probably two theatre par- 


ties. 
General Agents Session 

Problems of organization will be 
taken up by the general agents in their 
special session. They will discuss ways 
of making an office a paying invest- 
ment; agency meetings and the divi- 
sion of time between informative work 
and the creation of enthusiasm; how to 
increase the average size of policies; 
how to keep accounts of time and 
money expended in organization and 
the value of conclusions from such rec- 
ords; part time men; securing new 
agents; getting efficient service from 
clerks. 

Last year the general agents passed 
two resolutions. One put the men on 
record as favoring the appointment as 
subagents of only those men of whom 
it was. reasonable to expect returns. 
The other was to the effect that the 
appointment of part time men was jus- 
tified only, if at all, when there was a 
prospect of converting the subagent in- 
to a whole time man later or when he 
could give whole days, weeks or 
months to work and not just parts of 
certain days. 

Better Agents 

J. C, Cummins, president of the com- 
pany, has suggested that this year the 
general agents adopt among other things 
a resolution in effect as follows: 

When we are looking for an agent in 
@ community in which we are not thor- 
oughly acquainted and therefore need lo- 
cal information, we will always state to 
the person of whom we are inquiring, 
the qualifications we require in our ap- 
pointee and put our inquiry in the form 
of asking whether he can name one or 
wee ersons with those qualifications. 
2° will proceed in this manner because 

we, without previously stating the 
pecessary qualifications, saply ask our 
nformant to Suggest someone for an 
agent, the thought back of his reply will 
usually be to name one who he thinks will 
accept the appointment. He will prob- 
ably not think at all of the success, with- 


out which the appointm 
— Ad, ent becomes a loss 


The program for the regular convention 


follows: 
Roll are oo. © 
oll call of 1912 memb . 
ford, secretary, —— ¥. Craw 
ua 
oun ston, ta. ess—T. Riley, president, 
ress—J, C, 
he company, © Cummins, president of 
Announcements. 
2p. m. 
Roll call of 1913 members. 
Oppointment of committees. 
Ww policies—H. S. N 2 
President of the Saaadinde ollen, vice 
high interest 


Surprising results of a 
Y, assistant superintendent 


rate—R. J. Fr 
The Iowa deposit law: 


of agents. 
Just wha 
auditor of :. 9 is—J. L. Bleakley, state 


How it should be presented to prospects 








—wW. A. Willing, assistant superintendent 
of agents. 

Business insurance: 

Its advantages—Bugene L. Isaacs, St. 


Louis. 
Its limitations—H. E. Aldrich, super- 
intendent of agents. 
How to get eight hours work done in a 
day—F. T. Tompkins, Spirit Lake, Iowa. 
How to pee prospects and polley- 
holders—Wilmer Christian, Indianapolis. 


Delay, the greatest difficulty in our 
way—F. M. Thomas, Minneapolis. 
Thursday, 9 a. m. 
Section 1 


The six essential things in order to 
succeed as a solicitor for life insurance, 
assuming that I am beginning today: 

1. Life insurance—what it is and its 
purpose—S. M. Wright, Grand Rapids, 


2. Whom shall I see?—William Frank- 
lin Crawford, Chicago. 

3. How shall the agent get the atten- 
tion of the person called upon—W. B. 
Anderson, Pittsburgh. 

4. How to create a desire for life in- 
Hutton, Sioux City, 


5. Mode of interesting party called 
upon—H. A. Crannell, Gary, Ind. 

6. When to rr the application, 
and how—H. H. ughridge, Lincoln, Neb. 

How I secured applications for $100,000 
during my first six months—William P. 
Baker, Mt. Pleasant, Iowa. 

Making our applications and selecting 
medical examiners—J. E. Browne, medi- 
cal examiner. 

Discussion and question box. 

Section 2: 

Making out applications and selecting 
medical examiners—J. E. Browne, medi- 
cal examiner. 

Agents reports and premium notes—E. 
P. Alexander, auditor. 

Paying death losses—President J. C. 
Cummins. 

Changing of beneficiary and _ assign- 
ments—Vice-President H. 8. Nollen. 

The use of an office, and how to make 
a clerk an asset instead of an expense— 
R. G. Slifer, Philadelphia. 

The value of methods of advertising on 
stairways, doors or windows—Benjamin 
M. Blose, Greensburg, Pa. 

2p. m. 

The necessity of an organization—C. B. 
Merrell, Cleveland. 

When and how to organize—President 
J. C. Cummins. 

The kind of men to look for—J. F. 
Stone. 

What to avoid in the selection of a 
man and in making contracts—L. K. St. 
Clair, Pittsburgh. 


surance—Thomas B. 
Iowa. 


vy 

Our company—G. W. Farley, Toledo. 
Our policy contracts—W. A. Willing, 
assistant superintendent of agents. 

Our agency associattion—C. H. Hatton, 
Wichita, Kan. 

Our success as agencies—B. H. Deters, 
St. Paul. 

Our success as company—H. E. Aldrich, 
superintendent of agencies. 


Assures a Long Life 

Vice-President Roche says that in- 
surance in the Manhattan Life is as- 
surance of a long life. During the first 
six months of 1913, 251 policies were 
terminated by death, and analysis of 
these claims is as follows: 

Died in first years of insurance, 4; 
in second year, 6; between third and 
fifth year, 10; between fifth and tenth 
year, 48; between tenth and twentieth 
year, 72; between twentieth and thir- 
tieth year, 45; between thirtieth and 
fortieth year, 21; after 40 years, 45. 
Total, 251. Forty-five, or 18 percent 
of the total, were insured for more 
than forty years; and 111, or 44 per- 
cent, were insured for more than twen- 
ty years. 








Illinois Life Meeting 

A few days ago the “Corn Belt Gen- 
eral Agency” of the Illinois Life, in 
charge of O. H. Gabel, had a meeting 
and banquet at Pontiac, Ill. R. W. 
Stevens, vice-president; K. B. Kor- 
rady, assistant manager of agents, and 
H. E. Whiting, instructor of agents, 
were present. Mr. Stevens made the 
main talk on the subject of “Insurance 
Conservation and Popular Methods of 
Producing Business.” A number of 
agents qualified for the meeting. 
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United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
ivi good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - - + = «= McCormick Building 








TOTAL ABSTAINERS «at buy Policies in the 
TOTAL ABSTINENCE; DEPARTMENT 


OF THE 


Peoria Life Insurance Company 
PEORIA, ILLINOIS ay on 9 


. TIT B ed oo oe 
They are benefited, the agent is benefited and;the,Company 
gets a splendid class of risks 


A GOOD AGENCY OPEN NOW 











q If you are not selling 


our T.O. policy we are 


















both losing money. 


St. Louis, Mo. 
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Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 














RATES; 

ONE PERSON 
Room with detached bath - - = = §2 to $3 per day 
Room with private bath - - - = §8to$6perday ff 


TWO PERSONS 
Room with detached bath - - - - 
Rooms with ‘private bath - - - = 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price [jad 
Chicago |& . a? 
































CENTRAL 


LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS | 


Organized 1907. 


$9,430,751 of business in force. 
Good opportunities for Men in Illinois, Iowa, South Dakota and Missouri- 


Net increase first six months 1913, $1,105,500. 
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SUPERVISION OF AGENTS 
WINSHIP MAKES AN ADDRESS 





Michigan Insurance Commissioner 
Tells How Far Regulation By State 
Officials Should Extend 





At the meeting of insurance commis- 
sioners at their annual convention in 
Burlington, Vt., this week, Commis- 
sioner John T. Winship of Michigan 
spoke on the supervision of life agents. 

hile the vast majority of salesmen are 
honest, yet Mr. Winship sees the need 
of regulatory laws to protect the pub- 
lic against the dishonest agents. He 
commented on the new Michigan law 
that goes into effect Aug. 14, which pro- 
hibits misrepresentation, rebating and 
twisting. He says no estimates can 
be made and also under this law such 
abstracters as Kight & Co. can be ap- 
prehended. Mr. Winship said: 


If state supervision of insurance is es- 
sential to the welfare of the people, and 
the experience of decades has demon- 
Strated that it is, the supervision of 
agents is quite as essential as the super- 
vision of the companies, for it is the agent 
who is the connecting link between the 
company and the people. A dishonest 
or insincere agent could do as much dam- 
age as a dishonest or insincere official at 
the home office. His representations are 
the important factors with the life in- 
suring public, for there are few subjects 
upon which the people in general are 
80 little posted as the matter of life 
insurance. At one time there was a 
large class of life insurance agents who 
had more interest in reaping the reward 
of first premiums than in the ultimate 
outcome of the policy. But, in recent 

ears, despite the strife for new and en- 
arged business, they have come to a 
realization that the spirit of reform in 
business life, as well as in public station, 
is having a marked effect in all matters 
peas to human welfare. While it 

true that the great mass of agents have 
always looked with jealous regard upon 
the dignity and importance of their work 
and have always had a keen conception 
of their responsibilities, the work of state 
supervision cannot be tempered to the 
requirements or necessities affecting this 
class. 

Law Should Be Enforced 


No man can have a more exalted opin- 
jon of the importance and greatness of 
the life insurance business than I have. 
I likewise have the utmost regard for 
the high character of the men engaged 
in the business; but my conception of 

ublic duty is a rigid adherence to the 
law and to take nothing for granted, for 
in state supervision we are acting wholly 
as servants of the people, and, no mat- 
ter how incisive the law, it should be 
enforced to the letter. My conclusion 
would be that the average criticism 
heaped upon the supervising official is 
‘based upon his enforcement of a policy 
that really makes him a good insurance 
commissioner. 

We must never take ,ur hand off of 
the lever of control, no matter what the 
argument used in opposition to more 
advanced methods of supervision. I have 
had personal experience with nearly every 
line of policy issued and, claiming to be 
an average man, I am sure that it would 
mot have been very difficult for an un- 
scrupulous agent, conscious of the fact 
that few busy men look deeply into the 
subject of insurance, to have misrepre- 
sented matters to me. 


Trickster Seeks to Evade Law 


I seeepme that it is the consensus of 
opinion in this body that we not only 
have too many laws relative to every ac- 
tivity in life, but especially do we have 
too many laws relative to insurance regu- 
lation. Fewer laws, more accurately 
drawn and with greater degree of uni- 
formity, would undoubtedly produce bet- 
ter results, but, to my mind, one of the 
reasons why we have so many laws, is 
the fact that there is too great tendency 
to evade law on the part of the sharper 
and trickster, who is constantly looking 
for the loophole. It is for this reason 
that at each recurring session of our state 
legislatures we are obliged to fight for 
supplementary statutes to cover some lat- 
ter day dereliction. 

I do not go on the assumption that in- 
surance agents are dishonest. The vast 
majority of them are keenly appreciative 
of the dignity of their work, the sacred- 
ness of their responsibility, and are men 
of integrity to the highest degree. Mind- 
ful of this fact, we are confronted with 
the caution not to do an injustice to the 
company or agent whose heart desire and 
conscientious effort lies in the direction of 
strict observance. But legislation in the 
interest of the people is directed toward 
the individual who is not of the high type 
referred to, and in the mind of the super- 
vising official it is no reflection on the 
honest man that some dishonest tricksters 
may be engaged in the same business. 


Company Regulation Ineffective 
In the enactment of the regulatory laws 





WE HAVE 


SECURITY LIFE 


W. O. JOHNSON, President. 





You can talk LOW RATES--GUARANTEES--DISABILITY PROVISIONS 
When you sell SECURITY OF AMERICA POLICIES 


Write us about an Agency 


FOUND THE IDEAL 


INSURANCE COMPANY of America 


THE ROOKERY, CHICAGO 











fronted with the statement that the com- 
panies themselves will control them, in- 
asmuch as they cannot afford to have any 
questionable acts consummated. To a 
certain extent this is true, but, in the 
main, company regulation is ineffective. 
I believe when damage is done, by vio- 
lation of regulatory law, it is not suffi- 
cient that the offender shall be dismissed 
from the service. The penalty should be 
one that acts for a deterrant, at any rate, 
and I have no patience with the man who 
says that such laws are merely nagging 
and have the effect of hampering men 
in pursuit of legitimate business. 

It is not so many years ago that one 
took up the selling of life insurance only 
when he had failed at other lines, and 
this was taken up as an only means of 
livelihood. And it is a shorter time still, 
since a learned court of responsible juris- 
diction, in deciding a case against the 
insurance commissioner of his state, with 
all the wisdom of an oracle, stated that 
it was a generally conceded fact that the 
statement of life insurance agents were 
very largely exaggerated and _ untrue. 
With all due respect for the opinion of 
the learned court, I am sure that his 
statements were expressive of an opinion 
formed in the years wien he had more 
time than clients, and that he had not 
taken time to readjust his views. 

Change in Life Salesmen 

For there has-been a change in the per- 
sonnel and character of the life insurance 
agent in the past few years. But in all 
beneficial changes in the natural world, 
you will find that nature works only in 
gradual and scarcely perceptible change, 
and so it is with the life insurance busi- 
ness. The change has been perceptible, 
but only to those who have taken the 
pains to investigate, or to those who, 
because of their position in relation to 
the business, could not fail to observe it. 


Should Protect the Public 


Supervision generally means the carry- 
ing out of certain work according to defi- 
nite or general specifications. We do 
have certain regulations for the guidance 
of the agent selling life insurance, and, 
as legislatures come and go, we have 
more and more of the regulations. But, 
to my mind, supervision means some- 
thing more than the mere enforcement 
of these statute laws, by an insurance 
commissioner. I believe his duties extend 
to the ethical relations of the agent and 
the public, as well as to the legal. Re- 
gardiess of what the business is, there 
are always certain practitioners who dis- 


or by their willful disregard of its wel- 
fare. These are they who look only to 
the ever present image of the almighty 
dollar and not to the future of the busi- 
ness and the regard in which it is held 
or will be held by the public. It is true 
that, in this day and age, a person buy- 
ing life insurance generally gets value 
received, but this does not mean that what 


ered. 
Cases of Misrepresentation 

For instance, an agent approaches a 
prospect and, finding that the man de- 
sires to purchase, if at all, an endow- 
ment policy and it also appearing to the 
agent that the prospect would not pay 
the premiums necessary for a 20-year en- 
dowment, sells him a 20 payment life, 
either deliberately misrepresenting the 
value of the contract at the end of the 
20 years or permitting the insured to 
acquire a misunderstanding of the mean- 
ing of the words “paid 
believing that the face of the policy will 
be paid in cash at the end of 20 years. 
A case when the injury to the insured is 


HAVE YOU EVER SOLD 


Participating Insurance issued at a non-participating rate? 
Of course you never have unless you have worked for us, as 
we are the only company issuing that kind, and we pay liberal 
commissions for selling it, too. 


Write today to W. A. WATTS, Secretary and General Manager 


The PREFERRED LIFE INSURANCE CO. 


OF AMERICA. Grand Rapids, Michigan 


Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 











401 t© 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 


“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on regular Life and Endowment 
Policies than any other Life Insurance Company. 


There is a reason. 
If you purpose buying or selling Life Insurance 

















grace it either by their utter ignorance : 


has been bargained for has been deliv- 


up,” the prospect . 


it will pay you to investigate. 
Ohio only 
DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 
| COLUMBUS, OHIO 











The Intermediate Life Assurance Co. 
EVANSVILLE, INDIANA 








Excellent policy contracts that have selling qualities. 
There is a human interest in the work of the agents of this 
Company. They are partners in the enterprise. 











GROWING AGENTS NEED A GROWING COMPANY 











Do You Want to Better Your Condition in the Insurance Business? 





Missouri and Arkansas. 


W. H. HINTON, 
Secretary and Actuary 





relating to agents we are sometimes con- 





OUR LIBERAL AND ATTRACTIVE POLICIES, DESIGNED FOR MEMBERS OF THE 
LOYAL ORDER OF MOOSE, are making our representatives and company successful. ; 
We are opening the states of Kentucky, West Virginia, Tennessee, Ohio, Michigan, Illinois, 


Liberal agency contracts to insurance men of ability. 
Address Liberal Life Assurance Company of Indiana, Anderson, Indiana 


ARTHUR H. JONES, 
President and General Counsel 
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District 
Managers 


ot oe 


information. 





Favorable attention is essential to a successful canvass. We 
have the Policy Contracts which Secure Attention and Hold the 
prospect and which will Interest him until you get Action. 

We want a few District Managers; men who can produce and 
Local Agents, teenie « local agency force. 


600 Stockholders and thousands of good leads through them 


Our system of handling young men who are desirous of engag- 
Inexperienced ing in the Life Insurance business is unexcelled. Write for 





Conservative Life Insurance 
Company, :: of Indiana 


HEAD OFFICES, - SOUTH BEND 











J. W. FITZ GIBBON, J. G. A. BOYD, Supt. of Agents 
Vice-Pres. & General Manager 618 Hume-Mansur Bl 
SOUTH BEND, INDIANA INDIANAPOLIS, INDIAN 








more pronounced is where a person is 
sold a 20-year term as a 20-payment life, 
in which case, if the insured is not ad- 
vised of his mistake, he may be left at 
the end of the period with no insurance. 
The Michigan department has had to deal 
with a considerable number of these 
cases, and as a result certain agents have 
been barred from doing business in Michi- 
gan, others have been fined and two have 
served jail sentences for their offences. 
Sacred Relationship Created 


Considering all of the phases of the life 
insurance business and of all other busi- 
nesses, Where is there a more sacred re- 
lationship created than that between the 
life insurance agent and the public? The 
life insurance agent holds in his hands, 
in numberless cases, the future liveli- 
hood of widows and orphans. If he were 
dealing only with the present, that would 
be different; but there is a silent partner 
to the contract. It is because of these 
that he whom the agent terms “the pros- 
pect” is convinced. It is because of these 
that there are today “rules of human con- 
duct” in the sale of life insurance. It 
is because of these that so great powers 
have been given to insurance commis- 
sioners and so wide a latitude given them 
in the matter of discretion. 

Talks About Michigan Law 

Michigan has a law on the statute books 
today which bears upon this subject; and 
I would that it might never have to be 
invoked, but I know that such a situa- 
tion cannot be true. I refer to the law 
designed to prohibit misrepresentation, 
rebating and twisting, three of the evils 
that cause trouble for the commissioners 
and the agents. 

In the good old days of no supervision, 
or possibly worse than none, no one con- 
sidered that it was crime to twist a pol- 
icy. In the mind of a great many agents, 
all companies were crooked, except the 
particular one that the agent represented, 
and it was just as much a mark of dis- 
tinction, as an agent, to be able to write 
a large line of twisted business, as it 
was to write the same amount of new 
business. When people began to realize 
that one could not well change a policy 
from one company for a like policy in an- 
other company, with benefit to himself, 
they.were touched in their tenderest spot 
and began to frown on the practice. The 
attitude that the public took toward life 
insurance men generally, brought them 
to a realization that it was high time 
to create in the minds of the public a re- 
spect for the business, and now we find 
company, agent and commissioner stand- 
ing shoulder to shoulder in the fight to 
eradicate the twister, the rebater and the 
misrepresenter. 

Modification of the Model 


The Michigan law on misrepresentation 
and twisting which was passed by our 
legislature this spring, is a modification 
of the model adopted by the convention 
last winter, and becomes effective Aug. 
14, It is simply placing on the statute 
books of the state a regulation in line 
with the practice pursued by former com- 
missioners. Whenever charges are made 
against an agent to the effect that he has 
misrepresented or twisted, he is cited to 
appear at the department and show cause 
rr, his license should not be revoked. 

» after the hearing, the commissioner is 
Satisfied that he is guilty as charged, the 
— is so notified and that if he does 
ro take an appeal from the decision of 
“4 commissioner in ten days, his license 
wi 1 Stand revoked for a year. If, how- 
ever, he desires, he may take the whole 
Matter to the supreme court for review, 
and pending the decision of the court, the 
revocation is withheld. 

Penalty for Violation 
Pr... this is also added, if the commis- 
ener Sees fit to invoke it, the right to 
cunt the whole matter before the prose- 
4 se attorney, and it then becomes his 
aaa to proceed criminally against the 
sent, and in case of conviction, the agent 


CONSULTING ACTUARY 

.A well known actuary (officer of a 
Life Insurance Company) can give 
consulting services to companies. 
Authoritative advice on arrangements 
for home office efficiency, on the sys- 
tem of accounts and on Insurance 
Practice in general. Address 76-C, 
care The Western Underwriter. 








may be punished by a fine of not more 
than $200 or imprisonment for not more 
than one year. The scope of this law is 
also broad enough to cover the operations 
of such gentlemen as Kight & Co. and the 
penalty is such that under the Michigan 
law extradition may be asked for the 


‘offender. 


No Estimates Can Be Used 

There is one other point that this law 
specifically covers that has been of some 
interest to this convention and that is 
the estimation of future dividends. I 
understand that there are different opin- 
ions as to just how far an agent should 
be allowed to go in estimating the future 
returns on a participating policy, but we 
in Michigan have gotten to the point 
where we believe that the practice should 
not be temporized with; hence, we have 
absolutely prohibited it. After Aug. 14, 
estimates will not be permissible. Ex- 
perience has taught that estimates of so- 
calied dividends have played an impor- 
tant part in the sale of life insurance, and 
I have yet to hear of the case where a 
dividend has been underestimated. Be- 
cause of this fact, many a man, who 
would otherwise be a booster for the busi- 
ness, has been convinced that the busi- 
ness as a whole is a gold brick scheme. 
Unfortunately there are at the present 
time certain agents in my state, and I 
presume that it is true in other states, 
who do not sell life insurance, but sell 
only dividends. Because of the fact, they 
often seriously hamper the business of 
the agent who will not stoop to the use 
of the “white lie” to get business. 

Duty of Commissioners 

I do not believe that any man or body 
of men can bring about absolute chival- 
rous honesty of purpose in the life in- 
surance business, where it does not exist 
voluntarily; but I do believe that we can 
and should, each and all of us, use our 
offices for the promotion of right and 
square dealing, the education of the pub- 
lic, the aiding and assistance of those 
agents who realize the sacredness of 
their calling, the correction of errors of 
the mind and not of the heart, and, 
finally, the swift and uncompromising ar- 
raignment and punishment of those who 
willfully and intentionaily violate their 
trust. 


SETBACK FOR THE PROMOTERS 


Oklahoma Court Orders Shawnee Life 
to Cancel Mortgage Given in 
Payment for Stock 








court of Alfalfa county, 
the case brought by 
Peter Taylor and wife against the 
Shawnee Life has required the com- 
pany to cancel a mortgage executed to 
it by the Taylors and also a reassign- 
ment of their stock in the Shawnee 
Life, which had been turned over to 
the Amalgamated Company of Indian- 
apolis in connection with the deal be- 
i that company and the Shawnee 
ife. 

Taylor testified that J. C. Parker and 
C. N. Stewart, who sold him the stock, 
represented that the stock had a mar- 
ket value of $20 per share, although its 
par value was only $10. The company’s 
claim was that Parker and Stewart had 
bought the stock and were selling it as 
individuals and not as agents for the 
company, which was not responsible 
for their representations as to its value. 
Stewart testified, however, that he was 
working under instructions from Mar- 
tin Fleming, president of the company, 
and the court found that they were 
acting as agents for the company and 
that there had been fraud and misrep- 
resentation in connection with the sale 
of the stock. 


The district 
Oklahoma, in 





J. W. Maxwell has been appointed dis- 
trict agent of the Equitable of Iowa in 
the general agency at Chicago of William 
Franklin Crawford. He succeeds G. T. 
Campbell, who is no longer with the 
company. 





“IT confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 
iving in.” 
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How much income will the face value of your 
insurance bring to your beneficiary after your 
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WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 

office, and the active support of influential men in each community, 

These are facts—not advertising catch-words. 

Agents who once join forces with the Wabash, STICK—the company 

has not yet lost a single agent. 
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The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is SO necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 
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TALK ON LIFE INSURANCE 


HARDISON GIVES HIS VIEWS 





Massachusetts Cornmissioner in His 
Annual Address Points Out 
Some Interesting Questions 





F. H. Hardison, insurance commis- 
sioner of Massachusetts and president 
of the Insurance Commissioners Con- 
vention which is in session this week, 
in his annual address took a position 
opposing allowing a life company writ- 
ing both participating and nonpartici- 
pating business. He also took a whack 
at estimates. He said: 


I presume that it may be thought by 
some that I am riding a “hobby” when I 
bring to your attention the belief which 
I have frequently expressed that no in- 
surance company should be permitted to 
do both a participating and a nonpartici- 
pating business, no matter in what line it 
may be operating. Not everyone agrees 
with this view. In fact, for two suc- 
cessive years, the insurance committee of 
the Massachusetts legislature has disap- 
proved the insurance commissioner’s rec- 
ommendation that a life ones. which 
is anywhere transacting a participatin 
and a nonparticipating business, shal 
be allowed to do only a nonparticipating 
business in Massachusetts, he commit- 
tee could state no reasonable ground for 
its view and its action must be attributed 
to a dislike to change existing conditions 
and cut off the privilege that one of the 
large life companies is exercising in Mas- 
sachusetts and elsewhere and which it 
desires strenuously to maintain. 


Action of 1906 Conference 


It was pointed out to that committee 
that the committee of fifteen, which was 
a result of the conference of governors, 
attorney-generals and insurance commis- 
sioners in Chicago in 1906, provided in 
its draft of new statutes recommended 
for enactment by the various states that 
no company be allowed to do both a par- 
ticipating and a nonparticipating busi- 
ness; that some of the states having a 
large number of life companies adopted 
this recommendation for their domestic 
companies, among which were New York, 
New Jersey and Massachusetts; that some 
of the other states neglected or refused to 
adopt it for the government for their 
companies, which neglect or refusal gave 
them an opportunity to go into the states 
named and do both kinds of business, 
while the domestic companies of those 
states were confined to one kind, a result 
which discriminated in favor of foreign 
companies. It was also pointed out that 
a Massachusetts committee appointed by 
the governor to examine the insurance 
laws of the cgmmonwealth and recom- 
mend such changes as it thought ought to 
be made, reported in favor of a law which 
would prohibit the transaction bv domes- 
tic companies of both kinds of business. 

To offset this no authority was pro- 
duced which showed that any disinter- 
ested investigation had ever been made 
which resulted in any other deliberate 
verdict in respect to this question than 
that a life company should not operate 
these two lines of insurance. 

Sees Danger in Dual Plan 

It was also pointed out to the legis- 
lative committee that there are probably 
fifty stock life companies in this country 
which have come into existence within 
me ast few years and are not admitted 

assachusetts; that if they were eligi- 
bie for admission in other respects, they 
could come in and write both Solteien Pai. 
ing and nonparticipating icies, al- 
though they might ceaietade' no separa- 
tion of accounts for the two classes. If 
the stock premiums proved too low by 
reason of a large mortality, or otherwise, 
the — in the other class which pays 
the larger premiuins would be used to 
make up for the too small premiums of 
the stock class, just as now the excess 
contributions of the level premium class 
in some fraternals are being used to pay 
the deficiencies in the contributions of 
another class. It was further shown that 
this could not be wholly cured by sepa- 
ration of the accounts of the two de- 
partments of business for the reason that 
the two departments constitute but one 





4 Pena Mutual Premium, less a Penn Mutual 
Dividead 


Peano —— Policy, 
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low cost and care 


Ronefite, is unsurpassed 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 8% reserve. 


corporation and if the conditions become 
so bad as to require a receiver, the ex- 
cess funds contributed by one class of 
the insured would have to go into the 
pool to pay the losses due to the de- 
ficient contributions of the other. With 
—— and weak companies this is a real 
nee r and there is no good reason why 
ft should be allowed to exist in order to 
permit one or two old companies to con- 
tinue in their course, especially when the 
permission gives them an advantage over 
other companies. 
Should Apply to Fire Companies 
Thus far my allusion has been chiefly 
to life companies. The argument for re- 
stricting fire companies in the same way 
is just as tent. No mutual fire com- 
pany should be rmitted to write both 
stock and mutual policies. It cannot be 
a strictly mutual company if it gives a 
part of the earnings of one class to an- 
other class. Massachusetts does not per- 
mit her mutual fire companies to be thus 
unmutual. But unfortunately her laws 
do not make it clear that unmutual ‘“‘mu- 
tual” companies of other states may not 
transact business in Massachusetts if they 
are financially qual 
On the issue that a mutual company 
should not be permitted to do both kinds 
of business, it is pertinent to point out 
the conclusions of a joint special com- 
mittee on insurance appointed to revise 
and amend the insurance laws of Massa- 


chusetts. Its report, made in 1907, had 
this statement: 
“It is contrary to every principle of 


mutuality that a mutual company should 
conduct these two classes of business, 
differing widely in principle, and likely to 
work injustice either to one class of in- 
surance or to the other, according as the 
non-participating policies are carried at 
the expense of the mutual department, or 
the mutual policies derive a profit from 
the nonparticipating.” 


Estimated Dividends 
Speaking of dividend estimates Mr. 
Hardison said: 


One of the most perplexing problems 
with which we have to deal is involved 
in the use of dividend estimates by mu- 
tual life insurance companies. If they 
are not allowed to make any forecast to 
prospects of future returns from surplus 
accumulations resulting from overpay- 
ments, then the ordinarily informed pros- 
_ will simply see a certain definite 

gure offered by the nonparticipating 
company and a figure considerably higher, 
with an indefinite mention of a dividend 
by the mutual company. In case the 
agent of the mutual company states that 
the dividend rate of his company is now 
so and so, there are few prospects who 
could apply that rate and work out for 
themselves the net cost on a mutual pol- 
icy for say twenty years. I presume 
there may be a few insurance commis- 
sioners who would want a little help 
about it. Naturally the prospect wants 
to see these figures of saving in con- 
crete form and asks the agent to work 
them into shape for him. In other words, 
the agent takes the present dividend 
formula of his company and shows the 
prospect what, with the formula still in 
en would be the net cost of the policy 
yea ’b year for twenty years. Is this 
ele ing and thus in violation of law 
and morally of a scarlet hue? 


Tempted to Show Future Cost 


Let us look at the issue in various 
lights: In the first place the mutual 
agent and the mutual company must, like 
the rest of us, regard self-preservation 
as a law of their nature. They realize, 
and all of us who have thought much 
about the Le concede, that in match- 
ing mutual first cost prices for life in- 
surance with stock prices, the stock or 
nonparticipating policy is bound to win, 
other things being equal. If only first 
cost mutual prices may be presented the 
contest is a losing one for mutual com- 
panies. If, however, the first mutual cost 
may be reduced by a repayment of a part 
of the first cost computed so as to be 
redundant, and this fact may be set forth 


by the ent in a concrete form, the com- 
petition is on equal terms. Otherwise it 
is not. Consequently there is always the 


temptation before the mutual agent, law 
or no law, to show his prospect what is 
likely to be the future cost of the policy, 
or, in other words, to estimate the divi- 
dends which will be paid on it from time 
to time. This is fact number one. 
Leaves Impression of Promise 
Fact number two is that when the 
agent starts on a course of estimating 
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American Bankers Ins. 
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dividends he finds that it works so well 
that he is not always careful to point 
out the fact and to keep clear in the 
mind of the prospect that his figures are 
worthless unless the company retains a 
dividend formula which distributes as 
much as the present one. He does not 
clearly distinguish between the guaran- 
teed amounts which pertain to the policy 
and those other amounts which are of a 
fortuitous character. You have doubt- 
less seen cases where a strict analysis 
of the English used in the illustration 
would show that the language was that 
of an estimate, but the spirit and intent 
of it was to make it appear to be a 
promise or at least a settled fact. The 
se of such construction must be 
sh a way to argue out of the 
results of a promise if occasion should 
ever arise for such argument, taking the 
chance meanwhile that the implied prom- 
ise would have sold the goods. 
What the Agent Can Do 

Fact number three is that there is a 
certain amount of information that the 
agent of a mutual company can give with 
reference to dividends and no one can 
deny that right. He can state the rate 
of dividends now being paid | his com- 
pany. He can state the rate of dividends 
that have been paid by his company. He 


can take a policy that has completed a] 


period of years and show what dividends 
have been credited to it. This he can do, 
but it is a sort of left-handed way and, 
moreover, would in some cases show re- 
sults that the company has no hopes of 
duplicating in the future. 

Now in view of these facts, what is the 
reasonable ground for insurance commis- 
sioners to take whose purpose is to help 
companies in all legitimate ways, show- 
ing partiality to no class and working 
for the best good of the insuring public. 
I take it that our concern is to see to it 
that the public is not misled and that in 
that one statement is the kernel of this 
whole issue. How can we keep the agent 
of a mutual company from presenting fig- 
ures which are misleading? It will not do 
it to prohibit all estimates, for actual 
experience with a policy may be shown 
which would be further away from pres- 
ent facts than what any estimate would 
be likely to be. My solution for the diffi- 
cult problem is this: Agree with the 
companies upon a form which can be used 
for submitting figures that is so clear in 
sits language that no one can be misled 
into poe | for an instant that the 
results figur out are promises or near 
promises, but simply statements of what 
will be the result if the company con- 
tinues to distribute its surplus at the 
same rate that it is now distributing it, 
with no prediction that the company will 
keep up the rate. 





Foresters Given a Hearing 


Commissioner Ekern of Wisconsin 
and Examiner Louis Pfouts of Illinois 


gave a hearing to the Independent Or- |. 


der of Foresters in Chicago, Friday on 
the report of the examination recently 
made by Illinois, Wisconsin and Ne- 
braska. Superintendent Potter of IIli- 
nois could not be present as he was ill. 
He was stricken with ptomaine poison- 
ing in Milwaukee some days ago. The 
Foresters was told that its contract 
with the Union Trust Company, where- 
by the latter invests the securities of 
the order, guaranteeing 4 percent, and 
loaning out the money at 6 percent and 
above, must be cancelled. There is a 
good rakeoff here and it is charged that 
Officials of the Foresters hold much of 
the stock of the trust company. 





Want National Recognition 


Some of the more active members of 
the Detroit Life Underwriters’ Associa- 
tion would like to see a Detroit man 
elected to the presidency of the Na- 
tional association, or if the highest 
office is not within reach, then to some 
other office. The Detroit assoctation 
now ranks among the largest in the 
country, excepting those of New York 
and Chicago, is one of the best or- 
ganized and is doing effective sort of 
— in behalf of life insurance in gen- 
ral. 

The association has this year solved 
a problem that has bothered a good 
many local associations—that of ob- 
taining the cooperation of practically all 
the prominent agents in the city in 
Spite of personal dislikes. Formerly 
three black balls would turn down an 
application for membership. When 
President Farmer assumed office one of 
his first acts was to undertake a- revi- 
Sion of the constitution. He held that 
the association was not a secret society, 
in which the personality of a candidate 
or membership was paramount, but an 
association devoted to the adyancement 
of the life insurance business; that the 
members were the means to that end 


000, with insurance in force of about 


instead of the association being a means 
to aid the likes and dislikes of the 
members. A two-thirds vote can now 
elect a new member. The association 
is larger by far than ever before in its 
history and is harmonious in every de- 
tail. embers live up to the rules and 
life insurance is flourishing as never 
before. 


ANOTHER CONCERN MERGED 
California National Life Is to Be Ab- 


sorbed by the International 
Life of St. Louis 











All that is now lacking to consum- 
mate the deal between the Interna- 
tional Life of St. Louis and the Califor- 
nia National of San Diego, is the ap- 
proval of Superintendent Revelle of 
Missouri, and the tribunal to be se- 
lected by him. 

The contract has been approved by 
the officers and directors of the Cali- 
fornia National Life and by the Inter- 
national Life. It is expected that Mr. 
Revelle will give his consent to the 
merger, as superintendent of insurance 
of the California department has al- 
ready placed his “ K.” upon the 
agreement. 

The California National Life has a 
capital of $250,000 and surplus of $46,- 


$2,000,000. The company had been in 
business for about three years and had 
only experienced one death claim of 
$1,000 since organization. Its business 
is said to be very high class and ex- 
ceptionally well selected. 

With the taking over of the Cali- 
fornia National, the capital stock of the 
International Life will be increased to 
about $387,500 and its surplus in- 
creased to about $360,000, with business 
in force of about $37,000,000, and as- 
sets of about $3,100,000. 

The International Life of St. Louis, 
was organized in 1908, and during that 
time has reinsured the business of the 
Great American Life of St. Louis, 
Great Western Life of Kansas City, 
the Empire Life of Texas, Guardian 
Life of Washington, and the Tennes- | 
see Life of Nashville, Tenn. It is now | 
licensed to do business in twenty-five 
states and gives St. Louis one of the | 
greatest life insurance companies in the | 
west. The company is now writing | 
more than a million of insurance per 
month. 
President Massey Wilson and Vice- | 

| 
| 





President J. L. Babler are in confer- 
ence with the officers of another life in- 
surance company and it is expected 
that an announcement will shortly be 
made that the International Life will 
take over another company. They an- 
nounced that the International Life 
should have $50,000,000 insurance in 
force by the end of the year. 





M. W. Waite on Coast 


M. W. Waite, former Wisconsin 
deputy commissioner, has become man- 
ager of the Aetna Life at Portland, Ore. 
The company is with McCarger, Bates 
& Lively and Mr. Waite takes charge 
of the life insurance business of the | 
firm. Mr. Waite is well known in the 
middle west, and after his service in the 
Wisconsin department acted as state 
ow at Madison for the Des Moines 

ife. 











American Central 
Life Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN, President 





Insurance in force, $33,608,115.00 
Assets (admitted) 3,571,525.00 


We have opportunities for several capable men 











1886 In all that is good, lowa affords the best 


1913 


The Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 


THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President 
Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 


SIDNEY A. FOSTER, Secretary 























GENUINE . tave' mide contracts with several 


Opportunities 


general agents in new territory and 
in old territory. For a long time 
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ering producers.” 
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‘ REVISING ITS POLICY FORMS 


Germania Life Will Have New Con- 
tracts in the Hands of Agents 
Shortly 





The Germania Life has revised its 
olicy forms and they will be in the 
haads of agents about Sept. 1. It is un- 
derstood that they follow very closely 
the policies of the Massachusetts 
Mutual Life. Cash and other values 
will be in force at the end of the sec- 
ond year instead of the third as at 
present. Installments will be made 
participating. The surrender charge 
will disappear after the tenth year in- 
stead of the fifteenth as at present. 
Money left on deposit with the com- 
pany will participate. The Germania 
earned 4% percent on its investments 
last year. 


Special to Atlantic City 

St. Louis, Kansas City, Memphis and 
southwestern delegates to the annual 
convention of the National Association 
of Life Underwriters will go to At- 
lantic City by a special train de luxe. 
The St. Louisans will occupy two cars, 
the Kansas City delegation another, 
the Memphis another and the delegates 
from various smaller places two more. 
In addition to these cars will be a Pull- 
man parlor smoker with barber shop 
and bath, dining car and observation 
car. There will be a stenographer, 
manicurist and maids for the ladies. 
Special music has been arranged and 
there will be a surprise entertainment 
for the ladies. The train will be a 
counterpart of the St. Louis-New York 
24-hour special. The St. Louis dele- 
gates are as follows: George E. 
Black, F. T. Rench, Eugene B. Stinde, 
John W. Estes, J. M. Bloodworth, F. 





~~ ACTUARIES 





oi W. BUTTOLPH 
° 


CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


— ¥. CAMPBELL 
CONSULTING 
ACTUARY 
Room 434, 29 South La Salle Strew# 
Telephone Randolph 216 
CHICAGO, ILL, 
rene 3. HAIGHT 


Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 


J. McCOMB 
@ Ex-Insurance Cornmissioner of Oklahoma 
ATTORNEY AND COUNSELOR 
ACTUARY 
Coloord Buil 
OKLAHOMA CITY 
Che Law of Insurance A Speciaity 














J H. NITCHIE 
* 


1219 Association Building 
Telephone La Salle St. 
Central 739 CHICAGO 





G EORGE J. PORTER 
3 - CONSULTING 
ACTUARY 


INSURANCE ACCOUNTANT 
(Ordinarg and Industrial) 


2433 Glenwood Avenue 
TOLEDO, OHIO 





ARRIS E. VINEBERG 


Associate, Acturial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1137 First National Bank Bidg. 
CHICAGO 


M. Cheney, John R. Baird, George 
Benham, B. R. Leavell, M. T. McCor- 
mick, R. L. Morton, J. L. Haas, Samuel 
Polk, W. H. Herrick, E. S. Rowland, 
Dyer, Henry Kronsbein and F. B. Pat- 
ten. Among the others who already 
have said they do not see how they 
can help going are J. L. Babler and 
Massey Wilson. 





MEETING OF SECURITY CLUB 





Big Writers of Chicago Company to 
Assemble at Home Office for 
Conference August 5-6 





The 1913 meeting of the $100,000 
Club of the Security Life of Chicago 
will be held at the company’s offices in 
Chicago, Aug. 5-6. The meeting will be 
called to order at 10 o’clock, and the 
address of welcome delivered by the 
president, W. O. Johnson. Response 
will be by S. W. Belford of Kentucky, 
retiring president of the club. The 
presentation of the club emblems, con- 
sisting of a beautiful diamond locket, 
will be made by S. W. Goss, vice-presi- 
dent of the company. 

In addition to the members of last 
year, six new men qualified during the 
club year closing July 21. The presi- 
dent of the club will be announced at 
the meeting. Luncheon will be served 
on Tuesday and Wednesday at the Ho- 
tel La Salle, and the annual banquet to 
the club members will take place 
Wednesday evening. The toastmaster 
will be Willard E. King, superintendent 
of agencies. Mr. Bedford will respond 
to the toast “My company”; A. P. 
Thomas to “How I Did It”; L. C. 
Saunders, supervisor for + Arkansas, 
“Earnestness”; J. W. Day, supervisor 
for Kentucky, “That Reminds Me”; S. 
W. Goss, “Good Night.” 

The entertainment will consist of an 
automobile ride about the city Tuesday 
from 1 o’clock until 3; boxes at the 
baseball game, West Side Park, at 3 
oclock; automobile to the LaSalle, and 
dinner, and a theater party in the ev- 
ening. Wednesday afternoon the club 
will be entertained at one of the coun- 
try clubs. 





Controlling Interest Bought 

Agency Superintendent J. L. Mitchell 
of the Western Life Indemnity of Chi- 
cago acted as the intermediary in the 
sale of the control of the Northern 
States Life of Hammond, Ind., to a 
syndicate. It will be the aim of the 
new owners to push the business. F. C. 
Worth, a St. Louis financial man, has 
been elected president. T. F. Ruhland 
continues as secretary and general 
manager. J. Abrahamson has resigned 
as agency superintendent. 


Illinois Life’s Convention 

The special train bearing the mem- 
bers of the Illinois Life’s $100,000 Club 
on their eastern trip will leave Chicago 
at 5 p. m. Aug. 26. The first stop will 
be at Niagara Falls. The business ses- 
sion will be held in New York City the 
28th and the two following days will 
be given to sight seeing. 





LOS ANGELES DELEGATES 


The Life Underwriters Association of 
Los Angeles has appointed its delegates 
and alternates for the Atlantic City con- 
vention of the National association as 
follows: 

Delegates—William McClelland, Equita- 
ble; L. A. Greenwood, Travelers; F. O. 
Bristol, New England Mutual; G. A. 
Rathbun, Equitable; B. P. Rouse, Mutual 
Benefit; J. N. Russell, Jr., Pacific Mutual: 
W. B. Stirdivant, Phoenix; A. S. Theberge, 
Metropolitan; J. W. Whittington, Pacific 
Mutual. 

Delegate at Large—F. E. McMullen, 
Massachusetts Mutual. 

Alternates—W. H. Moir, Home Life; I. 
J. Muma, Aetna; J. A. Peters, Union Cen- 
tral; Walter E. Webb, Pacific Mutual; J. 
M. Cholwell, Jr., Massachusetts Mutual; 
A. B. Bhipron, Equitable; H. B. Nelles, 
Prudential; W. C. Shaw, Metropolitan. 





John J. Hauserman, for the-past three 
years manager of the insurance depart- 
ment of the First National Bank at Mar- 
quette, Mich., has resigned to accept the 








general agency of the Penn Mutual Life 












Hail Columbia!! Hail College 
Educational Policy!!! 


Copyright applied for 


as above is $3.63 annually. 
The Directors of this Company, six of whom are bank presi- 
om, are men of civic pride and well known financial responst- 
ity. 
State Agency in a vacant. Splendid opening for 
Special Agent and District Managers in Ohio and Indiana. 


The Columbia Life Insurance Co. 
of Cincinnati, Ohio 
Dr. F. G. CROSS, President 


























Mr. Insurance Producer !! 


We'Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 


CAPITAL, $100,000.00 YOU MAY BE 


—> Satisfied to go on where you are, but that is because 


ew are not in touch with Public Sav progress. Your 
H. THOS. HEAD, Pres. 


uture will begin when you write for information. 
PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
Standard Life 
Insurance Co. 


HOME OFFICE: Intianapolis, Ind. 
This Company has caught the spirit 
Pittsburgh, Pa. 
LIFE, ACCIDENT and 


ot the times. It issues policies that have 
HEALTH INSURANCE 








an appealing force to the public. 
It is under the management of careful, ex- 
perienced men who appreciate a good agency 
force, and cooperate with them. 

Writ FRANK A. WESLEY 

(Vice President and Director of Agencies) 


for agent's contract in Pennsylvania, West Virginia 
or California 















An Honest Contract, sold by Honest Men, by Honest Methods 


RN Permanent connection for desirable agents 
E to sell life insurance 


NEAL BROWN, President 
WILLIAM A, FRICKE, Vice-President and General Manager 











INTER-SOUTHERN LIFE 


Insurance Company, Louisville, Kentucky 





has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 


Adaress Inter-Southern Life Insurance Co. 
Home Office, Louisville, Kentucky 
3rd National Bank Building Hume-Mansur Building 
Atlanta, Georgia Indianapolis, Indiana 











for the northern peninsula of Michigan. 
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PROGRAM OF AGENCY MEETING 


Mutual Benefit Men at Detroit Enjoy 
Monday Morning Rally—Schedule 
for Season 





The Detroit Agency Association of 
the Mutual Benefit at Detroit, compris- 
ing the men attached to Johnston & 
Clark’s general agency hold a meeting 
every Monday morning. The program 
is mapped out far ahead so that there 
is time for ample preparation. The 
following is the program from Sept. 8, 
1913, to Jan. 26, 1914: 


Sept. 8—“The Evolution of a Life In- 
surance Salesman,” F. A. Smart. 

“Changes in Policies, Rates, etc., of 
Other Companies,” J. L. Hindelang. 

Question box. 

Sept. 15—‘Sales Experience and Point- 
ers,” T. W. Root. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Sept. 22—“Annuities and Plans of Set- 
tlement,” Raymond Russel. 

“Changes in Policies, of 
Other Companies,” J. L. 

Question box. 

Sept. 29—‘“Social Service of Life Insur- 
ance,” Anthony Pratt. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Oct. 6—‘“The Retroactive Principle,” 
me eae by other companies, N. A. Col- 
nge. 

“Changes in Policies, Rates, etc., of 
Other Companies,” J, L. Hindelang. 

Question box. 
war 13—“‘Business Insurance,” Pierre M. 

est. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Oct. 20—‘“Elementary 
Salesmanship Applied,” Ge . Beach. 

“Changes in Policies, Rates, etc., of 
Other Companies,” J. L. Hindelang. 

Question box. 

Oct. 27—Topic selected, Henry Farmer, 
general agent Phoenix Mutual. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Nov. 8—‘Decline of Assessment Insur- 
ance,” U. M. Chaille. 

“Changes in Policies, of 
Other Companies,” J. L. 

Question box. 

Nov. 10—Topic selected, Dr. Glenn W. 
Stockwell. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Nov. 17—“Experiences of a Life Insur- 
ance Agent Abroad,” Monroe Rosenfield. 

“Changes in Policies, Rates, etc. of 
Other Companies,” J. L. Hindelang. 

Question box. 

Nov. 24—‘“‘Competition—How to Meet 
and How Avoid,” Chas. F. Schaus. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Dec. 1—“Life Insurance Soliciting 


Rates, etc., 
Hindelang. 


Principles of 
0. 


Rates, etc., 
Hindelang. 


Com- 


pared with Other Lines of Work,” Geo. 
H. Shepard. 
“Changes in Policies, Rates, etc., of 


Other Companies,” J. L. 

Question box. 

Dec. 8—“The State Insurance Depart- 
ment. Legislation,” O. C. 
Seelye. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Dec. 15—“Computation of Premium and 
Sources of Dividend” (blackboard talk), 
R. R. Senseman. 

“Changes in Policies, Rates, etc., of 
Other Companies,” J. L. Hindelang. 

Question box. 

Dec, 22—“Methods of Approach and 
Solicitation,” C. M. Hollis. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Dec. 29—‘“‘Conservation of the Results 
of Your Own Industry,” W. R. Wig 

“Changes in Policies, Rates, etc., 
Other Companies,” J. L. Hindelang. 

Question box. 

Jan. 5—“New Year’s Resolutions,” Don- 
ald Clark. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Jan. 12—‘“Insurance Incidents and Ex- 
Periences,” F. R. Hurst. 


Hindelang. 


Insurance 


“Changes in Policies, Rates, etc., of 
Other Companies,” J. L. Hindelang. 

Question box. 

Jan. 19—“Financing of Agents’ Busi- 


ness,” KE, T. I 


ves. 

“Efficiency—Use of Time,” Robt. H. 
Cook. 

“Magazine Review,” J. L. Hindelang. 

Question box. 

Jan. 26—Topic selected, George L. Bahl, 
8eneral agent Penn Mutual. 

Changes in Policies, Rates, etc., of 


Other Companies,” J. L. Hindelang. 
Question box. 


Bullitt to Speak 

The first autumn meeting of the 
Louisville Association of Life Under- 
writers will be made notable by the 
Presence of Marshall Bullitt, former 
solicitor-general of the United States, 
who will discuss a legal phase of the 
life insurance business. Mr. Bullitt 
made a brilliant record during his com- 
paratively short tenure of office under 
President Taft, and is expected to 





THERE ARE 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 





The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 
The People are Prosperous. 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 








OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 








legal department of life insurance lit- 
erature. The program for the meeting 
is being arranged by W. H. Harrison, 
of the Fidelity Mutual, who is president 
of the organization. 


MIDLAND MUTUAL MEETING 








Seventh Annual Convention of the 
Agents Brings Out a Large At- 
tendance from the State 





The seventh annual convention of 
the Midland Mutual Life field men, held 
at Columbus, O., July 25-26, was an 
unqualified success. 

The present condition of the company 
is splendid and its future appears 
brighter than ever. It has made great 
strides in the past seven years. 

Prizes in gold were given for the best 
essays on “Some Reason for the Suc- 
cess of the Midland” and were awarded 
to: First, John D. Rees of Columbus; 
second, J. J. Seivright of Cleveland, and 
third to G. L. Robinson of Marion. 
The program opened on July 25, James 
A. Brady of Cleveland presiding. Sec- 
retary B. F. Reinmund made the wel- 
coming address. 

On Saturday there was a banquet at 
which Dr. E. J. Wilson was toastmaster. 
Rev. Dr. Washington Gladden of the 
First Congregational Church addressed 
the agents and was followed by Presi- 
dent W. O. Thompson of the company, 
who enlarged upon fair dealing as be- 
tween the agent and the policyholder. 
Attorney H. B. Arnold, J. A. Brady, 
J. T. Price and others, spoke. S. Her- 
bert Wolfe of New York, consulting 
actuary for the company spoke of the 
gratifying result of the first seven years’ 
progress of the company and painted 
its future in glowing colors. 


Receiver for Monarch Life 


Ray Luhring, a local attorney at 
Evansville, Ind. has been appointed 
receiver for the Monarch Life In- 
demnity of that city, an assessment 
concern. Attorney-General Honan 
began proceedings asking for a re- 
ceiver. Its assets are said to be $10,- 
000 and liabilities $48,000. It recently 
took steps to merge with the Indiana 
Life Endowment of Evansville. The 
Monarch was organized about three 
years ago. 





Legal Section’s Meeting 


The legal section of the American 
Life Convention will hold its meeting 
in St. Paul, Aug. 19, the day before the 
big convention. William E. Hutton, 
of the Capitol Life of Denver, is chair- 
man, and H. H. Orr, of the Western 
Reserve Life, of Muncie, Ind., is secre- 
tary. The program is: 

Tuesday, August 19 
Morning—10:30 o’clock 
Paper—“Fraud and Misrepresentation,” 
Emmet C. May, general counsel Peoria 

Life, Peoria, Ill. 

Discussion of Mr. May’s paper. 

12:30 p. m.—Luncheon. 

Afternoon—2 o’clock 

Paper—“Review of the Legislation of 
the Year,” T. W. Blackburn, secretary and 
counsel American Life Convention. 

General discussion—‘Report of Special 
Committee on Attorneys,” Messrs. C. ° 
Atkinson, Federal Life; Lewis A. Steb- 
bins, National Life, U. S. A.; Henry W. 
Price, Illinois Life. 


Election of officers and general busi- 





make an interesting contribution to the 


ness. 








There Is Only One Thing Ails 





Grow Up and 
Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 


Oo F 





S A IN TFT LO vU rt 8s 


27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 


Che Equitable Life of Howa 


Wants a General Agent for 


CINCINNATI AND VICINITY 


Experience and Successful Record Required 
Liberal Contract Offered | Address Home Office, Des Moines 


























THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want tobetter your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes te 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma.. 

Liberal contracts to the right men. Address 127 =}, 
care THE WESTERN UNDERWRITER 


. WYMAN LIBERAL CONTRACTS TO 
PRODUCTIVE AGENTS 








W. D. WYMAN 
President 


If unattached and interested, please fill out the 
blank below and mail this to address given and a 
proposition for an agency, if in authorized terri- 
tory, will be submitted. 





W. S. WELD 
Supt. of 
Agencies 
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| News About viol 





Register Life, Iowa—Its semiann 
statement shows new premiums stat rir 
renewals $116,874, total receipts $165,894, 
oy policyholders $42,279, expense secur- 
ng new business $15,091, expense of old 
Dultaces $13,183, assets, $1,198 865. 


Montana “ife—The aeaihiniieal state- 
ment shows remarkable increases for the 
first six months of this year over the 
similar period of 1912. The written busi- 
ness for the oe = + ne ggg be ae which 
settlement ceived nted to 
$1,855,000, of” which $1, 695, 500 was issued 
and delivered, an increase in issued busi- 
ness of 86 percent. Insurance in force 
increased 78 percent, admitted assets 23 
percent and income 74 percent. The sur- 
plus to policyholders amounted to $611,- 
724.31, the company having made a steady 
gain since organization, two years and 
nine months 260. -_ 

Lincoln ational Life—The insurance 
departments of Indiana, Ohio and Mich- 
igan have just completed a joint examina- 

on of the company. The examination 
extended over the period from Dec. 31, 
1911, to May 31, 1913. The entire 
history of the company was thoroughly 
gone into and everything found to 
the satisfaction of the examiners. The 
building owned by the company was ap- 
preised and the value placed on it was 

11,500 greater than the valuation carried 
by the company in its own statement, 

Extracts from examiners’ report are: 

“The cost of new business in 1912 was 
only 64.6 percent, while their loading was 
66.1 percent; the officers are all bonded 
with the Globe Indemnity of New York; 
no officer of the company except those de- 
voting the greater part or all of their 
time and a 
ever received any salary; the examination 
of the correspondence of the company dis- 
closed nothing to warrant any adverse 
criticism, but shows how very careful 
they are in the matter of rebating; the 
company has had a steady growth from 
year to year in assets, premium income 
and insurance in force; the net increase 
of insurance in force from Dec. 31, 1912, 
to May 31, 1913, has been $1,200,000 ‘and is 
60 percent {freater than for the same pe- 
riod in 19 

No aipaiee criticisms of any nature 
were made upon the company or its man- 
agement. 

Aside from the report the net increase 
of insurance in force for the first six 
months of the year was in excess of 
$1,500,000, which was more than 60 per- 
cent greater than the increase for the 
first half of 1912. 

The following table shows a comparison 
of the assets, surplus and insurance in 
force as reported by the examiners May 
$1, 1913, with the figures of the company 
Dec. 31, 1912: 

BEAMINERS’ FIGURES 

—_ tted Insurance 

oan Surplus in Force 

May $1, 1918. $010, 206 rian Mit $9,863,709 
COMPANY'S FIGURES 

Dec, 31, 1912..$842,098 $50,922 $8,633,080 


Net increase.. $68, 108 | $4,195 $1,230,629 


Parmers wational * nite, Chicago—T his 
company has made an auspicious start by 

writes $400,000 in its first sixty days of 
activity. The company has been solicit- 
ing in Indiana only during this length of 
time and for shorter periods in Michigan 











19 

91% of all policies in force Jan. ist, 19 

sieretcesces 19 
J Life. 





ility to the company have 


THE LINCOLN NATIONAL LIFE rorr wayne. invtana 


Year Premium Ineome 


3 91% 1908 116.453 295142 3520,000 186 200 
Renewals 1909 154,080 381,275 4,100,000 198,500 


Comparative Record of page for Five Years Ending Dec. 31, 1912 
Ingurance in Fores Paste to 


10-183, 429 492,991 9,400,000 220,340 
11 225,642 638,211 6,500,000 260,975 


12 293,596 855,944 8,600,000 323,293 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 











and Illinois. During the last fifteen days 
of July the business totaled $126,000. The 
company is making some very excellent 
agency connections and is not paying ex- 
cessive commissions. It has a full line of 
participating amd nonparticipating pol- 
icies, some of which carry the total and 
permanent disability clause and some 
both that and the double indemnity fea- 
ture. The stock of the company is very 
well distributed over the middle west 
among farmers and men affiliated with 
agricultural interests and stockholders 
are proving helpful to agents. 
e * s 


Midland Mutual, 0O T nual 
statement shows income, $219,302; dis- 
bursements, $115,096; assets, $898,646; 
gain, $103,607; insurance in force, $11,- 
Het te gain, $1,172,897 net ot Cea 





Report Is About Ready 
The report of the examination of the 
Northwestern Mutual Life by the IIli- 
nois and Wisconsin departments has 
been completed and the company has 
been given a hearing. It will be pro- 
mulgated in a few days. 





Prudential Changes 


The Prudential announces the follow- 
ing. promotions and assignments: 
eorge W. Munsick, assistant secre- 
tary, from the central to the western 
group. William R. Konow from super- 
visor, eastern group, to assistant secre- 
tary, central group. Reginald H. Elph- 








3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 
Central States Life 
ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARDC.BOONE, 4. A. Mo¥OY, 











Guarantee Fund Life Association 
OMAHA, NEBRASKA 
Organized January 2, 1902 


Assets, April 1, 1913 ° 
Reserve Fund, April 1, 1913 


Securities with State Department, Apel l, 1913 


$1,111,923.20 
893,559.57 
524,137.50 


Policies provide death, disability and old age benefits, 
and are incontestable after two years from their date. 


We Excel in Three Important Respects, viz.: 
1. LARGEST RESERVE FUND of any Association, without regard 


to age or volume of business. 


2. LOWEST MORTALITY of any similar institution of equal age 


and volume. 


3. MOST EFFECTIVE ORGANIZATION, as results easily show. 


Attractive commission and renewal contracts will be made with men of 


character and the ability to produce the best class of business. 


Licensed in seventeen States. 


Look Up Our Record and Write Us 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-payin ing | business in force in the United States 
than any other ey. a for each of last sixteen years has had more new 
insurance sncagtad and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1912 


gi, Rd vy per day /— fegher of Claims Paid. 6, pip oer doy in Nebo of Suicies taunt and vovtved for 
r day in New Insurance issued payments Policy- 
Polder and addi tion tion to Reserve. $148,616.61 per day in Increase of ya A 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY cow, 


This is an old line legal reserve company organized under 
bl sui Iowa deposit law. It has just gotten outa set 

ern and liberal policies that appeal to the public. 
aa territory in Iowa is now open and contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lows 








eaanreea ene en 








REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 








Forest City Life Insurance Company 
Capital Stock $100,000 
ROCHFORD, IL LIN OTs 


Men of character and energy can secure liberal contracts 

direct with this successful legal reserve company for unoccu- 

pied territory in Illinois. 
Non-forfeitable Renewals 





Attractive Policies 


Aegis Life Insurance Company 
DENVER, COLO. 


A clean Western Company with over 1500 satisfied stockholders in Colorade, 
Wyoming, Utah, New Mexico, Idaho and Montana, who want to see this 
Company succeed. They are lending every aid to its producers. This is 
backing worth while. 


Addresses H. LL... SEARS, General Manager 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A A REASON | 











In addition to havi policies, we have the lowest premiumed 
non- participating fet, The eT 
fully. a a J sate pet Ti ell 


ARTHUR O. MAIN, Vice-President 


TheCOMMERCIAL LIFE INS. CO. 


Indianapolis, Indiana 
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instone from manager, Division N, to 
supervisor, eastern group. 


TEMPERANCE COMPANY SHORT 








New York Assessment Concern Hasn’t 
Sufficient Funds to Cover Liabil- 
ities Found by Department 





According to the report of an exam- 
ination by the New York department, 
the American Temperance Life, an as- 
sessment concern, lacks $33,060 of suffi- 
cient cash to cover its contractual lia- 
bilities. The company shows total 
assets of $180,802, liabilities of $134,333 
and surplus of $46,469. The depart- 
ment examiner, however, computes lia- 
bilities on limited payment policies at 
$79,529, for which only surplus funds 
are available. 

The “completed payment” policy 
gives the assured three options after 
his contract has been in force five 
years. One of these provides for the 
return of the “advance insurance fund” 
which the examiner says can only be 
the difference between the rate he pays 
and the rates charged holders of or- 
dinary life contracts. The examiner 


holds that changes made in the polli- }. 


cies at the instance of the New York 
department in 1907 do not relieve the 


of the fact that another clause calls at- 
tention to the fact that the company 
operates under the safety fund law 
and may raise the rate of assessment at 
any time. The company contends that 
under such circumstances the liability 
is not one that should be shown in an- 
nual reports but it will hereafter main- 
tain a fund for holders of “completed 
payment” policies. On the strength 
of this assurance the departmental re- 
port does not charge this “reserve” as 
a liability. 

The regular gross rates charged, ac- 
cording to the report, are about equal to 
those computed on the American experi- 
ence table of mortalit 
15 percent and assuming that the invest- 
ments will pay 4 percent a year. “This 
would undoubtedly be ample to carry out- 
standing contracts to maturity, with a 
fair mortality experience,” says the report, 
“were it not for the fact that the law al- 
lows a life assessment association to ex- 
pend for general expenses a sum not to 
exceed 35 percent of its total premium in- 
come. Under the authority of this law, 
this association’s general expenses have 
been nearly equal to the maximum per- 
centage. 

“In such circumstances,” the report 
continues, “it is obvious that it is only 
a question of time when the rates will 
have to be again increased. Moreover, 
there is every indication that the rate of 
mortality is considerably higher than that 
expected on the American experience table 
of mortality, due to the fact that the 
association’s membership is largely com- 
posed of reinsured members of defufict or 
weak organizations, and also the prob- 
ability that many members who were of 
sound health have dropped their certi- 
ficates, leaving a selection of risks so ad- 
verse that a heavy mortality must natur- 
ally be expected.” 





Oppose the Group Plan 

New York, July 30—(Special)— 
Messrs. Piper and Sullivan, representing 
the fraternals at the insurance com- 
missioners’ meeting at Burlington, filed 
a brief opposing group insurance en- 
tirely, holding that it lacks the author- 
ization by law in most states and is 
present in others only by the sufferance 
of supervising officials. They seek to 
have a resolution adopted that the 
convention cannot but recognize such 
a system as totally unsafe, unsound and 
untenable, leading only to disastrous 
results from an insurance standpoint 
and as unwarranted by law, business 
Prudence or justice” and providing that 
State departments should annul licenses 
of offending organizations and a com- 
mittee be appointed to draft suitable 
legislation. It is said at the offices of 
the Equitable Life that no general an- 
Swer can be made to the attacks of the 
fraternals without a careful study of the 
rief, but that so far as taking over of 
fraternals under group insurance is con- 
+ meron 


— and does not propose to, since any 


raternal applying for group insurance 
Ces so because it has found itself 
depleted by withdrawals and unable 


*Capitol—R. RE 
a 
company of this liability, in spite of |. Y. 


with a loading of }. 


. Tanner, 


this the Equitable has never 


to proceed alone. Such groups are not 
desired by the Equitable nor are they 
contemplated in its original group in- 
surance plan. 


Will Enter Illinois 
_ The Lincoln National Life, one of 
the high class western companies, will 
soon enter Illinois. Its agency con- 
vention will be held at the home office 
in Ft. Wayne, Ind., the last three days 
of August. 


Will Establish Agency Force 


D. W. Wilkie, the new manager of 
the Philadelphia Life in Chicago, will 
put on an agency force in the city and 
will also organize the state outside of 
Chicago. Mr. Wilkie was formerly with 
the Phoenix Mutual and Equitable of 
Iowa in Philadelphia. He has life in- 
surance stuff in him and he expects to 
make a good showing in his territory. 


LIFE APPOINTMENTS 
Kansas 
._ Aetna—L. G. Culbertson, Long Island; W. S. 
Lang, Burlington; C. N. Pugh, Topeka. 
Amer. Central—C. E. Young, Harris. 
Anchor, E. M. Chase, Attica; R. L. 

Quackenbush, Wichita. : 
Bankers, Neb.—G. H. Bramwell, Belleville; 

E. E. Morris, Sabetha. 

Pryor, Hutchinson. 
Columbian tl—E. W. Sanders, Rosedale. 
Home, N. —E. R. Dice, Neodesha; C. 

O’Kieffe, Topeka. 

Illinois Bankers—H. C. 
D. Mall, Clay Center; G. G. Gengrich, Osborne. 
Metropolitan—A. W. Odell Topeka; H. 

Salinger, Leavenworth; J. S. Gilbert, Topeka. 
LaFayette—T. Gaskill, El Dorado. 

sas City—H. J. —— ~ — Edna; J. 

Hoenscheidt, Wichita; A. L. Buffman, Dexter; 

J. O. Munsell, Herington; J. A. 

Sabetha. : 











D. 


Prentice, Marion; E. 


Reynolds, 


Mutual—C. A. Huff, Dunavant. 
. P. Press- 


Prudential—F. W. Correll, City, 
Kans.; P. S. White, Frizell. 
,.. Security Mut.—R. W. Evans, Atchison; J. E. 
ichita. 

State, Ind.—W. T. Mountford, Lebanon. 

Union Cent.—F. G. Holmes, Osage City. 

Minnesota 

Natl., Vt.—W. S. Lee, Spring Valley; P. S. 
Gallagher, Benson; A. L. raas, rrett. 

Canada—F. W. Segerstrom and P. J. Kamper, 
Minneapolis. 

— J. Barr, St. Paul; Seph Oslie, 


Kansas 


Natl., U. S. AE. N. Bowerman, Minneap- 
olis; Casper Severson, Wanamingo. 

John Hancock—O. W. Larson, Red Wing; 
H. H. Neuenberg, Olivia. 

N. - Mut.—F. W. Orth, Morton; W. J. 
Speeter, St. Charles; A. W. Beek, Slayton. 

State Mut., ass—F. E. Weatherwax, 
Duluth. 


- Minn. Mut.—O. S. Retrum, Peterson. 
Security Mut., N. Y.—G. C. Milburn, Austin. 
Surety Fund—C. J. Stark, Ortonville. 
Pacific Mut.—H. K. Hayes, St. Paul. 

Wisconsin . 
Central, Ia.—N. G. Hartberg, Marinette; J. 

F. Conner, Superior; I. W. Curtis, Madison; 

EJ Wood, La Farge; D. Davidson, Soldiers 
rove. 


Guardian—L. J. Bluett, Dousman; W. D. Pow- 
ell, Reedsburg. 

Travelers—C. V. Sorenson, Eau Claire. 

Wis. Natl.—G. E. Hazen, Rib Lake; A. H. 
Mohr, Boyd; W. Broecwert, Kiel. 

Ohio 

Philadelphia—Louis DeLuca, Dillonvale; R. 
A. Smith, Alliance; Louis Santis, Canton; 
— Firotto, Alliance; James Larry, Niles; 
ames Morgan, Delaware; Thomas Heafey, 
Springfield. 

Pitts. L. & T.—E. M. Kauffman, Coshocton; 
R. C. Cassidy and T. E. Brown, Steubenville; 
C. W. Underwood, Toledo; W. H. Curl, Marion. 

Reliance—F. Homsher, Troy. 

Travelers—E. E. a Ada; F. McGee, 
Dayton; H. L. Thomas iles. 

Merchants Reserve—H. Ha: nes, Amboy; P. 
C. Plasterer, Indianapolis; S. R. Dull, Bluffton; 

. §. Heinsinger, Greentown; A. S. Flinn, 
Wabash; W. M. Daniels, Peru; W. B. Hesler 
and J. E. Leonard, Veedersburg; J. L. Thom- 
son, A. E. Harris and H. Leinster, Craw- 
fordsville; Thomas Huffman, Emison; G. W. 
“McCarty, Ft. Branch; F. Bagwell, Greentown. 

Ohio State—F. C. "McCall, Indianapolis. 

National, Ia.—C. D. Tressler, Indianapolis. 
. B. Kennedy, Geo. Linn, H. A. 
Stahl, West & Nutley, J. Bradshaw, W. A. Fair 
and F. M. Taggett, Cleveland; F. A. Holey, 

& Benham, Columbus; E. E. 
W. H. Romer, St. Henry; D. C. 
; D. G. Gayle, Coshocton; Lupton 
Agency, Martins Ferry. 
Conn., M. F. Barrar, Cleveland. 
Cont. Assur.—E. F. Smith, Columbus Grove. 


Equitable, Ia.—W. D. Proudfoot, Cleveland; 
I. B. Wagner, Malvern. 





New York—Minnie Trimpe, Cincinnati; 


Cc. 











ee 


ment 


Capital - - - $449,000 


Company in the United States Writing 


, | "HE only 
R Life, Monthly Payment Life, Monthly Pay- 
ealth and Accident and Commercial Casualty. 





This chain binds our agents to our company and enables_ them 
to lose no time when they work for 


THE 


Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 








Net Surplus - $214,000 


OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE BUSINESS 

















Otte Schenk, President 


you. Ask for details. 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 





GERMAN-AMERICAN LIFE 


INSURANCE COMPANY, OMAHA 


The Progressive Life Company of the West—Get the Best 
G. L. E. KLINGBEIL, President 














The Guaranty Life Insurance Co 


DAVENPORT, IOWA 
Life, Health, Accident 5?¢<i#l Coupon 20-payment and 





— 





20-year End. policies. 


GOOD AGENTS WANTED 





We are willing 
to pay the money 
if you can deliver the goods 


We want a man as District Manager in 
Joliet, Aurora, Galesburg, Sterling and vi- 
cinity, to work among the farmers and in 
the small towns and outlying districts for a 
good, clean home company—good policies; 
good reputation. One who can manage 
a little and do personal work. To sucha 
man we will pay the price—name it. 


Address in confidence, with recommenda- 
tions, %-U, care The Western Underwriter. 





PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 


grade proposition when you see it. 


Address 16-V, 


| care The Western Underwriter. 





STOCK SALESMEN 











Great Mortgage Insurance Company 
Organizing—Large Eastern and Foreign Insurance Com- 
pany affiliations—Strongest Initial Board, including lead- 
ing insurance men of largest eastern cities—Inquiries com- 
ing in from all western and southern states—Leads 
furnished—Big money opportunities, but no advances. 

Address “‘Mortgage Co.,” care The Western Under- 

writer Co., or Phone Randolph 6916 for interview. 











THE WESTERN UNDERWRITER. 
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eveland; F. W. Broome, Lima; 
oledo. 


N. Y.—R. W. Roberts, Youngstown, 
James —. Cleveland. 
Germania—D. Houck, Dayt 
Home—J. R. Hardy, Springheld; E. F. Wes- 
terheide, finster. 
Liberal—A. F. Dodd, Cleveland. 
Mass. Mutual—A. . Zuhars,. Portsmouth. 
Mut. Benefit—E. L. Shank, Dayton; E. 
Chandler, Cleveland; Ww. udson, 
ter; J. F. Middletown. 


arrell, 
National, VU. A—=D. T. Flick, Bluffton. 
National, Vi nedben’ Roberts, Cleveland. 





Woos- 


Northern, Mich.—H. E. Mignerry, Stryker. 
N. W. Mutual--K. O. Martin, Lisbon; J. E. 
Cole, en: A. B. Fuller, Fostoria; =e 


A. W. Prout, Cleveland. 
Philadelphia—H. M. Ricketts, Cincinnati. 
Pitts. & T.—E. M. Botkin, Lima; C. G. 

tr tg East Liverpool; J. D. me 

Youngstown; W. E. Selanders, Waldo; 

5 Shadyside; J. M. Fowler, i, 
Prov. L. —R. qi Mertz, Botkins; A. S. 

fn Lae, 4 tlianee: J. Phillis, Unionport; 

tr, a me 


Vigueeee”O. R. Whittaker, 


Bloomingdale; 
W. L. Yates, Shreve; A. R. Fi 


eming, Bellaire; 


C. A. Thompson, Bristolville; T. D. Poulson, 
Orient. 
Security Mut., N. Y.—G. H. Eckerle, Xenia. 
Travelers’—C. M. Woods, Delphos; ; 
Martin, Cleveland; Henry Richards, ioe 
town; C. Manning, Miamisburg; 0. ‘ 
Gray, Toledo. 


Woodmen Acci.—G. G. Christie, Ashville. 
Germania—J. E. Lutzeier, Cleveland. 
Manufacturers—R. A. Huberty, Canton. 
Mut. Benefit—O. F. Murphy, Mt. Vernon. 
National, U. S. A.—George Hickman, Cleve- 
land; > H. Bell, Columbus. 

N. W. Mutual—N. F. Richlin and S. K. 
Rothschild, Toledo; W. W. Martin, Tiffin. 
Canada—George O’Neal, New Richmond; J. C. 
Byland, Cincinnati; z H, waiter, Napoleon, 


Equitable, N. Y.—F. Graf, Ir. .» Cleveland. 
Federal—Robert Jones and A. Crease, 
Cleveland. 


Manufacturers—N. H. MacAllister, Cincinnati. 
Mich. State—W. R. Ritter, New Philadelphia. 
Philadelphia—A. S. Barr, Jack McCannon, 
Lancaster; M. Pine, Washington; A. A. 
Grant, so Washington. 

Pitts, L & T.—Max Herschowitz, Cleveland; 
P. Thornton, Youngstown. 

* ob L. & T.—C. C. Price, ee 
b Reliance—J. A. Mohr, Lima; R. J. Baker, Ur- 
ana. 

Security, Chgo.—G. L. Emerick, Weston. 
Security Mut., N. Y.—Samuel Biechler, Mi- 
omer. 

Travelers—R. G. Burnor, Toledo. 


Indiana 

Union Cent.—J. P. Young, Huntington. 

United States—E. W. Christy, Clevelaad, 
Ohio—D. M. Britton, <a | 

U. S. Annuity & L.—R. L. and J. P. Merri- 
man, Frankfort. 

Travelers—A. S. Kammervy, Connersville; C. 
H. Peters, Dana; M. Jensen, Frankfort; G. O. 
Ream, Gary; J. W. Shull, Liberty; R. S 
ton, Marion; W. Ful igham, Winchester; G. G. 
Peterson, Bedford; *? Gunnels, Fowler; 
Gronemeier, Mt. Vernon; Gottschalk & Co., Co- 
lumbus; T. E. O’Connor, Earl Park; C. Parker, 
Tipton; F. D. Boyd, T. Ross and E. I. Fiery, 
Indianapolis; J. A. Mummert, North Manchester; 

M. Shoemaker, Elwood; M. Garrison, Port: 


land. 
Wisc. Natl—W. R. Wadington and C. W. 
Miller, Ft. Wayne; C. L. Clark, Richmond. 
Federal—F. Wilbur, Gary; F. M. Peck, Sey- 


mour. 

Mutual, N. Y.—G. Steffens and C. Cretsinger, 
Marion. Y 

Majestic—E,. Bemish and F. S. Jones, Indian- 
apolis, 

North Amer., Ill.—L. Paulsen, Wheatfield. 

National, la.—C. H. Fry, Gas City. 

Surety Fund—H. W. Veddor, Oakland City; 
J. Hammond, Indianapolis. 

exington—L. Randolph, Indianapolis. 

Ill. Bankers—G,. Butcher, Attica; N. D. Web- 
ber, Indianapolis. 

New Engl. Mut.—M. W. BeCasthg, Indianap- 
olis; E. B. Shultz, Logansport. 

Prov. L. & T.—A Windle, West Lafayette. 

Aetna—A. J. Biddin er, Washington; M. S. 
Parr, Sheridan; O. H. Wheeler, Marshall, Ill. 

Conservative, Ind.—J. M. Trush, Bourbon; J. 
L. Robinson, La Grange; J. L. Ferguson, South 


end. 
Equitable, Ia.—A. W. Snider, Marion. 


Farmers Natl.—E. Fuson, Amco; G. Nye, 
Huntington; W. Doering, Goshen; R. D. Eaton, 
Cromwell. 





LIFE NOTES 


The Progressive National Life of Cin- 
cinnati has been licensed in Kentucky. 


Manager J. W. Janney, of the Provi- 
dent Life & Trust, at Chicago, has gone 
on a trip to England. 

John B. Lunger, vice-president of the 
Equitable of New York, is expected to re- 
turn from Europe August 15 

George C. Williams, Boston resident 
manager for the Connecticut Mutual Life, 
died at Boston Tuesday. 

The Cincinnati office of the Connecticut 
Mutual Life will moved from the 
~~ reer building to 1204 Traction build- 
ng. 

Charles E. Fer 
has been appointe 
Farmers ational 
DeKalb county. 

The Franklin Life has moved part of 
its effects into its new home office build- 
ing and expects to be settled in the new 
structure by Aug. 1. 

Secretary George H. Craft, 


son of DeKalb, IIL, 
representative of the 
Life of Chicago for 


of the 








Anchor Life of ee has gone on 
a trip through Missouri, Kansas and 
Colorado for the company. 


Dr. Felix G. Cross, president of the 
Columbia Life, and Mrs. Cross sailed last 
week with a party of friends for about 
ten weeks’ stay in Europe. 
President Lane of the Surety Fund Life 
of Minneapolis, with his family is on 
an extended western coast trip, taking a 
much and long needed rest. 

WwW. P. 


Vice-President and Treasurer 
Hobart, of the Surety Fund Life of Min- 
neapolis, is spending a month’s vacation 
in Wyoming, Idaho and Washington. 
The International Life of St. Louis, 
passed the million mark with a whoop on 
.insurance written during July, exceeding 
its record of last year by more than a 
quarter million. 


Floyd C. Huller, who has represented 
the Sun Life of Canada at Three Rivers, 
Mich., for some time, has been given sev- 
eral additional new counties and has 
moved his headquarters to Dowagiac. 


H. B. Conlin, for the past year con- 
nected with the Knights of Honor of 8t. 
Louis, has been appointed general agent 
of Central New York agency of the Se- 
curity Mutual Life of Binghamton, with 
headquarters at Syracuse. 


The corporation commissioner of Oregon 
has granted the Union Pacific Life of 
Portland permission to sell $21,000 treas- 
ury stock provided not over $3 a share 
commission is paid. The par value of 
the shares is $10 and it is proposed to sell 
them at $30 each. 

W. H. Watlington, formerly Oklahoma 
state manager for the Fidelity Mutual 
Life, has applied to the court for a writ 
of mandamus to compel Insurance Com- 
missioner A. Welch to issue him a 
license to solicit business for that com- 
pany. His license as a soliciting agent 
was revoked recently by the department. 


A meeting of insurgent members of 
the Tribe of Ben-Hur, called for Spring- 
field, Ill., for today (Thursday), is ex- 
pected to be very largely attended. It is 
said that 83,000 members of the order are 
affected by the legislation enacted at the 
convention a year ago looking to putting 
she. organization on an adequate rate 

asis. 


The supreme court of Oregon has held 
that where a man separated from his wife 
took $2,000 insurance in favor of the 
woman with whom he lived, naming her 
in the application as his wife, the claim 
must be paid to the woman and not to the 
lawful wife. The policy involved was one 
for $2,000 in the Mutual Benefit, taken 
out by Harry A. Cummings. 

John E. Marshall, son of Vice-President 
E. P. Marshall of the Union Central Life, 
has been named manager for the com- 
pany in Rhode Island. Young Mr. Mar- 
shall has been assigned for a year or so 
to the New York headquarters of the 
company, and has gained wide and valu- 
able experience which will be of great 
use to him in his new position. 


A. M. Wheeler, of Minneapolis, Minn., 
has been appointed general agent for the 
Pacific Mutual Life. It was reported Mr. 
Wheeler was to accept a similar position 
for South Dakota, but he has decided to 
remain in his home state. Mr. Wheeler 
for the past few years has been general 
agent for the Hartford Life. He will re- 
port through the St. Paul office, M. J. 
Dillons manager. 


The New York insurance department 
has just completed the liquidation of the 
Workmen’s Children Death Benefit Fund 
of the United States of America, a New 
York City unincorporated concern, which 
had assets totaling $32,195.75. Total cost 
of liquidation was $2,047.81, of which 
$520.14 was paid to secretaries of local 
lodges for lists of 33,037 children mem- 
bers, each of whom will receive 89 cents. 
Under the old style of settlement by re- 
ceivership the children would probably 
have received nothing. 


James C. La France and Emilie La 
France, his wife, are under indictment at 
Portland, Oregon, accused of perpetrat- 
ing an insurance swindle a year ago, 
whereby they profited to the extent of 
$13,000. La France and his wife were 
arrested in Coos county, where they were 
living under assumed names, after a body 
supposed to be that of La France had 
been found in Clakamas county, and Mrs. 
La France had collected the insurance 
money. La France has confessed. He 
has named a local undertaker and two 
medical students as being accomplices. 











Unexcelled Service Policyholders 


For Fifty.Three Years 
CHARACTERIZES 


THE GERMANIA LIFE INSURANCE COMPANY 
of NEW YORK 


1912—ANOTHER YEAR of PROGRESS 
and PROSPERITY 


Assets (January 1, 1918), - $48,205,861.37 

Liabilities, - -  41,705,528.43 

Surplus and Dividend Funds, - 6,500,332.94 

New Insurance paid for, - 18,048,969.00 

Insurance in Force, - - - 138,615,233.00 
(Paid for Basis) 


The Company’s METHODS are CLEAN and PROGRESSIVE, 
its policy forms contain the most liberal provisions and guaranteed 
values, and the premiums are low. 


PRODUCERS can obtain ATTRACTIVE 
AGENCY CONTRACTS for exclusive territory 
with the COMPANY DIRECT, by addressing 


HOME OFFICE, 50 Union Square, New York 

















STOCK SALESMEN 


Million Dollar Illinois Company 


Business Men and Bankers Endorsement 
High Grade Producers—territory ready 
The most attractive proposition today 
MERCHANTS NATIONAL FIRE INSURANCE CO. 
1003 National Life Bidg., CHICAGO 


COMMON SENSE 


The agent who is making good money, is grow- 

ing in business and in tavor with his people 

and the G. N. L. I. Co., has planted himself 

upon the solid rock of success.) KEEP YOUR 

EYE ON HIM! WATCH HIM GROW! 
A Few Openings For Good Men. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 




















OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
LIFE ACCIDENT HEALTH 


DISTRICT AGENTS WANTED 
Address 








Throughout Illiaois. 
PHILADELPHIA LIFE INSURANCE CO. 


Northeast Cor. Broad and Sansom Streets PHILADELPHIA, PENNA. 








WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Asgenis who have not already made a contract for 1913 will surely be interested in the one we can give them 











GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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THE WESTERN UNDERWRITER. 
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CASUALTY AND SURETY NEWS 

















AMERICAN FIDELITY COMPANY 










































































MONTPELIER, VERMONT 
SURETY BONDS 
STATEMENT, FEBRUARY 28, 1913 For Executors, Administrators, Guardians, Trus- 
ASSETS LIABILITIES tees, Receivers, Trustees in Bankruptcy; also for 
$100,000 Baltimore Citys snsscen-s-s-® 96,000.00 $ 750,000.00 | officers and employees of Banks, Trust Companies, 
100,000 Boston City...........-..ssccesseees 97 200.00 $53,675.01 | Corporations, the United States Government, the 
100,000 Buffalo City.............s00s.seeeees 97,840.00 ion byt se States, Counties, Cities, Towns and others who are 
100'000 Gi cago hy, yi Ceccccccccccoccccccccocs . 00 22,955. uired to furnish suretyship in any trust or 
Y ET EM iiaceschsdtesennecintes 97,000.00 2'500.00 vial it 
100,¢ ne ne EE ctcaccsscoccesnnpscsess 104,750.00 14793431 oO capacity. 
100,000 Kansas. City, Mo. 00000220000000002 108200000 #2,068,852.28 | _ ACCIDENT AND HEALTH INSURANCE 
100,000 Massachusetis State Saenciodinesrest sees 91,550.00 Insurance against Personal Injuries and Loss of 
100,000 Minneapolis City.........cssssssc--.. 98,000.00 ; Time from Accident and Sickness. 
poly BRT, a iaaeaseesen ae aeoee $300,000.00 Deposited with _ _LIABILITY INSURANCE 
100,000 104,000.00 Insurance Departments for the Some legge Trae, Sout, Contie- 
6 S 2 . ’ u , rope Damag' , 
orn a a Benefit of all Policyholders water, Theatre, Vessels, Druggists’ Liability, 
$1,700,000 . __ $1,664,430.00 Workmen’s Collective Insurance. 
Due from Agents (not a: premiums writ- 
baa oy November 1, 1912.).............+ 05 an. OFFICERS: BURGLARY INSURANCE 
in Banks and Office........-.---+-0+s+s.2- 21,702.53 JAMES W. BROCK, Pres. HARLAN W. KEMP, Secy. | Residence, Bank, Counting Room and Messenger, 
$2,068,552.25 RALPH B. DENNY, Treas. Burglary, Theft and Larcency. 



































CONFERENCE ATTITUDE 


STATEMENT 





IS CORRECTED 





Position of the Industrial Accident and 
Health Insurance Companies on 
Workmen’s Compensation Laws 





One of the prominent company offi- 
cials, a member of the Detroit Confer- 
ence, has written a very interesting let- 
ter to this paper criticizing a paragraph 
in the comment of THE WESTERN UNDER- 
WRITER’S correspondent cuncerning the 
Quebec convention of the International 
Association of Casualty & Surety Un- 
derwriters relating to the supposed at- 
titude of the Detroit Conference toward 
workmen’s compensation laws. The 
official believes that the correspondent 
has a mistaken view of the position the 
Detroit Conference companies take. 
The letter is: 


In the write-up of the Quebec conven- 
tion in your paper, under date of July 
17, there appears a decidedly erroneous 
statement regarding Detroit Conference 
companies. That statement reads: 

“The companies in the Detroit Confer- 
ence made a violent reversion from work- 
men’s compensation and stand on the old 
grounds of individualism. The Detroit 
Conferénce companies and western ingi- 
vidualism would have the cost of work- 
men’s compensation included at once in 
the workman’s wages and let him buy 
the insurance for his injuries himself.” 

Conference Not Antagonistic 

That statement is absolutely erroneous. 
The Detroit Conference as a body is not 
antagonistic to workmen’s compensation, 
and has repeatedly expressed its views 
and its approval of good compensation 
laws. It has never expressed the idea 
that the premium should be covered in the 
Wages and the workman secure his own 
Protection. It is coually true that none 
of the large and experienced companies 
writing the so-called industrial line have 
ever expressed such views. Reasonable 
workmen’s compensation laws are desira- 
ble. We believe that accidents of occu- 
Pation which are the natural result of 
the industry and are unavoidable should 
be covered by workmen’s compensation 
laws and the industry carry the burden 
directly. 

Nonoccupational Hazards 

A brief analysis, however, of any form 
of workmen’s compensation in this or 
any other country will disclose the fact 
that only a small portion of a workman’s 
exposure or loss can be covered. It is a 
commonly accepted statement and belief 
that the workman is covered for one- 
third of his time, because he works eight 
hours per day, but that isn’t a true state- 
ment. He does not work eight hours per 


day 365 days in the year, and therefore 
the percentage of time actually covered is 
very much less than one-third. 


In fact, 





it will not average more than 25 percent, 
and furthermore, all accidents happening 
during working hours do not come within 
the compensation provision, so that his 
protection is still further reduced. 
Exposed to Disease 

Then again, the accident exposure of 
a workman represents but half, because 
he is at all times exposed to various 
forms of illness or disease, and compen- 
sation laws do not make any provision for 
the millions of days lost through illness 
by the workmen of the country. So that 
when you carry the matter clear through 
to the other end of the analysis, you find 
that the worknfan, who has nothing to 
protect but his time, is protected by com- 
pensation for not more than 10 percent 
even under the most liberal of the laws. 

Now compensation is educating the 
workmen to a better understanding of the 
value of time, and therefore compensation 
laws throughout the country will very 
greatly stimulate the workman’s interest 
in protecting the time which compensa- 
tion does not protect, and the policies of 
the so-called industrial companies pro- 
vide the desired protection. 


Traced to an Old Circular 


Doubtless the impression which served 
as the basis for the statement quoted 
from your paper was the result of an ill- 
advised attack some time ago by some of 
the liability underwriters upon a circular 
gotten out by conference companies, il- 
lustrating for the benefit of the workman 
the limited protection he would receive 
under compensation laws. The liability 
companies endeavored to argue that the 
circular was an attack upon their busi- 
ness, but they were unable to support 
their argument. As a matter of fact, the 
Detroit Conference advised the liability 
companies through their association that 
if they would decide upon any particular 
compensation bill, conference companies 
would lend their best efforts to the pas- 
sage of such bill wherever introduced. 
We have not so far beer advised that the 
liability companies were able to agree 
upon any particular bill, and we have 
therefore remained inactive. 
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COMPENSATION MEETING 


WISCONSIN MEN ORGANIZED 


Cooperation Between Agents and State 
Industrial Commission Results from 
Gathering in Milwaukee 





The Workmen’s Compensation Asso- 
ciation of Wisconsin Agents, for the 
purpose of cooperating with and aid- 
ing the Wisconsin Industrial Commis- 
sion in the administration of the Wis- 
consin compensation act, was launched 
by seventy or more liability insurance 
agents of Wisconsin at the meeting of 
the liability men and the industrial 
commission, held on July 24 and 25 at 
the Republican House in Milwaukee. 
The attendance of agents and employ- 
ers was larger than had been antici- 
peted and the interest manifested in 
the proceedings was intense. Officers 
and committees of the new association 
are as follows: 

President—Howard D. Plimpton, Mil- 
waukee. 

Vice-Presidents—John N. Manson, Wau- 
sau, and R. H. Norris, Milwaukee. 

Seeretary—H. BH. Lasche, Milwaukee. 

Treasurer—A. H. Hagge. ausau. 

Executive Committee—Julius Bacher, 
R. A. Hogsett, Frank E. Delaney, Theo- 
dore Herfurth, Howard D. Plimpton, H. 
B. Lasche and A. H, gee. 

Compensation, Individual Merit Rates— 
Loyal Durand, W. A. Fricke, E. H. Dow- 


ney. 
Tnenrence and Accident Premiums—F, 
G. Galentine, J. C. Youmans, C. W. Price. 
Medical and Surgical—Dr. C 


. A, W. Trevitt, Dr. Gilbert E. Seaman. 
Compensation w—B. J. Scott, L. A. 
Pradt, L. A. Tarrell. 


The annual meeting of the new as- 
sociation will be July 3. C. H. Crown- 
hart, chairman of the Wisconsin Indus- 
trial Commission, was made honorary 
chairman of the organization. 

Fricke on Cooperation 

The value and need of cooperation be- 
tween the insurance companies and the 
manufacturers under the workmen’s com- 

ensation act, was urged by William A. 

cke, Wausau, Wis., formerly insurance 
commissioner of Wisconsin, now general 
manager of the Employers’ Mutual Lia- 
bility, and president of the National As- 
sociation of Workmen’s Compensation 
Mutual Insurance Companies. 

“Workmen's compensation in this coun- 
try has come to stay,” said Dr. Fricke. 
“Remember that. In no country in the 
world, once enacted, has a workmen’s 
compensation act been repealed. Remem- 
ber that. Wherever the problems of a 
workmen's compensation act have been 
satisfactorily solved, cooperation has been 
the chief and essential factor in such 
satisfactory solution. Remember that. 
Let us remember, too, that in no coun- 
try and under no conditions so much as 
here is cooperation so necessary. 


New Conditions Here 


“Here the employer and the insurance 
company have had thrust upon them in 


the short —— of two years an entirely 


new meth under new conditions, involv- 
=, greater cost, with eee ae 
ments, and with no exact or nite ex- 


perience of their own to guide them, and 
not mu experience anywhere to draw 
on that will apply or adjust itself to the 
conditions we meet under our form of 
government and our social and economic 
relations—and, if you please, dependency. 

“The new conditions present serious and 
peculiar problems. There has been going 
on in t country—and which still con- 
tinues—a gradual evolution in our indus- 
trial and economic relations. Improve- 
ment in machinery has decimated the 
ranks of skilled artisans, until it may al- 
most be said that every perfection of the 
machine dispenses with the skilled me- 
chanic and so simplifies a particular part 
of the manufacture to enable the intro- 
duction of more unskilled labor.” 

Accident Prevention 

In discussing ways of preventing acci- 
dents, Mr. Fricke said: 

“The character and attitude of the fore- 
man and superintendents is important, 
chiefly because of its effect upon the em- 
peeves. Imitation is one of the most use- 

ul means of instruction and habits of 
caution on the part of the foremen will 
be reflected in the men. The spirit of 
pene in authority pervades an entire 


lan 
. “The reckless and careless employe is 
as much of a menace and danger to him- 
self and to his fellow employes that any 
employe incurring two or three avoidable 
industrial accidents should be uncere- 
moniously eliminated as would a danger- 
ous piece of machinery. 

“Tt may be well for the companies, 
agents, doctors, employers and employes 
to remember that it is the duty of the 
state to do for the people the needed 
things they cannot do or are incapable of 
accomplishing themselves, and if in Wis- 
consin there should come failure in solv- 
ing the problems of workmen’s compensa- 
tion through a lack of cooperation all 
along the line, then the only Other solu- 
tion that offers itself is compulsory in- 
surance by the state, with a regulation 
of doctors’ fees and a provision for a 
contribution by employes to act as an in- 
eentive for and to enforce their coopera- 
tion for accident prevention.” 

Crownhart’s Address 

Speaking on the “Relation of Compen- 
sation to Industrial Safety,” Chairman 
Crownhart of the Wisconsin industrial 
commission, said in part: 

“A man may not serve two masters. 
This saying of the Divine Master was 
meant to apply to conditions of service 
then existing. The saying is as true to- 
day when applied to like conditions. But 
in reading the Bible I find no reference to 
the insurance agent. He was not num- 
bered among the twelve tribes. His tribe 
is of more recent origin. 

“It is peculiarly the business of the in- 
surance agent to serve his company and 
the insured. To his company he owes the 
duty of getting the business. To the in- 
sured, he owes the duty of advice and 
counsel regarding the methods to deter- 
mine the rate, the methods to reduce the 
rate if possible, and the proper methods 
to pursue in case of loss. If his duty is 
properly performed, he not only becomes 
the trusted agent of his company, but 
the trusted adviser of the insured. 

Argument for Safety 

“The compensation act places in the 

ent’s hands the argument for safety. 
The _s of humanity has never entered 
largely into the business of the busy man. 
He pays his pew rent, his meed to charity 
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and to the foreign missions. Having thus 
relieved his conscience, it is his business 
to replenish the money chest. 

“The underlying principle of the work- 
men’s compensation act is that the em- 
ployer represents the industry and that 
the hazards of the industry are to be 
charged against the products of the in- 
dustry, to be borne by the consumer in 
the end. 

“There can be no liability under com- 
pensation unless there is an industrial 
accident causing personal injury. You 
take on your payroll only those employes 
who may be hurt. Your payroll grows as 
the number of injured men grows. To 
cut down your payroll you must cut down 
the number of accidents.” 

Tarrell Explains Law 

L. A. Tarrell, chief examiner for the 
industrial commission, explained the 
methods of administration of the work- 
men’s compensation act. He said in part: 

“By keeping in close touch with the 
injured and furnishing him with the 
necessary medical and surgical treatment 
and making prompt weekly payments of 
compensation, the employer is advised of 
the earliest date when disability ceases. 
This practice makes it difficult for the 
fake claimant. On the other hand, the 
employer who neglects to furnish the 
necessary medical and surgical treatment 
and fails to make weekly payments until 
formal notice is given, does not keep in 
touch with the workman and opens the 
door to the malingerer and makes his 
practice easier. Our experience shows 
that in such cases it is impossible for 
the employer to prove the actual date 
_— the workman is able to return to 
work. 

“We cannot urge too strongly the 
prompt payment of compensation, regard- 
less of the period of disability. The em- 
ployer who has followed this plan has 
made an actual saving in dollars and 
cents, and has established a better rela- 
tion with his workmen.” 

- Brice on Accident Prevention 

C. W. Price, well known safety expert, 
now assistant to the industrial commis- 
sion, urged cooperation between the em- 
ployer and the employed in the cause of 


ety. 

“In the past it has been the custom for 
a firm or corporation to keep from the 
employed all the facts in the case of acci- 
dent,” he said. “In Wisconsin this idea 
is gradually being done away with. Only 
one-third of industrial accidents are pre- 
ventable by mechanical means. In the 
other two-thirds the workman is at fault. 
Appoint two or three from each depart- 
ment to committees which are to make 
weenty or monthly reports of accidents 
and give advice on means to prevent acéi- 
dents to a central committee, and the re- 
sponsibility placed on these committee- 
men will put them on their honor. 

“I think safty men are generally agreed 
that the experience of some of the large 
corporations which have done the most 
systematic work in the prevention of ac- 
cidents has demonstrated that a reduc- 
tion of at least 50 percent can be made 
in the hours lost on account of accidents, 
and a reduction of 50 to 75 percent can 
be made in the serious injuries and 


Predicts Physical Examinations 

Dr. Gilbert E. Seaman, prominent phy- 
sician of Milwaukee, predicted that tn 
the future, liability insurance a work- 
men’s compensation acts would be ad- 
ministered under a system which con- 
templates the examination of al] men en- 
tering employment, with reference to their 
physical fitness for the work they are 
expected to do 

















‘Here again,” he said, “the medical man 





will come into contact with the situation 
in a relation of great importance to him- 
self, not only from the standpoint of his 
fitness for the relationship, but also from 
the standpoint of his financial interests 
as well. It is probable that the time will 
come when no case will be insured against 
accident without a medical certificate of 
fitness being obtained. 

“This would seem a readjustment of 
economic conditions of great importance, 
and doubtless will involve certain hard- 
ships in individual instances, but would 
also lessen the burden of cost to indus- 
try and on the whole bring about a more 
ee condition of affairs than now ex- 
sts. 


Tells of Agents’ Difficulties 

Loyal Durand, Milwaukee general agent 
of the Employers’ Liability, told of the 
difficulties encountered by the insurance 
agent and urged a better cooperation be- 
tween the Wisconsin industr commis- 
sion and insurance agents and companies. 
Mr. Durand was one of those directly re- 
sponte for the organisation of the 

orkmen’s Compensation Association of 
Wisconsin Agents. 

Walter C. Owen, attorney-general of 
Wisconsin, paid tribute to lawyers and 
employers, particularly the former, for 
their work for and acceptance of the com- 
pensation law. He recalled the fact that 
of the seven members of the committee, 
which framed the law, five were lawyers, 
and that fourteen of the fifteen lawyers 
in the state senate and all of the more 
than fifteen in the assembly voted for the 
bill, despite the fact that the law makes 
a serious inroad into the income of law- 


yers. 
Many Other Speakers 

Frank J. Weber, secretary of the Mil- 
waukee Federated Trades Council, said 
that the compensation act was a step in 
the right direction and that union labor 
had always contended that the injured in 
the industrial army should have compen- 
sation, as well as members of the regu- 
lar army. 

Wallace D. Yaple, chairman of the Ohio 
industrial commission, was among the 
visitors and he told of the operation of 
the Ohio act. 

E. H. Downey, statistician for the Wis- 
consin Industrial Commission, spoke of 
insurance regulations in relation to the 
filing of rates, visitation, reports, etc. . 
A. Pradt, irre f for the Employers’ 
Mutual Liability Insurance Company of 
Wisconsin, talked on “Freezing and Heat 
Prostrations.” Dr. J. J. McGovern, Mil- 
waukee, spoke on “Infections Due to In- 
dustrial Accidents.” 

Touch Upon Rates 

William Mauthe, casket manufacturer 
of Fond du Lac, Wis., speaking on “The 
Employers’ View of Workmen’s Compen- 
sation,” said in part: 

“The employer who takes a genuine and 
intelligent interest in the prevention of 
accidents, and actually brings the factory 
up to a good standard of ety and faith- 
fully cooperates in preventing unneces- 
sary lost time after an injury, should be 
considered a preferred risk, and receive 
full credit for his efforts.” 

Chairman C. H. Crownhart of the In- 
dustrial Commission, speaking on the last 
day, charged that the methods of the lia- 
bility insurance men in fixing rates have 
been altogether unscientific in the past 
and in many cases unjust, and he urges 
the agents to make every possible effort 
to improve the system of rating. 

he companies have never met the 
compensation question face to face as it 
should be met,” he said. “They have gone 
about their work without consulting the 
commission, and have made many mis- 
es.” 
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COMMENT BY HARDISON 


LIABILITY 





LOSS RESERVES 





Has Something to Say on Standard 
Provisions for Health and Acci- 
dent Companies 





F. H. Hardison, Massachusetts in- 
surance commissioner, and president of 
the Insurance Commissioners Conven- 
tion, at the annual meeting of the or- 
ganization, in his address spoke on lia- 
bility loss reserves and standard provi- 
sions for health and accident com- 
panies. He said: 


Several of the states have a statute 
which prescribes the rule for computing 
the outstanding losses with which insur- 
ance companies must be charged on ac- 
count of their liability and workmen’s 
compensation writings. This rule was 
adopted only a few years ago, but there 
is a general agreement that it should be 
so modified as to require the companies to 
carry a still larger amount as the prob- 
able cost of settling outstanding obliga- 
tions. Of course an increase in this re- 
serve might be effected in another way. 
This is evident from the fact that the 
law pe ange the reserve to be made on 
a premium percentage basis. If, for in- 
stance, the premiums had been 50 per- 
cent higher since the statute in question 
went into effect, while the losses would 
have been no larger, the reserves, worked 
out under the complicated provisions of 
the law, would have been greatly in- 
creased and would without doubt be now 
ample. A call for higher reserves, which 
simply reflects greater losses, will in the 
end result in higher rates for the pur- 
pose of affording means for setting aside 
those larger reserves. 


New Problem Introduced 


But in considering this question the 
bearing of the new problem of workmen’s 
compensation should not be overlooked, 
for the law in question relating to loss 
reserves covers workmen’s compensation 
as well as liability losses. If, now, em- 
ployers’ liability insurance as it has been 
carried on in the past, practically ceases 
to be used, and workmen’s compensation 
insurance takes its place, it follows that, 
if the rates for workmen’s compensation 
insurance are high enough to permit it, 
the companies will generally be able to set 
aside from their current revenue suffi- 
cient reserves to take care of current and 
future claims. The workmen’s compen- 
Sation rates in Massachusetts I believe 
are high enough to afford sufficient income 
for that purpose. 

Expenses Must Go Down 

And here I will add that I do not be- 
lieve that the public will ever be satisfied 
with a loss ratio for workmen’s compen- 
sation insurance anywhere near like that 


which liability insurance experience 
shows. The expenses will have to come 
down. A larger portion of the premiums 


which the employers are paying will have 
to go to the injured employes. Instead of 
70 percent going for expenses and profits 
and 30 percent going to the injured 
parties the figures will have to be re- 
versed and 70 percent or better go for 
injuries and the balance for expenses and 
profits. Already we see signs of a re- 
duction in expenses for workmen’s com- 








S erbi c e Prevention 

beats cure, 
especially partial cure. Service 
that reduces probability of 
casualties is better than in- 
demnity for those that might 
have been prevented. To keep 
its assured out of trouble, to 
prevent accidents and the 
losses that result from them; 
to save life, limb and prop- 
erty and add to the sum of 
prosperity, these are the ob- 
jects of the organized service 
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pensation insurance. In Massachusetts 
the rate allowed agents is not in excess 
of 17 reent and to brokers not in ex- 
cess of 10 percent, and some of the stock 
companies advocate still lower commis- 
sions. The cost of litigation is cut out 
and the ambulance chasing lawyer is no 
longer visible. The ambulance chasing 
doctor tried to take his place, but thanks 
to an efficient state board which has an 
oversight of all settlements, he has found 
that his ventures are not so profitable as 
he had hoped. 

The problem is to so amend the law 
that out of proper rates for liability and 
workmen’s compensation insurance a suffi- 
cient amount will be reserved by the 
companies to settle the losses which are 
accruing on account of injuries already 
received. That percentage will be con- 


mum in my judgment. 
Comment on Loss Ratios 


This appears from the fact that the loss 
ratio of the last five years is much higher 
than the loss ratio of the first five years 
of the period covering the past ten years, 
although there has been no cutting of 
rates sufficient to account for the in- 
crease in that ratio. Only five of the lia- 
bility companies Gannadins business in 
Massachusetts show now a lower ratio on 
liability and workmen’s compensation bus- 
iness for the period beginning 1908 and 
ending 1912 than for the period of five 
years preceding 1908, and when the losses 
are all in for the more recent period, there 
is no doubt that the ratio of losses of 
the five companies in question will be 
quite materially increased. Probably the 
increase will be sufficient to make the 
statement true that the ratio of losses 
of the liability companies transacting 
business in Massachusetts was higher for 
the more recent period of five years than 
for the immediately preceding period of 
five years. Only two of those companies 
for the period running from 1908 to 1912 
show a loss ratio under that specified 
in the New York law relating to loss 
reserves for such companies. Four of 
the companies show a ratio of 60 per- 
cent or over and twelve show a ratio of 
upwards of 55 percent. The lowest ratio 
is shown by a mutual company, and is 
somewhat under 50 porns It would 
not appear to be a wild prophesy to con- 
clude that the loss ratio of liability com- 
panies for the period of five years. end- 
ing in 1912 will ultimately be nearly 70 
percent and if the expense ratio has been 
anywhere near that figure it is easy to 
see the effect upon a company transacting 
businss on that basis. 


Standard Provisions Discussed 
Regarding standard provisions for 
health and accident companies, Presi- 
dent Hardison. said: 


Next in importance to the measures 
which were formulated in 1907 for amend- 
ing the laws relating to life insurance 
are the measures which were worked into 
shape by a committee of this convention 
for bettering the contracts issued by ac- 
cident and health companies. While the 
most of us are more or less familiar with 
those measures, I desire to answer some 
of the attacks made upon them, for I 
take it that the campaign for their adop- 
tion has but just begun, as only seven 
states, as I am informed, have enacted 
those measures into law, namely, New 
York, Connecticut, Vermont, Michigan, 
Minnesota, Wisconsin and North Carolina. 

The bill, which was prepared and en- 
dorsed by this convention, was introduced 
in some other states and I can answer for 
Massachusetts that its opponents secured 
its reference to the next legislature. Now, 
strange as it may seem, the responsibility 
for the defeat of the measure, at least in 
my state, was, as far as outward appear- 
ances showed, upon a few small com- 
panies doing a negligible volume of busi- 
ness, but, nevertheless, able to nullify 
the influence of the great majority of 
companies including large and small 
which were nominally at least in favor 
of the bill. The representations were 
that the proposed standard provisions 
contract had provisions which were less 
liberal to the public than what some of 
the companies are now using in their poli- 
cies, and that standard provisions are not 
desirable, as they hamper efforts to de- 
vise new and improved forms for de- 
veloping the business, and compel all 
companies to run along in the same 
groove, thus. preventing individuality 
from doing its perfect work in improving 
conditions along all lines for the benefit 
of the public. 

Will Not Stop Growth 

Personally, this view, applied to health 
and accident policies, does not appeal very 
strongly to me. The avowed desire to 
write more liberal forms comes from a 
source that warns us to beware of the 
Greeks who come bearing gifts. It exists 
for no other purpose, in my judgment, 
than for argument. The fear that the 
bill will prove to be a straight jacket to 
stop growth and development is ground- 
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Health, Steam Boiler, Liability and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 






























































































The Bankers Guarantee and Casualty Co. 
Rockefeller Building CLEVELAND, O. 
(Now Organizing) 


If your antecedents will bear inspection we can interest you 


Good territory open for live local agents in parts of Kentucky, Indiana and 


Alabama. Good Commissions; Correspendence Solicited. Health and Accident Insurance 


TRANSYLVANIA 


CASUALTY INSURANCE CO. 


BEN L. BRUNER, President 
E. N. CANABA, Gen’l Supt. 612 Paul Jones Bldg. LOUISVILLE, KY 


We Pay $25.00 a Week 


As long as the insured lives and is totally disabled 
Either $5,000 or $10,000 for Accidental Death 


Costs Business Men $3.00 quarterly. Over $270,000 in benefits paid members 
For an agency write W. T. GRANT, Secretary 


BUSINESS MEN’S!ACCIDENT ASSOCIATION 


Keith & Perry Bldg., Kansas City, Mo. 


Our Convenient Pay- 


LIFE INSURANCE MEN wrens xccident an 


Health Policies Harmonize Perfectly With Your Life Business 


and Increase Your Income. Excellent Openings in Pennsylvania, 
Ohio, Indiana and Kentucky. 


AMERICAN LIABILITY COMPANY 


—_ SANDERS, Gen'l Mgr. Cincinnati, Ohio 


“WE ISSUE SURETY BONDS” 


Be a ‘BOND MAN’”’. You can increase your income 
by soliciting surety bonds. We want able representa- 
tives in all uncovered territory and will make you a 
desirable proposition, if you are the right man. 


Write for Our Prospectus 
The Title Guaranty & Surety Company 


Home Office: Scranton, Pennsylvania 


























Capital and Surplus Over 
One and One-Half Millions 
































THE WESTERN 


UNDERWRITER. July 31, 1913, 








less. It is this phase of the issue I 
would like to discuss briefly. 

Now, in the first place, this bill does 
not attempt to compel the companies to 
use a standard policy in certain specified 
language. Only certain provisions of the 
policy must be drawn in the exact words 
of the law. Those provisions relate to 
what constitutes the contract, to notices 
of claims, to payment of premiums, to 
eancellation, to prorating and other mat- 
ters which have to do with determining 
whether or not, in case of disability, the 
insured has a just claim against the com- 
pany. The purpose was to stop the use 
of the uncertain and ambiguous language 
often employed in policies for setting 
forth the conditions under which the in- 
sured might expect to have his claim for 
indemnity allowed, and in place thereof 
require language that would eliminate the 
Fagen eam | and ambiguity which enabled 
the shrewd adjuster to dodge the payment 
of many a claim that ought to have been 
approved. 

All Companies on Same Basis 

Moreover, prescribed language in these 
respects would put all companies on the 
same basis. Court decisions also would 
have a broader application, for they would 
be as germane to the contracts of one 
company as to those of another if they 
related to the provisions which were re- 
quired to be in standard language. There 
is not a company) as far as my knowl- 
edge goes, that has presented in any of 
its policies the subject matter of any one 
of these standard provisions in language 
that better protects the policyholder than 
the language of this bill, while the great 
mass of them have been in language dis- 
tinctly inferior for the interest of the 

licyholder. And this was but the na- 

ural result, for while some of the com- 
panies employed high-grade talent to draft 
their policies, others entrusted the work 
to men who neither by training nor na- 
ture had the first qualification for draw- 
ing a contract of this nature and appar- 
ently “lifted” the worst provisions from 
the policies of their rivals. It was na- 
tural, too, for the men of highest caliber 
employed for drafting policies to so con- 
struct the provisions as to give the com- 
pany an advantage should any close ques- 
tion arise. At any rate, some of the com- 
missioners know that, under the forms 
of policies which the companies drew for 
selling to the industrial policyholder, most 
unjust settlements were made by some 
adjusters, with the approval of their com- 
panies, who took advantage of uncertain 
and ambiguous provisions in the policies, 
which provisions it is now proposed to 
have couched in definite and positive 
language which cannot be so _ readily 
twisted by the unfair adjuster. This re- 
quirement will not hurt the best of them 
and will restrain the worst of them, and 
the best of them ought to feel relieved 
that the worst of them are to be re- 
strained. 
HZollowness About the Outcry 

That this outcry made against “stand- 
ard thee al as some of them call the 
provisions in question, has a hollowness 
about it that must be apparent to all, 
since the policies are not standard poli- 
cies. Only certain provisions, as I have 
said, must be in fixed language. The 
language of the rest of the policy may 
be selected by the companies. All that 
part of the policy which states the 
amount of benefit and the premium to be 

aid therefor is left to the epmpequies to 

raft. Here the companies which com- 
en that the standard provisions of the 

ill so bottle up their desire to be liberal, 
can, if their complaint be genuine, find 
a safety valve. They may reduce ex- 
penses by refusing to pay 40 percent com- 
mission to aguas, or, if not attempting 
to twist business by high commissions, 
reduce unearned salaries, or dividends 
and let the policyholder have the advan- 
tage of lower premiums or nee benefits. 
Those companies which complain loudest 
do not exhibit an attack of liberality in 
this form, which the policyholder can 
measure and comprehend as readily as he 
knows the difference between $2.25 per 
day for work or $2.50. It takes rather 
the form of some frill which can be rep- 
resented by the glib agent as of great 
value, but really costs little to the com- 
pany, which fact the ordinary policy- 
holder no more comprehends than he 
would the cost to the company of an ac- 
cident policy for $1,000 which is some- 
times offered to the purchaser of a $10 
suit of clothes. 


Will Compel Competition 

It is my belief that the effect of the 
adoption of the standard provisions law 
will tend to compel competition along 
lines of measurable benefits so that re- 
sults can be compared and the really hon- 
est company, which means to do the fair 
thing by the policyholder, will gain the 
advantage to which its methods entitle 
it, for all companies will have contracts 
which are alike in respect to the provi- 
sions it is difficult to line up for compari- 
son and will differ only in the provisions 
that any man of average intelligence can 
comprehend and measure as readily as 
he comprehends the difference between 
two amounts of money offered for the 
same service or the difference between 
a charge of $1 at one store for the same 
a he can buy at another for 

cents. 





~The Bell Health & Accident Associaton 
is being organized at Joliet. Among the 
men active in the project are rank 
Brummond, Pence B. Orr and E. R. Smith. 





W. B. HOWARD ON RATES 


SOLVENCY BIGGEST QUESTION 





Nebraska Auditor at Commissioners’ 
Convention Talks on Compensation 
—Close Supervision of Companies 





In the symposium on workmen’s 
cenmpsenatian, at the annual meeting of 
the Insurance Commissioner’s Conven- 
tion at Burlington, Vt., this week, Audi- 
tor W. B. Howard of Nebraska took a 
strong stand in favor of adequate rates 
and minimum expense for liability com- 
panies. He held that after the state 
takes away the defenses of an employer, 
it owes him a duty to see that the com- 
pany licensed to carry his risk be thor- 
oughly sound and able to meet its obli- 

ations. He declared that for his part 

e would not license a company that 
does not charge adequate rates or 
whose managerial expenses are exces- 
sive. 

Position on Clauses 


Mr. Howard explained the position of 
his department in regard to two clauses 
objected to in the liability policies cov- 
ering compensation risks, those relat- 
ing to aid to be rendered the company 
by the employer in the adjustment ot 
claims and excepting coverage on chil- 
dren under age. 


Is the workmen’s compensation act the 
sporadic effort of society to adjust in- 
dustrial conditions along visionary lines 
and theoretical conditions, or is it a plain 
common-sense expression of the concrete 
intelligence of the people to afford an 
adequate remedy for the abuses which the 
industrial system has been subjected to 
for so many years that computation is 
practically impossible? 

If the latter view is taken, then cer- 
tainly no subject should engage our at- 
tention more closely than the subject of 
liability insurance, for it is to the com- 
panies writing liability insurance that the 
manufacturers and those engaged in other 
industrial enterprises look to _ protect 
them from the consequences of the busi- 
ness imposed by law. 

Here a new thought in government is 
given birth, and here a new duty de- 
volves upon the commissioner to find 
suitable ways in which that new thought 
may find its fullest and freest expression. 
What shall be his position in relation 
to the employer and the company as- 
suming liability? Shall he stick to the 
letter of the law without thought of 
whether it is broad enough in its inten- 
tion and purpose to cover fully the haz- 
ard which it attempts to reach, or shall 
he take the spirit of the law and by 
careful and conscientious supervision ob- 
tain a condition where safety and sol- 
vency shall be the governing element in 
the companies which come under his 
supervision? 

Rates and Commissions 

These are questions which the com- 
missioner must work out. For my part 
I am of the opinion that the general 
tendency of the times in liability insur- 
ance is towards a too great lessening of 
the premiums charged for the risk as- 
sumed and that the interest of the as- 
sured is not so much whether a few dol- 
lars can be saved in premiums as. it is 
whether or not the company will be sol- 
vent and will it be able to pay the lia- 
bility which it has assumed on risks in- 
curred in the conduct of business. 

It is not only necessary that adequate 
premiums be charged, but it is also ne- 
cessary that the expense of management 
be minimized and the commission paid 
agents for procuring business be reduced 
to the lowest possible level. 


Look to Expenses of Management 

I believe it should be the judgment of 
this convention that every commissioner 
charged with the supervision of liability 
insurance shall look well into the ex- 
penses of paneaeaens of the companies 
coming under his supervision, and into 
the commissions paid agents, and shall 
from time to time make such recommen- 
dations to the companies as in his judg- 
ment are helpful and necessary, and he 
should insist that the company give heed 
to the recommendations he makes, even 
to the extent of refusing license to con- 
tinue to do business in case the wrongs 
complained of are not remedied. 

It would be a deplorable condition in- 
deed if citizens of this or any other state 
coming under control of the workmen's 
compensation law and by this law denied 
the right of common law defenses, with 
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American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “‘The best of everything for both 
Assured and Agent” 
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Who can appreciate an Agency Company 
{ APPLY FOR TERRITORY 
Chicago Bonding & Surety Co. 


OLIVER F. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 


Workingmen’S protecave Association 


Home Office, Benton Harbor, Mich. 
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largest MUTUAL in Michigan 
elite Casualty ——< i 


Our POLICIES are what the people want. 
$1000.00 traveling indemnity in {all classes. 


Our policies pay NATURAL as well as ACCI- 
DENTAL death benefits. 

Our AGENTS make money. 

There isya reason. 


For further infermation write E. C. BOWLBY, General Manager 
Some territory still epen in INDIANA, MICHIGAN and PENNSYLVANIA 


_ Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 

PACIFIC SURETY COMPANY 


Over 28 years old 
Admitted assets : : over $747,000.00 











Stock Casualty Company entering IIli- 
nois, Indiana, Missouri and other States 
wants State Managers. 

SALARIED POSITIONS 
Young energetic men with good records and some 


casualty experience desired. Address 66-S, care 
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ial burdens imposed upon them, and 
relying on the department of insurance, 
should find that the company in which 


their insurance was carried was in an 
insolvent and hopeless condition, and that 
the liabiliites incurred under the prose- 
cution of their business would consume 
the entire savings and accumulation of 
a lifetime. 


Will Not License Plungers 


I do not know what course other com- 
missioners will pursue, but as for myself 
I shall refuse to license any company 
whose premium rate, in my judgment, is 
insufficient or whose managerial expenses 
are too great and commissions paid too 
high, to insure absolute safety and sol- 
vency of the company, and will not 
hesitate to revoke the license of any 
company which at any time in my judg- 
ment departs from what I consider to be 
safe, sound underwriting. 

In taking this position I believe that 
I am only performing my duty to those 
who have chosen me for the position 
which I occupy and who have put their 
confidence in me and my wisdom to so 
conduct the affairs of my office that the 
companies coming under my supervision 
will be able to ge! out their contracts 
which they make with our people. 

Language of Contracts 

As a general proposition the policy 
contracts are also a subject for careful 
consideration. They are of uniform 
language and are supposed to conform 
as nearly as possible with the require- 
ments of the law. 

But to the general provision of the con- 
tract I wish to direct your attention 
briefly. You will find the language used 
is quite ingenious and while ne | 
innocent on its face and phraseology it 
is nevertheless capable of an interpre- 
tation which will work for the very op- 
posite to what the law intends. 

In a policy submitted to my pare. 
ment for inspection I discovered a clause 
which reads as follows: “The assured 
shall render to the company all coopera- 
tion and assistance in his power, in pro- 
tecting his interests, that is, nst 
claims for damage or for compensation, 
or for both.” Now, gentlemén, what is 
the meaning of that clause? Taken in 
conjunction with that immediately pre- 
ceding I believe it means that the as- 
sured, under a liability contract, that is, 
the employer, shall cause to be dismissed 
from his employ a member of a family 
wherein any other member of that fam- 
ily is making claim for damages or com- 
pensation or both as the case may be. 

Sees Evil in Clause 


The language is so broad it may mean 
almost anything. It may mean the as- 
sured shall —_ 4 counsel, for that 
would only be rendering cooperation ac- 
cording to his means and his ability. It 
may mean he shall hire a detective to 
ferret out evidence in order that the lia- 
bility company which has assumed his 
, =e make and minimize a settle- 
ment. 

Gentlemen, I believe this particular 
clause to be capable of that consideration; 
I believe it is inserted in the policy con- 
tract for that purpose and for such other 
purposes as may serve to humble the bene- 
ficiary to a position of absolute coward- 
ice, for when means of subsistence are 
cut off there is not much courage left 
in the heart of any man to continue what 
appears to be a losing fight and against 
such tremendous odds. 

My department held that this clause 
may not be written in the contract issued 
to the people of Nebraska because I do 
not propose to permit liability companies 
operating under my supervision to render 
hugatory the plain intent of the law. 


Child Labor Clause 


One other clause under the condition 
is worthy of attention and that is the 
clause which provides that the liability 
company shall not be compelled to pay 
Compensation or assume liability where 
the liability complained of has been 
brought about by reason of violation of 
the law as to age limit. 

Now, gentlemen, we have to take the 
Position that the liability company must 
assume full responsibility for any and 
every employe injured whether of legal 
age or not and we take that position for 
the following reasons: 

The fines imposed upon manufacturers 
for employing those under the age limit 

our state are insignificant compared 
to the burden imposed by the workmen’s 

Compensation act, and therefore child 
labor with its police court procedure 
oat be preferable; and again, if any 

d under the legal age limit is in- 
jured while in the employ of any manu- 
turer or other industrial operator, it 
follows that those who are dependent 
won the products of his labor should 
hot be subjected to the delay of the law 
and the trials and costs incident thereto, 
nor should a drain be made upon the 
ily revenue necessary to meet the ex- 

S of such suit or suits, and we, 
therefore, hold that this clause cannot be 
inserted in any policy issued in our state. 

Duty to the People 

Our plain duty, as we view it, is to see 
that the people’ who have placed their 
Téliance in the companies assuming the 
hazards of the business, shall not be 
Placed in vain; that the history of the 
Workmen’s compensation act shall not be 
Written in letters of torture, in claims 
thutested or losses unsettled, but that 

@ companies guaranteeing shall at all 








times be able to make and shall make 
such guarantees good. 

If the lability companies fear in as- 
suming damages for acts resulting from 
the violation of law by reason of the em- 
ployment of those under the lawful age, 
they have a remedy. Let them write into 
their contracts that the employment of 
anyone in violation of the law shall for- 
feit all premiums paid and all liability 
thereunder shall thereupon cease and de- 
termine. 





POPE MAKES NEW CONNECTION 





Well-Known Surety Man Becomes De- 
partment Manager of American 
Indemnity of Galveston 





George U. Pope has been appointed 
manager of the fidelity and surety de- 
partment of the American Indemnity 
Company of Galveston, Tex., effective 
early in August. For several years 
past Mr. Pope has been superintendent 
of agencies of the Citizens Trust & 
Guaranty of Parkersburg, West Vir- 
ginia. He is one of the best known 
atnong the younger surety men of the 
country. He learned the business in 
Baltimore, was superintendent of the 
fidelity department of the United Sur- 
ety and from there was called to San 
Francisco and made assistant secretary 
of the Pacific Surety. He represented 
the United Surety in the meetings at 
which fidelity rates were revised in 
1909. He has a very wide acquaintance 
among fidelity underwriters. 

The American Indemnity was organ- 
ized a few months ago at Galveston, 
all the stock being subscribed wichin 
a week and without any promotion ex- 
pense. A majority of stock is held by 
interests connected with Hutchings, 
Sealy & Co., who have been very prom- 
inent bankers in Galveston for more 
than half a century. The officers will 
serve without salary until the com- 
pany is on a dividend-paying basis. At 
the start the company will write fidel- 
ity and surety bonds, plate glass and 
burglary insurance. Its policy in re- 
gard to liability insurance will be de- 
termined when the workings of the 
new Texas workmen’s compensation 
law are better understood. For the 
time being it will confine its efforts to 
Texas. The Treasury Department has 
licensed the company to write bonds 
running to the general government, 
placing a temporary underwriting limit 
at $30,000. 

Mr. Pope will leave Parkersburg July 
31, going to Washington to make any 
further arrangements that may be 
necessary with the Treasury Depart- 
ment, and from there to New York to 
take up the question of joining the 
Surety Association of America and the 
Workmen’s Compensation bureaus. 
The American Indemnity is already a 
subscriber to the Towner Rating bu- 
reau. 





The Fidelity & Deposit has a peculiar 
and somewhat humorous compensation 
claim in Michigan. In Jackson a French- 
man went through some sort of an acci- 
dent which smashed the plate of his false 
teeth. He claims compensation. 
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Personal Accident aad Health 
Fidelity and Surety Bonds 
Workmen’s Compensation 
Liability and Automobile 
Burglary and Plate Glass 











Capital $1,000,000 
Surplus to Policyholders $1,312,437 


Place your Casualty and Surety business in One Company 





that furnishes the Best Indemnity and the 
Most Perfect Service. 


H. M. McCONNELL 


GENERAL AGENT 
Illinois—Southern Wisconsin—Northern Indiana 
29 South La Salle Street, - CHICAGO 
AGENTS WANTED IN UNCOVERED TERRITORY 


ATTENTION! ILLINOIS AGENTS! 


A clean little company, selling monthly premium health and accident insurance, wants 
one or two experienced men as special agents opening up new a We want men 
who are located in Illinois or who are willing to travel in that State. ust be able to sell 
a reasonable amount of nal business on the monthly premium plan, and solicit good 
risks. If you can do this, we will make you a liberal proposition. Address 88-O, care 
The Western Underwriter. 




















Western Casualty & Guaranty 


Insurance Company 


General Office, State National Bank Building, Oklahoma City, Okla. 


OFFICERS: 
J. B. Wofford, President; H. M. Bryan, Secretary and Manager 


Writing all Lines Casualty Insurance and Fidelity and Surety Bonds 
WRITE FOR DIRECT AGENCY CONTRACT 
STATE NATIONAL BANK BUILDING, OKLAHOMA CITY, OKLA. 


Wanted for our life deparsment, 
District Manager for Illinois | 
territory. Exceptienal opper- | 
tunity for the right man. 


ADDRESS 
W. A. NORTHCOTT, President, 


INTER OCEAN 
Life and Casualty Co. 








Northern 
Casualty Company 


A. J. SCHUNK, President 


Writes Surety and Fidelity Bonds, 
Burglary, Plate Glass 
Accident and Health Insurance 


Home Office: 
Aberdeen, South Dakota 
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Equitable Surety Company 


HOME OFFICE: ST. LOUIS, MISSOURI 









Capital $500,000 











B. J. Taussig, President 


J. L. Humphrey, Vice-President and General Manager 
Frank Mead, Vice-President 









N. A. McMillan, Vice President 
H. E. Miles, Vice President 
Walter H. West, Secretary and Treasurer. 

















We are admitted and writing business in 36 states. 
Our business is confined to the issuance of Fidelity and Surety Bonds and therefore our service is superior. 
We opened for business April 1st, 1911, and for the period ending December 31st, 1912, our gross premiums | 


Insurance Agencies desiring a single line company, not interfering in the casualty lines, should apply to the | 
















Liberal contracts for high class agents. 











amounted to $871,158.00. 
Home Office. 
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BETTER AGENTS NEEDED 
PROTECTIVE LAWS SUGGESTED 





Deputy Appleton of New York Talks 
on What Ails the Industrial Health 
and Accident Business 





Henry D. Appleton, deputy super- 
intendent of New York, spoke on in- 
dustrial health and accident agents be- 
fore the Insurance Commissioners’ Con- 
vention this week. He said that most 
of the ills of the business are traceable 
to the agents, and that the companies, 
with the support of the supervising 
officials, could clean up their agency 
forces if all would work together. He 
commended the Detroit Conference, 
but suggested that not all companies 
in the organization were observing the 
spirit of their obligations. He ex- 
pressed regret that not all companies 
in the business were members of the 
organization. He suggested six ways 
in which the states could help those 
companies that are attempting to put 
the business on a higher and better 
plane. In part, Mr. Appleton said: 

Public Confidence Shaken 


No business is more dependent upon 
public confidence for its permanent suc- 
cess than insurance, and, to a very large 
degree, the responsibility for maintaining 
its good repute rests upon the agent. The 
atmosphere surroundin the industrial 
health and accident field has been sur- 
charged with criticism: and public con- 
fidence has been shaken. Agents going 
into the business have too frequently 
failed to take it up in the spirit of a 
permanent vocation, In many cases they 
are permitted, and in some they are even 
encouraged to believe that they should 
take advantage of every possible techni- 
cality in favor of the company as against 
the insured. 

This indefensible condition, where it 
exists, is largely chargeable to the execu- 
tives of the companies. Seemingly agents 
are only expected to bring in premiums. 
Justice to policyholders and loyalty to 
company are too apt to be forgotten. Self- 
interest leads them constantly to seek 
more remunerative contracts, whether 
with their own or with some other com- 
pany. This leads to profit-sharing con- 
tract and twisting. Both evils are, there- 
fore, traceable directly to the companies 
themselves, 


Many Problems Unsolved 

Industrial health and accident insur- 
ance is a comparatively new field. The 
situation is further complicated by a 
rapid growth in the number of corpora- 
tions organized for this purpose. These 
new companies frequent] present the 
most serious problems. Volume frequently 
means more to them than quality, and 
their methods are often unscrupulous, de- 
enerating into mere raids on the agency 
orces of other companies resulting in the 
disturbance of policyholders who have ab- 
solutely no reason for dissatisfaction. 

There is, moreover, an inherent diffi- 
culty attending the development of a 
proper agency force by even the best in- 
tentioned company. Agents are almost 
of necessity compensated by commis- 
sions, and industrial health and accident 
commissions, although relatively large, 
are usually insignificant in amount. At 
the outset, therefore, there ‘seems little 
to attract a man of promise and ambition 
in this line of business, and the natural 
result is too often the recruiting of agents 
from classes which lack the mental and 
moral equipment which the business re- 
quires. 

Company Reforms Needed 

Grave as these difficulties are, however, 
the problem is chiefly one affecting the 
companies, and it must be solved by the 
companies themselves. The prime require- 
ment for reform and uplift in the field is 
common purpose and effort. Much prog- 
ress has already_been achieved through 
the work of the Detroit Conference. Un- 
fortunately, there are appoximately fifty 
health and accident com panies—thirty- 
five stock and fifteen mutual—which are 
not members of the conference, not in- 
cluding fraternals and small mutuals do- 
ing a local business. It is to be feared 
that even some of the conference com- 
panies regard little more than the letter 
of their obligations. It is, perhaps, too 
much to expect the companies themselves 
to correct at once the evils which now 
exist. The supervising departments can 


add the salutary effect of compulsion to 
the moral support which they have al- 
ready accorded the efforts now being made 
in order to bring into line those com- 
panies whose management seem either 
filled with misgivings or deaf to reason. 
Six Laws Suggested 

The following suggestions are made, 
in the belief that their adoption by the 
various state departments—through legis- 
lation when necessary—will contribute in 
some measure to relieve the situation and 
result in desirable reforms: 

That the appointment blank in use by 
state departments be amended so as to 
require a certification that the company 
has investigated each agent designated 
and certifies that his record is satisfac- 
tory; and, in the case of a newly ap- 
pointed agent, that the company has satis- 
fied itself as to his trustworthiness and 
competency. 

hat when a company cancels an 
agent’s license it should file with the de- 
partment a statement of the facts caus- 
ing such action. It is believed that if 
the companies were required to furnish 
the information for the official records 
of the departments which are, or should 
be, open to public inspection, it would 
safeguard all interest in securing the 
services of trustworthy agents. 

That the supervising insurance official 
in every state shall be given authority to 
refuse a license for good and sufficient 
reason, 

Profit-Sharing Contracts 

That the convention go a step further 
than did the Milwaukee convention b 
committing itself to a policy which will 
not permit any company to have profit- 
sharing contracts with its agents. 

One of the leading and most represen- 
tative underwriters in the casualty field 
tersely characterizes the evils of profit- 
sharing contracts as follows: 

“Profit-sharing contracts with health 
and accident insurance agents are bad in 
theory and worse in practice. They put 
a premium on meanness and sometimes 
lead to criminal practices. It is akin to 
the practice of the milkman who paid his 
drivers according to the number of pints 
they could sell out of each gallon.” 

That the various state departments fol- 
low the procedure adopted in New York 
last October when each company was noti- 
fied in the event of application being 
made by another company for the licens- 
ing of a man already recorded as agent 
for the first company. The effect of this 
practice, if followed, will be to place the 
company most vitally interested in a 
position where it can protect its business. 
It will be recognized that this is an 
effort to minimize twisting. From corre- 
spondence received it is clearly evidenced 
that companies fail to make proper in- 
vestigation into the antecedents of agents 
appointed. It can be clearly shown that 
substantially all the evils of twisting can 
be suppressed if company officials will 
adopt the honorable rule of not filching 
the agency forces of other companies. 

Too Many Companies 

That the laws of many of the states 
should be so amended as to increase the 
capitalization requirement for -corpora- 
tions intending to carry on the business 
of health and accident insurance. This 
field is now overcrowded, and to properly 
protect the insuring public, incorpora- 
tions of this character should be discour- 
aged—not encouraged. 

With the trend of sentiment in some 
quarters towards state insurance there 
is a possibility that company OoOfficials— 
particularly those supervising industrial 
health and accident corporations which 
come so close to the wage-earner—may be 
brought face to face with state insurance 
which it is believed would not be a situa- 
tion particularly pleasing to the com- 
panies nor to a large majority of those 
present. 


FRISCO RECEIVERS’ BONDS 

The Equitable Surety of St. Louis last 
week wrote two $100,000 bonds for W. C. 
Nixon and W. B. Biddle, receivers for the 
Frisco lines, a $25,000 bond for Frank 
Andrews as receiver for the Brownsville, 
Sour Lake and Western Railroad, and a 
$50,000 bond for Andrews as receiver of 
the St. Louis, Brownsville and Mexico 
Railroad. A $45,000 bond was writtén by 
the same company for George B. Parsons, 
administrator of the estate of Mrs. Mary 
Parsons; a $12,000 bond for W. E. Guy, 
administrator of the estate of Edward A. 
Guy; two bonds for the Pauly Jail Build- 
ing Company, covering contracts for the 
construction of an addition to a jail in 
Hillsboro county, Fla., for $16,000, and a 
$16,940 bond for the furnishing and in- 
stallation of steel cells in the jail at Bel- 
videre, N. J.; supply bonds for the Glen- 
coe Lime and Cement Company in the 
sums of $32,060 and $31,640 to the city of 
St. Louis, water department, covering the 
furnishing of lime. 
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TALKS ON COMPENSATION 
SYMPOSIUM AT CONVENTION 


Commissioners Tell of Laws in Re- 
spective States—Winship Tells of 
Michigan Accident Fund 


At the annual meeting of the Insur- 
ance Commissioners Convention at 
Burlington, Vt., this week a number of 
commissioners read papers on the 
workmen’s compensation situation in 
their respective states. Abstracts of 
some of the papers follow: 

JOHN T. WINSHIP, MICHIGAN 

John T. Winship of Michigan said that 
the Michigan law is elective, both as to 
acceptance of the law and the method of 
insurance. Employers able to make a 
satisfactory financial statement may carry 
their own risks, while any employer may 
insure either with a stock liability com- 
pany, with a mutual, or with the acci- 
dent fund of the state. Removal of com- 
mon law defenses has forced nearly all 
the employers to accept the law. 

The accident fund was organized be- 
cause of the high rates charged by the 
liability companies. The state fund is 
not allowed to cover medical and hos- 
pital benefits, and for this reason, as well 
as because of the elimination of consid- 
erable administration expense, the rates 
made were approximately 60 percent of 
the so-called manual rates. In a few in- 
stances the state fund rates are higher 
than those of the stock companies, as in 
the case of automobile manufactories, and 
the state fund of course gets no business 
on those classifications. Mr. Winship be- 
lieves that necessity of the employer pay- 
ing the medical and hospital bills himself 
will tend to the reduction of accidents. 

Operated on Mutual Plan 

The state fund is organized and oper- 
ated on the mutual plan without agency 
expense, and is operating entirely on its 
own income. The state assumes no finan- 
cial responsibility for the maintenance of 
the fund, except that all state employes 
will be insured in the fund, although in 
separate class. The state officials who 
administer it receive no compensation 
from the fund, which is operated on an 
expense of 6 percent of the premiums. 

The cost to the employer will be ad- 
justed at the end of each policy year, 
and any excess over the cost for the pre- 
ceding year will be returned in the form 
of a credit on the next year’s premium. 
This system was adopted because of the 
competition of the stock companies which, 
said Mr. Winship, invariably cut. rates in 
competition with the state. He did not 
explain why the state should desire to 
hold the business. 

No board of directors of the fund was 
provided by law, but an advisory board 
has been organized by the subscribers 
and the wisdom of this action has been 
demonstrated, said Mr. Winship, because 
this board has created confidence in the 
successful administration of the fund. 


Loss Rate Has Been Low 


Full reserves are carried. The loss 
rate has been less than 50 percent of the 
premiums charged and a surplus of nearly 
40 percent has been created. 

The benefit of the fund to the people of 
the state has been very marked. In the 
first place, it has given insurance at less 
than the stock company rates, even al- 
lowing for the medidal and hospital bene- 
fits, which are assumed by the liability 
companies, In the second place, many 
employers have reduced rates from the 
stock companies because of the compe- 
tition of the fund. In some instances the 
rates were cut 50 percent. In the con- 
tracting business rates have been cut 25 
to 33% percent. 

The department has been very success- 
ful in the settlement of claims and thus 
far has not carried a single case to arbi- 


tration. It has been both . 
by malingering. ered very little 


CHARLES JOHNSON, PENNSYLVANIA 

Commissioner Charles Johnson of Penn- 
Sylvania told of the unsuccessful attempt 
to pass a compensation law in that state 

commission appointed in 1911 reported 
& proposed bill, but it was amended in 
the house and senate and each house re- 
fused to concur in the amendments of 
the other. A new commission will report 
to the next legislature. 

Objections to the bill offered this year 
were that agriculturists were not ex- 
cluded, and also that the bill would im- 
peee a burden upon the employer of an 
ndividual workman. The bill was sup- 


Posed to be unfair to the employer and 
employe alike. _— 


: NEW ILLINOIS LAW 
Superintendent Fred W. Potter pre- 
sented comments on the Illinois law 
Prepared at his request by David Ross, 
secretary of the bureau of labor sta- 
tistics, which has had chief charge of 
the administration of the old law. The 


Statement of Mr. Ross was in part as 
follows: 


“The workmen's compensation act en- 





acted by the late general assembly and 
effective July 1, 1913, is a revision of the 
former law on that subject, and embodies 
many important modifications in addition 
to providing for the appointment by the 
governor of an industrial board whose 
duty it will be to administer and enforce 
its provisions. 


Powers of New Board 


The previous law was entirely auto- 
matic in its operation and in many re- 
spects was phrased in such a way as to 
leave its intent vague and uncertain, be- 
sides making necessary frequent appeals 
to the courts. According to the present 
law all questions heretofore involving 
legal procedure are now placed directly 
within the authority and jurisdiction of 
the board. The board is supreme and 
only charges of fraud or questions of ab- 
stract law can be reviewed bv the su- 
preme court. It may be said that the 
delegation of such powers to the indus- 
trial board constitutes the most important 
change in the act. Among the many 
powers conferred upon the board is that 
of requiring satisfactory evidence from 
employers subject to its provisions, of 
their ability to meet the financial obliga- 
tions resulting from work accidents. 

Considerable controversy arose under 
the old law regarding compensation for 
certain disfiguring and disabling acci- 
dents. A schedule of specific indemnities 
for classified injuries is provided in the 
new act. 

The terms “employer” and “employe” 
are greatly extended and provision made 
for employers, not included in the extra 
hazardous class of employments, to elect 
to accept the law. 


Change Is Important 

Three members constitute the industrial 
board, not more than two to belong to 
the same political party; salary $4,000 
each per annum; term six years, except 
when: first appointed; named by the gov- 
ernor with the consent of the senate. 

With the real and discretionary powers 
vested in the board the law will be given 
a more effective and wider application. 
Incidentally it may be regarded as the 
initial step in a new labor legislative pro- 
gram in this state. There is every reason 
why the duties devolving under the law 
upon departments like the factory inspec- 
tion service, the mine inspection service, 
the free employment offices, the mining 
board, the arbitration board and the 
bureau of labor statistics should in the 
interest of greater efficiency be united 
under one head, and the laws relating to 
them administered through one central 
department or commission. It would re- 
quire only the enactment of a new labor 
code and the extension of the powers now 
invested in the industrial board to bring 
about this needed reform so far as the 
administration of laws relating to labor 
is concerned. 


DONE URGES CONSERVATISM 
Commissioner Willard Done of Utah 
made a plea for conservatism and most 
painstaking consideration in the enact- 
ment of workmen’s compensation laws. 
He said in part: 


Since the questions in the relationship 
between master and servant have always 
existed and will always exist, it is very 
dificult for anyone—no matter how 
learned or skillful—to set down a certain 
formula which will immediately and auto- 
matically settle them. JEspecially is it 
difficult to reach a settlement through 
legislation alone. 

I think that in our discussion of this 
matter the element of human nature and 
human liberty must specifically enter. The 
tendency of social thinkers is likely to 
be too much in the line of mechanical ad- 
justment of human relationships, and 
such adjustment is not practicable. It 
either does not take sufficient account of 
all the varied elements of human nature, 
or it deprives the individual of his right 
of choice. 

The substitution of workmen’s compen- 
sation for employers’ liability and the ad- 
justment of all these questions by the 
operation of an automatic, exclusive and 
compulsory law—while it is a “consum- 
mation devoutly to be wished’’—is open 
to the serious objection that men will not 
lightly regard the taking away of their 
liberty of choice, or they will abuse the 
exclusive privileges thus granted. 

Evils Will Exist 

The plea that such a law would elimi- 
nate waste and other objectionable ele- 
ments of the present procedure is a very 
attractive one, except that no law and 
no system has been, or, perhaps, can be, 
so perfectly framed and adjusted that 
it will automatically meet every condi- 
tion. It is well known that evils in the 
way of false claims, malingering and the 
like, have arisen in other places where 
such laws are enacted, and yet even in 
many of these countries legislation has 
stopped short of exclusive compensation. 

Iam willing to say that it’s better todo 
too little legislating than to do things 
that aren’t right. If this sentiment is re- 
actionary, make the most of it. Do not 
mistake the clamor of one or the other 
party involved in this great problem, or 
the declarations of political platforms, as 
the conclusive and convincing voice of 
the whole people. Be sure not to legis- 
late for or against any one party or in- 
terest. 

Remember that legislation is effective 
only as it reflects public sentiment. Like 
all other organisms—social and otherwise 





—laws must grow. They cannot be made/| 1,619 claims filed in May and 1,488 in 
out of hand. Their healthy growth is| June, as compared with about 1,100 a 
with public sentiment—not against it or| month for six months previous to April 
too far ahead of it. 1. “This is due in part,” he says, “to the 
increase in operating concerns due to the 
coming of summer weather, but is also 
WASHINGTON CLAIMS INCREASE caused by an increased tendency to re- 
port trivial and minor injuries which 
Industrial Insurance Commissioner | would formerly have caused very little 
Floyd L. Daggett of Washington reports | loss of time and no expense.” 
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Assets. ...$11,148,389.89 
Liabilit ... 7,867,105.85 
aS oehmen . 1,000,000.00 
Surplus over all liabilities . 2,281,284.04 
Losses paid to December 31, 1912......... 0.6.6... ccecnune 40,596,818.01 
This Company issues contracts as follows: nem | Bonds; Surety Bonis; Accident, Health and Disability Insurance; 
Burglary, ny and Theft Insurance; Plate Glass Insurance; Liability Insurance—Employers, Public, Teams (Personal 


Injury and Property Damage) Automobile (Personal Injury, Pro Damage and Collision), Physicians, 
nd Landlords. Elevator, Workmen's Comp ti Steam Boer fe ; Fly-Wheel Insurance. 
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C. D. STOWELL & CO. 
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Kentucky and Tennessee 


Druggists, Owners 








Capital 


ite. Surplus 


$1,000,000 































34 


THE WESTERN 











UNDERWRITER. 


July 31, 1913. 














MASSACHUSETTS RESULTS 


INTERESTING COMMENTS MADE 





More Accurate Information as to Com- 
pany Operations Available Than 
in Any Other State 





The report made by Commissioner 
Hardison on the Massachusetts law 
and its operations was one of the most 
interesting presented at the meeting of 
the insurance commisioners. It was as 
follows: 


The Massachusetts workmen’s compen- 
sation act went into effect July 1, 1912. 
Consequently it has been in operation 
thirteen months. It permits compensa- 
tion to be paid by insurance companies 
only. The state does not act as the 
mecium to collect funds and pay losses, 
nor does it permit employers to agree to 
pay their own losses. They must either 
nsure with a stock or mutual company, 
or have the usual defences at common 
law removed. 

Compensation is paid for personal in- 
juries to employes arising out of, and in 
the course of employment for employers 
who are insured under the compensation 
act, but no compensation is paid in case 
the iniury is due to the serious and will- 
ful misconduct of the employe. 

Whole Liability Covered 

A company which insures an employer 
covers his whole liability on account of 
his injured workmen except domestic 
servants and farm laborers, who do not 
come under this act. There can be no 
division of the liability for Massachusetts 
employes. One plant in one town may 
not be covered while another is left with- 
out protection. 

The industrial accident board, created 
by the act and consisting of five mem- 
bers, hears all disputes over claims, and 
in fact passes upon all settlements. No 
case can get to the courts except on 
points of law. The board also has full 
jurisdiction over fees of lawyers and doc- 
tors engaged on compensation cases. Re- 
ports of all industrial accidents have to 
A made to this board under severe pen- 
alty. 


Rates Subject to 

Perhaps the distinguishing feature of 
the act is the provision that requires all 
of the companies to file with the insur- 
ance commissioner the manual of their 
classifications and the rates gm | 
thereto, which cannot take effect unti 
they have been approved by the commis- 
sioner as adequate. This word is “ade- 
quate” it should be noted—not correct, 
or appropriate. The purpose of this pro- 
vision was not to fix rates by the state, 
but to give competition full play up to 
a point where it would not endanger 
soundness and an ability to carry out 
obligations by the companies. It should 
be noted that the acts as originaly drawn 
rovided that a mutual company estab- 
lished by the act should do all of the 
workmen’s compensation insurance in the 
commonwealth. But the liability com- 
panies prevailed upon the legislature to 
give them a chance at the business, but 
at the same time it added the adequate 
rate clause to frustrate any attempt that 
might be made to smother by cut rates 
the mutual company while it was getting 
a star}, and thus be rid of its competi- 
tion. he plan succeeded in that purpose, 
and, moreover, has resulted in a situa- 
tion where each company can know just 
what each other company is doing as to 
rates and classifications, which is a de- 
cided benefit in preventing underhand 
methods of downing a rival. 


Different Rate Manuals 


All the twenty-four companies now 
operating under the act but five use the 
game manual and rates. The five, which 
include three mutual companies, have 
their own classifications and rates. All 
are on the payroll basis, that is, ey 
charge a certain rate per $100 of payroll. 
The mutual companies pay no commis- 
sions to agents. he stock companies all 
limit commissions to a maximum of 17% 
percent. 

Rates were made originally on a tenta- 
tive basis and approved by the depart- 
ment as adequate with no accurate knowl- 
edge as to what the charge ought to be, 
but with a certain feeling of security 





from all it could learn about rates abroad, 
personal accident rates, and workmen’s 
collective costs, that the figures originally 
filed by the companies would in_ the 
language of the law prove to be “ade- 


quate.” 
Rates Adequate 

It may be said with assurance that the 
original rates have proved to be suffi- 
cient. We have complete and we believe 
accurate returns from the companies for 
the first six months’ business. To secure 
these each company is required to furnish 
a schedule with its annual statement 
which gives certain information with re- 
spect to policies terminating during the 
year ending Dec. 31. A blank for con- 
venience in furnishing this information 
is prepared by the insurance department. 
It has printed in a perpendicular column 
all the classifications and rates, some 
1,500 in all. In corresponding columns is 
afforded an opportunity for the company 
to state the (1) earned premiums; (2) the 
payroll corresponding to the earned pre- 
mium; losses incurred, divided into 
(a) death and dismemberment, (b) weekly 
indemnity, (c) medical services, (d) total; 
(4) expenses incurred; (5) total of losses 
incurred and expenses incurred. From 
the details thus furnished it is not a diffi- 
cult matter to ascertain the combined ex- 
perience of a company in its workmen’s 
compensation undertakings in Massachu- 
setts and by the same method to ascer- 
tain the combined experience of all such 
companies. 

Companies Act in Good Faith 

It is manifest that when this experi- 
ence has covered a period of sufficient 
length and an amount of business of suffi- 
cient magnitude, it will furnish a basis 
of calculating rates upon which much 
dependence can be placed. This presup- 
poses, of course, that the companies make 
correct returns of which the commissioner 
harbors no doubt as far as the figures 
are concerned that involve no estimates, 
but simply show what has been received 
and expenses and the purpose of that 
expenditure. It is the belief of the com- 
missioner that the companies are suffi- 
ciently impressed with the importance of 
the work to exercise ae care to secure 
accuracy, for they fully comprehend that 
the results are to be the basis upon which 
they will be obliged to predicate rates. 
Moreover, figures which were far from 
accurate could not be palmed off as cor- 
rect for a long period and any company 
furnishing them either through design 
or carelessness would sooner or later 
detected, bringing embarrassment, if not 
a worse result. e mistakes have 
been discovered in the returns and a 
ment has been found to be at fault in 
some of the estimates, nothing has come 
to light to raise any suspicion that the 
companies are not cooperating heartily in 
the work of establishing a proper basis 
for computing compensation rates. 

Some Results Shown 


Up to Dec. 31, which is the date of re- 
uiring statements of the companies for 
their transactions during the calendar 
year, the twenty-three companies author- 
ized to transact workmen’s compensation 
insurance in Massachusetts had written 
compensation insurance, the earned pre- 
miums of which on Massachusetts busi- 
ness only amounted to $2,185,400. Out of 
this amount the portion of the stock com- 
panies was $1,545,899 and of the three 
mutual companies $639,501. The losses 
incurred amounted to $749,569, showing 
that the rates as collected during the first 
six months period were excessive. Soon 
after the beginning of the new year, how- 
ever, the companies reduced their rates 
25 percent on all classifications and there 
were also reductions in various classifica- 
tions where the original rate was out of 
proportion. To ascertain what would have 
been the effect if the 25 percent reduction 
had been in force from the beginning and 
thus obtain a basis for judging of the 
adequacy of rates after the reduction, 
the earned premiums are reduced by 25 
ercent and the result given in the tabu- 
ar form which follows: 


Earned premiums ............. $2,185,400 








Reduction of 25 percent........ 546,350 

Premiums that would have been 
earned at reduced rates...... $1,639,050 
Incurred losses ($749,569)...... 45.7% 
Average expenses .........++50 27.4% 
73.1% 


MORENO 0.60.00 6b 0 bs b vrei caecsces 26.9% 

At first thought it might appear that 
these figures afford evidence that rates 
can and ought to be still further reduced, 








H.G.B.Alexander, Pres. 
General °Offices 














but before that conclusion is reached cer- 
tain further facts should be taken into 
consideration. Let us see what must 
come out of this margin of 26.9 percent. 
Since the 25 percent reduction on 


all classifications there have been other 
reductions of considerable magnitude in 
some of the largest industries of the 
commonwealth, notably the boot and shoe 
industry from 56 cents to 40 cents, and 
the textile from 56 cents to 45 cents. 
The metal schedule has been revised, mak- 
ing considerable reduction in many of its 
items and there have been many other 
reductions in various industries. More- 
over, two of the mutual companies have 
provided for a merit system of rating 
which will reduce the cost 10 percent for 
all employes whose works are up to a 
certain specified standard of construction 
and equipment for the prevention of acci- 


dents. 
Catastrophe Losses 

2. Rates must provide for what are 
termed catastrophe losses which are sure 
to occur some time, although there were 
none in Massachusetts during the first 
six months under consideration. 

3. <A certain increase in losses which 
will have to be met here the same as in 
every other country where workmen’s 
compensation insurance has been estab- 
lished, an increase due perhaps to a bet- 
ter knowledge of how to reap the advan- 
tages afforded by the law. 

. The expenses attendant upon paying 
periodically the losses incurred during 
that first six months for which expenses 
no provision has been made in the regu- 
lar item of expenses of the companies will 
have to be met. 

Profits of stockholders of stock 
companies must be taken into account. 
Expense Ratio Too High 

It may _ be urged that this margin is 
none too large to take care of these cer- 
tainties and perhaps some contingencies 
besides. I, however, am of an opinion 
that rates will eventually have to 
lowered. An expense ratio of 30 percent 
for workmen’s compensation insurance is 
too high. A commission of 17% percent 
to agents for handling a business which 
is designed to be a help to the injured 
to a more generous extent than ever be- 
fore and which grows out of the dissatis- 
faction with old and wasteful methods, 
cannot be justified. The machinery for 
collecting premiums and paying losses 
in such a cause must be simple, direct, in- 
expensive. The public generally will not 
begrudge the cost of settling generously 
for injuries to workmen, but will not 
stand for expensive machinery for do- 
ing it. The company that cannot do busi- 
ness on a small margin for gettin the 
business and settling losses will be handi- 
capped in the race. Only expenditures 
for accident prevention can be large with- 
out exciting distrust and even then must 
7 justified by results in order to win 

‘avor. 





VACANCY CONTINUES 

Governor McGovern of Wisconsin last 
week named August S. Lindemann, promi- 
nent Milwaukee brewer and a member of 
the Wisconsin state board of industrial 
education, as a member of the Wisconsin 
industrial commission, to succeed Pro- 
fessor John R. Commons, who resigned 
on July 1 to devote all his time to the 
University of Wisconsin. Mr. Linde- 
mann’s appointment was confirmed by the 
state senate, but he later notified the 
governor that his business duties would 
not allow him to serve on the commis- 
sion. The governor then named Assem- 
blyman Thomas J. Mahon, but the senate 
refused to concur in this appointment. 





ACCIDENT MEN TRY AGAIN 


Will Hold Conference with the Insur- 
ance Commissioners in August on 
Standard Policy Provisions 





A joint meeting of the standing pol- 
icy committee of the International Cas- 
ualty & Surety Underwriters’ Associa- 
tion and a similar committee of the Na- 
tional Convention of Insurance Com- 
missioners, will be held during the 
week of Aug. 4. These committees 
will discuss standard policy provisions 
and will begin the preparation of a set 
of clauses that will meet the approval 
of the insurance departments, the ac- 
cident companies, and at the same time 
will conform with the standard pro- 
visions law that is being advocated by 
the commissioners’ convention. 

At the conference held at Hartford 
last week W. C. Potter of the Pre- 
ferred Accident, vice-president of the 
accident and health section of the In- 
ternational association, was instructed 
to send notices to the members and 
at the same time send them a tentative 
draft of the new form and another ap- 
peal for concerted action will be made. 
The companies generally, it is thought, 
will not consent to some of the policy 
features being eliminated, such as the 
accumulation clause, certain provisions 
of the double indemnity feature, and 
so on, although it is understood that 
some of the companies are willing to 
charge an extra premium to owners 
and users of automobiles. 

At the Hartford conference there 
were present Joseph A. Woodward, 
attorney for the New York depart- 
ment; H. P. Hammond, actuary of the 
Connecticut department; W. C. Potter 
of the Preferred Accident; W. W. 
Woodward, Fidelity & Casualty; B. O. 
Page, Travelers; Walter C. Faxon, Aet- 
na Life; Clarke Howard, Massachu- 
setts Bonding; William BroSmith, Tra- 
velers, and R. W. Huntington of the 
Connecticut General. 





As a sequel to the effort made by Mrs. 
Minnie Lee to’ have the license of the 
American Surety to do business in Okla- 
homa revoked because of its failure to 
pay an alimony judgment in a divorce 
case in which it made an appeal bond for 
Mrs. Lee’s husband, who lost the case 
on appeal, the company has filed, at Okla- 
homa City, suit for $1,500 damages 
against Orville D. Lee, A. D. Lee, M. A. 
Lee and Minnie Lee. It states that at 
the time of making the appeal bond it 
received an indemnity in the shape of 
a note for $1,500 signed by Orville D. Lee 
and his father and mother, and a mort- 
gage on Oklahoma City property. The 
suit asks a foreclosure of this mort- 
gage and judgment on the note. Minnie 
Lee is made a party that her interest 
may be determined by the court. 
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Here’s an Addressing Machine that Fills All 
Requirements of Efficiency, Simplicity and 





q aepet ready for work—good work. Use it in your own way, and at the 

end o if it is not satisfactory, return it in accordance with our 

Shires q It is the time saver and money maker of modern office work. 
Addresses envelopes, post cards and advertising matter. 

and other records on pay rolls, office and factory forms, at the rate of 1500 per 

Not a little machine nor a cheap one. 


Copy of guarantee and samples sent free upon request 
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LAWS OF OTHER STATES 


CONNECTICUT ACT’S FEATURES 





Mansfield and Emmet Talk on Work- 
men’s Compensation Before Conven- 
tion of Insurance Commissioners 





Commissioner Burton Mansfield of 
Connecticut, before the commissioners’ 
convention, reviewed at some length at- 
tempts made in the past to enact a 
workmen’s compensation law in that 
state and the steps leading to the pas- 
sage of the present law. He presented 
a summary of the law, in part as fol- 
lows: 


The Connecticut act consists of three 
parts. Part A abolishes the three main de- 
fenses and provides that the act shall not 
apply to actions to recover damages for 
injuries sustained by employes of any em- 
ployer having regularly less than five em- 
ployes, or by casual employers, or by out- 
workers. The act is compulsory. It pro- 
ceeds in direct opposition to the decision 
by the New York court of appeals in the 
case of Ives vs. South Buffalo Railway 
Company. 

Part B provides for its mutual ac- 
ceptance by both employer and employe, 
excludes its operation where the injury 
shall have been caused by the willful 
and serious misconduct or intoxication of 
the injured employe; does away with the 
right of trial by jury and limits the right 
of appeal to the methods provided in the 
act itself. Compliance with the act is 
presumed, unless the contrary appears. 

msibilities of Employer 

The employer becomes responsible for 
medical, surgical or hospital service for 
thirty days after the injury. Compensa- 
tion does not begin until the fifteenth day 
after the injury. In case the injury is 
fatal, burial expenses to the amount of 
$100 are allowed, and to those totally de- 
pendent upon the deceased employe, 
weekly compensation shall be paid, equal 
to half of the weekly earnings of the de- 
ceased at the time of his injury. If there 
be none totally dependent, then compen- 
sation is to be divided among those par- 
tially dependent, and in case there are no 
dependents $750 is to be paid to the state 
treasurer as a fund for the payment of 
the lawful expenses of the compensation 
commissioners. Weekly compensation 
shall in no case be more than $10 or less 
than $5 and shall not continue for a 
longer period than 312 weeks after death. 

Where the injury is not fatal, but total 
incapacity results, a weekly compensation 
— to one-half of the weekly earnings 
of the injured, not to exceed $10 or less 
than $5, is granted for not more than 520 


weeks. 
Partial Incapacity 


In the case of partial incapacity com- 
pensation shall be equal to half the lost 
earning capacity but not more than $10 
per week and shall continue in no case 
longer than 312 weeks. Specific com- 
pensation is provided for specific injuries. 

The administration of this act is put 
into the charge of five commissioners, and 
the state is apportioned into five districts, 
each commissioner having a district. All 
of these commissioners acting together 
constitute a commission who have the 
power to make rules, establish procedure 
and forms, 

If the employer and the injured em- 
ploye (or in case of fatal injury, his legal 
representatives) shall, within two weeks 
after the injury agree in regard to com- 
pensation, such agreement. shall be bind- 
ing, subject to the approval of the com- 
missioner. When they fail to agree either 
party may notify the commissioner of 
such failure and such commissioner shall 
give a hearing and announce his award 
as soon after the hearing as reasonably 
possible. Appeals within ten days may 
@ taken to the superior court. The com- 
missioner may direct the payment of a 
lump sum, instead of wee ly payments, 
or he may order such payments made 
monthly or quarterly. 


Many Provide Own Compensation 
With the approval of the state insur- 
ance commissioner, an employer may 
agree with his employes to provide his 
Own system of compensation, Benefits and 





insurance, but such system must provide 
benefits at least equivalent to those given 
in the act. If such system requires con- 
tribution from such employes, such sys- 
tem shall not be approved unless it con- 
fers benefits in dition to those pro- 
vided under this act, at least commen- 
surate with such contributions, 

Every employer must furnish to the 
commissioner of his district satisfactory 
ay of his solvency and financial abil- 
ty to pay the compensation provided, or, 
in lieu thereof, shall insure his full lia- 
bility, either by filing with the insurance 
commissioner security guaranteeing the 
performance of the obligation of this act 
by him, or by insuring in such stock or 
mutual companies as may be authorized 
to take such risks, or by a combination 
of both methods. Every policy of insur- 
ance must contain a provision placing on 
the insurer the same liability and obli- 
gations as rest on the insured employer 
and making the insurer directly liable to 
the injured employe. 

Mutual Associations 

Part C of the act permits the organiza- 
tion of mutual insurance associations. 
Such associations are put under the su- 
pervision of the insurance commissioner, 
who has a right to prescribe the rules and 
by-laws defining the powers, duties and 
obligations of the officers, directors and 
incorporators. Premiums shall be paid in 
advance in cash annually to the extent 
of the current cost of the insurance car- 
ried and negotiable notes given sufficient 
to maintain a reserve equal to that re- 
quired of stock or commercial casualty 
companies by the laws of the state for 
similar risks. These notes are subject to 
the call of the treasurer of the associa- 
tion, as they may be required to meet 
losses or excess expenses. The associa- 
tion may also levy assessment when ne- 
cessary, and invest their funds accord- 
ing to the law regulating the invest- 
ments of the funds of domestic life in- 
surance companies. From the decision of 
the insurance commissioner, affecting 
these associations, appeals may be had to 
the superior court for Hartford county. 

The act in its main provisions is to 
take effect Jan. 1, 1914, though provision 
is made for the formation of mutual as- 
sociations, and for the organization of 
the commissioners into the state commis- 
sion, and the establishment of such rules, 
procedure and forms as said commission 
may deem necessary, prior to that date. 


DISCUSSION BY EMMET 

New York state’s attempts to get a 
workmen’s compensation law were re- 
cited in a paper read by Superintendent 

V. T. Emmet. In his state the prin- 
ciple of workmen’s compensation was 
mostly lost sight of in the bitter fight 
of labor unions, demanding exclusive 
state-managed insurance on the one 
hand and, on the other, the advocates 
of a plan under which any of several 
forms of insurance could be chosen by 
the employer. Organized labor was de- 
termined to exterminate the liability 
companies. The governor finally ve- 
toed a very fair bill because it was not 
satisfactory to the union labor forces. 

Mr. Emmet, who stood firm for sev- 
eral forms of insurance, devoted con- 
siderable space in his paper to a dis- 
cussion of the position of the liability 
companies. In part he said: 

The fact is that the whole trouble arose 
out of what on its face looked like an 
attitude of settled hostility on the part 
of laboring men toward the casualty 
companies—a hostility so virulent and 
uncompromising that nothing apparently 
would satisfy it but the extermination of 
these companies and the substitution of 
a system of state insurance in their place. 
The attitude of those who finally induced 
the governor to veto our bill was_ that 
these companies had been tried and found 
wanting, and that the time had arrived 
when they should be put out of business 
once and for all. The position I took on 
this subject was that, while there had 
undoubtedly been many grounds for com- 
plaint against these companies in the 
past, the matters which had created most 
irritation were things inherent to the 

resent state of our employers liability 
aws, and that it was scarcely fair to 
charge all responsibility for these things 
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upon the insurance companies. These 
things were the inevitable outgrowths of 
our existing liability laws, and responsi- 
bility for them was chargeable upon our 
entire citizenship, which permitted these 
laws to remain upon the statute books. 
Idability Laws Out of Date 

I contended, and I still contend that such 
liability laws as we have today in the 
state of New York are inadequate, archaic, 
unprogressive and completely out of har- 
mony with the spirit of an advancing civ- 
ilization. I contended, and I still con- 
tend, that the proper thing to do is to 
abolish the barbarous conditions under 
which this business has been carried on 
in the past, and that if this were done 
it would be quite unnecessary to drive 
private capi and individual initiative 
out of the business of employers liability 
insurance. It seemed to me perfectly 
plain that the failure of those who are 
now in the business to give satisfaction 
to the public had been inevitable from 
the start, on account of the conditions 
under which the business has had to be 
carried on. Under these circumstances, 
it seemed to me that we ought to change 
the conditions under which the business 
was transacted, rather than punish the 
men in the business for offenses they 
were not personally responsible for. 


Indiana Half-Yearly Reports 
Premiums and losses of casualty com- 
panies in Indiana for the first six 
months of this year are reported as 
follows: 





Prems. Losses 
Wis. Natl. Life........ $ 1,786 $ 1,527 
Standard Acci. ........ 5,209 
Transylvania Cas. 204 4 
Bidgery Prot. Assn 6,559 3,493 
Masonic Prot. Assn ,022 2,795 
Hartford Steam Boiler 19,496 2,229 
Equitable Sur. ........ 7,98 3,49 
Brotherhood Acci. .... 5,51 3,896 
Ameri. Cred. Indem. .. 5,192 600 
Metrop. Casualty ...... 385,716 210,985 


Amer. Fidelity 





Business Coming Back 

The North American Accident finds 
that it is regaining all the business lost 
in the state of Washington as the re- 
sult of the workmen’s compensation 
law. There the law was given such 
wide publicity that workmen generally 
understood that if they were sick or in- 
jured the state would pay their doc- 
tor’s bills and part wages. Now they 
have learned by experience that com- 
pensation covers only occupational 
hazards and they are again taking out 
individual disability policies. The com- 
pany’s business at present in the state 
is larger than before the law became 
effective. 


Cleared of Twisting Charge 

Jesse Green, general agent of the 
Midland Casualty Company at Cleve- 
land, was cleared of the charge of 
twisting and rebating policy fees at a 
hearing before Superintendent of In- 
surance E. W. Moore recently. Offi- 
cials of the Cleveland Casualty Confer- 
ence state that this organization made 
an investigation before the case was 
taken to the insurance department and 
found no ground for the charges 
against Mr. Green and that the report 
published that it was supporting the 
case against him is a mistake. 





Time Insurance Agents Meet 


More than 100 agents of the Time 
Insurance Co. of Milwaukee attended 
the third annual convention of agents 
held at the company’s home offices last 
week, The gathering was not held so 
much for business purposes as to af- 
ford an outing for the agents who have 
written a large amount of insurance 
during the past year. Outings to Pe- 
waukee Lake and sightseeing trips 
about Milwaukee and vicinity were the 
leading entertainment features. 





Paying Big Commissions 

L. Pinner & Co., managers of the 
“Acme” policy department of the Great 
Eastern Casualty are offering 40 percent 
commissions and 40 percent renewals 
to agents on the $15 and $7.50 “Acme” 
policies. The former is a $5,000 princi- 
pal sum contract with weekly benefits 
of $25 where disability is caused either 
by certain injuries or illnesses. There 


are accumuiations on the principal sum 
and fractions thereof but no double in- 
demnity clause. 
tracts. 


Both are limited con- 








News About Companies 








Interstate Casualty & Guaranty, Albu- 
querque—The Interstate Casualty Com- 
pany of Albuquerque, N. M., has changed 
its name to the Interstate Casualty & 
Guaranty Company. This was done in 
order to avoid confusion with the Inter- 
state Casualty Company of Birmingham, 
Ala. While the two companies are not 
operating in the same field and may not 
do so for some time, the possibilities of 
future confusion was recognized and 
quarded against early. The Interstate 
Casualty & Guaranty will probably begin 
active operations about Oct. 1. James A. 
Blainey is its general manager. 


. * . 

American Casualty, Reading, Pa.—The 
company is selling its additional issue of 
$175,000 of stock and expects to show a 
capital of half a million on its statement 
at the end of the ——— year. The com- 
pany is out of the conference, but has 
made a good record and is building slowly 
and conservatively. 

aa . . 

Ohio Mutual Liability & Casualty Com- 
pany, Clev Ghio—It has been in- 
corporated at Columbus, by “harles E. 
Richards and others. The capital stock is 
$100,000. The articles read: “Guarantee- 
ing the fidelity of persons holding posi- 
tions of public or private trust; insuring 
owners of automobiles against collision, 
accident, and personal liability, etc.” 

a . o 


Kentucky Live Stock, Louisville—It has 
appointed we pace agents to handle 
Virginia. F. . Jones, of Suffolk, and 
. H. Johnson, of Gate City, are respec- 
tively in charge of the southern and 
northern portions of the state. The com- 
pany is now operating in eight states. It 
is writing high-class draft stock, as well 
as horses used in delivery and livery 
work, handling these classes on a basis 
as to rates which makes the business at- 
tractive. a ie ee 
Transylvania Casualty, Louisville—The 
company has experimented with street car 
cards in Louisville and reports that a 
large number of direct inquiries, which 
were later turned into business, were se- 
cured from this form of advertising. The 
arguments on the cards were made con- 
crete instead of general, and this form of 
appeal is believed to have been effective 
for this reason. July was the best month 
in the history of the company, General 
Superintendent BE. N. Canada reported. 





Garst is Busy 


Industrial Commissioner Warren 
Garst of Iowa, is on the job. He has 
begun the preparation of blanks that 
will be necessary when the workmen’s 
compensation law goes into effect next 
year. Mr. Garst has been working in 
conjunction with State Labor Commis- 
sioner Urick in the preliminary work. 
Blanks will be mailed out as soon as 
possible to the employers who come 
under the act, so that they may begin 
to keep a record of their accidents. 


McGinn Succeeds Smith 


Joseph H. McGinn has been ap- 
pointed manager of the Illinois Surety 
for Wisconsin and northern Michigan, 
succeeding the late Allard J. Smith. 
Mr. McGinn, who will make his head- 
quarters in Milwaukee, has appointed 
William Bannen and James J. Kennelly 
as Milwaukee representatives. The 
business will be continued under the 
firm name of Smith & McGinn. 





COOPERATE IN NEW YORE 


All but four companies writing plate 
glass in the city of New York met last 
week to discuss ways and means of car- 
rying out the ougpeatiens of the state 
department regarding the reduction of 
expense in the city. A bureau to make 
inspections and adjust losses is proposed 
and will probably be established. 








Coin Your Leisure 
Into Dollars 


Every insurance man has leisure mo- 
ments. He can put these to good use. 
The American Bankers Insurance Co. 
is selling accident and health policies 
with complete coverage and no jokers 
in the contract at 20 per cent less than 
other companies. They are ready sell- 
ers. An agency will soon make you a 
good income. 


Home Office—Cass and Ohio Sts., Chicago 
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FOLLOW SPIRIT OF THE LAW 


Co es Instruct Michigan Claim 
en Concerning Han of 
Losses—Pursue Liberal Policy 


Detroit, July 29— (Special) — The 
claim men of practically all the com- 
panies writing compensation in De- 
troit have received letters from their 
companies instructing them to act with 
strict adherence to the intent of the 
Michigan compensation law and to 
cooperate in every way possible with 
the state industrial board. This does 
not mean that the adjusters have been 
doing otherwise, but that the com- 
panies want to get on record in unani- 
mous approval of the compensation 
law of this state. The industrial board 
is very well satisfied with the practice 
of the claim men. 

Most of the stock companies have 
yet to arbitrate a case. Nearly all the 
demands for arbitration are being made 
by the mutuals and the industrial cor- 
porations which are carrying their 
own risks. The stock companies are 
giving the victims of accidents the 
benefit of the doubt whenever anything 
comes up which might cause a dispute. 

The business of the stock companies 
is steadily increasing, while recent re- 
ports of the insurance department fail 
to show any increase in mutuals or the 
fourth option, “state insurance.” 

The Casualty Claim Men’s Associa- 
tion will resume its meetings next 
Monday. It is probable that an out- 
ing will be arranged for. 


Diemand with the Zurich 

John A. Diemand has been appointed 
superintendent of claims at the head 
office of the Zurich General Accident 
& Liability in Chicago. He has been 
the head claim man of the Fidelity & 
Deposit at the head office in Baltimore, 
prior to which time he was the head 
claim man of the Philadelphia Casual- 
ty. 








McConnell In Sole Charge 

All differences between Harry M. 
McConnell and W. J. Doyle, who for- 
merly were in partnership in the gen- 
eral agency at Chicago of the New 
England Casualty, and between W. J. 
Doyle and the company have appar- 
ently been settled’. W. J. Doyle has 
retired from the partnership and Mr. 
McConnell is now the sole general 
agent. Announcement of this change 
was made several weeks ago, but last 
week Mr. Doyle announced that there 
was no truth to the original statements 
and that he intended to seek a settle- 
ment from both his former partner and 
the company. A. Johnson, vice- 
president of the company, was in Chi- 
cago late last week and through his 
efforts all differences were amicably 
settled. 


To Take Over Project 

Cleveland, Ohio, July 30—(Special) 
--The Ohio Casualty Company has 
been incorporated by George McKay, 
John Huntington and others and is 
presumably intended to take over the 
Bankers’ Guarantee & Casualty Com- 
pany, but no details can be secured 
now. 





EXTENDING THEIR COURAGE 


It has developed that one or two lia- 
bility companies operating in Kentucky 
are putting a rider on their policies cov- 
ering employes of all ages and all oc- 
cupations, as a result of the request of 
manufacturers who are employing child 
labor. The Kentucky law permits chil- 
dren between the ages of 14 and 16 to 
be employed at certain work not classi- 
fied as hazardous, and consequently mill 
and factory owners have used them for 
various tasks, exclusive of the operation 
of machinery. Occasionally such an em- 
ploye is injured through what is ordi- 
narily alleged to be violation of the in- 
structions of the employer regarding the 
work which he was to do. When the 
courts rule on such a case and hold that 
the employer was responsible for the em- 
ploye engaging in illegal employment, the 
Nability companies have usually taken 
the ground that they are not liable, since 
their cover is intended to extend only 
to cases of legal employment. The rider 


referred to is intended to protect the em- 
In view of the 


ployer in such an event. 


complications likely to ensue, however, 
pone mill owners have decided to dis- 
continue the employment of children in 
the transition period, and to wait until 
they become of full age. 


OFFICERS IN SUIT 

W. F. Hunt, William Hume, Jr., Ralph 
Dority and Dr. Walter White, former of- 
ficers of the Cumberland Valley Insur- 
ance Company of Nashville, Tenn., re- 
cently merg with the Southern Insur- 
ance Company of that city, have filed suit 
in chancery court at Nashville, seeking to 
recover from Dr. Thomas H. Hudson, for- 
mer vice-president of the Cumberland Val- 
ley, a note for $7,500 signed by the com- 
plainants and 250 shares of stock of the 
company. It is alle that the note 
was given for money lent to the company 
by Dr. Hudson and that the debt was 
later extinguished by sale of stock to 
him, but that the note was not taken up, 
and that the shares of stock mentioned 
in the bill were not paid for by him. 
Charges of mismanagement of the com- 
pany and dissipation of its assets by Dr. 
pe as vice-president, are made in 
the . 


F. J. MOORE SOON TO RETIRE 
Sewall & Alden Will Take Charge of 


the Casualty Department of the 
Preferred Accident 














New York, July 30—(Special)—An- 
nouncement was made today that after 
Oct. 1. Sewall & Alden will become 
pete age for the United States for the 
casualty business of the Preferred Ac- 
cident, except the states of California, 
Washington and Oregon, succeeding 
Franklin J. Moore, who feels the need 
of a long rest. Sewall & Alden will 
be located at the home office of the 
Preferred under their own names and 
also as the General Motors Underwrit- 
ing Agency, composed of the British 
& Foreign Marine and the American 
& Foreign Marine, which they have 
heretofore conducted. The firm was 
formerly managers for the General Ac- 
cident under the Moore regime. 


AGENT PROVED TO BE FORGER 

Newton Parker, who has been district 
agent of the Security Casualty at De- 
troit, has recently been convicted of for- 
gery, and the judge is expected to an- 
nounce his sentence this week. Parker, 
whom the Pinkerton detectives declare is 
one of the cleverest penmen in the coun- 
try, had a habit of cashing in on @rafts 
sent him for the payment of claims by 
the Security Casualty Company. He is 
said to have cashed something over $3,- 
000 worth, when the company began to 
receive complaints from policyholders re- 
garding payment of claims. This led to 
an investigation, and a prosecution by the 
Dime Savings Bank of Detroit of Parker 
on the charge of forgery. Six hundred 
dollars is also due the company on col- 
lections, but Manager J. R. Harris at- 
office, and the company will lose very 
little. 
good for the payments on the forged 
drafts. 
case of embezzlement against Parker, as 
there were enough counts in the indict- 
ment on the charge of forgery to send 
him up for several lifetimes if he should 
be convicted on all of them. 


CASUALTY APPOINTMENTS 
Ohio 
Amer. Liab.—J. H. Wooten, Mt. Vernon. 
Cont. Cas.—G. D. Stevenson, Lima. 
Fid. & Dep.—D. W. Cooper, Bellaire; A. B. 
Nichols, Batavia; L. M. Kyes, East Palestine; 
W. F. Lones, Wellsville; J. C. Webster, Pom- 





eroy; W. J. Anderson, Dennison; C. A. Shan- 
non, Newcomerstown. 
Globe Indem.—C. B. Collins, Chardon. 
Masonic Prot.—A. L. Goodwin, Geneva, 
Mass. Bond.—Park Bros., Columbus; C. L. 
Shumaker, Toledo. 


Union Cas.—O. E. Logan, Cleveland. 
Union Liab—Edward Brymer and E. C. Wyre, 


Toledo. é 
U. S. H. & Acci—T. M. Carpenter, Urichs- 


Minnesota 
Md. Cas.—R. C. Wedell, West Duluth; L. A. 
Smith, Helen S. Thonet, A. J. Payant and W. S. 
Kingsley, Faribault; F. C. Pagel, Elmore; A. W. 
Uhl, Crosby. 


F. Angell, Villiard; S. Kinlund, Worthington; 
E. E. Chadwick, Albert Lea; . C. Keefer, 
Morton; M. Reiland, Rollingstone; A. 
Nelson, Mankato. 

Natl. Cas.—G. H. Simon, Montevideo; Ralph 
Bauer, Lakefield; A. W. Manke, St. Paul; C. A. 
Judd, Randolph; C. O. Forberg, Minneapolis. 

London Guar.—O. E. Hulehan, Deer River; 
J. H. McNiven, Chisholm; D. D. Daley and J. 
D. Rooney, Hibbing. 

New Eng. Cas.—R. W. Barstow, Cromwell; 
G. C. Gullickson, Ostrander. 

No. Am. Acc.—W. M. Smith, Redwood Falls. 
Travelers Indem.—W. J. Barr, St. Paul. 

U. S. H. & Acce.—N. J. Klassen, St. Paul. 
Mass. Bond.—E. man, Minneapolis; 





F. ed 
J. H. MeNiven, Chisholm; O. E. Hulehan, Deer 





tached the furniture and fixtures in his | 
The bank, of course, will make |} 


The company has not pushed its | 


Pac. Coast Cas.—T. W. Carlisle, Wright; C. | 


River: D. D. Daley and J. D. Rooney, Hib- 


ing. 

, Acc.—W. H. Hendricks, Rochester. 

Gt. East. Cas.—H. H. Lueck, Stillwater. 

Cont. Cas.—S. P. Fowler, Ri ter. 

Union Liab—W. H. Hendricks, Rochester. 

Royal Indem.—A. E. Kirby, Duluth. 
Kansas 

Amer. Acci., Neb.—J. M. Davis, Atchison. 

Equitable Sur.—W. P. Conkey, Pleasanton. 

Fid. & Dep.—L. G. Jennings, Anthony; G. L. 

Hay and S. A. Lindholm, Kingham; S. L. Lind- 

ley, Medicine Lodge; F. W. Brombacher and H. 

N. Porter, Ottawa. 
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Topeka. 
Z. R. Hook, Manhattan. 
New Jersey Fid. & P. G—R. A. 
,Parsons; Mrs. N. E. Flack, Caney. 
North Amer. Acci.—C. B. Briscoe, Salina; D. 
A. Davis, Mankato. 
Prudential Cas.—W. E. Griswell, Hiawatha. 
Interstate Bus. Men’s—M. Beals, Kansas City. 
Standard Acci—W. P. Bishop, Topeka. 
Title Guar. & Sur.—F. E. Smith and F. L. 
Travis, Iola. 
U. S. Health & Acci.—J. F. Bino, Kansas City. 
Kansas oy gt Adam, Dunlap; K. Miller, 


Anthony, 


cand 
Great Bend; 


aker, Coldwater; 
L. B 


; he 
Faulders, Wellin ton; C. E. B 
a ichi 
City; 

Elvin, A. B. Gregg, =, 4 
mons and T. S. or, ;_M. W. Carl- 
json, McPherson; C. F, Poohlman, Ellsworth; W. 
Scribner, Caldwell; H. H. Stearns, Wichita; & 
H. Salmon, Newton; C. E. Dye, Preston; W. G. 
, Charles, Hudson; R. A. Anthony, Parsons; W. 
E. Brown, Augusta; . .W. Coffin, Council 
Grove; W. W. Graves, St. Paul. 


Aetna Acci. & Liab.—Hitchcock & Collins, 
Alpena; Geer & Son Co., Brady & Savage, Sag- 
inaw. 

Amer. Fidelity—B. C. Cady, Port Huron. 

_ Chicago Bond. & Sur.—Bennett, Root & Dick- 
inson, Detroit. 

Cont. Cas.—G. C. Mull, Farwell. 

Federal—A. McKinney, Grand Rapids. 

_Lloyds P. G.—Mrs. Chas. E. Sweet, 
giac; J. T. Owens, Benton Harbor. 

Lon. & Lanc. Guar. & Acci.—W. E. Hampton, 
Charlevoix; Flint Ins. Agency, Inc., Flint; A. F. 
Gruler, Petoskey; T. Quinlan & Sons Co., Ltd., 
Petoskey; V. S. Moloney, Cheboygan; A. B. 
_ Backus, Harbor Springs. 

Maryland Cas.—O. R. Cisky, Port Huron; T. 
D. Campbell, Bay City. 

Masonic Prot.—W. O. Vincent, Detroit. 

Mass. Acci.—E. E. Seig, Port Huron. 

New Amsterdam Cas.—K. Dykema, Graad 
Rapids. 

New Eng. Cas.—D. A. Bidleman, Sparta; Coop- 
ver Agency, Flint. 

N. Y. P. G.—J. S. Apelman, Detroit. 

N. Amer. Acci.—G. E. Brown, Battle Creek. 

Prudential Cas.—C. G. Clizbe, Detroit. 

Ridgley Prot.—T. Trelaor, Houghton. 

Royal Indem.—H. H. Lawrie, Detroit; P. A. 
+Palmer, Detroit. 

_.. Security Cas.—H. H. Brown, Benton Harbor; 
R. Wilcox, Hillsdale; N. H. Strickland, Sagi- 
naw. 


‘+ _§. W. Sur.—W. A. Morley, Detroit; W. A. 
Coleman, Detroit. 

Standard Acci.—F. H. Johnson, Detroit; P. 
Young, Detroit; A. W. Schofield, St. Ignace; A. 
Finley, Houghton. 

Travelers Indem.—R. Gannon, White Cloud. 

Union Liab.—C. L. Odbert, Detroit; L. Wal- 
dorff, Lawton. 

U. S. Health & Accii—W. W. Thomas, Grand 
‘Rapids; E. W. Mason, Grand Ledge; F. Thodey, 
Sault Ste. Marie; R. McGraw, Oshtemo. 

Columbia Cas.—B. E. Dayrell, Grand Rapids; 
A. S. Gehl, Flint; W. Lukehart, Detroit. 

Hoosier Cas.—G. H. Anderson, Negaunee. 

1 Mich. Cas.—G, Bilbrough, Remus; J. L. Har- 

riman, Big Rapids; K. C. McCarthy, Flint. 

» Union Acci. & Benefit—C,. A. 

M. Vanderburg, Dowagiac. 
Indiana 

U. S. H. & Acci—O. R. Legnier, Bremen; 
E. M. Hays, Clarks Hill; G. Sherbourn and 
H. H. Osthemer, Wabash; R. B. Combs, Sulli- 
van; B. D. Miteheil, Logansport; W. F. Schlick 
and V. S. Pease, Bluffton; J. H. Sayre, Hunt- 
ington, 

Chgo. Bond.—R. F. Reeves, Greenfield. 

Genl. Acci.—G. R. Hinshaw, Indianapolis. 

Globe Indem.—J. B. Derrick, Frankfort; R. 
V. Shakes, Plymouth; R. R. Hardesty, Valpa- 
raiso, 


Dowa- 


Stevens and J. 


. Sur.—N. L. Brant, Frankfort; L. O. 
Miller, Paoli. 

Standard Acci.—A. Huntsinger, Delphi. 

U. S. Cas.—W. L. Ayres, Evansville. 

Union Liab.—J. Van Sandt, Lacrosse; T. M. 
Bowie, Indianapolis. 

S. Fid. Guar.—Fort & Messick, Leba- 

non; W. M. Smith, Rockport; M. F. Bohland, 
Batesville; O. L. Morrow, Fortville; J. B. Hil- 





ler, Ridgeville; J. A. Brickley, Uniondale; W. 
1. Smith, Versailles; H. Ash. Amboy; J. F. 


Trav. 


dianapolis; A. 


uary. 


Kentuck 


ous. 


and it is 


& Casualty. 


tional Life. 
W. Oliver. 


N. 
$5,253.49 


Baltimore. 


Newark, N. 


Indem. 


cess commissions 


the plant o 


Griffith, Angola; Feltes & Jay, Gas City; F. S. 
Keehn, Milford; W. Elkins, Sw 

—Gottschalk & Co., Columbus; 
T. E. O’Conner, Earl Park; E. J. Donnelly, In- 








eetsers. 


. Bonham, Montpelier. 


Ocean—W. R. Goldsmith, Elwood. 
Royal Cas.—L. Geishe, Indiana Harbor. 


EXPECT LAW IN KENTUCKY 
It is generally regarded as a foregone 
conclusion that a workmen’s compensa- 
tion law will be enacted at the next ses- 
sion of the Kentucky legislature in Jan- 
The opposition of manufacturers 
to the adoption of such a law ha 
practically withdrawn, and officers of the 
Manufacturers’ 
Association, which is expected to repre- 
sent the industrial interests of the state 


ve been 


& Shippers’ 


this subject, and as the labor unions and 
civic workers are also endeavoring to 
have legislation of this kind put through, 
it appears that the _— question will be 
as to the form of the la 

the adoption of the measure itself. 


w and not as to 


SPECIAL AGENCY SYSTEM 

Dissatisfaction over the special agency 
system in the surety field is growing seri- 
It is looked upon by 
panies as merely a means of paying ex- 
to favored brokers. 
Some of the younger companies believe 
that the system militates against them 
said that a few of the newer 
members of the surety association are 
considering withdrawal on this account. 


some com- 





CASUALTY NOTES 


Cc. E. Whitbread & Co. have taken the 
St. Louis agency of the National Fidelity 


The Pacific Coast Casualty has notified 
the Michigan department of 
drawal from the state. 

The city council of Joliet, Ill, has in- 
structed the municipal officials to take 
steps to place the city under the Illinois 
workmen’s compensation law. 

J. H. Majeau, formerly district agent 
of the United States Health & Accident in 
Cincinnati, has gone with the Ohio Na- 


its with- 


He has been succeeded by D. 


f the A 


R. P. Thompson, who has been special 
representative in Missouri for the Mis- 
souri Fidelity & Casualty, has been made 
resident manager of the commercial acei- 
dent and health business at St. Louis. 


D. Atkinson of Pekin, Ill., receives 
for the loss of three fingers in 
eme Harvesting Ma- 
chine Company, the United States circuit 
court of appeals having affirmed judgment 
for $5,000 with interest. 

A. M. Bowen, Jr., has been elected vice- 
president of the American Indemnity of 


Mr. Bowen was for years with 


3.” 


Oo. P. Workman & Co., 
City, have become general agents for Ok- 


the Fidelity & Deposit and resigned as 
comptroller and assistant treasurer 
that company on July 1. 

Several of the surety companies have 
discontinued the Towner noene Bureau’s 
service for Kansas, Nebraska, Ilo 
sissippi and Oregon. 
to the rigid anticompact laws in these 
states and the heavy penalties provided 
for violations. 

W. H. Miller has been arrested at Trini- 
dad, Colo., charged with fraud in the sale 
of accident insurance at Pueblo. 
warrant it is alleged that he falsely rep- 
resented himself as the agent of the 
“Great Eastern Casualty Company of 


of 


wa, Mis- 
This action is due 


In the 


of Oklahoma 


lahoma for the Title Guaranty & Surety. 
They have moved from the offices which 


built up in 


man. 


F. E. 


of the Travelers. 
Marathon, 
Wood comprise his district. 

For the first time since the Michigan 
compensation law went into effect the in- 
dustrial accident board has allowed o- 
pensation to a state employe. : a 
Agler, who was employed on a roofing jo 
at the Michigan Agricultural College, was 
$10 per week for the time he is 
ects of a fall and $79 


lade, 


allowed 


doctor fees. 





two years. 


a Republican. 


laid up from the eff 


Detroit. 


He may 


they have occupied for many years to 4a 
new location on the main business street 
of Oklahoma City. 


Thomas J. Bosquett, district manager 
of the accident and liability department 
of the Aetna Life at Detroit has been 
appointed to the board of fire commission- 
ers by Mayor Marx. 
though the mayor who appointed him is 
The two are close friends. 

L. A. Davis, who has been district agent 
of the Continental Casualty in Cincinnati 
for a number of years, has been appointed 
district agent of the Security Casualty in 
Detroit, succeeding Newton Parker. 
Security has a good force of agents already 


He is a Democrat, 


The 


Mr. Davis is an ex- 


perienced and able industrial accident 


Pettric, who formérly was mana- 
ger of the Antigo Printing Company 
and who for several 
agent for the Travelers at Antigo, Wis. 
is now located at Wausau, where he has 
succeeded A. C. Schmidt as district agent 
The counties of Lang- 
Oneida, Lincoln 


plant 


months was local 


an 







be incapacitated for 
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MOTOR INSURANCE NEWS 
ABATEMENT IN THEFT LOSSES 


Chicago Gangs Being Broken Up— 
Good Work Done by Information 
Bureau in Recovering Cars 


Theft losses in Chicago are showing 
a decided falling off. Of course the 
joy ride season is hardly more than 
started and the bad months for com- 
panies writing theft insurance in the 
city are July, August and September. 
But the season will, according to pre- 
dictions of those keeping their ears 
close to the ground, be much more 
satisfactory than last year. The ac- 
tivity of the special automobile de- 
tail of the city detective bureau and 
the vigor shown by the companies in 
prosecuting thieves is apparently hav- 
ing its effect. 

The stealing of cars to sell also 
shows abatement. Two gangs that 
are said to have operated “automobile 
theft trusts” and “fences” have been 
broken up and their members given 
terms in either the bridewell or work- 
house. Other cases are pending and 
another gang will be caught before 
long. One Claussen and one Callahan 
have each been given ten months in 
the bridewell and the third member of 
the “Claussen gang,” Fales by name, 
jumped his bond. Emmett Roland, 
Harry Baker and Bert Hamilton have 
recently been convicted of automobile 
thefts and been given a year a piece in 
the work house. 

The statistics of the information bu- 
reau maintained for the recovery of 
cars by companies sustaining losses at 
Chicago show in a way the improve- 
ment in the situation. Last year 678 
cars were reported lost while so far 
this year, which began Feb. 1, but forty 
cars have been reported stolen. Of 
course the harvest of losses is not yet 
upon the companies. The bureau is 
making a very enviable reputation on 
recovering cars. All reported thus far 
this year have been found and last year 
of the 678 stolen only four were never 
Iccated. All of the total losses were 
on Fords which, because of their num- 
ber and lack of distinctive features, 
are most difficult to find. 


AGENT GOT INTO TROUBLE 

The Automobile Protection & Informa- 
tion Bureau of Chicago, through its re- 
orts received from companies on losses 
8 able to detect any inherent defect in 
the mechanism of machines which create 
a hazard. It happens sometimes that 
losses are reported on a certain make of 
car due to the same cause. An investi- 
gation usually leads to some imperfec- 
tion and the matter is taken up with the 
manufacturers. The bureau in its clear- 
ing house has been instrumental in deal- 
ing with the factories on a number of 
points of mutual interest. The other day 
a branch sales house of an automobile 
company which restricts the territory of 
its branches, altered the number on a 
machine in order to escape discipline from 
the home office as the machine was sold 
outside its field. The information bureau 
presented the fact to the head office and 
it will likely lead to the manager’s con- 
tract being cancelled. 


MAKING GOOD PROGRESS 
‘ The American Automobile of St. Louis 
. highly pleased with its business thus 
Fo this year and expects to make a very 
attering statement at the close of the 


present twelve-month. Business is grow- 
ing rapidly. - 


INTERESTING LOSS FIGURES 


The Boston, the pioneer in the auto- 
mobile field, has put out a card showing 
oan automobile owners should carry in- 
surance. The company paid a loss of 
ome kind on every fifteenth policy it is- 
—_ during 1912. “On every seventy-fifth 
third” there was a theft loss, on every 

~~ Policy granting collision coverage 
ier on @ collision loss and out of every 
with Te losses sustained three originated 
lose the car. The company pays five 
pg a a day, issuing an average of sev- 
diene My policies a day. The claims paid 

= Pn poean ree automobile busi- 
e o 
total $2,406 805. 2 number 7,041 and 





The telephone 
girl was on her vacation 
tate? hing. A friend in another boat 
then sh o Hello, Central” Just 
busy,” © got a bite and answered, “Line’s 





SITUATION IN MISSOURI 
(CONTINUED FROM PAGE 3) 


the state so far as most of the insur- 
ance was written up ahead of time 
although there are many policyholders 
that are unable to get insurance. The 
recent fire at Odessa caused about 
$100,000 property loss and there was 
$30,000 insurance. 

Some of the local agents feel that 
the governor will yield in time owing 
to the greater pressure that will be 
made upon him and that he will call 
a special session. Reports from Jop- 
lin, Carthage, Nevada, Harrisonville, 
Waverly and Kingsville show that the 
feeling is growing stronger every day 
against the administration and several 
of the big business men say that they 
intend to take up the matter with the 
governor for the special session on a 
strictly personal basis. 

Many Agents Feel Effects 

There are 8,000 licensed local agents 
in Missouri and it is thought that at 
least 24,000 people and perhaps more, 
are engaged in the fire insurance busi- 
ness in the state associated with local 
agencies. Some of these agents are 
beginning to feel the effects of the sus- 
pension and are turning to other lines 
of work although it is difficult for them 
to adapt themselves to other activities. 

It is stated that there are something 
like 100 interinsurers and mutuals do- 
ing business in Missouri at the present 
time. Some of them are now doing a 
general business. 

Companies Remain Firm 

In spite of all talk of compromise the 
companies are remaining firm and state 
that they will do nothing unless the 
Orr law is repealed or amended and 
they declare that it will be impossible 
to make any compromise that will meet 
the conditions. The talk of a possible 
compromise has brought out more ex- 
pressions than ever from company head- 
pga urging their associates to stand 

rm. 

The St. Louis Republic, in an editorial 
on Attorney-General Barker’s interview, 
states that it will have powerful in- 
fluence to bring about a wholesale re- 
vision of the insurance laws of the state. 
It declares that the insurance laws are 
archaic and unsystematic. 

Governor Major has received a letter 
from the secretary of the Kansas City 
Commercial Club calling attention to 
the resolutions adopted at the joint ses- 
sion of this club with the St. Joseph 
Commerce Club, asking for a special 
session of the legislature to bring about 
a solution of the Missouri controversy. 
Governor Major simply reiterated his 
former attitude and stated that he did 
not intend to call a special session. 

Curious Report in the Air 

Word is going the rounds that the 
attorney-general has a_ stenographic 
copy of the proceedings at Pittsburgh 
when the bureau companies decided to 
suspend in Missouri. The report is 
that a local agent will certify to the 
correctness of the document. It this 
be true, a stenographer must have been 
secreted or some legerdemain in the 
way of a dictograph used. Insurance 
managers are inclined to view this re- 
port as a joke. 

Barker in an Interview 

Attorney-General Barker in his inter- 
view made the following statement: 

“I am glad to see that the people of 
Missouri are thinking about fire waste 
and beginning to discuss the constructive 
legislation necessary to reduce it. The 
matter is one in which I have taken a 
great interest. In fact, the only law in 
behalf of which I used my personal infiu- 
ence with mémbers of the legislature at 
Jefferson City last winter was the fire 
marshal law. 

Not the “Insidious” Kind 

“Yes, I suppose I lobbied for it; but 
I assure you my efforts were not of the 
‘insidious’ kind. Seriously, the measure 
appealed to me as being very much needed 
in Missouri just now, and I gave those 
who were working for it what assistance 
a man with hands very full of duties of 
another kind could render. The law's 
sponsors were not discouraged. What 
was done was not lost. A strong senti- 
ment in favor of the measure was de- 
veloped, and only the preoccupation of 


the legislature with other measures of 
eat portance prevented its passage. 
ithout doubt, its friends will begin 
where Chey left off, a year from next 
January. ,» for one, will be glad, when 
the fight is resumed, to give what aid and 
comfort I can. 
Pire Waste the Problem 


“I have seen Governor Major's inter- 
view on the subject, given during my ab- 
sence in the southeast, and am in hearty 
accord with it. Down at the bottom of 
all trouble over insurance rates lies the 
matter of excessive fire waste. Control 
that, and rate reduction follows as a mat- 
ter of justice and equity. The best and 
most liberal insurance rates which it is 
possible to secure must provide enough 
to pay fire losses and support the busi- 
ness besides. If fire loss is excessive, 
then rates will be burdensome; there is 
no escape from it. This is only common 
sense, and until twice two make three 
or five or some other number than four, it 
will continue true. In reducing the 
amount of fire waste we shall be drying 
rate troubles up at the roots. 

“Our insurance laws, passed at different 
times, many of them in view of particular 
ng Anne should have general revision. 
The lawmakers of this state have shown 
a capacity for constructive legislation, 
in harmony with the progressive spirit of 
the times, which leads me to believe that 
the 1915 session of the legislature will be 
in a position to carry through success- 
fully this important task. 

Educational Campaign Needed 

“One thing, though, I wish to emphasize 
—the necessity for a thorough campaign 
of education in advance of legislation. I 
speak with some degree of cenfidence; I 
spent six Fy my in the legislature and was 
speaker of the lower house in the general 
assembly of 1911. Legislation is not only 
much easier to get, but is also much bet- 
ter and more workable when it comes, if 
the public mind is carefully prepared for 
it beforehand. The best laws are passed 
in response to general popular demand. 
This was the one thing lacking in the 
attempt to secure a fire marshal law last 
winter. The measure was well drawn and 
important; but, in view of the fact that 
popular interest has been monopolized by 
other important: measures, this one failed 
of passage. The press can do much in 
preparing for successful revision of the 
fire insurance laws eighteen months from 


now. 
Willing to Cooperate 

“As for the present situation of the in- 
surance companies in Missouri, that has 
not changed in any essential particular. 
The state has taken the steps it has, not 
from choice, but because there was no 
other course open. 

“There has never been an hour since 
the controversy began in which I would 
not rather have pursued a ‘ey | of co- 
operation than one of repeme , or in which 
I would have been unwilling to meet the 
companies’ representatives in friendly 
conference. The present difficulty is not 
of our seeking. I should be glad, of 
course, to have the companies return and 
resume business. 

Validity of Objectionable Section 

“As for the Orr law, I need only ‘re- 
affirm former deliverances,’ as the polit- 
ical platforms say. With the exception 
of the last section of this law, which has 
made all the trouble, the new statute re- 
enacts, line for line, and word for word, 
the old antitrust law. The companies 
know all about that, for they did business 
subject to it for many years. As to that 
last section, I have grave doubts as to 
its validity, on account of the failure of 
the act to indicate its purport in its 
title, in harmony with the constitutional 
provision. That, however, is a minor 
matter. As it stands, the section is of 
no value; I should never invoke it against 
the companies.” 

Course to Be Pursued 

Attorney-General Barker has given 
some indication of the course to be pur- 
sued in the taking of testimony before 
Special Commissioner Lay. 

First, he wants to prove his conspiracy 
charges against the companies by putting 
the secretaries and some of the other of- 
ficers of the Western Insurance Bureau 
and the Western Union on the stand and 
have them testify as to what was done at 
Pittsburgh and Philadelphia and produce 
the agreement to suspend business in Mis- 
oar signed by the company representa- 

ve, 

Second, he will examine the books of 
some of the big companies in order to 
determine the amount of premiums col- 
lected for a period of years in Missouri 
and other states, the amount of losses 
paid, the returns upon the investment of 
their surplus money, etc. 

After His Critics 

Third, he will introduce witnesses and 
question them about the alleged losses 
of the companies in Missouri and their 
business methods and ask them why the 
companies did not raise their rates if they 
were losing so much money. 

Fourth, he will summon state agents 
for the companies and heads of the com- 
panies who, he is advised, referred to the 
state authorities as a “bunch of pinheads 
and cheap police court lawyers,” to tes- 
tify about these utterances. They will be 
confronted with the witnesses who heard 
them make the remarks or the printed 
articles in which they are so quoted, so 
Mr. Barker claims. 








The hearings will be held in St. Louis, 
City, Chicago, New York, Buffalo, 


Pittsburgh, Philadelphia, Hartford, and 
other insurance centers. The attorney- 
general may turn over a copy of all testi- 
mony taken to Congress as the basis of a 
congressional investigation, if that body 
should see fit to make one. 
Attorney-General Barker said that it is 
his opinion that the fire companies will 
resume business in Missouri before the 
date set for taking yy A He as- 
signs three reasons for the belief that the 
companies will begin writing insurance. 


Inclined to Leniency 

1. Because, under the court’s decision 
overruling the companies’ demurrer, he 
says they can not escape conviction and 
fines under his proceedings. 

2. Because the attorneys of the com- 
anies should know that those participat- 
ng in the Pittsburgh and Philadelphia 
meetings are liable to indictment under 
the criminal provisions of the antitrust 
act. 

3. Because he could bring proceedings 
against the companies for alleged viola- 
tion of that section in the antitrust act 
requiring companies to make an annual 
antitrust affidavit. 

The attorney-general has not definitely 
decided what to do if the companies re- 
sume business and request him to file a 
motion dismissing his proceedings. He 
says when he considers the gravity of the 
insurance situation in Missouri he would 
be inclined to file a motion to dismiss 
his suits after the companies had thor- 
oughly demonstrated their good faith in 
resuming business. 

Grand Jury to Investigate 

Another legal proceeding that may af- 
fect the Missouri situation was instituted 
Monday. Prosecuting Attorney James H. 
Lay of Oole county began an investiga- 
tion before the grand jury of alleged lob- 
bying in the legislature by which the 
Oliver law was repealed and the St. Louis 
police salary bill was passed. Lobbying is 

against the law in Missouri and a suc- 
cessful prosecution of the charges made 
might show the state officials a way out 
of their present difficulty. These officials 
are very much interested in the investi- 
gation and Governor Major directed At- 
torney-General Barker to furnish the pros- 
ecuting attorney with an assistant from 
the attorney-general’s office. Thomas J. 
Higgins was appointed to do the work. 


Commission Men Interested 


Now the commission men handling Mis- 
souri apples are crying for a solution of 
the insurance problem. They are about 
ready to go forth on their annual buying 
tours, but there is hesitation. They do 
most of their business on borrowed 
money, getting loans by deposits of ware- 
house receipts and insurance policies. 
Whether the banks will grant these loans 
without insurance is a question and if 
the commission men become timid the 
apple growers will find themselves with 
the greater part of their crops upon their 
hands. Egg buyers have in some in- 
stances succeeded in getting loans with- 
out insurance. The banks in these cases 
have considered the fire hazards of the 
warehouses in which the eggs were stored 
and the financial standing of the borrow- 
ers. It is a question just how far the 
banks will go in this direction and the 
situation is especially hard on the buyers 
not extremely well heeled. 





NEW PLAN AS TO EXAMINERS 


Nebraska Commission Considers Get- 
ting Men on Salaries Instead of 
Per Diem Basis Hereafter 


Arrangements are being made by the 
new insurance board in Nebraska ma- 
terially to change the method of em- 
ploying actuaries and examiners, the 
new plan being to put each on a 
straight salary basis, and making him 
directly responsible to the insurance 
department. 

Under the past administration, John 
M. Gilchrist was employed at $20 per 
day to take charge of the work, and he 
was given $10 per day for each man 
supplied by him. In one notable in- 
stance, he employed the man at $150 
per month, and under his arrangement 
with the insurance department, would 
receive $260 per month for his ser- 
vices. 

Since Jan. 1, 1911, Mr. Gilchrist has 
received $13,996.35 under this arrange- 
ment. During the first six months of 
the present year, he received $3,729.54. 
He is at present enjoying a vacation at 
his old home in Scotland. 

It is said that L. G. Brian, the new 
insurance secretary, has gone into an 
investigation of the matter in consid- 
erable detail. 

W. B. Howard, state auditor, and as 
such late ex-officio head of the insur- 
ance department, has cancelled his pro- 
posed trip to Vermont, on which he 
had started when the courts refused 
to enjoin the enforcement of the new 



















































































































































38 


THE WESTERN 





UNDERWRITER. 





July 31, 1913. 











insurance code, and by a peremptory 
writ of mandamus compelled the turn- 
ing over of records to the new insur- 
ance board. He has returned to Lin- 
coln, and it is reported that the new 
code will be attacked from a new an- 
gle in the near future. 


State Auditor Howard intimates 
that he has had his fill of public office 
and will not be a candidate for a sec- 
ond term preferring to go back to in- 
surance work. Insurance Commission- 
er Clancy feels satisfied to be out of 
office and already has offers which will 
take him back into the insurance busi- 
ness. He will probably accept one 
which will make him state agent for 
an eastern company. 

The amount of securities held by the 
auditor and turned over to the new 
commission was $4,296,900. 


Lawson G. Brian, to whom the new 
Nebraska insurance board kindly gave 
the position of secretary last -week, 
and to whom the supreme court by 
peremptory writ of mandamus next 
gave the records retained by the state 
auditor’s deputies, has resented news- 
paper intimations concerning what he 
intends to do in his new position, and 
has made this statement concerning his 
attitude: 


“The insurance commission, composed 
of the governor, attorney-general and 
the auditor, wili have control of this de- 
partment. Every policy determined upon 
for the department will be approved by 
them. I am their employe and will carry 
out the orders they lay down for me. 
can exercise no power which they do not 
delegate to me or which the new. law, 
under which we are working, does not 
specifically allot me. The old regime, 
when one man could -run this department 
at will, is gone and there has supplanted 
it a control by a board composed of three 
executive officials of the state.” 


INSURANCE EDUCATION 


(CONTINUED FROM PAGE 4) 


kinds of insurance companies can but be 
commended. Since the. year 1887 no pol- 
icyholder in a legal reserve life company 
in the United States has been exposed to 
a loss on account of the insolvency of 
such an institution. 

While everyone gladly commends the 
knowledge of insurance possessed by com- 
pany officials, still there is a class of 
men en ed in the insurance business 
with which we in the discussion of insur- 
ance education are more immediately con- 
cerned, the agent. 

Pire Insurance Agents 

The fire insurance business is a most 
commercialized business. The local agent 
has no immediate int of contact with 
the home office. is only instructor in 
the business of insurance is the special 
ér state agent, as he is CosquenSe called. 
The special ent, though usually very 
well versed in insurance, has a large field 
to cover and cannot give the instruction 
necessary to properly equip his local 
agents. 

Surely every local agent should be re- 
quired to know what the standard fire 
policy contains; he ought to know some- 
thing of the history and why this or that 
provision is contained or not contained 
in the policy. If the standard as my does 
not cover the risk, he should be _ suffi- 
ciently familiar with the riders and per- 
mits that may legally be attached to fur- 
nish the assured with the protection he 
desires. Nearly all forms and riders, as 
well as the standard policy itself, are 
based upon sound underwriting principles. 
A great many local agents have not fa- 
miliarized themselves with the contents 
of the standard policy, nor do they know 
what these forms are, much less how or 
why they have come into existence. 

Agent Is the Company 

In some of our western states coin- 
surance plays no part in underwriting, 
because the legislatures from time to 
time have said that it was unwise to per- 
mit the insertion of the coinsurance 
clause, even though of financial benefit 
to the assured, for the reason that he 
does not understand what coinsurance is, 
nor does the agent, and misrepresentations 
and misunderstandings are the results. 

The agent is usually the insurance com- 

ny so far as the assured is concerned. 

he ulgymolder nearly always knows the 
agent with whom he does his business, 
but quite frequently he is unfamiliar with 
the company that is carrying the risk. 
The ordinary insurer relies upon the agent 
that his risk shall be covered, that the 
company is in good financial condition, 
and that the policy will be properly ex- 
ecuted. An agent who is not qualified 
should not be permitted to engage in the 
business, primarily, because he is a bur- 
den upon society, and ore because 
he lowers the standard of the fire insur- 
ance profession, and takes away from the 








worthy agent that to which he is justly 
titled. 


en 
Health and Accident Agents 

The average person engaged in the so- 
licitation of health and accident insur- 
ance is adequately equipped for his voca- 
tion. The chief criticism that can be 
made of this class of agents is that too 
— of em have a predilection for 
handling truth recklessly. You might say 
that the first prerequisite to entering this 
field should be honesty. While there still 
are health and accident contracts on the 
market, which appear to contemplate the 
dual purpose of obtaining from the pol- 
icyholder a small premium and of fore- 
closing against him any possibility of re- 


covery against the company, nevertheless 


the companies generally, we all admit, 
aim to issue contracts that are both lib- 
eral and fair. Again, the condition is 
found that the health and accident busi- 
ness is highly commercialized and the 
agents are not in immediate or close con- 
tact with the company. Health and acci- 
dent policies are constantly being sold 
upon misrepresentation on the part of 
agents, some through ignorance, others 
willfully. If the agent were well in- 
formed as to the contents of the policy 
which he is selling and of the reasons 
pro and con for the existence of the dif- 
ferent provisions, modifications and limi- 
tations in the policy, and conscientiously 
explained these conditions to his pros- 
pect, there can be no doubt but what his 
own livelihood would be upon a more sta- 
ble basis and his business be more re- 
munerative to him. Unfortunately the 
correct explanation as to the contents of 
@ policy only too frequently becomes 
known to a policyholder when the ad- 
juster’s call becomes necessary. 

Again, the agent should, just as a life 
insurance agent, endeavor to study the 
conditions of his prospect, and then be 
possessed of the moral suasion necessary 
to induce his prospect to purchase the 
policy best suited to his conditions. 

Life Insurance Agents 

The successful life agent knows the 
terms of his policy and today rarely mis- 
represents its contents. He studies the 
conditions, the wealth, the income, the 
domestic responsibilities resting upon his 
prospect and endeavors to sell the policy 
that will best fit his needs. Life insur- 
ance may and should be coordinate with 
all of the conditions of the prospect. 

The average agent studies the policies 
which he sells, he studies the needs of 
his prospect, he instructs him in the mer- 
its of insurance and in the kind of insur- 
ance which he should carry. He seeks to 
gain his confidence and endeavors to per- 
suade him to purchase the insurance 
which will serve him best. To pass by 
the life insurance agent without a word 
of commendation would be glossly unjust. 
While many agents measure the needs 
of their prospects by the size of their 
pocketbooks, nevertheless the advances 
made by the agent in the past twenty 
years entitle him to be classed as a pro- 
fessional man, like a minister of the gos- 
pel, a lawyer or a doctor, engaged in his 
vocation, not only for the remuneration 
which it brings to him, but for the love 
which he has for it and the service which 
he feels he is rendering the public. 

Technical Education in Insurance 


There are at this time more than 45 
different kinds of insurance being writ- 
ten in the United States. We have con- 
sidered the general education through ex- 
perience which individuals secure by the 
ordinary training obtained in the insur- 
ance business. All insurance, however, 
is founded upon what may be termed the 
science of probabilities. An adequate 
knowledge of this science is obtained only 
through technical instruction or training. 
The instruction necessary for equipping 
students for actuarial work has up to 
date been given largely in the school of 
experience. The departments of com- 
merce and finance, recently established 
in several universities, and about to be 
introduced in others, will no doubt in the 
future offer Ente for students to 
obtain a go foundation for this voca- 
tion. One of the most notable proofs of 
this fact is found at the University of 
Michigan, where insurance instruction has 
been afforded with considerable success 
for a number of years. 

The technical education in insurance 
must, however, not be confined wholly to 
life insurance. Expert knowledge in en- 
ees fire prevention and the making 
of schedule rates are embraced in the 
technical knowledge necessary for a large 
class of individuals engaged directly or 
indirectly in the fire insurance business. 

College Education in Insurance 

I will refer to the compilation made 
by Robert Lynn Cox, general counsel and 
manager of the Association of Life In- 
surance Presidents, as disclosed in his 
replete address entitled “Nature and Ex- 
tent of Life Insurance Instruction in Col- 
leges and Universities,” delivered at the 
fourth annual meeting of the Association 
of Life Insurance Presidents in 1910. He 
found that of the 588 colleges and uni- 
versities in this country, 263 institutions, 
having a student body of 192,000, or 60 
percent, of those matriculating in the 588 
colleges, were treating the subject of life 
insurance. The instruction given in these 
institutions, generally speaking, is as fre- 
quently offered for, and taken for cul- 
tural, as practical purposes. More than 
two-thirds of this instruction is given in 
connection with courses in sociology or 





economics, and rarely of the courses, so 





far as ascertainable, can it be said that 
the purpose of the instruction given is to 
teach the student how to select and how 
to purchase insurance for his own needs. 
The instructions afforded, when not in 
insurance law, usually are historic in their 
nature, of brief duration, but with the 
very redeemi feature that policy con- 
tracts of the erent kinds of insurance 
are perused by the students. The courses 
of lecture have as yet not become popu- 
lar, and a negligible number of students 
embrace the opportunity offered. The 
first independent course in life insurance 
in an American college papsese to have 
originated at Harvard College in about 
the year 1897. There are now over thirty 
universities and colleges having similar 
special life insurance courses. I have, 
however, been unable to find that the pur- 
pose of any of these courses is specifically 
to prepare students for agency work, 
where such an unlimited field is open to 
college men. Some courses, however, 
regarded as exceedingly prac- 
tical, in that they aim to instruct stu- 
dents in the manner of soliciting insur- 
ance intelligently. 
Nearer Approach to Education 


Underwriters’ associations, insurance 
institutes, a few high schools, and Young 
Men’s Christian Associations furnish a 
nearer approach to the instruction which 
I desire to plead for upon this occasion. 

At the Young Men’s Christian Associa- 
tion in Philadelphia, instruction in life 
insurance has been given in the even- 
ings. With the growing facilities of these 
associations, and with the marked in- 
creased membership and influence in our 
country, too much cannot done to en- 
courage the instruction of insurance in 
these associations. Insurance institutes 
——— after the European institutes, 
f generally organized in the larger cities 
in the United States, would no doubt have 
a strong tendency to raise the standard 
of efficiency among those engaged in in- 
surance and of spreading general knowl- 
edge of insurance. 

The National Life Underwriters’ Asso- 
ciation is conducting a campaign of pub- 
licity, and it is the purpose not only to 
increase the efficiency of agents, but to 
be mindful of the public’s interest in the 
subject. 





Education in Insurance 

What relativity of knowledge is there 
between the financial interest which the 
public has in insurance and the knowledge 
which the public has of insurance? Every 
man, woman and child in this country has 
an interest directly or indirectly in one 
or more kinds of insurance, and if he has 
not it is a disgrace upon him or some 
one else, 

I venture the assertion, without fear 
of contradiction, that if every person who 
insures his property would read his pol- 
icy, together with the riders and permits 
attached thereto, that misunderstanding 
as to coverage, coinsurance, concurrent 
insurance and warranties would be prac- 
tically eliminated. 

I declare that if every purchaser of a 
health and accident policy would peruse 
the contents of his contract, the health 
and accident business would be on as 
high a level as every other branch of the 
insurance business. 

I dare say that if every individual in- 
suring his life would read his policy, 
know the privileges that it extends and 
the benefits which it affords, he would 
become interested in life insurance and 
measure in dollars and cents the amount 
and kind that he should carry. 

Fire Insurance 

Fire insurance is called the handmaid 
of commerce and it is no misnomer. It 
is fundamental in our credit system and 
is the alleviator of the individual who 
is visited by misfortune. That fire in- 
surance is being conducted upon a high 
plane cannot be questioned, but at this 
particular time the methods of combina- 
tion of companies is a popular subject of 
discussion from one end of the country 
to the other. The question of the mak- 
ing of fire insurance rates b 
is becoming generally accepted as scien- 
tific and equitable. What the standard 
of charge for protection by insurance 
companies upon property shall be, and by 
whom the standard shall be fixed, is the 
question which is occupying the public 
mind. That it has not been wisely or 
properly determined in any state is clear 
to every one. Combination of any kind, 
without supervision, is offensive to the 
American people, whether it be in the 
people’s interest or not. That the pub- 
lic will insist upon competition, or some 
kind of state supervision in the making 
of rates, is certain. That the former is 
impossible is no doubt the opinion of. 
each one of you. As to the extent or 
method of rate supervision, there are as 
many opinions as there are minds. It is 
a fair question, would the public and the 
interests of the insurance companies not 
be more fairly and more wisely conserved 
if the public had a greater knowledge of 
insurance? 

Casualty Insurance 

Health and accident insurance is the 
poor man’s insurance. has well been 
termed bread and butter insurance. It is 
the insurance which should support the 
working man, whether under a policy 
earried by himself, or by his employer, 
to keep the wolf from the door in the 
event that he is incapacitated for work. 
Will any one assert that a proper un- 
derstanding, inculcated in the mind of the 
working man during childhood through 
the instrumentality of the public school 
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as to the merits of health and accident 
insurance, would not greatly increase this 
business and benefit the public? 
Life Insurance 

What nobler institution than one which 
protects the widows and orphans from 
poverty and need? It needs no defender 
or its existence; it needs no advocate 
for its virtue. Every good citizen, who 
understands insurance, will purchase it 
to the same extent that his dependents 
and his resourees allow. A 


source of maintenance. There is_ today 
life insurance in force in the United 
States as follows: 


Legal reserve ......... «+. +$19,279,227,964 
Assessment life ............ 1,253,893,554 
Fraternal orders ...... «+++ 8,490,211,038 


A total life insurance of..$29,023,332,556 
or $315.56 per capita. If we assume that 
every fifth person is a provider, his de- 
pendents or family are protected in the 
sum of $1,577.80. That this amount is 
far from commensurate with the value 
of a person’s life to those dependent 
upon him is manifest to the most casual 
observer. If there were a proper under- 
standing of the merits of insurance as 
well as the proper feeling of obligation 
on the part of every provider, there can 
be no doubt but what the average insur- 
ance of the provider in the United States 
would be anywhere from four to ten times 
as great as at the present time. If chil- 
dren’s minds were inculcated with under- 
standing of insurance as well as the moral 
obligation resting upon persons who 
carry life insurance, such additional 
amount of insurance could very easily be 
carried, even by laboring men, because 
they would have taken out insurance at 
such an age of life that the premium 
would be very small. 

State Insurance Schemes 

The insurance business in the United 
States is entering upon a crisis. State 
hail insurance is in force in North Da- 
kota. Wisconsin and Massachusetts are 
engaged in state life insurance. Ohio has 
compulsory state employers’ liability in- 
surance. This is but the beginning. So- 
cialism first wends its way into a com- 
monwealth through the organization and 
operation by the government of those 
private enterprises which are nonpro- 
ducers of wealth, and which are but the 


media of exchange, or evidences of wealth, 


such as banking institutions and insur- 
ance companies. How rapidly this ten- 
dency will progress, or how far the Amer- 
ican people will go in the substitution of 
state for private control of these institu- 
tions, no one can foresee. Whatever the 
future may bring, popular instruction in 
every kind of insurance is elemental, for 
it is the knowledge and judgment of the 
masses which will ultimately determine 
the destinies and future of this great 
business. 

The different classes of insurance com- 
poe have organized bureaus of pub- 
icity and education. When properly 
conducted, these are most commendable 
undertakings on the part of the com- 
panies. These bureaus should not be con- 
tent with raising the standards of effi- 
ciency and thought in the insurance fra- 
ternity or with defeating legislation in- 
imical to insurance interests, or securing 
legislation which to them appears pro- 
gressive, but they should extend their ac- 
tivities to educating the public so far as 
it may lie in their power. That we, fel- 
low commissioners, will have their hearty 
support in a movement for popular educa- 
tion in insurance, I have no doubt. The 
most effective campaign for popular edu- 
cation in insurance is doubtless the one 
indirectly but so magnificently conducted 
for the instruction of fire prevention in 
our public schools. 

Instruction in our public schools in fire 
insurance will go hand in hand with in- 
struction in fire prevention, and will bring 
about a more general understanding of 
the science of underwriting, rating and 
salesmanship. A general knowledge of 
fire insurance will raise the efficiency of 
the companies’ personnel, and will con- 
vince the insuring public of the wisdom 
of carrying fire insurance. 


What Education Will Do 


Instruction in health and accident in- 
surance in our public schools will result 
in the elimination of questionable prac- 
tices, the enforced honesty and discretion 
of the agent, and the appreciation of the 
economical necessity of bread and butter 
insurance. 

Instruction in life insurance in our pub- 
lic schools will. but to the efficiency 
of those employed in the home offices of 
companies, in a realization of the agents 
of the opportunities of their profession, 
in the understanding of the normal obli- 
gation and necessity of selection on the 
part of the public. li 

Instruction in insurance in our public 
schools will result in wiser legislation 
than that which tends to place legitimate 
eeseees institutions in the hands of the 
state. 





NEW BONDS NOT REQUIRED 

Attorney-General W. L. Moose, of Ar- 
kansas has given an opinion that the re- 
cent amendments to the antitrust law of 
the state do not make it necessary for 
insurance companies to file new bonds, 
but that they may operate in the state 
by virtue of the old ones. 
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(CONTINUED FROM PAGE 1) 

After this introduction, the general 
subject of —_— of agents was 
taken up with special papers on the 
conditions in the various lines. H. D. 
Appleton of New York, discussing 
health and accident agents, noted the 
problems arising from the fact that 
the premium in this class was small. 
He suggested that the company be re- 
quired to certify to the competency of 
the agent, and to file with the depart- 
ment its reason for cancelling the 
license of an agent. The superintend- 
ent should be given authority to refuse 
a license for good and sufficient reasons 
instead of merely the power to revoke 
a license. Profit sharing contracts 
should be abolished, and_ twisting 
should be officially abolished. 

J. L. Bleakly of Iowa, who was to 
have spoken on the supervision of fire 
agents, was unable to be present be- 
cause of tax duties, but sent a letter. 

Commissioner Winship Talks 

Supervision of life agents was dis- 
cussed by J. T. Winship of Michigan, 
who has made an unusually favorable 
impression as a new man. He favored 
a stringent enforcement of the laws on 
the subject to catch the few dishonest 
or incompetent agents, while recogniz- 
ing the fact that the vast majority of 
agents were honest, and high class 
men. On August 14 a Michigan law 
will go into force authorizing the de- 
partment to revoke license for rebating, 
twisting and misrepresentation, and 
estimate of future dividends will be ab- 
solutely prohibited. 

Symposium of Views 

The state laws relating to the super- 
vision and control of agents were then 
briefly summarized by the commissioners 
of a number of states, those reporting 
being Mansfield of Connecticut and Potter 
of Illinois (by letter), Hardison of Massa- 
chusetts, Orr of Michigan, Henry of Mis- 
sissippi, Young of North Carolina, Mc- 
Master of South Carolina, Hill of Vir- 
ginia and Darst of West Virginia. The 
concensus of opinion was that the com- 
missioners should be given greater and 
broader authority in refusing and revok- 
ing the licenses of dishonest and incom- 
petent agents. Mr. Darst of West Vir- 
ginia urged also the general enactment of 
a “blue sky” law and repeated his offense 
as spoken last year in strongly advocat- 


ing the “blue policy” law, although it had 
no connection with the subject. 


Would Let in Canadians 


J. A. O. Preus of Minnesota presented 
an amendment to the constitution chang- 
ing the name to the International Con- 
vention of Insurance Commissioners and 
admitting insurance officials of the Cana- 
dian provinces to membership. This will 
come up at the December meeting. 

Mr. Preus also moved that the commit- 
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tee on laws and legislation be instructed 
to include in the standard provisions law 
a requirement that life companies be po 

loans for sixty 
ch was ordered. 
of Connecticut, for 
the committee on special deposits, recom- 
mended that special deposits in various 
states in excess of corresponding lia- 
bilities be not allowed as an asset in the 
annual statements, and that the commit- 
tee on blanks be requested to make the 
necessary changes in the statement 
blanks to carry this into effect. 

Many Changes in Personnel 

Numerous changes have been made in 
the rsonnel of the convention by the 

Olitical upheaval of the recent election. 
n nearly all cases the places of the out- 
going commissioners on the various com- 
mittees have been filled by appointin 
their successors. A great deal of interes 
attached to the chairmanship of the exec- 
utive committee, made vacant by the 
retirement of C. A. Palmer of Michigan. 
H. L. Ekern of Wisconsin is acting chair- 
man by virtue of seniority on the com- 
mittee, but it is understood that at the 
election Friday the chairmanship will go 
to Burton Mansfield of Connecticut, which 
will be a triumph for the more conserva- 
tive element of the convention. 

There seems little doubt that the usual 
precedent will be followed, and that 
J. R. Young of North Carolina, the pres- 
ent vice-president, will be promoted to 
the presidency. Willard Done of Utah 
will advanced from the second to the 
first vice-presidency. 

rs. Deavitt and Mrs. Guy 

Bailey, wives of the Vermont commis- 

sioners, have taken charge of the enter- 

tainment of the ladies attending the 

convention, and, besides many courtesies, 

will tender them a luncheon on Thursday. 
Sheep and Goats Divided 

Most of the commissioners reached 
Burlington Monday night, the eastern 
and western parties meeting at Albany 
and coming up through Lake George and 
Lake Champlain. They found the low 
town sweltering in a period of unusual 
humidity. Messrs. Deavitt and Bailey, 
the joint insurance commissioners of Ver- 
mont, divided the sheep from the 

oats by putting none but commissioners 
n the Van Ness House and all the com- 
pany officials and other guests in the 
Hotel Vermont, across the street. 

The company officials are out in larger 
numbers than for several years past, es- 

cially the casualty men. They are here 

ecause of the expected attack of Com- 

missioner Emmet of New York on liabil- 

ity expenses and the reopening of the 

question of industrial claim settlements. 
Are Fighting Group Insurance 

The fraternal men are also active and 
are centering their fight upon the efforts 
of some of the companies writing group 
insurance to take over whole lodges and 
orders. Governor Fletcher in welcoming 
the convention to the state declared 
strongly for uniformity in legislation, es- 
pecially in matters of insurance which 
were usually similar throughout the coun- 
try. He declared that unless this was 
done the business would be confronted 
with a demand for federal regulation of 
insurance which could not be gainsaid. 
The address on behalf of the city was 
made by Mayor Burke, who dwelt on the 
hospitality and attractions of Burlington. 
The response was made by J. R. Young 
of North Carolina, vice-president of the 
association, who assured the governor 
that the influence of the departments was 
always thrown for uniformity and that 
the commissioners were working with the 
press and the company officials for the 
betterment and upbuilding the business. 

The roll of states was then called, with 
twenty-six represented and four more 
that are known to be on the way for the 
first time in many years. [Illinois was 
silent on the roll call, owing to the illness 
of Superintendent Potter and the peculiar 
political situation in the department. 

dress of the President 

The annual address of the president 
was then made by F. H. Hardison of Mas- 








sachusetts and aroused a great deal of 
interest by its outspoken suggestions for 
improvements in various phases of the 


The committees were then called to pro- 
vide for special sessions and the meeting 
adjourned to give them time to prepare 
their work. erman L. Ekern of Wis- 
by virtue of seniority, is acting 
chairman of the executive committee in 
the absence of C. A Imer. This posi- 
tion is elective and the incumbent holds 
over, even though he has retired from of- 

as has Mr. Palmer. At 4 o'clock the 
visitors were taken for an automobile ride 
through eity and the surrounding 
country. 


Merrill on Qualifications 

| Robert J. Merrill, commissioner 4 New 
re, speaking on agency qualifica- 
tions, said that the province of the state 
in this respect was to insist that only 
such men who ve bona fide service be 
licensed. He not recommend any 
startling procedure, but said that the 
iblem must be worked out through ac- 
ive cooperation of state officials, com- 
fes and agents themselves. The sta- 
tes of most states are now sufficiently 
broad on the point, he believes, as nearly 
all give the superintendent of insurance 
discretion in granting licenses. He is of 
the opinion that a commissioner should 
exercise this discretion as he has just as 
much right to supervise agents and their 
appointments as he has to supervise the 

business in any other wer. 

Mr. Merrill does not lieve that the 
agent, like some other middlemen who are 
responsible for the greater share of the 
expense of the business, must go. He 
does believe that the parasite and com- 
mission grabber must be eliminated and 
that only those agents who are properly 
qualified to serve should be allowed to 
survive. The one who serves is entitled 
to his compensation. The public pays 
this compensation and is entitled to a 
guarantee that it receive service. The 
payment of commissions to men who do 
not serve is a public waste that should 
be stopped. 

No agent, said Mr. Merrill, should be 
licensed who does not intend to make 
insurance a real part of his business. The 
country merchant may be a real agent, 
while the city merchant may be a para- 
site. The city lawyer may likewise be 
entitled to no commissions while the 
country lawyer may meet the require- 
ments that should be adopted by the 


state. 
Educational Test 


“The insurance agent in any line has 
an opportunity to serve in such a way as 
to render him a most effective factor in 
the great awakening along the lines of 
the conservation of life, limb, health and 
property. Whether he realizes it or not, 
such is the real work that he is doing, 
while incidentally he is part of the ma- 
chinery devised to distribute the loss 
fairly and equity upon the community. 
For his part in this, well done, his com- 
pensation is none too large. But even 
an approach to the attainment of such a 
high standard implies the possession of 
qualifications based upon a_ thorough 
knowledge of the principles of the busi- 
ness and a real recognition of his great 
responsibility and opportunity. Shall the 
state then insist upon an educational 
qualification, and the passing of an exam- 
ination to satisfy such a standard?” asked 
Mr. Merrill. “This has been suggested in 
at least one state, and the argument in its 
favor seems plausible. But the practical 
difficulties in providing the machinery for 
such examinations, in selecting the course 
of study — which they should be 
based, and in securing supervising offi- 
cials capable of passing upon them, must 
not be overlooked. It may be that such 
tests will eventually be generally applied, 
but until such time, may we not consider 
whether the general limitation of the 
privilege to such agents as are in good 
faith serving the public as such, and the 
consequent raising of the dignity of the 
calling will not be precisely the same 

















result. The education and development 
which results from active contact with 





country, having offices 


full co e is granted. 





Deal with an Established Office 


The firm of Fred. S. James & Co. is well known throughout the 
in Chicago and New York. 
of the oldest and most reliable firms in the business, having in 
the many years of its career made a special study of the service 
it can render to clients, brokers and 
sents some of the largest and best LI 
It also’ maintains a SURPLUS LINE DEPARTMENT for 
the use of agents who find their admitted capacity exhausted. 
In addition, it hasan AUTOMOBILE DEPARTMENT where 


Then again, it has a CASUALTY 
AND SURETY DEPARTMENT where all lines are written. 


FRED. S. JAMES & Co., 


It is one 


ts. The office repre- 
ED COMPANIES. 


Insurance Exchange, CHI CAGO 














the business itself necessitated the 
competition of service with his fellows, 
will be of far greater value than the 
answering of certain prescribed questions 
in an examination paper.” 


POINTERS e 


FOR LOCAL AGENTS. 











“Pointers for Local Agents"’ is a book of 256 
containing all the data that i in ihe 


column for more than six years, classi- 
fied and indexed for quick reference. is supple. 
men with other uable data, and is in 


red flexible leather, the cost being $2.00 copy. 
For sale by The Western Underwriter. 


Question—We have received several 
inquiries recently regarding a form of 
fire insurance floater coverage with 
lightning clause protecting household 
goods for private individuals while in 
transit from one state to another or 
one part of the country to another. 
Can you advise us as to whether there 
is any company writing such a class of 
business, covering while in transit on 
land or water? 

Answer—Fire and lightning insur- 
ance on household goods in transit is 
written by both Klee, Rogers & Co. 
and F. H. Osborn & Co. The address 
of both these agencies is Insurance 
Exchange, Chicago. These policies 
cover against fire, lightning and the 
perils of transportation such as colli- 
sions and derailment of railroad trains 
or cars, and collisions, stranding or 
sinking of vessels. Some policies 
cover also against accidental breaking 
down of vans in which goods are con- 
veyed to or from railroad cars. Rates 
are based on the distance goods are to 
be shipped and vary from 15 to 40 
cents per $100 of insurance. 


Question—How about the keeping of 
the policy register in offices using the 
duplicate daily report system? 

Answer—From the standpoint of the 
agent a policy register has little value 
in an office where the duplicate daily re- 
port system is used. Some companies, 
however, insist on the agents keeping 
up their policy registers whether the 
duplicate daily system is in use or not. 





GETS A FIFTY YEAR MEDAL 


A. H. Gough, head bookkeeper of the 
Home of New York, will on Aug. 3, be 
awarded a gold medal for fifty years 
service with the company. The medal is 
the same as was awarded President Snow 
last year, also lately to N. S. Harding of 
Nebraska City, Neb. 


DIRECTORY OF 


Independent Adjusters 


ILLINOIS 
OO, =. «AYLO 
1865 Yusurance Culsago 
Phone Wabash 
ADJUSTER 0,? FIRE LOSSES _ 


ILLINOIS MISSOURI IOWA 
Quinosy pte 


a @er~ 4 ureau 
a] Quincy 
“BURGE C. GILL, Manager 
INDIANA 
I. BH. ODELA 
110 Upper Second St., Evansville 
Adjuster ot Fire and Inland Marine Losses 


IOWA 
GEO. ©. NEWMAN 
601 Citizens \'at. Bank Bidg., Des Moines 
ADJUST\tR OF FIRE LOSSES 
KANSAS 
Alexanaer @®. Henary 
INDEPENDYNT ADJUSTER 
Inspect ons Made. 17 Years Experience. 
MICHIGAN 
JOHN ROVYSON 
401 Ashton » Gr 
Long Dist. Phones: Bell 110; Cit. 1279 
ADJUSTER OF FIRE LOSSES 
MICHIGAN a 
10 Harlow Marquette 


Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


NEBRASKA 
A.J. BAL DWIiIn 
Lincotn 


¥. & M. Building, 
Adjuster Insurance 





























Accounts 


THE WESTERN UNDERWRITER. 





July 31, 1913. 











LSU sO 


ET Seed © D7 


Illinois Life 
Man 


GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 


AND ANC 
WILL PAY THEM WELL 


fan 


WILL PAY THEM WELL 








FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 

Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 








The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE YEAR PERIODS 

Year Assets ineuenee i Besse Income 


1897 274,290 6,619,668 1°306.187 
1902 876,007 22,374,980 3,297,091 
1907 2,916,339 39,503,485 7,254,786 
1912 6,695,921 61,484,358 11,760,547 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
—_—_——————AGENTS WANTED—— 


Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 








An Eastern Company desires to contract 
with three men who have had experience in 
handling territory and producing busi- 
ness. Salary positions to the right men. 
Territory—lllinois, Ohio and Indiana. Full 
information in first letter. Address, Organ- 
izer, care The Western Underwriter. 





YOUR CARD 


as a representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


ef New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest : Notthe Largest : Just the Best 
ELEVEN MILLION DOLLARS 


Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for Vice President 
Men Who Can ‘‘Do Things’’ 1231 State Life Building 


Oven Territory 


Personal Producers who have also ability to organize 
territory and build a staff of productive agents will 
find abundant opportunities and salable policies with 


Scranton Life Insurance Co. 


JAS. S. McANULTY, President SCRANTON, PA. 














Home Life Insurance Company of New York 


The Fifty-third Annual Statement of the Home Life Insurance Company, of which Geo. E. Ide 
is President, shows that most satisfactory progress has been made during the past year; that 
¢ gain in insurance in force is over five and one-half millions, the amount in force being now 
nearly $111,000,000. After providing for the various funds for the protection of the policy ob- 
tions, there remains upon a most conservative basis of valuation a surplus of nearly two 

m vee over and above the fund of two and one-half millions which is set apart ior deferred 
dividends, an item ordinarily included in the surplus account. The payments to policyholders 


during el oS pe to nearly three millions, including over half a million dollars in divi- 


** The Com'cl & Fin'cl Chron." 1-25-13. 
For Agency in Oh'o ly to 
W. A. R. BRUEHL & SON 
4th Nat'l Bank Bidg., Cincinnati 


In other territory apply to 
GEO. W. MURRAY, Suot. of * 


250 Broadway, New York, N. Y. 








The Best Company to Work For is one which 


is making the most rapid progress because, among other good points, it grants 
the most complete protection to policyholders through quubinctions of Life In 
surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 


les address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


Azrsur E. Curps, President Wriuiam C. Jonson, Vice President and General Manager 
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(©) The OHIO STATE LIFE 


LIFE.HEALTH. ACCIDENT *x° MONTHLY INCOME INSURANCE. 


Sia al Our New Agenoy Proposition »> Bits nk 
Our Policies: Best and iatest 





Correspondence confidential 














